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PASSING OF A PIONEER. 


Clarence L. Cross, for nearly or quite forty years 
engaged in the lumber trade of Chicago and the mid- 
dle West, and an esteemed citizen of Riverside, a 
suburb of Chicago, died on Sunday, December 31, 
having attained the fifty-seventh year of his age. 

Mr. Cross was born in Binghamton, N. Y., August 
5, 1854. His father was Alfred J. Cross, his mother’s 
maiden name having been Francelia H. Harvey. His 
father also was a native of New York state and for 
many years was a well known con- 
tracting freight agent for the Chicago, 

Burlington & Quincy Railroad Co. The 
father and mother *were of excellent 
New York stock, a state that has 
numerously supplied the middle west- 
ern country with a large percentage 
of its most intelligent and enterprising 
people, of a character that has con- 
duced to the stability, prosperity and 
generally high character of any com- 
munity of which they have formed a 
part. Both parents preceded Clarence 
L. Cross to the unknown existence. 

The son arrived in Chicago, with his 
mother, in 1857. Here he grew to man- 
hood, and finished his education at the 
old Chicago University. At the age of 
17 years he began work for himself and 
to plan the details of his future career. 

He began his business life as office 
boy in the lumber yard office of T. 

W. Harvey, afterward head of what 
was for many years extensively known 
as the T. W. Harvey Lumber Co., with 
plant in the east end of the great 
Twenty-second Street wholesale lum- 
ber district. In due course he was pro- 
moted to the position of assistant book- 
keeper and eventually became traveling 
salesman. When the T. W. Harvey 
Lumber Co. was organized, in 1882, 
Mr. Cross was elected secretary of the 
corporation, and continued in that ca- 
pacity until 1889, when he became head 
of the firm of Cross, Badger & Co., 
wholesale lumber dealers, with offices 
in the business district of Chicago. 

Throughout his official connection 
with the great house the T. W. Harvey 
Lumber Co. that concern was noted for 
the magnitude of its wholesale pine 
lumber business, had immense yards 
and extensive planing mills, and de- 
rived much of its stock from its own 
cuttings at Great Lake points, espe- 
cially in the Menominee (Mich.) district. 

In his capacity as secretary and man- 
ager, Mr. Cross had charge of buying stock as well as 
disposing of the lumber to the general trade. In these 

.comprehensive capacities he acquired wide and thor- 

ough knowledge of the lumber trade concentrated in 
Chicago, the extent of which was as wide as the 
United States, and reached to foreign countries. It 
was in the period of unparalleled growth and settle- 
ment of the great prairie middle West, when every 
radiating railroad was burdened with pine lumber 
from Michigan and Wisconsin, which was distributed 
between the Great Lakes and the Rocky mountains, 
with the better grades going to all territory between 
Chicago and the Atlantic ocean, with much exported. 
In this magnitude of trade Mr. Cross acquired his 
experience. 

As early as 1878 Mr. Cross became interested in 
the lumber trade of Nebraska, and in that state was 


associated with J. L. Tidball and H. 8. Fuller, with 
headquarters at Crete and about fifteen yards at 
different points in that state. He also was interested 
in other of Nebraska in partnership with 
Charles A, Harvey and Oswald Oliver in Hastings 
and Central City, Neb. His knowledge of the country- 
wide lumber business was a distinguished trait of his 
character as a man of affairs, 
information about such things, 
willing to dispense courteously 

Mr. 


yards 


and he was a mine of 
which he always was 
to the inquirer. 

Cross was member of the old Lum- 


an early 
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berman’s Exchange, and was associated with the sev- 
eral organizations that grew out of the parent body. 

Since 1897 Mr. Cross conducted a wholesaling and 
commission cypress business, with office in the Monad- 
nock Building, Chicago. Realizing the commercial 
value of cypress as one of the woods which would 
take the place of white pine, which was becoming 
scarcer each year, Mr. Cross pioneered and devoted 
his time exclusively to the introduction of this wood 
in the northern section. No man was better informed 
on cypress. He first acted in the capacity of general 
sales agent for the Southern Cypress Lumber Selling 
Co., which later became the Cypress Selling Co. and 
later the Louisiana Red Cypress Co. Mr. Cross rep- 
resented this well known concern up to the time of 
his death. He also handled considerable stocks for 
the Louisiana Cypress Lumber Co., at Harvey, La.; 
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Lumber Co., Ramos, 
Moberly, La.; 
Kyle Lumber Co., 
Gibson Cypress Lumber Co., 


La.; Cummings-Moberly 
Riggs Cypress Co., Patter 
Franklin, La., and the 
Gibson, Mr. 
also handled much cypress in a wholesale way. 

Mr. was held esteem by all the 
cypress manufacturers of Louisiana, as they all felt 
that considerable credit was due him for the success 
ful introduction of this wood for 
in the wood-using industries. 
Cross was the first man to 


Cypress Co., 
son, La.; 
La. Cross 


Cross in great 


a great many uses 
Mr. 
this wood for 


the manufacture of washing machines, 


As an example, 
introduce 


and of it thousands of cars are shipped 
for this purpose. 

His son, A. J. has been with 
his father for several years in the ¢a- 
pacity of salesman and office manager, 
and will carry on the business in the 
future under the name of C. L. 

April 21, 1880, Mr. 
Miss Grace Sherman, a native of Chi- 
cago and daughter of Ezra L. Sher- 
man, a pioneer banker of this city. Be- 
sides the already named, there 
were two daughters, Bessie and Phyllis 
Cross. 

Mr. Cross’ family have a handsome 
and well appointed home, with ample 
surrounding grounds, in the beautiful 
suburb of Riverside, southwest of Chi- 
cago, in which he took much pride and 
delight. He was always considered a 
public spirited, helpful citizen of the sub- 
urb and did much for its improvement 
and general welfare. He was a man 
of high moral and patriotic character, 
which he emphasized in all his publie 
and social acts. In his social contacts 
he always was courteous, pleasant, self 
respecting and demanding respect from 
others—in fact, a typical American 
gentleman of an enviable eastern state 
ancestry. In his religious life he af- 
filiated with the Episcopal church. He 
was a member of the Union League 
Club, of Chicago, wherein his splendid 
social qualities and his character as 
a thorough gentleman and accomplished 
man of the world were well recognized. 
In all respects he was the ensemble of 
manhood, one whom his neighbors, his 
fellow his church, his 
and his numerous business acquaint- 
ances will poignantly miss. All who 
knew Clarence L. Cross deeply sympa: 
thize with the of 
reaved family. 

The funeral services were held at 
his late home in Riverside Wednesday, 

January 3, at 1 o’clock. The services were conducted 
by Rev. O. R. Cooper, of the Episcopal church. The 
respect with which Mr. Cross was held was fully 
exemplified by the number of busy Chicago lumbermen 
who attended the services. The son, feeling that his 
father would like to be enshrouded in a casket made 
from the wood which he has done so much to make a 
favorite commercially, secured some clear cypress 
from which the casket was made. The honvrary 
pallbearers were: E. L. Roberts, Mark Morton, W. J. 
Carney, Frederic T. Boles, C. D. Sherman, William A. 
Fuller, Frank F. Reed, T. John C. Spry, 
H. W. Wade, all prominent commercial] 
social life of Chicago. 

The active pallbearers were: Frederick L. Brown, 
E. H. Defebaugh, James Ross, George J. Pope, Louis 
8S. Taylor, Dick Breckenridge. 
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Lower Michigan Hardwoods 
MAPLE, BEECH, BIRCH, BASSWOOD AND ASH 
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Ss our grades are right and our manufacture unexcelled. ‘ 
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pose of meeting the requirements of the trade who prefer ‘i or 10 acre Subdivision of each forty. 
ae their Maple, Beech and Birch Lumber delivered = the a We employ expert Pacific Coast Cruisers to check all estimates 
5 rough and cut to sizes most suitable for their needs. Write : made on Western Timber. 
oN us at once stating what you will require. 3) 
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e We Want Your Business ey placed in our hands for sale. 
$ ; = ‘2 We guarantee our estimates are reliable. 
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— New Orleans, Portland, Ore, Seattle, Chicago, 
(TERRE 








Hi wi 
tl : 
ti Maple Flooring 


{ 





Ti-ae was when men built houses merely 
as places of shelter. If the houses kept out 
the rain it was enough. Men spent their 
lives in the open and were indoors only to 
sleep. 

Today men bulid houses that are more 
than places of shelter—they are homes and 
combine beauty and comfort. 

The prime requisite for a beautiful home 
is a fine hardwood floor and for this there is 
no better material than our 


















































Finest Maple Flooring 





























It is absolutely first-quality flooring in 
every respect and is the kind your customers 
will insist upon having. It practically sells 








itself. 

A sampie stock of our ‘‘Finest’’ Maple 
Flooring will be a trade winner for you. 

Send us your inquiries and orders. Begin 
now. 





W.D. Young & Co. 


BAY CITY, MICHIGAN. 


TTT 


sii | | 





acture 114 Differen, 7 


AY 
AN Addbatinaatan 


ark 


& 


Aig tir 
S 





“sand °’%6" Thicknesses 


a 








tw 


A 
? 


es 


oF 








COPYRIGHT, A. D. 1912, BY THE AMERICAN LUMBERMAN. 


America 


NORTHWESTERN [UMBERMAN 


ESTABLISHED 1873. 






E{JAN; 1 1899) 





oO PAn, “THE TIMBERMAN 


ESTABLISHED 1886. 





WHOLE NUMBER 19/2 


CHICAGO, JANUARY 6, 1912. 


YEARLY SUBSCRIPTION $4 





The Exponent of the American Lumber Industry. 


PUBLISHED WEEKLY BY 
THE AMERICAN LUMBERMAN 
A Corporation Owned by 
THE ESTATE OF JAMES ELLIOTT DEFEBAUGH 
Represented by EDGAR H. DEFEBAUGH. 


ELMER C. HOLE, - = = -« 











Manager. 





JNO. E. WILLIAMS, 
WESLEY T. CHRISTINE, 


OFFICES: EIGHTH FLOOR, MANHATTAN BUILDING 
431 South Dearborn St., 


CHICAGO, ILLINOIS, U. S. A. 
Cable Address, by Either Company: ‘‘Lumberman, Chicago.” 


t °- ee -« « Editors. 








TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: 
IN THE UNITED STATES AND MEXICO, $4; CANADA, $6; IN THE 
UNITED KINGDOM AND ALL OTHER COUNTRIES IN 
THE UNIVERSAL POSTAL UNION, $8. 
Subscriptions for less than a year are taken at the yearly 
rate if paid in advance. Remittance upon yearly subscrip- 
tions is expected within the first sixty days; after that time 
—— subject to sight draft with exchange upon due 
notice. 
Orders to discontinue should be accompanies by payment 


to date. in requesting change in address, please give old 
as well as new address. Single copies, 15 cents. 





ENTERED AS SECOND CLASS MATTER JANUARY 27, 1899, aT THE 
POSTOFFICE AT CHICAGO, ILLINOIS, UNDER 
ACT OF MARCH 8, 1879. 





Copy for new advertisements should be in this office not 
later than Tuesday, changes in current advertisements not 
later than Monday. 





Index to Advertisements, 88-89. 











OF SPECIAL INTEREST TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN ppminted 
weekly during the year ended January |, 
1912, was 13,691. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 

E 


LMER C. HOLE. 
Subscribed and sworn to before me this 3rd day 
of January, 1912. 
HENRY S. LOVELY, Notary Public. 
This is a circulation more than double that 
of any other lumber newspaper and greater 
than the combined subscription lists of any 
three other lumber newspapers. 




















EDITORIAL SHORT LENGTHS. 


According to government statistics imports for the 
eleven months ended with November, 1911, were valued 
at $1,392,500,000, as compared with $1,426,000,000 for 
the corresponding period of 1910. Of this total, im- 
ports ready for use were valued at $324,500,000, as 
compared with $344,500,000 for corresponding months 
of the year immediately preceding. The decrease 
occurred chiefly in manufactures of iron and steel, 
wood and silk. Exports of goods ready for consump- 
tion during eleven months of 1911 were valued at 


$584,000,000, as compared with $494,000,000 during 
1910, an inerease of about $90,000,000. During Novem- 
ber the figures were $52,666,000 as compared with $46,- 
233,000 in November, 1910. 


In furtherance of its work in protecting the southern 
pine from destruction by beetles the Bureau of Ento- 
mology of the Department of Agriculture has issued 
bulletin 476 to afford information regarding the ravages 
of the southern pine beetle and the steps to be taken to 
lessen its destructiveness. Persons desiring this bulletin 
should ask for farmers’ bulletin No. 476. 





YELLOW PINE’S PRICE TREND. 


There will be joy among one class of lumber producers 
if yeliow pine yard dimension shall soon go up $2 a 
thousand, as is predicted at some market points in the 
Southwest. The producers of hemlock in Wisconsin and 
Michigan for several months have been complaining he- 
cause southern pine has been sold at such low and irregu- 
lar prices that hemlock could scarcely compete with it. 
The result has been that the hemlock trade was much 
depressed through the last half of 1911, and has been 
reported as the worst feature in the northern lumber 
business. Yet mill stocks were moved out into dis- 
tribution, the builders getting advantage of the low 
prices at which it was sold. Retail dealers who were 
wise enough to stock up with hemlock at low prices 
doubtless are now perfectly willing to see southern pine 


go up sufficiently to let in the competition of hemlock.’ 


Such is human nature, even in that benevolent business 
the retail lumber trade. 





RETAIL TRUST CASES. 


On page 46 of this issue appears a summary of the 
answer filed by the officers and directors of the North- 
western Lumbermen’s Association and other defend- 


ants in the St. Paul trust case, making emphatic denial~ 


of all the allegations of conspiracy and unlawful com- 
bination contained in the Government’s petition. 

This case puts at issue some of the most interest- 
ing questions that have arisen under the application 
or attempted application of the Sherman law to the 
operation of voluntary associations. It presents prob- 
lems of economic importance that eventually must be 
decided by the Supreme Court of the United States. 
Few, if any, business men believe that the Federal 
courts will find excuse in the law for denaturizing 
the country’s trade organizations, leaving retail mer- 
chants at the mercy of all sorts of unfair competition. 
But no one can be certain of the outcome. It be- 
hooves the retail merchants of the country, therefore, 
to be prepared for defeat as well as for victory; to 
be ready to demand remedial legislation in the event 
the decisions in pending cases shall prove the Sherman 
law a barrier to the successful conduct of legitimate 
business. 


CHARACTER BEGETS CREDIT. 


Upon the substantial character of an industry de- 
pends its credit. The AMERICAN LUMBERMAN has en- 
deavored in its campaign of education for the benefit 
of the. industry to show conclusively the value of the 
product of the trade and its utilization to both dealer 
and consumer. Its pictorial stories from week to week 
have demonstrated to the financial world the possibilities 
ef the product of the log. Incidentally, when bringing 
out the timber resources, it has had occasion to illumin- 
ate its pages by men of wonderful ability who are the 
men behind the guns of the lumber industry. In few 
lines of endeavor can the equal of such men be obtained. 





Lumbermen are kindly men—big-hearted, whole-souled, 
honest members of society. Their interest in the com- 
munity in which they live, the places they are filling in 
national life, clearly demonstrate the contention of the 
AMERICAN LUMBERMAN. 
with greater characters. 


No ship of industry is manned 


This industry being made up of clean men, handling a 
product that is cleanliness in itself, the conducting of 
trade being on the best possible lines, it is no wonder 
that the great financial institutions have favored this 
industry with good lines of credit, because the moral 
hazard is A-1. 
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THE CONVENTION SEASON ARRIVES. 


In another week the convention season of 1912 will begin. Lumbermen in all! parts 
of the country are getting ready for a few days of relaxation from the daily grind 
of business and most of those who will be seen at the annual meetings would admit, 
tf questioned, that they expect to get a full measure of enjoyment out of the few 
days that will be devoted to annual conference. 


This brings up an oll phase of the convention question—one that will recur as 


long as conventions are held. Just what percentage of light entertainment should 
be mixed in with the real work that has to be done? 
Never before in the history of lumber associations has there been so much work 


to do. Never before has it been so important that every member of every lumber 
organization do his duty. The retail trade is under fire and should stand as a unit; 
the manufacturer end the wholesaler have troubles too numerous to mention, and all 
stand in need of coéperation. 

It should be the aim, therefore, of everyone who has to do with the conduct of the 
1912 conventions to provide enough entertainment to bring out the attendance. to 
leaven the serious sessions, and no more. A wise mixture of play will help the work, 
but too much distracts attention from the objects sought. The programs thus far 
issued are well balanced and attractive. 

It is important, too, that lumbermen who participate in these 1912 conventions 
remember this: The industry should stand together. There is a time to forget 
sectionalism, classes and petty differences; to maintain the country’s greatest industry 

] 


as a unit; to apply the principle **One for All and All for One.’’ That time is now. 





FIR PRODUCTION AND DISTRIBUTION. 


On the northwest Coast the conviction among mill operators is growing that the 
salvation of the fir lumber business can be effected only by refusing to sell lumber 
below the cost of production. This implies that an amount of lumber has been 
produced in the north Coast country sufficient to break down prices to or below the 
cost limit, thus causing the prevalent demoralization of the market. It would seem 
that manfifacturers would of their own accord, and unanimously, cease to produce 
lumber and continuously sell it below eost. 


But there is another as:cct to this matter. When a mill plant is organized for run 





ng, the crew mobilized and settled, the financing provided for, it is difficult to shut 
down for any temporary though perhaps somewhat lengthened period when prices 
are cut below the cost line basis. A shutdown mill is a dead one. and its condition 
becomes a matter of loss if the closure is long continued. Then there are the trade 
connections to be maintained, which if allowed to lapse and go into the hands of 
competitors is another distinct loss. The shutting down problem is a hard one to 
solve, but now thit so many of the mills are idle, and it is propesed to let them 


remain so until prices are better, the owners will have a chance to test results. 


LUMBERMEN AND THE FOREST SERVICE. 


The Forest Service has done the preliminary work and has set an example that 





should afford a foundation for all future work in conservation as exemplified in 
forestry and woods utilization. 
The report oat Henry S. Graves, Chief Forester, reviewed in advance this week, 


covers in a thoroughly practical way the work of the Forest Service and shows in 





unmistakable manner that the conduct of the National Forests is in future to have a 
decidedly important bearing upon the conduct of the lumber industry. 

"he Service and the lumber industry have from the beginning been in general of 
one mind. The Service has realized that it is doing a work that the private timber 
owner can not do, and the members of the lumber fraternity have in a large measure 
realized the importance cf the work of the Forest Service. 

3ut the time has come, if it is not already here, when the lumber industry can, 
and in fact it must, begin to profit by the work of the Forest Service. The Forest 
Service is a publie institution, but it is solving the problems of the lumberman ana 
is attempting to conserve and perpetuate the resources that must be perpetuated if 


the lumber industry is to survive. 





THE PULP AND PAPER SCHEDULE. 


In discussing the reciprocity arrangement which the United States adopted and 
Canada rejected the AMERICAN LUMBERMAN has on several occasions suggested that 
the proposed agreement was decidedly one-sided. It has not taken as radical a stand 
as did one member of Congress. who asserted on the floor of the House that the 
United States would have been able to drive a beiter bargain if it had left the 
framing of the agreement entirely to the Canadian commissioners. In a recent issue 


attention wus called to the fact that the adoption 


ot the reciprocity bill by Congress 
automatically removed the duty on pulp and paper, with the result that some Canadian 
ills have been buying paper from American mills to fill American orders. Regard 
ng that editorial, W. A. McLean, president of the Wood-Mosaic Co., of New Albany, 
Ind., writes: 
[ suppose your subscribers have a right to take exception when what they 
believe does not agree with your views. 

\ny mill, either American or Canadian, may at certain times be obliged 
to go on the outside and buy even at a loss to fill a contract. 

The United States needs free pulp and free paper, and the logical and 
dignified way for us to do is to take the duty off these products and other 
products that we need, regardless of reciprocity. 

We can not keep both our feet in the trough all the time. 
The facts are that Canada is one of our very best customers, the balance 





being in our favor of three or four to one. \ We can not throw a stone any 
here in Canada without hitting an American salesman, selling American 
anufactured goods mostly, which they can do on account of Canada’s low 
protective tariff compared with our high one—goods that if the necessity 
irises Canadians can easily manufacture themselves or import from Europe. 
\Jl they have to do is to raise the tariff and shut us out. 


The Canadian trade is keeping the United States alive today. Without if 
ve know we would have to shut up our shop, and [I know of many more like 
is. Our hardwoods go in free of duty, also our southern pine at prices that 

rt Canadian manufacturers’ profits. I should think it would be to the 
interest of the United States for your editogials to have a different trend of 
meaning from this one you have written. 


Certainly there is ample room for differences of opinion with regard to the merit 
of the entire reciprocity scheme, but Mr. McLean must admit that Section 2 of the 
reciprocity bill was viewed by the general public as a part of the reciprocity arrange 
ment and, in that light, aroused much less opposition than it would have encountered 
had it been presented in a separate act. ‘The logical thing for the United States 
to do in driving a tariff bargain is to make the best arrangement it can from its own 
standpoint, and there is little doubt that Canada would have been willing to make 
some concessions in return for the abolishing of the pulp and paper schedule. There- 
fore action that was taken unconditionally and without negotiations looking toward a 
trade seems rather precipitate. , 





THE GEORGIA-FLORIDA TRADE. 


For several weeks prior to the holidays good reports came to hand from the yellow 
pine trade of Georgia and Florida. The stand-pat attitude which the mill operators 
had maintained in respect to prices throughout the last part of summer and during 
the fall season had the effect to strengthen the market for longleaf pine in the 
southeastern section, with the result that the business in the last quarter of the year 
was fairly remunerative. 

Though demand slowed down over the holidays, the mills are well supplied with 
orders for the next 30 to 40 days, and are flooded with proposed orders for car 
material; but comparatively few of them are being accepted, possibly because prices 
in the Southeast are not as acceptable to the buyers as those westward. 

That with the beginning of the new year the eastern markets will brighten up 
considerably is expected; for with the demand from the Northeast, and the stimulus 
that will be afforded the general southern pine trade by the aetive ordering of the 
railroads and the car equipment concerns, dullness can not continue long, it is thought. 
‘*more orders than it knows 
what to do with,’’ while the mill is shut down, as are many in that section. So it 


One concern replying to inquiry states that it has 


appears that too much rain and a generally flooded condition are generally prevalent 
throughout the South, which is tending to «a material curtailment of output that 
should help the demand later on. 





YELLOW PINE’S PROSPECTS. 


The new year finds the yellow pine situation materially improved. The demand 
during the holiday season has, of course, been restricted, but the improvement is 
found largely in the situation at the mills and in the outlook for a more compre 
hensive call for yellow pine from the railroads and the factory trade. 

There js every prospect that competition will continue keen, but with the woods 
under water, logging operations generally curtailed and in many instances entirely 
suspended, production is being held down to the point where shipments can keep pace. 
In some sections stocks are unusually low and badly broken, and the percentage of 
lumber in shipping condition is decidedly low. Investigation shows that, as a rule, 
order files are in fairly satisfactory condition, enough business now standing on the 
books to keep the mills busy for some time, making allowance for a moderate demand 
during the next sixty days. 

The best news of the yellow pine trade, as a whole, is the assurance that over- 
production is not going to be a depressing factor during the next few weeks. Manu 
facturers believe that if the trade can be maintained on a reasonably steady basis 
until the yards begin spring buying the beneficial effect will be felt throughout 1912. 

There is no question that prices are apt to fluctuate somewhat, and prevailing 
signs point to an upward turn. This prediction is reénforeed by the fact that many 
buyers not usually active at this season are taking advantage of present prices ap- 
parently in the belief that they can secure stock to better advantage now than later 





A WESTERN SPOOL INDUSTRY. 


Reeently the AMERICAN LUMBERMAN suggested that a uwew outlet for tke birch 
of the 


facture. It met with prompt response from several manufacturers who thought 


great lakes region might be affcrded by using that bireh for spool manu- 
that the abundance and cheapness of the supply in that region might make the 
proposition a paying one. There was some question whether this western bireb 
was suitsble for spool manufacture and an official of the United States Forest 
Service was consulted. It was thovght that the Service might arrange for tests 
to determine if western birch is suitable for spools. To this inquiry a representative 
of the Forest Service replied: 
Without giving the matter very much thought, I do not see the necessity 

of carrying on experiments to determine whether or not the lake states 

bireh can be used in the manufacture of spools. As I understand it, both 

the Betula papyrifera and the Betula lutea are used in Maine in the spcol 

industry. These are the species which are largely found in the lake states, 

and if they ean be used in Maine I see no objection to their use in Wis- 

consin. It seems to me it is not a question of experiment—all that work has 

been done—but rather a question of whether or not a man can afford to go 

into the spool industry so far from the point of greatest demand. New 

England is the point of consumption and I doubt if spools manufactured 

in the lake states could compete with those made in Maine and New 

Hampshire. 

It is therefore apparent that there is no difference so far as the timber is 
concerned between the birch used for spools in New England and the birch of the 
iake states. But it should also be understood that the actual manufacture of 
spools and the establishment of a spool factory in the West are not essential, 
provided the spool bars ean be turned out by the western mills and shipped to 
New England spool mills on a rate that is not too heavy. There is no question 





that the birch supply of New England will not last forever and eventually, if not 
now, it may seem desirable to draw on the western supply. It is for the manufac- 
turers to determine when the point has been reached where an increased supply 
in the East will be sufficient to overcome a freight charge from the West. 

The great desirability of the creation of a spool bar industry in the West lies 
in the fact that spool bars use up a vast amount of the refuse of a birch mill. 


These spool bars are made %%4x% inches up to 3x3 inches and four feet long. 


There is no question that considerable birch that might go into spool bars is wasted 
in the woods or at the mill, 
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NORMAL VOLUME—ABNORMAL PRICES. 


The summarizing of statements concerning the demand for lumber in the United 
States and Canada during 1911 is that, in volume, it was about normal. This is 
especially noteworthy when the lack of requirement from the railroads and the rail- 
road equipment concerns is considered. 

Apparently we must come to the conclusion that consumption outside of more than 
a normal demand from the railroads and their allied industries is not necessary to 
dispose of the output of the sawmills of the country. While this is so, it appears 
that it requires an extraordinary demand from some source to maintain a year-round 
activity in trade, a reaching forward for stocks, which makes for satisfactory prices. 
The lack of this, mainly chargeable to the restricted buying on railroad account, has 
caused about all the complaint in the major departments of the lumber business since 
the spring of 1910. 

Yet other sections of the lumber trade, separate from railroad influence, make 
complaint about prices out of proportion to the demand. Take the sugar and white 
pine of California as an example; the statement is authorized by good authority that 
during last year the volume of sales was about normal as compared with the sales 
record for a series of years. At the same time it is declared that prices for the 
Golden State product have been reduced materially, in the face of the export move- 
ment, which has been large. 

In this case the trouble has been that the call for shop lumber has not been suffi- 
cient for the maintenance of prices. Also, in this instance, influences outside the 
California producing field doubtless have had their effect. There has been sharp 


competition by Idaho, Washington and Montana shop pine in the markets of the 
interior, to say nothing of the spruce of Washington and the redwood of California. 
This suggestion, too, leads to the larger one that the latter day competition of the 
numerous woods in North America is one of the causes why it has become difficult 
to maintain prices. This is a large and involved matter for consideration, and it will 
be a constant menace to the sustention of prices until some of the leading varieties 
of lumber shall have become well-nigh exhausted so that competition shall diminish. 
There is competition of the woods as well as among sellers of a single variety of 
lumber. 


NO HARD TIMES IN CATALOG BUSINESS. 


Retail lumbermen who have felt the effects of business depression during the last 
year will be interested in knowing that the mail order business has prospered. Pos- 
sibly there is more than coincidence between these two contradictory phases of the 
business situation. 

Perhaps the prosperity of the catalog house has been a heavier tax on the retailer’s 
pocketbook than ever the dealer has suspected. 

Reference to the ‘‘Community Builder’’ department this week will show that at 
least one catalog house is able to boast a business exceeding one hundred cars of 
merchandise in a single day, mail and express shipments not counted. It also will 
reveal a most interesting statement, taken from a metropolitan newspaper, to the 
effect that this extraordinary business came out of the small communities. Need 
anything further be said? 











REVIEW OF THE CURRENT LUMBER TRADE 








Interest in the lumber trade of the country at large at the present time naturally 
is much in the retrospect. The summarizing of reports at the beginning of the year 
indicates that there was about a normal volume of lumber distribution last year, 
but prices in relation to profits, with a few exceptions, were unsatisfactory. In this 
country of vast and varied lumber possibilities, of actual manufacturing, marketing 
and lines of consumption, conditions are so diverse and multiplex that it is difficult 
to analyze the situation with much approach to accuracy. This was the condition 
throughout last year, and the maze is now nearly impenetrable, and is likely to be 
until the progress of the year’s trade shall develop clearer and more positive influences. 

In a general way it may be said that last year’s volume of distribution was good, 
while buying was for current use. Such buying always induces a sharp looking 
around for orders, and that makes for competition among sellers, which also induces 
giving advantages to the buyer in the matter of prices. In such a state of the market 
prices are kept at the minimum, or else the buyers get advantages in grades—a 
feature that was apparent throughout last year. Moreover, hand-to-mouth buying 
tends to competition between the numerous woods which have been on the market in 
recent years. Under such conditions the power is in the hands of the buyers and 
prices are kept on a minimum basis. . The result is that manufacturers are dissatis- 
fied because they can not sell ahead of consumption. Buyers, either for selling as 
merchants or as consumers, refuse to stock much ahead of current requirements. This 
feature prevents manufacturers from making large forward sales, and consequently 
their working capital is frittered away among a multitude of comparatively small 
accounts, returns from which come dribbling in instead of arriving in big checks 
which can be financed for the meeting of large obligations. What the great mili con 
cerns want, and the smaller ones to a degree, are large contracts for cutting ahead, 
with the privilege of making sizeable drafts on the buyers for money to finance their 
business. That the trade, though large in the aggregate, and in many instances 
larger than in 1910, was on the whole declared unsatisfactory was because the lumber 
buying last year was of the small order and quick delivery variety. The volume 
would have been sufficiently satisfying if profits had been on a commensurate scale. 

* * * 

In the case of the north Pacific coast business, however, the situation has been 
different from that east of the Rocky mountains. In the middle and eastern part 
of the country production and consumption have not been much at odds; but in the 
north Pacific coast region there has been positive overproduction proportionate to 
the yet. developing requirement, for the market east of the mountains is yet in the 
making. Though the foreign demand for fir and redwood almost. or quite made a 
record last year, the interior requirement was not equal to the absorption of mill 
output when running to capacity. The result was that prices were forced so low as 
to make profits exceedingly small or obliterate them entirely. Many mills have been 
shut down in order to prevent further loss, and will not resume until prices shall be 
higher. 


* * * 

In one particular the trade of 1912 starts out under favorable conditions. In the 
mideountry and at the East stocks in the hands of consumers, yard dealers and at 
the mills are not excessive. This applies to both hardwoods and soft woods. Absorp- 
tion has been about equal to the output, moderated by trade deterrents which pre- 
vailed last year. Should a fairly brisk demand arise in future weeks, accentuated by 
the usual seasonable trade for the spring, strength in prices should be sufficient to 
induce forward buying; for it must be understood that there will be little stocking 
ahead while prices remain weak and irregular. It is evident by reports that there 
is at present a good deal of scurrying around by sharp buyers for bargains that may 
forestall any rises in the figures later in the season. Activity of this kind is con- 
siderable in respect to southeri pine and the hardwoods. Dealers admit that there 
has been a rise in demand since the middle of last year, and they surmise that it 
may continue to augment from now forward. Consequently, they think it wisdom to 
put in stock while sellers are willing to make favorable price conditions. 

* * * 

In the southwestern yellow pine field since the first of December and until recently 
there was almost continuous rain, which has to a large extent stopped woods work 
and operations about the mills in both production and shipment. These conditions 
have had a tendency to reduce the supply and give the market a stronger tone. At 
the same time an extraordinary demand for railroad and car stuff has spring up, 


giving a large number of the mills enough sawing to last them for some time— 
some say 60-days. This is a favorable development at this season, when the call for 
yard stock and ordinary building material is apt to be slack. It comes in as 
especially fortunate on account of another weather feature that has covered a large 
part of the prairie country of Nebraska, Kansas, Colorado, western Oklahoma and 
the Panhandle of Texas—namely, heavy snow and excessively cold weather. These 
weather visitations have practically stopped the demand for and the movement of 
lumber in the regions affected. How long the embargo will cor*:*e is merely eon- 
jectural—maybe until well toward spring. The railroad and ‘op demand will 
offset the stagnation in the prairie region yard trade, to t: 


gra relief of the 
situation so far as the mills are concerned. 


In the middle Gulf states also the mills 
are reported to be well supplied with railroad orders, and like statements come from 
Georgia, Florida, the North Carolina pine sections, and even are reported from the 
purveyors of heavy railroad timbers and car oak. This development shows that the 
railroad managers have awakened to the fact that they must make repairs and 
renewals, and must repair old cars and build new ones. In fact, reports from equip- 
ment companies and railroad offices substantiate advices from the sawmills. The 
railroad business over the end of last year wear the brightest feature of the general 
lumber business. It can not be expected that the all around spring trade will 
develop to a pronounced degree until February, though the sharp buyers for the line 
yard systems, and all buyers for stocking on a large scale, will be alert throughout 
January to secure supplies before the swelling volume of spring demand shall ‘make 
prices so firm as to prevent much advantageous bargaining. Altogether the southern 
pine business is looking much better than it did late in the fall, and it has shown 
better tendencies since the first of August or September. 
* * * 

In the hardwood trade buyers continue to persist in taking over lumber from hand 
to mouth, for the most part, though there has been some contracting for deliveries 
running well into the first half of the year. Prices have been held-so steadily for 
the year just past, and stocks, despite careful buying, have been so reduced, that large 
dealers and consumers now realize that it will be a safe proposition to engage some 
stock before the year shall further advance and buying shall increase with the good 
chances less than now. This feature is common in the first month of anv year. In 
particular the trade at the present time is not greatly different from what it has 
been for months. There is a steady call for all the leading kinds and qualities of 
woods, with a steady consumption that keeps up the movement. It is to be noted 
however, that the demand for the better grades, especially throughout last year, has 
been notable, because, though prices have been nominally maintained, advantages 
have been given in grades that have thrown on the market a large amount of coarse 
stock that must be worked off during the coming months. A sharp advance of prices 
on the higher grades would drive consume:s to the use of the cheaper qualities, which 
may be a development from now forward. This is a feature that will bear watching. 

* * * 

It is notiveable from Wisconsin and northern Michigan reports that the depression 
in hemlock prices throughout last season is a matter of general complaint among 
producers. Prices have not been satisfactory, a condition attributed to the com 
petition of low priced southern pine. A peculiar feature of the mideountry lumber 
trade is thet yellow pine of the South, with its admirable qualities and adaptabilities, 
has come into such sharp competition with hemlock, for many years, even in its 
northern habitat, considered among the lowly and minor woods of commerce. Of 
course, the competition between the two kinds of lumber in the Ohio river-Great Lakes 
section is between the common grades of the southern wood and the good qualities 
of hemlock. 

* * * 

Within the last 50 or 40 days there has been a good demand for low grade white 
and norway pine limber for box manufacture at Saginaw valley points and wherever 
box making is an important industry. The better grades are moving moderately and 
consuming factories are operating steadily, with a seasonal call for their specialties 
Stocks will be replenished from northern Michigan and Wisconsin points, but the 
biflk will come from Canada. In the Northwest the yard trade has been about shut 
out by cold weather, as is usual in that section. Logging conditions in northern 
Wisconsin and Minnesota are not of the best, because a deep snow has fallen ou 
unfrozen swamps and low lands, which renders road making difficult. 
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DOMESTIC. 
General. 
The New York Railway Co. was incorporated December 30 
with a capital of $17,500,000 to operate the properties for 


merly owned by the Metroplitan Street Railway Co., of New 
York City. 

President C. F. Thwing, of the Western Reserve University, 
of Cleveland, announced December 31 that the $750,000 
had been raised to secure John D. Rockefeller’s gift of 
$250,000 to the Medical Department of the University. 

Census made under the direction of the Women’s Progres- 
sive League, of Los Angeles, Cal., shows 670,140 women 
voters in California while only 583,000 men were registered 
at the October election. 

Cincinnati, 


Construction of a central railway depot at 
Ohio. to cost $40,000,000 will begin in the spring. The 
depot will be completed in five years. 


The first underground emergency hospital in Illinois was 
opened January 1 in one of the largest coal mines near 
Collinsville. The hospital is built in the heart of the mine. 

More than $14,500,000 was spent in antituberculosis work 
throughout the United States in 1911, according to the 
report of the National Association for the Study and Pre- 
vention of Tuberculosis in New York. In 1911 more than 
66 per cent of the total expenditures from public 
funds, in 1910, 62 per cent and in 1909 only 53.3 per cent. 

The Field Museum of Natural History of Chicago has 
received a gift of $250,000 from N. W. Harris, the banker. 
to maintain an exhibit of natural history especially for chil- 
dren in the public schools of Chicago. 


was 


Statistics compiled by the Railway Age-Gazette show 5,066 
miles of new railroad were constructed during 1911 in 43 
states, compared with 4,121 miles built in 1910. This is 
said to be less than for any year since 1897 when only 2,109 
amount of mileage 


miles were constructed. The largest 
built in one state for 1911 was in Texas, where 415 miles 
of new rail were laid. 

Alfred Tennyson Dickens, aged 67 years, son of Charles 


Dickens, the novelist, died suddenly at the Hotel Astor, New 
York City, January 2. He was in this country on a lecture 
tour. His home was in Melbourne, Australia. 

Harry N. Atwood has made plans to cross the ocean next 
April from the east coast of Newfoundland to the west coast 
about 2,540 miles, in a hydro- 


of Ireland, a distance of 


aeroplane in 30 hours. 


In a suit brought against the American Tobacco Co. by 
Louis, August and Samuel Simon for $500,000 damages under 
the Sherman antitrust law, Judge Ward in the United 
States district court at New York City January 2 denied 


the company’s motion for a rehearing of an order that it file 
verified answers in the The court characterized the 
defense as immoral. 

The 
national 


case 


Aero Club of America is making plans for an inter 
aeronautic exhibition in the Grand Central 
Palace, New York City, from May 9 to 18. Aeroplanes of 
all types will be exhibited to that 
been made. 

Three labor leaders were indicted and arrested December 
30 in connection with the alleged national dynamiting con- 
spiracies which federal grand juries began investigating at 
Los Angeles and Indianapolis directly after the McNamara 
brothers confessed December 1. 

Detective William J. Burns January 3 charged former 
Mayor Charles A. Bookwalter, of Indianapolis, with negli- 
gence in not having prosecuted John J. McNamara two years 
ago on evidence in his indicating that officials 


new 


show the has 


progress 


possession 





of the International Association of Bridge & Structural Iron 
Workers had caused dynamite explosions at Indianapolis. 
The $200,000 additional to secure the $50,000 gift of a 


Pennsylvania man for a fund for aged and disabled Baptist 
ministers and missionaries, their and dependent 
children, had been raised December 25, 1911. Plans are 
being made now to increase the fund to at least $1,000,000. 

I 


widows 


Atcorney Vreeland, of 
announced that a further extension of 
time had granted for the filing of answers in the 
suit for the dissolution of the United States Steel Corpora- 
from the st Monday in January to February 1. 


Jnited States District Trenton, 
N. J.. December 26 


been 


tion 





Jesse Seligman, the American aviator, will attempt to fly 
I ; 


across the Isthmus of Panama from Panama to Colon and 
return 

Gems valued at over $40,000,000 passed through the port 
of New York during 1911, according to experts of the Cus 
tom House 


The battleship fleet of the United States will assemble at 
Guantanamo January 10 and will start north March 20 for 
spring battle practice begin off the Chesapeake 
Capes April 1. division of the fleet will spend alter- 
nate weeks at Guantanamo and in cruising among West In- 


which will 


Each 


dian ports 
Losses in the United States through forgeries aggregated 
$15,000,000 in 1911, it is estimated. 


Chicago's appropriation bill for 1912 amounts to $71,584,- 
088.78, which is $13,554,925.43 greater than the appropria- 


tion for 1911 and $11,301,478.65 larger than that for 1910. 





* ment 


That the striped prison garb will be discarded at the fed- 
eral prison in Atlanta, Ga., was the New Year's announte- 
of the warden. 


Washington. 


Announcenient was made January 2 that a thorough inves- 
tigation will be made this month by the House Committee 
on Foreign Affairs into Theodore Roosevelt's alleged connec 
tion with the revolution in Colombia by which the United 
States obtained the Panama Canal Zone and his knowledge 
of the disposition of the $40,000,000 supposed to have been 
paid by the United States to two French Companies for 
their interests in the Canal territory. Colombia alleges that 
the Canal Zone was taken by violence. 

President Taft has received protests from railroad and 
warehouse commissions and others from Oklahoma, Nebraska, 
Minnesota, North Dakota, Kentucky and Nevada against the 
nomination of Judge William C. Hook, of Kansas, as an 
Associate Justice of the Supreme Court of the United States. 

Secretary Nagel, of the Department of Commerce and 
Labor, in his annual report, recommends the creation of a 
permanent federal commission to control the combination 
of capital which is essential to the carrying on of the great 
business enterprises of the United States. 

Plans are in contemplation for sending abroad a govern- 
ment official to give illustrated lectures in the important 
cities of Europe on the beauties of America. 

Representative Sisson, of Mississippi, has introduced in 
the House a bill which provides for the imposition of a heavy 
federal tax upon all deadly weapons and cartridges manu- 
factured and sold anywhere in the United States. 

A decline in the death rate of seven of the eight cities of 
the United States having a population above 500,000, and 
a generally low death rate throughout the United States 
are shown in the preliminary mortality figures for 1911 
given out January 1 by the Census Bureau. 

Two photographs showing Samuel Gompers, president of 
the American Federation of Labor, and John A. Kelly, presi- 
dent of the Building Trades Council, of San Francisco, stand- 
ing on the American flag making speeches at labor meetings 


have been received by Maj. Gen. Wood, chief of the staff 
of the Army. Army officers at San Francisco and Los 


Angeles report that Socialistic and Anarchistic agitators 
seem to be the source from which the recent outrages on the 
flag and the insults to army men emanate. 

The Employers’ Liability Commission will present its final 
report to Congress some time during this ‘month. 

The new judiciary code which abolishes the Circuit Courts 
went into effect January 1. The business of the Circuit 
Courts has been transferred to the federal District Courts 
and the judges to the circuit court of appeals. 

The gold production of the United States during 1911 was 
$96,233,528 and silver production 56,796,117 ounces, accord- 
ing to a preliminary estimate issued December 31 by George 
FE. Roberts, director of the mint. This is a reduction in gold 
of about $5,000 and in silver of about 660,000 ounces as 
compared with the returns for 1910. 





A delegation of social workers December 29 urged Presi- 
dent Taft to create a labor commission which would have 


powers coextensive with those of the Interstate Commerce 
Commission and be able to compel testimony. The President 
promised to do all possible to create such a commission. 

Admiral George Dewey celebrated his 74th birthday Decem- 
ber 26 at Washington. 


The case involving the constitutionality of the Indiana 


food law of 1907 December 26 was transferred to the 
Supreme Court of the United States. One of the points 
urged rainst the law was that it constituted a regulation 





of interstate commerce already controlled by the federal pure 
food and drug law of 1906. 

A total coinage of 205,620,273 pieces valued at $65,790,850 
was executed at the United States mints during 1911. Of 
this amount $56,176,222 was in gold; $6,457,301 in silver 
and $3,156,726 in minor coin. 

The 
handed 
carriers 


Interstate 
down 
are 


Commerce Commission in an opinion 

January 2 held that where two or more 
competing for business between two points 
they should be allowed to continue the competition despite 
the long-and-short-haul provision of the law. 

30th Houses of Congress reassembled at noon January 3 
after a recess for the Christmas holidays which began De- 
cember 21. 

Senator Bristow January 3% introduced two bills in the 
Senate. One provides for a line of steamships through the 
Panama Canal to Central and South America, the Secretary 
of War to acquire 15 ships to be operated by the govern- 
ment’s Panama Railroad Co., or leased to a private com- 
pany not connected with any railroad line. The second 
bill amends the interstate commerce laws to prevent any 
railroad company having any interest whatever in any 
competing steamship company. 

A canal from Lake Michigan to Lake Erie was proposed 
in a resolution introduced in the House January 3 by repre- 
sentative Mann, of Illinois, directing the Secretary of War 
to have a survey and estimate of cost made. 


Theodore L. Weed January 3 was appointed director of the 








postal savings system at a salary of 
will assume his duties immediately. 


$5,000 a year. He 

The United States gunboat Yorktown, at Panama, has 
been ordered to sail immediately for the Ecuadorean coast 
to protect foreign interests during the present political un- 
rest in that country. 

The Senate Pension Committee will not attempt to amend 
the Sherwood pension bill, which was passed by the House. 
An entirely new bill will be reported and Senator MeCumber 
probably will offer it as an amendment to the McCumber 
law of 1907, which recognizes the age of 62 years as total 
disability and makes certain recognition of veterans entitled 
to its benefits. 

Admiral Robley D. Evans—‘Fighting Bob’’—died 
suddenly January 38 at his home in Washington, aged 65 
years. 


Rear 


All national banks of the United States lost $4,301,246 
loans between September, 1: and December 5, 1911, accord- 
ing to report of the condition of these institutions made 
public January 3 by Controller of the Currency Murray, 
There was a loss in cash of $32,681,210, but a gain in de- 
posits of $46,047,269. : 

The prison population of the United States January 1, 
1910, was 113,579, and the number of commitments to 
prisons or other penal institutions during 1910 was 479,763, 
according to a statement just made of the Census Bureau. 





FOREIGN. 

King George and Queen Mary returned to Calcutta, India, 
December 30, the former from a big game shooting expedition 
in the northern dependency of Nepal. The Queen visited 
various provinces of India. They will leave Calcutta Janu- 
ary 8 for Bombay, where they will embark on the steamer 
Medina for England June 10. 

Troops stationed at Guayaquil December 29 proclaimed 
Gen. Pedro Montereo President of the Republic of Ecuador. 
Gen. Montero has formed a_ provisional government and 
appointed a cabinet. 

The Russian Council of Ministers has decided not to 
allow the Saivation Army to carry on its work in Russia. 

Salari ed Dowleh, brother of the deposed Shah of Persia, 
defeated the government forces at Kermanshah. He has 
telegraphed the government that unless the $80,000 belong- 
ing to him and _ confiscated by ‘Treas. 
returned he will demolish the imperial 
IKXermanshah, 


Gen. 
bank 


Shuster is 
building at 


An exhibition of a boat which is controlled by wireless 
electricity from the bank without any person being on board 
took place on the Danube River at Vienna last week. The 
boat was guided to definite points, rang bells, exhibited flags 
and lights, fired guns ete. 

The British Cruiser Suffolk has been ordered to proceed 
from Malta to Egyptian waters to preserve the neutrality of 
Kgypt during the Turko-Italian war. 


The Prussian budget for 1912 provides for expenditures 





amounting to $1,075,310,562, an increase of $61,750,000 
over 1911. 


The revenue of the United Kingdom for the quarter ended 
December 31 amounted to $204,444,315, an increase of $9,- 
316,350 as compared with the same period of 1910. 

The unionist council of Ulster, Ireland, January 3 issued 
a manifesto declaring that a provisional government will 
be constituted in Ulster immediately upon a home rule 
measure being passed by the British Parliament and that 
extreme measures will be adopted for the defense of Ulster 
by the loyalists. 

Census figures of Belgium, taken in 1910, show that the 
population of the country now numbers 7,423,784, an in- 
crease of 730,286 since 1900. 

British, French and Russian bankers will hold a meeting 
in Paris next week to organize a Syndicate with a capital 
of $500,000 to carry out a survey of proposed trans-Persian 
railroad. The proposed line will touch the Seaport of Baku 
in Russian Trans-Caucasia; Astara on the Caspian 


Sea ; 
Teheran, Persia, and Gwettar on the Arabian Sea. 


The joint peace conference held at Shanghai, China, to 
consider the imperial edict suggesting a national convention 
which would decide on the ultimate form of the Chinese 
government has failed, due to Premier Yuan Shih Kai’s deter- 
mination to support the monarchical principle. Civil war is 
impending. Dr. Sun Yat Sen was installed as provisional 
president of the Republic of China at Nanking January 1 
by the rebels. ‘Yang Shao Yi resigned as imperial peace 
commissioner January 3. > 

A native revolt in the Riff region of Morocco caused Spain 
December 30 to decide to dispatch immediately to Melilla re- 
enforcements of troops which, it is hoped, will be sufficient 
to suppress the uprising. 

In connection with the recent attack on the Russian 
troops, the Russian court martial at Tabriz, Persia, ordered 
eight Persians hanged January 1 and eight January 2. It 
is reported that the attitude of the British Government has 
not changed in any way since Foreign Secretary Sir Wadward 
Grey spoke in the House of Commons November 27 on foreign 
affairs and recognized that the action of Russia in northern 
Persia was justified from the Russian point of view. 
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The more or less recovery of tone and prices in the 
security markets over the end of the year, the pro- 
nounced improvement in the steel trade, the optimistie 
feeling that is being moderately expressed in business 
circles, while, as indications, they may be taken at 
their face value, should not inspire so much confidence 
as to lead to relaxation of reasonable caution in going 
into undertakings for the new year. In respect to the 
stock markets it is probable that long holders, espe- 
cially of the syndicate and big bank order, are taking 
advantage of the revival of activity and the rise of 
prices to unload the burden which they have carried 
for months, as well as to stimulate the market so 
that the new railroad issues that are being financed 
can be made available for payments for new equip- 
ment and improvements that have become necessary. 
No doubt much buying of rails and other railroad 
material was done in the last month or six weeks of 
1911 because the manufacturers of such products were 
eager to unload surpluses and make financial shifts 
for the year-end settlements. This was taken advan- 
tage of by the railroads as well as by dealers in iron 
and steel products to secure stocks for the first quarter 
or first half of 1912, at bargain figures. Much is now 
being said about orders and contracts since New 
Year’s, yet no one need be surprised if after the 
flush of the year-end buying is over there shall be a 
lull, as was the case in the latter part of 1909. Con- 
siderable shouting about big business to come is now 
being indulged in, and the wise ones will take advan- 
tage of the mood to do some business as a starter for 
the new year. In its annual financial review the 
New York Evening Post says that the view is gen- 
erally expressed that whatever recovery there may be 
in business will take the form of gradual improvement 
rather than any sharp revival. It is significant also 
that the general opinion of correspondents is that the 
drastic liquidation that has taken place in local mar- 
kets throughout the country has provided a basis for 
substantial recovery. The disposition everywhere ap- 
parent is to go ahead cautiously, doing such business 
as naturally comes to hand without taking too much 
for granted in the way of quick recovery, and avoid- 
ing speculative risks. While some of the interior 
markets express uncertainty about the presidential 
campaign and election, the contest is not viewed with 
alarm, or as likely to prove seriously unsettling to 
general business. 

* * 

The Iowa National Bank, Des Moines, Iowa, sends 
out a monthly trade letter to its customers and corre- 
spondents which for conciseness of statement concern- 
ing each month’s financial, industrial and trade condi- 
tions is an excellent example of the reviewer’s art. 
The number issued for January 3, 1912, so completely 
epitomizes conditions at the end of 1911, and so 
succinctly forecasts probable results in 1912, that it 
is reproduced in this department, as follows: 

The final summing up of the figures on basic con- 
ditions for 1911 will disclose the fact that the 
year, taken as a whole, when compared with the 
averages of previous years, was in reality a very 
good year for business. Considerably less active 
than 1909 but comparing favorably with 1910 in 
most lines, it will go down in commercial history 
as a business year slightly above the average. 

There is nothing in the political situation which 
is really new or startling. Those things which 
have occurred since Congress met were expected 
and no unsettling of business has resulted. 

Bank clearings for the United States were 
heavier for November than for the previous 
month or for the corresponding month of 1910. 
January alone during 1911 exceeded the Novem- 
ber figures, ,an evidence that there is renewed 
activity in business. 

The number of business failures for November 
was slightly heavier than for October and much 
heavier than the corresponding month of 1910. 
The total liabilities, however, were $2,000,000 
less than in October, but $2,500,000 more than 
in November of the previous year. 

Gross earnings of 48 railroads in the United 
States for November show a falling off of about 
$500,000. Forty of these roads showed a good 
increase in gross for the first week in December, 
however. Fifty-one roads for the first 11 months 
of the calendar year showed an increase in gross 
averaging $2,000,000 a month. 

During November more than 40,000 freight cars 
were ordered by railroads, bringing the total num- 
ber of cars owned to the highest figure ever re- 
ported. The number of idle cars is lower than at 
any other time this year and less than a year 
ago. Such cars as are idle are not, of course, in 
locations where needed and a shortage of ap- 
proximately 25,000 cars exists in the country, 
which can not be entirely supplied until half the 
ears ordered in November are delivered. 

Imports for November were slightly less than 


the previous month and than the corresponding 
month last year. Exports made a similar show- 
ing, although the balance of trade in our favor 
for the month exceeded $75,000,000. The total bal- 
ance of trade for the 11 months of this calendar 
year exceeds $475,000,000. This almost equals 
the balance of trade for the years 1909 and 1910 
combined. 

Immigration has continued light and emigra- 
tion has been unusually heavy both to southern 
Europe and to Canada. When considering that 
people leaving this country take large sums of 
money with them, it must be remembered that 
their stay here probably enriched this country to 
an equai amount. The excessive emigration and 
decreased immigration should have no material 
effect except as the one assists in causing a scar- 
city of labor and the other loses to the railroads 
the passenger haul, which foots up to a consid- 
erable item. 

The material improvement has continued in 
steel, iron and copper. The unfilled tonnage of 
the Steel Corporation and of the independents has 
continued to increase. Steel prices have finally 
taken the upward turn which has been so long 
looked tor and the business being booked now 
can be handled at better profits. Prices have been 
advanced on the majority of steel mill products. 

The production ot pig iron for November fell 
below 2,000,000 tons. Orders were heavier for 
November, and slightly higher prices may be 
expected soon. 

Copper has justified its prophets and risen above 
the 13-cent mark for the first time in nearly two 
years. A decrease in stock on hand of 23,000,000 
pounds was recorded for the month of November, 
leaving the stocks of marketable copper in the 
United States at 111,000,000 pounds, which is the 
smallest supply reported since March, 1910. There 
is every reason to believe that the price will reach 
a higher level, as this country’s production is at 
almost the lowest point in three years. 

Iron ore shipments reported from i0 principal 
lake docks were 10,000,0U0 tons below either 1910 
or 1909, but 7,000,000 tons above 1908. 

Anthracite coal production for November was 
larger than any previous November and stocks on 
hand decreased. Total shipments for 11 months 
were nearly 64,000,000 tons, indicating that the 
year’s shipments will exceed all previous records. 

Bituminous coal shipments are still low for the 
year, but the renewed activity in manufactures 
may enable soft coal operators to make a fairly 
good showing when the entire year’s figures are in. 
The soft coal tonnage of 10 eastern railroads for 
10 months of 1911 exceeds the same months of 
1910 by 1,000,000 short tons. The possibility of 
a general strike in bituminous fields on April 1 
should be anticipated by consumers. 

Between 1,000 and 2,000 coke ovens have been 
blown out in the Connellsville district and the 
production has decreased accordingly. Production 
is ranging from 9,500 to 10,000 cars a week. 

Gold production, which has set several new 
records during the year, showed 719,000 ounces 
for the month of November, the highest figure 
ever reported. This continued heavy gold pro- 
duction may be expected to have some effect on 
commodity prices, influencing them toward a 
higher level. 

A material advance was shown during Novem- 
ber in the average price of all commodities, prices 
averaging higher than at any time since May, 
1911, and within a small fraction of the highest 
prices recorded in ten years. 

The average price of high grade bonds is within 
a fraction of the lowest point of the year, although 
a half point higher than a year ago. Average 
price of leading stocks is a shade above November 
and two and one-half points above a year ago. 
Volume of sales on the New York Stock Exchange 
for November was 4,000,000 shares above October 
and an equal amount above November, 1910. Vol- 
ume of bond trading more than doubled the figures 
of a year ago and showed an increase of $14,- 
000,000 over October. 

The incorporation of large companies was 
greater during November than for October or for 
November, 1910. New securities were issued to 
an amount equal to the figures of November, 1910, 
and doubling the figures of Octobér of this year. 

Building operations in principal vities were 
less for November than for October, less than No- 
vember, 1910, and below the 5-year average. 

The 1911 crops are in and fairly dependable 
figures are now obtainable on each crop. The 
grain crops of 1911, although smaller, will bring 
more money to the producer than the crops of 
1910. The Secretary of Agriculture places the 
increased value at $44,000,000. Lower prices for 


poultry, wool and animal products, however, re- 

duced the farmers’ income materially. The total 

value of 1911 farm products is estimated by the 
government at somewhat less than $8,500,000,000. 

The only crops which shattered records were cot- 

ton and sugar beets. 

Estimates on the cotton crops by the state 
governments and the national government, the 
cotton exchanges and the cotton growers have 
varied during the season as much as 5,000,000 
bales, and even now, with the crop almost in cars 
and warehouses, the various authorities differ 
fully 1,000,000 bales. The value of the cotton 
crop is placed by the government at $775,000,000 
and the product at 14,885,000 bales. Last year 
the smaller crop brought $813,000,000. 

Winter wheat now in the ground is passing 
through a very critical period in several states, 
being frozen while in tender condition, damaged 
by Hessian fly, needing moisture badly in some 
localities and suffering from aiternate freezing 
and thawing weather. Conditions are best in the 
southeastern states. 

The total production of wool for the year is 
estimated at 300,000,000 pounds, which is below 
1908, 1909 or 1910. Imports so rar for the year 
suggest a great falling off in total consumption of 
wool in this country. 

General business over the country is better, 
the lumber trade being the only large industry 
which might be considered very quiet. Mining 
activity in the western and southwestern states is 
below normal. 

Taken together, the years 1909, 1910 and 1911 
have given a good account of themselves, and too 
much should not be expected of 1912. There are 
many things to hamper it, and, although business 
has recovered from the stagnation it suffered dur- 
ing the summer months, the presidential election, 
the tariff agitation, the trust investigations and 
prospective labor troubles will all tend against a 
record breaking business year for 1912. Condi- 
tions are sound, but a business boom should not be 
expected. 

* * * 

Railroad, industrial and public service bonds, stocks 
and notes to the amount of $122,000,000 were offered 
for public sale through various banking houses in this 
country during December, according to a statement 
made by the Wall Street Journal, these including some 
large issues in Canada. The December totals brought 
the offerings of such securities for 1911 approximately 
to $2,036,000,000, or $841,000,000 more than in 1910. 
Many of the larger offerings were made abroad. These 
include those of the Canadian Northern Ontario Rail- 
way, $35,000,000 debenture 1910, when the corporations 
were doing most of their financing through the sale of 
stocks; this year’s lists show that practically all the 
new financing has been done with bonds. 

* * * 

Over the end of the year there was a notable im- 
provement in steel operations. General important com- 
panies cut down their Christmas closure to three days 
from the customary period of 10 days to two weeks, 
on account of the pressure of business—a circumstance 
the like of which had not been known for several 
years. Most of the steel companies are receiving more 
orders than they would really care for under the pres- 
ent state of prices, and in some instances higher prices 
are spoken of. It is thought that if orders continue 
to come along in present volume there surely must be 
price advances. Advances in bars, plates, sheets and 
wire are looked for early in January, since all are 
selling at about $1 a ton lower than at a like time last 
year. Wire and nails are especialiy low, and an ad- 
vance in such products is expected. Plate mills in the 
Pittsburgh district are running full, and the volume 
of orders is large enough to keep up operations for 
some time. Tin mills are being put in operation wher- 
ever possible and a higher percentage of outturn than 
for a year is expected soon. Present prices are being 
well maintained. 

In Chicago steel makers are looking forward with 
more confidence than they had felt for many months. 
The improvement which was distinctly apparent dur- 
ing the fall was carried to the end of the year without 
the usual December recession. Mills are running at 
full speed, and the usual January shutdown for repairs 
will be greatly restricted. Much is expected from the 
railroads, especially in the rail market. Now, it is 
thought, that if all the railroads that can afford to 
keep up their renewals, as some of the leading systems 
announce that they will do, shall come into the rail 
market there will be a surprising burst of activity in 
the place of the extreme depression prevalent last 
summer. Nothing of consequence in the way of new 
railroad construction is expected, however. Producing 
capacity at Gary, South Chicago and other steel cen- 
ters is being expanded, with sufficient increase of 
employment to relieve stock. 
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THE COAL TRADE 











It has been a reasonably good week for coal. For 
a few days prior to the new year buying was scant. 
Ordinarily the arrival of the new calendar year marks 
a change in the fuel trade. The purchase of coal for 
stocking purposes usually dwindles after January 1. 
The average dealer is disposed to regatd the back 
of the winter as broken and springtime does not seem 
so far away. That attitude toward the trade, how- 
ever, does not prevail so thoroughly in years when a 
suspension of mining is regarded as probable. And, 
moreover, there are enough stocks of coal taken in 
early in autumn that become exhausted soon after 
the turn of the year to give the market an air of 
sustained volume. But those dealers who had filled 
their sheds copiously with tonnage ordinarily begin 
to dig therefrom early in January and steadily to re- 
duce the quantity stored as spring approaches, so that 
the quantity consumed as the weeks slip by exceeds the 
purchases. But this winter that condition may not 
exist. Chances seem to favor the production and 
sale of coal during the next three months consider- 
ably above the consumption. For this is one of the 
‘<strike’’ years. No authoritative statement can be 
made on the subject and doubtless 10 one knows what 
the deliberations of operators and miners, soon to 
begin, may bring forth, but judging from precedent 
the conferences will be long continned, and meanwhile 
consumers of coal will prepare for the foreshadowed 
suspension of mining. 

The storing of fuel by the large consuming concerns 
is going on steadily. It gives a measure of sustained 
strength to the market, but mine capacities are so 
large that these unusual purchases are handled with 
ease by the shippers of the coal. There is very little 
change in the price of coals for steam making pur- 
poses. Screenings are holding steady at about 60 cents 
mines for central Illinois product and demand is sus- 
tained. However, there has been during the last week 
an absence of those large orders which were present 
in the market a few weeks ago, so that the keen edge 
of the market for screenings is partly dulled. 

The rushing of unsold coal inte the country by 
holders threatened with demurrage, and the conse- 
quent softening of the market for these coals in vari- 
ous sections of the West, have come to the notice of 
shippers geucrally and among them there seems to be 
a disposition to avoid to the greatest extent possible 
the pitfalls into which the trade feil a year ago 
through this movement of unsold coal. For there is 
believed to be considerable voluntary suspension of 
mining this week, as there was also last week, when 
producers had not enough orders on their books to 
run steadily. The operators did not begin to give 
serious attention to the situation last winter until 
the country was thoroughly saturated with unsold coal 
and with earlier regard to the seriousness of the situa- 
tion this season the heaviness of the market may be 
minimized. In fact, western coals have been holding 
reasonably steady this week at the somewhat lower 
levels established about two weeks ago. It is not to 
be understood that it is a firm market, for there is 
much variation in the prices of western coals, and when 
the coal is on track and up to demurrage rather sharp 
weakness has developed. But shipments of unsold coal 
from mines are greatly reduced and many western mines 
have been voluntarily closed during the last week. 
This, together with the reduced output on account of 
the holiday and in conjunction with the colder weather 
early in the week, made the entire market of better 
tone. Standard Franklin county lump is held at $1.75 
mines and Harrisburg is equally firm, even selling at 
$1.85 or $1.90. But Carterville is irregular, prices 
having no recognized standing. From $1.50 to $1.60 
might be regarded as a conservative estimate, but 
sales have been made in special cases much lower. 

Bituminous coals from Ohio and West Virginia have 
suffered from an excess of receipts at western markets. 
Smokeless lump and egg showed decided weakness in 
spots, compared with the remarkable firmness of the 
season since early last summer. The New River and 
Pocahontas mines now seem to be getting out all the 
prepared sizes that are needed or even a little excess 
of them, and the shippers have been so diligent 
marketing this surplus that previous values have suf- 
fered. Both lump and egg have sold within the last 
week freely at $1.90 mines and lump has been sacri- 
ficed at lower levels, where the coal was on track and 
up to demurrage. The general statement may be made 
of other eastern bituminous coals that, while circular 
prices are unchanged, concessions have occurred where 
there is need of keeping the coal out of the grasp 
of the car service charges. Generally speaking, the 
call for eastern bituminous coals has been very moder- 
ate for the last week or two, for which condition 
tne holiday season has been held mainly responsible. 

Nor is anthracite showing more than a quite limited 
degree of activity. A week or two ago some of the 
‘‘individual’’ anthracite, or that mined by the smaller 
producing companies, has been offered at concessions 
at times, simply because the coal nad to be moved. 
But when the larger producing companies found them- 
selves with a surplus on hand they usually had some 
place where they could store the coal and thus avoid 
sacrifice. And additional shipment of all-rail coal from 
mines was promptly curtailed. This week the receipts 
of anthracite in the West are light and the demand in 
consequence of the colder weather improved somewhat 
so that the market has cleared up considerably. An- 
thracite has not been moving from western docks very 
freely during the last week or two, which is attributed 


to the slackness in the trade of the retail merchants. 
In anthracite as in bituminous coals the natural tend- 
ency of the market from now on will be to comprise 
only such coal as is needed for immediate use, save 
as the fear of a strike may induce the storing of coal. 
While a few dealers have already taken some precau- 
tionary measures to have stocks of coal on hand in the 
event of labor trouble, that course is not at all com- 
mon, particularly in the West. The coal market, on the 
whole, is in a sort of a lull, common at this time of 
year and significant of nothing in particular, except 
that consumers are more disposed to careful buying. 


THE YEAR’S LOGGING. 


Annual Report for the Minneapolis District 
—Scale Figures in Detail. 





MINNEAPOLIS, MINN., Jan. 2.—The annual report of 
the surveyor general of logs and lumber for the Minne- 
apolis district has been submitted to Governor Eberhart 
showing operations in the Mississippi Valley at and above 








LATE LUMBER LAW 


LOSS OF LUMBER NOT TAKEN BY FIRST TRAIN 
AFTER LOADING. 

Two cars placed on a side track at a mill were loaded 
with lumber and the conductor on a train going east was 
notified to have the next freight train going west stop and 
get the lumber and then receive shipping instructions, 
put the next train going west, which passed the mill in 
the afternoon of the next day, failed to stop, and during 
the following night the lumber was destroyed by fire, 
though there was no allegation that the fire originated 
or was permitted to progress by any fault of the railway 
company. The supreme court of Alabama reverses a 
judgment for damages obtained by the lumber company, 
holding that it could not be said as a matter of law that 
it was the duty of the railway company, under the cir- 
cumstances shown, to take away the lumber on its next 
train, no express contract to do so being alleged. The 
duty and responsibility of the railway company which 
were to be inferred from the facts were at most the 
duty and responsibility of a warehouseman only, meas- 
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Production and Shipments. 

MINNEAPOLIS, MINN., Jan. 3.—Reports for November 
production and shipments made by 66 northern pine mills 
to Seeretary H. 8. Childs of the Northern Pine Manu- 
facturers’ Association showed a decrease of 10.4 per 
cent in shipments and 29.4 per cent in production as com- 
pared with November, 1910, but statistics compiled from 
16 mills which have agreed to make reports each month 
showed an increase in shipments of 16.3 per cent, and 
a decrease in production, due to the early close of the 
sawing season, of 27.7 per cent. 

The statistics for eleven months, comprising the two 
years, are as follows: 


Monthly Production Compared. 
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+ Decrease. 


Building permits for 1911 as reported by the Min- 
neapolis building inspector represented a cost of $16,853,- 
290 in 18,844 permits, while in 1910 the total was $16,- 
771,735 in 17,754 permits. 

OPP PD PDD DD DPD 


WORKMEN’S COMPENSATION STATISTICS. 


TacoMa, WASH., Dec. 30.—The State Industrial Insur- 
ance Commission has compiled statistics on the first six 
months’ work under the new workmen’s compensation law. 
The figures show 935 cases of injury to workmen engaged 
in hazardous occupations, of which 40 were fatalities. 
Saw and shingle mills and logging operations incurred 
the greatest number of accidents for any one class and 
also lead in the number of fatalities. Coal mining, 
however, had more accidents and fatalities in proportion 
to the number of men employed. There are 32 nationali- 
ties and 409 of the workmen were married and 503 single. 
The average age of the 935 was 33.29 years. In 900 
cases the average daily wage was $2.9368. 

One of the latest bulletins issued by the West Coast 
Lumber Manufacturers’ Association states that fully 90 
per cent of the lumbermen of Washington have given up 
carrying liability insurance with private companies and 
are paying assessments to the state under the new com 
pensation act. The bulletin states that in a private in- 
vestigation among 25 manufacturing concerns, all but two 
sawmills, 24 were found to be paying assessment to the 
state, 22 carry no additional liability insurance and three 
carry additional insurance. More convincing, says the 
bulletin, is the statement of a representative of a liability 
company which claimed to have carried the second largest 
number of sawmills in the state. This representative 
stated that since the compensation act became a law every 
sawmill policy on his company’s hooks had heen cancelled 
by the millmen. 





REQUISITES IN ACCEPTANCE OF OFFERS. 

In an action brought to recover damages for the alleged 
breach, of two contracts for the sale of lumber, where the 
supreme court df Florida, division B, affirms a judgment for 
the defendant on the ground that the evidence, which was 
all in the form of telegrams and letters, did not establish 
the contracts, for want of proper acceptances, the court 
states the following important principles: In the making 
of a valid contract the parties must not only be capable of 
an intelligent assent but they must actually give their 
assent; and the assent must be precisely the same thing. 
and at the same instant of time. Consequently, if one 
assents to a certain thing and the other assents to it only 
with modifications, or if one assents to it at one time and 

the other at a different time, 








gg oR 1910. 1911. no agreement or _ contract 
-ercent. Lath. Lath. canis eis a ic 
94.1% 8,053,845 23,487,925 arises therefrom. From this 
137.6* 7,613,400 3 it is clear that an offer must 
36.4* : : : 
06.4° 8,344,600 be accepted before it can be- 
2) 9* come a_ binding promise. 
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61.06* parties must be at the same 
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234+ 17428030 14.202'100 essary that the communica- 
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nce.——— 910, q "ac $ 
— 1 hag to result in a contract, must 
‘ 


13.17 24,727,120 
19,994,420 
31,383,174 
31,496,105 

; 34 


be: ‘“(1) Absolute and un- 
conditional; (2) identical 
with the terms of the offer; 
and (3) in the mode, at the 
and within the time 
expressly or impliedly re- 
quired by the offer. If a 
person offers to do a definite 
thing, and the person to 
whom the offer is made accepts conditionally, or intro- 
duces a new term into the acceptance, 
not an acceptance; but it is either a mere expression 
of willingness to that, or it is in effect a counter 
offer, which must be accepted or assented to before a con- 
tract can result. It is also essential that the acceptance 
shall be made in the manner, at the place, and within the 
time expressly or impliedly designated in the offer. The 
proposer has the right to dictate terms in respect to the 
time, place, and manner of acceptaace, and when he does so 
like other terms, they must be complied with.—Strong & 
Trowbridge Company vs. H. Baars & Co., 54 So. 92. 
RIGHTS OF SELLER OF OUTPUT OF SAW MILL 
AFTER BREACH OF CONTRACT BY BUYER, 

A seller of the output of a saw mill for a specified period 

need not, in order to recover under the contract, continue 
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31,158,430 place, 
55,174,908 
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his answer is 





sawing and delivering lumber after the buyer has directed it ~ 


to cease sawing and delivering, but it is entitled to the 
benefits which would have resulted had the sawing and the 
delivering been continued to the end of the contract. Fur- 


thermore, where a buyer of the output of a saw mill for a. 


specified period terminates the contract without grounds, 
that the seller has up to the time of the termination made 
no profits, and that after that date it is so financially 
embarrassed that it would be unable to complete the con- 
tract, does not affect its right to recover for the breach; it 
having the right to assume that the buyer would pay for 
the lumber contracted for, and thus furnish the means neces- 
sary to carry on the business. And where a contract for 
the sale of the output of a saw mill for a specified period 
fixes the price of the lumber, and the evidence shows that 
the seller could have sawed without difficulty a specified 
quantity, that the stock on hand was sufficient to keep the 
saw mill employed during the period of the contract, and 
that the seller could have made a specified sum as profits 
by completing the contract, the seller will be entitled to 
recover loss of profits for the buyer’s wrongful breach of 
the contract.—Supreme court of Louisiana in Barnette Saw- 
mill Company vs. Ft. Harrison Lumber Company, 52 So. 222. 
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that if IN THE YARD OFFICE may be, hold to this point. Maybe it’s an altruism, but in business, 
wn . as in everything else, only that which is right will survive. Any 
nex . - : : 2 
The One afternoon a stranger entered the office of a certain lumber yard method, such as exorbitant profits, that does not take the interests of 
pia in North Dakota to find himself confronting a man of exceptional size the public into due consideration will inevitably react on the party 
eas- in physique and disposition, the latter as evidenced by the genial, employing it in the long run. ; 
~ hospitable air he literally radiated. “But, it is one thing to be fair in the matter of profits and another 
fa The large man gazed upon his visitor with critical vet friendly air. to convince your public of that fact. This is a case where a man 
ra “Welcome to our midst, noble stranger,” said he. Sut why this has an inalienable right to blow his own horn, as the expression runs. 
ten- appearance of general seriousness and solemnitude? Are you the Certainly he owes it to his business and himself to do so. He can 
pow bearer of a message of some sort? Perhaps it is that you represent a not very well overdo this feature as long as he uses a proper degree 
1son movement for the suppression of excessive profits in business.” of dignity about it. 
1 to WI > fel Ta, ee ae BB ee etait aa ae ‘ 
1ereupon he fell to laughing heartily, in which he was joined by 999 ° 
all 2 2 ’ - 
nish the stranger who, however, soon returned to seriousness. Confirms ‘ ‘Community Builder’s” Doctrine. 
vg “In a measure you guessed right the very first time,” he told the “Now, so far as the main point is concerned, I’ve said my say, and 
rgia dealer. “I represent the AMERICAN LUMBERMAN in its community what I’ve given is just what your paper has already printed. But 
=. development, anti-mail-order, campaign. Among other things we are I’ve repeated it just to assure you that vour ideas in the matter are 
o : - - 
agitating the necessity for modest profits on the part of the retailer.” not merely theories but the facts in the situation as others see them. 
“So?” said the lumberman, rising in all his majesty. “So,” he And with this the dealer ceased to speak, nor would he add to 
e se a ° ° ° e P ° 
ta repeated, ‘you represent the AMERICAN LUMBERMAN in its anti-mail- his statement further than to request that his name be not used 
for order agitation? Then [I want you to tell in the matter. 
he the editors of the paper something for me. Mhere are those who will take it with bet- 
oult I want you to tell them that | am for them in ERE’ ter grace if they do not know who it is 
ae this fight. They have undertaken a great HERE’S FOOD FOR THOUGHT. from,” he explained. “Anyway, it isn't I 
heir work and one that under their persistence is [From the Chicago Tribune, December 81, 1911.] that counts, it’s my ideas.” 
pod bound to bear notable results.” e “Is he right?’ repeated another dealer, 
re ° . {- . ‘ P ° 
only With a wave of his hand he continued: MAIL ORDER BUSINESS BRINGS when questioned concerning the views of 
and ‘Tale ss : oe T a z ‘ : P ‘“ , ; ceeeeiel —- - 
i Take that chair ov er there. No man could MILLIONS YEARLY INTO CITY. this man. — He most a suredly is. Dead 
ract be more welcome at this time than you. [ll ; right, that is the term for it and if I were 
_ tell you some things and you'll tell me a e | Chicago Has Developed This Branch to to spend a day discussing the matter I could 
ij ¥ 9 : if —_ = : oF 
be- whole lot. — oe 12 Per Cent In do no better than to affirm what he has 
i pri ‘ . : crease Over . 4 99 
a Not so,” protested the representative of ‘e said. 
ame the AMERICAN LUMBERMAN, “you're to take | Cnicago has developed to the’ utmost the All of which shows the AMERICAN Lum- 
cial the lead in this seance. What I have to 1 ee ee a ee ae BERMAN in its movement for holding trade 
ica- . a n | lions of dollars into the city annually pas p ie 
ous. say you can read in my paper. It’s what wy | The last year has shown an increase of at home has made a marked impression on 
mae, you have to say that is of particular interest a | approximately 12 per cent over 1910, despite its own people, the lumber dealers. 
aust - : ; ae it | the fact that 1910 was a large year. Officers ; a = a a 
ane at this moment. ;- | of the larger companies predict another suc- | _ Ben H. Lampman, editor of the Michigan 
ical For a time the lumberman considered, then i1 | cessful year, and expect the gross business S| (N. D.) Arena, was discussing the mail 
ho ; i o | will fully equal that of i411, if it does not 
the he gave an affirmative shake of his head. = | pass the old record. order tendency. 
ime “Quite right,” said he. “Considering that wi Ene Seeeter Deel oF the: Derinces: comed “Tt’s all right for the home merchant to 
re- od from small communities all over the country. P , a ‘ 
Sea I am a devoted reader of your valuable paper expect the support of the local editor in this, 
nite it would hardly be necessary for you to come but he should bear in mind that for the pub- 
t | = M Val » <1. . » Al ‘DAP yom on . x . : . . ~- - . 
Fig up here to tell me your ideas on the subject. AN INCREASE OF 12 PER CENT IN THE TRADE OF lisher’s editorial efforts to be effective there 
i Evidently it is what I think that has drawn ee ee st be a correct ratio between them and 
ag ee ee enone PORTIONATE LOSS LEGITIMATE TRADE wna age ening “ides . 
ee you here. Well, I think a good deal, but BY COUNTRY RETAILERS. BUSINESS IS the merchant's advertising. For instance, 
-on- as for the value of it I can’t say. You know, SECURED AND KEPT BY ACTIVITY in my paper, the drena, I could devote a page 
nee : , ; AND ENTERPRISE, 
the you people, by your earnest, forceful agita- each week to exhorting the people that they 
-— tion have started all classes of merchants in should buy dry goods at home, yet if the 
te all sections of the United States to thinking. Bully for vou, say I. dealers that live here are not sufficiently alert in advertising for 
d J ’ F l the trade it is altogether probable my editorial urging will go for 
ae Loss of Trade Retailer’s Fault. naught. 
iod “First of all, let me say this: It’s largely the local dealer’s own fault The psychological element in advertising is unlimited,” continued 
= if any trade goes from him to the mail order house. How do I rea- Mr. Lampman. “However great may be the necessity for people to 
the son to atrive at such a conclusion? In this wise. Either he is wrong spend their money in making certain purchases, they nevertheless 
the ‘ : : ; ; i oS ; ‘ na ; ne) a eae deuce 
‘ur- in the matter of his prices, making them too high, or if he is fair in want to be urged and cajoled to do so and it’s the merchant who. is 
Fafa that respect then he is derelict in not being thorough enough in his the most persistent in exhorting them that gets their money. 
ade measures to convince the public of that fact. ° 
ily Merchants Must Be Up and Doin 
on- “And right here let me say that it takes more than i to p g- 
Aan carry conviction to the public in this. The mail order houses don't “One would think that by this time every merchant would have 
ll depend on the broad claim that they are selling cheaper. Whether ‘outgrown that falsest of ideas that, having the goods, all he needs to 
= they are actually cheaper or not they give definite prices on particular do is to sit and wait for the public to come and buy. Yet there are 
at - SN - 1: iar ati cia epee Ot oi Fas ee bow 4 — . 
ied articles. It is this, mostly, that has impressed the public. many who are guilty of just this practice .“They spend hours bemoan- 
84 “So my advice to the average retailer might be summed up as ing the rapidly growing volume of business going to the catalog 
fits follows: people but neglect to avail themselves of the most easily obtainable 
to ime ‘ - ‘ : , : Pa a” ‘ 
of “Make it a cardinal principle of your business to confine yourself means for combating it; that is, advertising space in their home 
Lw- 2 a a . a . s — ’ 
22. at all times to fair profits. No matter how tempting circumstances paper.’ 
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ENTERPRISING METHODS OF MERCHANDISING 


Fargo proposes to boost its home industries and interests in opposi- 
tion to the mail order firms with a home products exposition. This 
is to be held during January. Among the plan’s most ardent sup- 
porters are the lumbermen of the city. They are unanimous in their 
verdict that it will do a great deal of good. Manufacturing, indus- 
trial and agricultural shows are quite numerous in North Dakota and 
in every case the local lumber dealers are among the most earnest 
backers. 


Sentimental Appeals Useless. 


Manager Sorenson, of the St. Hilaire retail lumber yard in Grand 
Forks, thinks that in the matter of mail order buying it is useless 
to appeal to the public on sentimental grounds. Said he: 

“Business is business, and it’s but natural for the people to want 
to buy as cheaply as they can and equally natural for them to be sus- 


tory conditions for the year and predict a lively trade in their line 
during 1912. 

The dealers generally incline to the belief that the next few years 
will bring marked prosperity to the trade throughout the state. “Con- 
sidering the way they have fared the last two years, many of them 
need the solace of such a thought the worst kind. That they are able 
to look beyond present unsatisfactory conditions and see better things 
in store for them shows that they are optimists at heart. 

Robert McCulloch, of the William H. White Company, a line 
yard firm, believes that present conditions portend favorable crops 
next year. Also he believes the various movements for bringing 
settlers into the state will begin to show marked results in two or 
three years and that the lumber trade will thus be helped materially. 

Harry Alsop, of the Interior Lumber Company, with headquarters 
in Fargo, is old enough to be thoroughly earnest and young enough 
to be tirelessly active. The result is there is always something doing 


ceptible to dishonest 
claims in that direc- 
tion. It’s up to the 
lumber dealer, or the 
local merchant what- 
ever his line, to go to 
infinite pains with a 
prospect to show him 
that his prices are the 
lowest that can be se- 
cured on that quality 
of goods.” 

“And if forever, 
then forever fare 
thee well.” hus 
hummed one North 
Dakota dealer as he 
watched a man trudge 
away from his yard 
with the avowed in- 
tention of sending his 
order toa catalog 
house. 


A Mistaken 
Policy. 


“Wrong view,” ad- 
monished the repre- 
sentative of the AMER- 
ICAN LUMBERMAN, who 
chanced to be in the 
office. “You can’t af- 
ford to look that way 
on a customer lost.” 

The lumberman 
turned with flashing 
eye: 

“l’m an American 
and after that man 
had worn out my pa- 
tience with his stub- 
bornness I exercised 
my prerogative of tell- 
ing him to go to thun- 








THIS NEEDS NO COMMENT. 
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THE RECORD OF 


Montgomery Ward & Co. 


FOR 1911 


100 cars of merchandise loaded and shipped on one day, 
mail and express shipments not included. 


As this is our fortieth birthday, we feel that a word to the people of Chicago relative to our business and its marvelous growth 
is fitting Many of you will recall the inception of the firm of Montgomery Ward and Company. A modest beginning it was—two 
men and a boy and a handful of crudely printed circulars comprised our equipment. : 

Building on a new and untried merchandising principle in selling goods—direct to the consumer through a printed catalogue— 
success has stamped our efforts to a degree far in excess of every expectation: Time and again the ever increasing volume of our 
business has forced us into larger quarters, until today we occupy a building covering fifty acres of floor space, and of reinforced con- 
crete from cellar to roof. Our new store is the largest building of its kind in the world. This solid structure, complete in every de- 
tail, is a monument to forty years of merchandising—each year crowded with achievement. 

More than two million people—resident in nearly every country on the globe—are numbered as our customers. 

If one were to ask the founders of Montgomery Ward & Co. the reason for this wonderful growth, the answer would probably 
be this: '* We gave our customers big value for their money and treated them with absolute honesty at all times.” This policy of 
the square deal and guaraateed satisfaction to every customer has given Montgomery Ward & Co. its enviable reputation and won 
for it a host of enthusiastic friends. : - 

Our entire business is devoted to persons living outside of Chicago. We solicit the business of people who want thoroughly 
good merchandise at wholesale prices. We handle the following lines and can supply catalogues of any or all of them, including a 
catalogue printed and priced entircly in Spanish for distribution in Latin America: 


Paints Feed Cookers Automobile Supplies 

Pianos Tank Heaters Bicycles—Motorcycles. 

O Wire Fencing Baby Dress ard Toilet 
— Carpets, Rugs Women’s Tailored Suits 

Tr unks Building Plans Circular and Drag Saws 

Roofing Baby Carriages Women’s Fashion Books 

Vehicles Men’s Fur Coats Tombstones and Monuments 

Farniture Sewing Machines Men’s Ready-Made Clothing. 

Recadieh Gasoline Engines Women’s Furs 

ig tage Cream Separators Dry Goods 

Wall Paper Building Material Muslin Wear 

Typewriters Stoves and Ranges Millinery 


Grocery List Underwear Samples Men’s Made-to-Ordet Cloth’g 
SPECIAL NOTE—We' especially solicit the privilege of supplying goods to missionaries located in foreign fields. Supporters 


of missionary work in foreign countries can arrange with us to supply complete Ijying and working equipments. Our facilities in 
this field are unexcelled. Our experience in this specialized work enables us to pack the most cumbersome items:properly, to pre- 
pare the proper customs manifest, to arrange for ocean insurance and port of entry fees. We are prepared to accept orders for de- 


livery to any port of the world and relieve the sender of all troublesome details. This service is invaluable to residents of the United 
States desiring to forward gifts to relatives or friends abroad. Special servicé for Alaska, the Philippines and Cuba. 

We take pleasure in rey J that among our recent achievements in the foreign field has been the shipment of a complete house 
with furniture, plumbing, and all the interior equipment to Africa. Theodore Roosevelt on his recent visit to that country was entertained 
by one of our patrons in which everything of the host was shipped from Chicago, including house, wagons, harness, and even food used on the 


in the shape of busi- 
ness around the of- 
fices of the Interior. 
For one thing Mr. AI- 
sop is a believer in ad- 
vertising. He does 
not believe in dump- 
ing an unlimited 
amount into the thing 
but carries on a con- 
sistent campaign in 
that respect. A stran- 
ger will not have been 
in the city very long 
before in one way or 
another he has had it 
brought to his atten- 
tion that for lumber 
supplies or fuel the 
Interior is the firm he 
wants to see. 


Patience Will 
Win. 


“Never say fail,” de- 
clared O. T. Borgen. 
one of the Moorhead 
managers, in talking 
of combating the cat- 
alog tendency. “If I 
get a hold of a man 
who is thinking of 
sending away for 
what he needs in my 
line I simply refuse to 
let go of him till I 
have secured his or- 
der. Ifa dealer is 
right and goes at the 
thing earnestly 
enough he will carry 
his point. 

In one town a deal- 








table. 
der,” he exclaimed. 
“Sure you did and O GO WA & O 
in effect you said the M NT MERY RD C ad 
same of his trade for CHICAGO AVENUE BRIDGE, CHICAGO 
all time to come, and {CHICAGO KANSAS CITY FORT WORTH, TEXAS 


er told of a professor 
in a state school who 
sent away for every 
stick of the lumber 
and millwork he used 
in his home. 





very likely that of his 
relatives and friends.” 

The lumberman meditated. 
calmly: 

“In any event I had the satisfaction of speaking plainly with him.” 

“And as a result Blink-Blank & Co., of Chicago, will have the 
satisfaction of filling his order.” : 

It was some time before the dealer spoke but when he did so the 
last trace of anger had disappeared from his voice. 

“There is something in what you say,’ he admitted. “I guess 
in future cases of this kind I'll try and stick it out a little longer.” 

From information furnished by lumber dealers in Fairmount, Wah- 
peton, Breckinridge, Moorhead, Fargo and Hillsboro that part of 
the state which is usually designated as the Red River Valley fared 
much better during the year than the other portions. Though there 
was not a full crop in any line, there was generally a better per- 
centage of yield which, considering the high prices that obtained, 
meant a fair revenue for the farmers. In this favored district it .is 
expected that building operations will be more marked. 

Bowers Bros., operating the Dacotah Sash & Door Company, in 
addition to doing a huge contracting business, report very satisfac- 


Then he replied somewhat more 








“And yet,” said he, 
“that man receives his 
money from the citizens of North Dakota, including the lumbermen. 
Very likely his duties at the college cover the teaching of political 
economy, yet he is blind to the error of his conduct.” 

George H. Sweetland, of the Fargo Lumber Co., is pretty much of 
a scholar in all phases of the lumber trade. In like manner is he a 
great admirer of the AMERICAN LUMBERMAN. 


“Realm of Retailer Good Stuff.” 


“It is just a thoroughly good paper,” he said, “which has grown 
so big it does not confine itself to the lumber industry, proper, but 
goes in for all general movements, the success of which will have 
a bearing on the trade. That man Saley gets up some dandy stuff. 
The great point with his department is, he knows whereof he writes.” 


It will be many a day before the lumbermen of North Dakota will 


cease to think of Colonel Robinson, the veteran dealer in that section 
whose death occurred recently. Practically every man in the trade 
knew him either in person or had heard of him so much he felt that 
he knew him. 
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INSURE PATRONAGE OF LOCAL RETAILERS. 


YES, THE MERCHANT HAS A SNAP. 
[From the Home City Tribune.] 

‘“Yes,’? remarked the country merchant to the 
newspaper man, ‘‘I certainly have a snap. The whole- 
sale houses send me duns every month and draw on me 
at sight; but if I send a bill to a farmer he comes in 
swearing mad and quits trading at my store. While I 
am hard up for money, many of those who owe me are 
sending cash in advance to mail order houses. If I 
contribute money to any cause, people say I am bid- 
ding for trade; if I don’t, they say 1am a hog. Every 
day I am expected to dig up for everything that comes 
along, from a raffle ticket to a church fund, by the 
people who say I ought to because they do their trad- 
ing here; but my friends, Skeers and Chawbuck, 
neither buy tickets nor help the church funds, and yet 
get cash in advance business, and if I were to circulate 
a subscription paper among the wholesale houses I 
trade with I would get the laugh proper. 

“‘Tf I sell a pair of pants I must treat the family to 
candy and cigars; it I buy a load of potatoes I must 
do the same. Customers who are able to pay, hang 
onto their money, while I pay 8 per cent at the bank 
to get ready cash. I have a big business during hard 
times and poor crops from people who are willing to 
trade with me providing I can duplicate catalog prices 
and wait until after harvest for my money. 

““My scales weigh too heavy when I sell sugar and 
too light when I buy butter. I am a thief, a liar and 
a grafter. If I smile J am a soft-soapy hypocrite; if | 
don’t smile I am a grump. 

‘*Yes, this certainly is a snap.’’ : 

And then he looked over $10,000 worth of book 
accounts, all good, and wondered how he could raise 
$350 to meet sight draft tomorrow. 





WILL UNDERSELL MAIL ORDER HOUSES. 


Lumber Dealers Said to Be Planning Big Business 
Campaign Here. 
[From the Janesville (Wis.) Gazette]. 

It is understood that a new order of business is about 
to become a part of the lumber trade of Janesville. 
According to reports current on the streets today, the 
big mail order houses who have heretofore interested the 
people in their lines of mill work such as sash, doors, 
ete., will have extremely active competition here, and will 
be met in the matter of price, even to the quoting of 
better figures on this material than the big catalog houses 
have given. <A part of the plan is said to be the carrying 
of large and complete stocks of every line here, so that 
the buyer can see exactly what he is securing—so that 
he may know that the quality is the best and also that 
he may secure his goods without the delay of a moment. 

The plan should recommend itself to the buyer in- 
stantly as with the guarantee of the dealer back of it, 
he is amply protected from every point and the results 
cannot help but be satisfactory in every way. 


om 


MAIL ORDER LAP ROBE A HOODOO. 





It was the Cause of One Candidate for Supervisor 
Losing Out. Four Voters Resented It. They Cast 
Their Ballots for Man Who Buys at Home. 

[From the Newcastle (Ind.) Courier]. 

A Sears-Roebuck mail order lap robe played an im- 
portant part in one of the road supervisor elections in 
Henry township. A candidate, who was making good 
headway in the contest for the office, drove up to the 
pelling place with a fine new robe covering his manly 
‘legs. 

‘‘Where did you get that robe?’’ was the question 
put to him by a farmer-voter. 

‘*Sears-Roebuck,’’ was the reply. 

‘“*Then, by Heck, go to Sears-Roebuck for your votes,’’ 
was the rejoinder of four men who heard the reply. The 
candidate lost the election by four votes. 








RETAIL COMPETITION. 
[From the Omaha (Neb.) “World-Herald. 

Very few people have an adequate conception of the 
enormous magnitude to which the ‘‘mail order business’’ 
of the big catalog houses is attaming. 

One of the big Chicago houses, it is said, will this year 
do a business of close to $70,000,000. It sent out, dur- 
ing the year, 5,000,000 catalogs, largely to farmers and 
residents of the small towns and villages. Though it 
undersells the country merchant its profits, owing to 
economies in conducting business on so large a scale, 
are very large. It owns and operates its own factories 
for the manufacture of staple articles; it deals with no 
jobber, no agent, no retailer; it absorbs all these profits 
by selling direct to the consumer. At the consumer’s 
end of the line it has no store to maintain, to light, to 
heat; no rent and taxes to pay, no wages and salaries, 
no contributions to the local churches and cha: ities—no 
expenses of any kind. 

This is just one firm that does this $70,000,000 of busi- 
ness to the consequent loss of the country merchant. 
There are scores and hundreds and thousands other such 
firms, of smaller magnitude it is true, but some of them 
already doing half as much business, and their number 
and volume of trade are growing every day. Every 
city of 50,000 population and upwards has its flourishing 
mail order concerns, usually operated in connection with 
a local retail establishment. 

What is to be the end of it all? Is the country 
merchant finally to be wiped out, crushed by a competi- 


tion he cannot. hope to meet? And, if the country mer- 
chant goes, what will become of the town? 

The tendency is strong toward combination and 
monopoly, that will eliminate the middle class along 
with the middlemen, leaving the very powerful and 
wealthy corporation supreme at one end of tke line and 
its customers, helpless to go elsewhere, at the other. It 
is competition that has been the life of trade, the life of 
the towns, the life of the small merchants. Eliminate 
competition in retail business the same as it is already 
largely eliminated in big business, and there must be a 
radical readjustment of society to meet radically changed 
conditions. 





Build A Home 
In 1912 and Rejoice 


every anniversary thereafter like 
a lot of your friends do who gave 
up the chase for elusive riches 
long ago and started to build 
their fortunes in the good old 
substantial way of our Pilgrim 
Fathers. Remember, ‘A rolling 
stone gathers no moss,’ and 
nothing will stop a family from 
rolling quicker than a comfortable 
home. It gives husband, wife and 
children something to work for 
and once you get such a unison of 
action from the whole family, suc- 
cess is bound to crown your 
efforts. We’ve been preparing 
for a lot of home building here 
this year and have a stock of 
lumber that outclasses in quality 
even that which your grandfather 
used when he built his home 
sixty years ago, and you know 
that’s “going some.’”’ Come in 
and see it. 








“There’s No Place Like Home” 


Name and Address 











NO. 3, SERIES G, “AMERICAN LUMBERMAN” 
COMMUNITY DEVELOPMENT ADVERTISE- 
MENTS; FURNISHED TO DEALERS 


FREE ON REQUEST ; NOW READY. 


BLOW WHISTLE FOR EACH TEN MEMBERS. 


DEKALB, ILu., Jan. 3.—In a rousing campaign for 
securing additional members to the local commercial 
association today, a big whistle on one of the main street 
buildings was blown a full minute each time ten new 
members had been secured. In the day’s campaign of 
eight hours, 346 members were secured. 


OPPOSES PARCELS POST. 
[From the Millinery Trade-Review.] 

A contemporary says, in writing of selling direct to 
consumers, that ‘‘a manufacturing silk firm with a mil- 
lion-dollar plant is putting itself in shape so that next 
January it will be ready to sell direct to the consumer, 
believing that it will only be a short time before the 
parcels post will be in operation. The firm has set aside 
$200,000 as an advertising appropriation by which to 
reach the people.’’ The Millinery Jobbers’ Association 
has placed itself on record as being opposed to the pro- 
posed parcels post bill for just such reasons as the above. 


The jobber is being crowded to the wall now and the 
small retailer is trembling in his shoes, believing that 


should the parcels post bill become a law the great 
catalog houses will get his business, while the milliner 
will be at the mercy of the big stores in the larger 
cities. The parcels post will injure the very people that 
it proposes to benefit. 





ARKANSAS’ CAPITAL CITY RAISING DEVELOP- 
MENT FUNDS. 

LitTLE Rock, ArkK., Jan. 2.—Never before in the his- 
tory of the city has there been such a united effort put 
forward for city development as is now under way. The 
chamber of commerce decided that the only way to get 
results was to go after big things, and announced a few 
weeks ago that a campaign would be inaugurated to raise 
$1,000,000 as a factory and industrial development fund. 
Carl Baer, who raised the $80,000 factory fund for the 
little city of Hope, Ark., was put in charge, and al- 
ready the $100,000 mark has been passed in subscriptions 
and bonuses offered. The plan is a double-barreled 
affair, the citizen having. the opportunity either to give 
real estate to the fund or buy real estate already given 
at a figure double its present price, the idea being that 
within five years, if the $1,000,000 is subscribed, the real 
estate will have reached the double value and the buyer 
will have lost nothing on the deal, at the same time 
having aided materially toward raising an immediate 
bonus. 

It is a novel plan for this section of the South. The 
chamber of commerce has just issued a résumé of the 
reasons why such a campaign should be made, and how a 
city can raise a million dollar industrial fund. The 
‘*How’’ is explained in the following terse statements: 

al making idle real estate build up the city—do the 
work. 

2—By adopting, after careful consideration, a feasible 
plan whereby those having unimproved real estate may donate 
a portion of it with the understanding that it will be bought 
at an advanced valuation and every dollar of the proceeds 
expended in bringing factories to Little Rock. 

3—By selling property to other citizens at an advanced 
valuation, a value that the property will safely reach when 
a million dollars has been spent for factories. 

4—By placing the sales within reach of all, dividing the 
property into small divisions and selling it on easy pay- 
ments, 5 per cent cash and 2 per cent a month, without 
interest on deferred payments. 

5—By forming a patriotic partnership of all the 
to bring industries to Little Rock to utilize local 
resources, invest local capital, to build factories 
employ skilled mechanics and laborers. 

6—By protecting this plan so that it can never be con- 
trolled by any clique or faction, nor any of the million dollar 
fund ever be diverted from its legitimate purpose of bringing 
factories to Little Rock. 

7—By investing the million dollars in securing factories, 
enlarged business, increased population and advanced realty 
values, so that those who have purchased the real estate will 
receive property fully worth all they paid for it, and those 
who gave real estate will find their remaining holdings so 
greatly increased in values that they have profited. 

8—By the citizens of Little Rock simply lending to the 
city a million dollars that will return a sure profit to 
everyone. 

9—By getting together. 

In addition to this material move the city is in the 
midst of a campaign in which the city authorities are 
coéperating with the ministerial alliance and other so- 
cial workers for the betterment of social conditions gen- 
erally, with especial reference to the boys of the city, the 
creation of a vice commission and the carrying out of a 
comprehensive program touching every phase of social 
and civic development. 


citizens 
natural 
and to 





THE ONLY FARM PAPER IN SOUTH DAKOTA ISSUED WEEKLY 





fal Cc. = | PUBLIGHERS ANO PROPRIETORS 


American Lumberman, 

431 South Dearborn St., 
Chicago, Tll. 
Gentlemen:- 

I have roceived some copies 


some of the clever items found therein, 


AGRICULTURE—LIVE STOCK—POULTRY 
DAIRYING—GENERAL NEWS 


Sioux Fauts.S.D December 15, 1911. 


of your bulletins and I have been using 
I would be very glad if you would 


supply us with these bulletins whenever you issue them. 
The writer is president of the Sioux Falls Commercial Club, and the 
bulletin showing the good roads meeting at Jefferson City, Mo., is hanging 


on our Commercial Club walls, 


Yours trulv, 


QO No 


Publisher. 
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REALM OF THE RETAILER. 





“Little Guns” of Trade Must Read to Become “Big Guns”—Law and Lumber Business Much Alike — Leaders in Both Are 
Well Informed —Duplicating Stocks Bad Business—Owning Yard Brings Profit in Land Value Increase. 


LUMBERMEN WHO R.:AD AND PROFIT. 


When in Iowa’s eapital city it affords me pleasure 
to drop in on George A. Jewett, head of the Jewett 
Lumber Co. The last time I was in Des Moines Mr. 
Jewett had stepped out for a short time and W. A. 
Sloan, manager of the East Side yard, was holding 
down the chair of honor. And | caught Mr. Sloan 
right at it: amid the bustle of the large office he 
was reading the ‘‘Realm of the Retailer.’’ Not 
infrequently I run upon the big guns in the trade 
reading this department, but many of the little guns 
say they haven't the time to read a lumber paper. 

It was in Ohio that I caught the proprietor reading 
the department. As I approached him he glanced up 
and went on reading. So fashionably dressed and 
with my diamonds fairly blinding him, I don’t know 
what he did take me for—possibly a _ gold brick 
salesman. 

‘*How do you like it?’’ I asked. 

‘Like what?’’ he answered. 

‘*The stuff you are reading.’’ 

‘*Why, I like it first rate.’’ 

‘*T hope you'll like the fellow that wrote it.’’ 

‘*What do you mean?’’ looking at me as though 
he thought I was crazy. 

“*T am the fellow.’’ 

‘*Gewhilikins!’’ he said, jumping from his chair and 
reaching his hand across the rail. ‘‘Is it you? I 
have been wishing for six vears that vou would come 
this way.’’ 








“With a 10-cent drawing outfit I would make more money.” 


And for the next six hours we put ir 
together. 

Some of these little guns who don’t read expect to 
graduate into the big gun class. Will they? Not so 
long as two aad two are four. Young man, it is 
impossible for you to do a thing well until you have 
learned how to do it, and the sooner you put that 
in your pipe and smoke it, the better it will be for 
you. You may ‘‘want to,’’ ‘‘hope to,’’ and so on, 
but your wanting to and hoping to won’t do the 
business. You must add to your wanting and hoping 
the know how. 


a good time 


Another Line as an Illustration. 


As an example, here in Des Moines I don’t know 
how many lawyers there are, but there is a string of 
them in the directory. Some of them have been here 
for months, perhaps for years, and their first case 
has yet to come to them. What’s the matter with 
them? They don’t know how. There is a big dent 
in them somewhere—as we say in lumber there is 
sap, a knot, a crack, or some other defect that lowers 
the grade. -They may not know law, their habits 
may be against them, their manner in meeting people 
max be against them, there is surely something 
against them, for here is a great field. Four courts 
ere in session all the time. Law business comes here 
from all over the State and from other States. Some 
thing is the matter with these men who don’t even 
get a smell of it. 

In contradistinction to this class, there is a law 
firm composed of two young men, both of them under 
40. And what are they doing? All they have brains and 
hands to do. Big cases. They handle insurance cases, 
civie cases, cases which represent big interests of high 
grade business men. On their list is a case that 
involves a billion dollars, a larger amount of money 
perhaps than was ever represented by any case here- 
tufore handled by any firm of Iowa attorneys. Do you 
think these young men are lawyers? They are lawyers 
for your life; and they are more than lawyers; they are 





men whose reputation for reliability is as high as the cap 
itol tower. I have a son, a member of the Lowa bar, who 
is associated with this law firm. He is learning what 
a law business in its highest sense means, and how 
to handle it. Years ago when in knickerbockers there 
was nothing in his head but law, law, law. 
there should be no measly pettifogger in my family if 
1 could help it, and he was given the highest educa- 
tional advantages in classics and law that the country 
affords. And every day of the seven years he was 
studying in the East I thanked my stars that he was 
not so foolish as his dad was to take to the chicken, 
gold mining, board of trade and old fiddle business. 

Do you see any difference between the law business 
and the lumber business except that they are in 
different lines? Not a whit. The same _ principles 
must win in each. Knowledge, character, they are 
the hosses that lead under the wire and take down 
the first money. This law talk may be of no interest 
to some, and if it is not they can skip it. It will have 
served its purpose if it catches the eye of some young 
man who is ambitious to get ahead, and who perhaps 
is sagging back a little in the breeching. It illus- 
trates a fact that every young man knows if only he 
will reflect for a moment, namely, that ayn unloaded 
gun cannot be fired, and that with a 22-caliber squirrel 
rifle no man can spike a bull’s eye a mile away. 


Knowledge That Was Absorbed by a Dealer. 


As I was saying on the back track, Mr. Sloan was 
reading this department. ‘‘What do you think of 
the artistic little pictures?’’ he was asked. 

‘*Fine,’’ said he. ‘‘They often illustrate an idea 
better than words can.’’ So IT must look sharp to 
my words, and even then they don’t keep step with 
these little fool pictures. 

And here I want to drop in a few words about these 
little pictures. [I have heard them criticised because they 
lack the artistic touch, so called. Don’t you know that 
the art schools are turning out students by the thousands 
who dress up artistically every picture that comes from 
their hands?) But how many of them, think you, give 
an idea touch to their work? The idea touch in anything 
is what the world is willing to pay its money for. You 
have no doubt seen the cartoons of MeCutcheon; his 
work from the standpoint of the ‘‘artist’’ is exceed 
ingly crude, but it is chock-full of ideas. And do you 
knew what yearly salary the Chicago Tribune pays him 
for these ideas? Twenty thousand dollars—that’s all; 
and a single advertisement would bring to the paper a 
hundred men and women who can draw artistically, as it 
is called, and who would eall it a fat job to work for 
20 cents an hour. 

I will tell you how much I think of these little fool 
pictures. Notwithstanding they detract from the subject 
matter [ am their friend. If I had the ability to draw 
such pictures I would kick Little Dutchie into the corner 
in less than five minutes, for with a 10-cent drawing 
outfit I would make more money than I am able to do 
with Little Dutchie that cost $50, and the few brains | 
have thrown into the bargain. That is how much I think 
of them. At this juncture Mr. Jewett came in. ‘‘ You 
will notice how we have enlarged our office by tearing 
out the partitions,’’ he remarked. ‘‘By that big post 
there vou can see whcre the grate was before which you 
and ‘ Deacon’ Ewing used to sit and talk. At our East 
Side plant we have put in one of your ‘pocket planing 
mills.’ I read and read of the advantage you said some 
simple machinery would he to the retail dealer, and 
finally we put in rip and cross cut saws, driven by a 
5-horsepower electric motor, and it’s the thing.’’ 

1 asked Mr. Sloan, who operates this machinery, how 
he likes it. ‘‘It’s worth a little fortune,’’ said he. ‘It 
saves us men and teams hauling stuff to the mills to be 
shaped up.’’ Mr. Jewett can’t understand why in nearly 
every retail yard there should not be some machinery of 
this character. 

Again, in contradistinction to this, it was not long ago 
that I was explaining, to a dealer who has a yard in a 
town of about 2,000 inhabitants, the advantage of such 
machinery; that the dealer who had it had only to push 
a button and material could be shaped up to the wants 
of the customer. 

‘“Do they have it in retail yards?’’ he asked. 

Do they have it! Do you hear that? Do they have it! 
At what pains has this dealer been to learn what his 
colaborers have in their yards, or what they haven’t, or 
if what they have has been to their advantage, or if it 
hasn ’t? 


‘*‘Was He Our Man?’’ 


This reminded me of a little circumstance in the town 
where I lived in central New York. There was a young 
man there, named Nick Wattles, whose principal occupa- 
tion was loafing and playing the fiddle for country 
dances. When the news came that Lincoln was shot Nick 
was sitting in the combination of barroom and office of 
the hotel. 

*“Good! Good! 
ago,’’ he exclaimed. 

There was a harness maker in the town, named Len 
Pierce, who was somewhat noted for his profanity. At 
the time the news of’ the assassination came Mr. Pierce 
was also sitting in the hotel, and on hearing Nick he 
sprang from his chair, with a string of oaths raised his 


He ought to have been shot long 


I said‘ 


heavy cane and shouted, ‘* Young man! 
what you are saying?’’ 

Nick saw the cane poised over his head, saw the fire 
of indignation in Pierce’s eye, and sinking down in his 
chair, with 2 voice that trembled from fright, innocently 
asked, ‘‘ Was he our man?’’ 

The similarity of the two incidents is this: I would 
as soon think of finding a young man in central New 
York ignorant of the position held by our assassinated 
president as I would a retail lumberman in the Central 
West who is ignorant of the fact that light machinery 
is used in many retail yards. 

‘*T owe another feature of my business to your advo- 
cating it,’’ Mr. Jewett continued. ‘‘ You wrote it was 
a good idea for a retail dealer to carry a small stock of 
builders’ hardware, and I put in a stock.’’ 

The office opens into a room in which hardware and 
paint are carried, one side of the room being given to 
each. ‘‘The hardware means no great investment,’’ said 
Mr. Jewett, ‘‘and it is a convenience to our customers.’ 

‘*You carry only one kind of paint, I see,’’ I re- 
marked. 

‘*Only one and that is enovgh, and I buy it by the 
carload.’’?’ The man in charge of the steck said they had 
received two carloads the last year. 

“*T was in the office of a dealer and saw five different 
brands on the shelves,’’ J said, and Mr. Jewett shook his 
head as much as to say, ‘‘ None of that in mine.’’ Ther 
I suggested that no doubt it was a case of salesmen wind- 
ing the dealer around their fingers. There is a good 
deal of this winding-around-the-finger act going on, with 
the result that many a lumberman duplicates his stocks, 
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“Didn't permit a salesman to buy goods for him.” 


which means a heavier investment with no increase in the 
volume of sales. A pretty wise idea a dealer got off the 
other day when he said that he didn’t permit a salesman 
to buy goods for him. 


Advance in Value of Yard Ground. 


‘*T am going to move this yard to the East Side and 
consolidate the two yards for the reason that this ground 
is too expensive for a lumber yard,’’ Mr. Jewett said. 
‘<The ground is 132x283 feet, and I have been offered 
$225,000 for it, but wouldn’t take it. When Mr. Ewing 
and I located here we gave $25,000 for the whole lot that 
extended from street to street, and following Mr. Ewing’s 
death, in a division of the firm’s property, a half of the 
lot was taken by the Ewing estate.’’ On this half a 
business block was built. 

I know of no other retail yard located on ground 
that is valued at any such amount. In Fort Worth, 
Tex., $80,000 was offered for half of a yard; this yard, 
however, was much larger than Mr. Jewett’s. The 
dealer who owned this yard died since I was in Fort 
Worth, and I have not learned what disposition was, 
or is to be, made of the ground.. Located nearly in 
the center of the town, with very mediocre improve- 
ments, it was an eyesore, but the owner would neither 
sell nor build. 

Several weeks ago mention was made in this de- 
partment of the solid cement shed of the Jewett 
Lumber Co. that cost $10,000—so far as I know the 
only shed of the Kind in existence. Illustrations and 
a description of this shed may be seen in my work on 
‘*Lumber Shed Construction.’’ Alongside of this shed 
another large one will be built, designed to be of steel 
construction. It is the desire of Mr. Jewett to see 
an example of a shed of this type, but I could point 
him to only one, a Molloy patent shed that may be 
seen in a yard in Philadelphia. This shed has a truss 
roof, is 95x289 feet, and is little more than a roof 
covering an area of ground. The cost of building a 
shed of this character is about 20 cents a square foot. 
Spur tracks are provided for in the coming Jewett 
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yard, and it is expected that the plant will be com- 
pleted by spring. IT have an idea it will be something 
to see. 

Mr. Jewett was in Chicago not long ago in search 
of the shed that he would like to duplicate, but found 
it not. He seemed surprised that there should be 
such a paucity of good sheds in the large cities, but 
there is where a paucity will be found. I presume 
I have told you so many times that you do not care 
to hear it again that the finest sheds are not in the 
largest cities. The lumbermen in those cities do not 
take to the finest order of sheds. In the big cities 
there are fine stores, fine hotels, fine churches, but not 
fine lumber sheds. The banner shed town of the world 
is Colorado Springs, a city of not more than 30,000 
population, in which there are three sheds each of 
which, exelusive of the ground, cost not less than 
$20,000. Of the small towns, Olathe, Kan., with a 
population of considerably less than 4,000 may be 
called the banner shed town, the Hodges shed at that 
point costing about $20,000. I could name dozens of 
cities with a population of from 5,000 to 20,000 which 
have sheds that are far superior to any in the large 
cities. When speaking of these ‘‘fine’’ sheds it must 
be understood it is in relation to their cost. There 
are hundreds of sheds which for ventilation and the 
convenience and small expense of handling possibly 
exceed those of great cost. For cheapness of handling 
stock I should pit a shed in St. Joseph, Mo., against any 
I have seen, and I have seen thousands of them. 

Advantage of Owning One’s Yard. 

The above information pertaining to the advance 
in the value of the Jewett yard will.lie in the mental 
stomach of many dealers as hard as some young wife’s 
biseuit would in their physical stomach, as they will 
regret they did not do likewise and buy the ground 
on which they are located. There has been no census 
showing how many of the yards of the country are not 
owned by the dealers who occupy them, but the num- 
ber is large. Many of them have felt about renting 
a yard as I did about renting a house when living in 
Chieago. I was afraid I would lose my job, or for 
some other reason find it necessary to leave the city, 
in which event I wanted to be foot free. But I stayed 
and stayed, and paid one landlord more than $3,000. 
If I had not been so afraid of my shadow, the moncy 
I paid for rent would have bought a good home. If 
all of you would come right to the front and as 
frankly tell of your foolishness as I do it would make 
interesting reading. Let’s see, how many times have 
my undertakings drawn me into a hole with them? 
There was gold mining, board of trade speculation, 
the chicken business—those were the principal ones, 
but there have been others. Actually I enjoy telling 
what a chump I have been, else you might think I have 
been too good to live the years I have. Not long ago 
a lady said to my best girl she thought she had an 
awful good hubby; but she don’t know me. 

My house renting experience is tallied by many a 
dealer. At the start they did not have the money 
with which to buy ground. If they could lay in a 
stock and pay for it in time to keep their credit good 
they thought they were not doing badly. Others who 
had money preferred to locate on railroad land which 
they were likely to be ordered to vacate any time. 
The railroads were pleased to have them do this, as it 
kind of cinched their hauling the lumber over their 
lines. If the dealers got rambunctious and went to 
worshiping other gods they knew they would be 
ordered off, and that wouldn’t be so nice. I will bet 
$4 that many of you would hold up your hands and 
say you don’t pay the railroad more than $1 yearly 
rent. Even at that I don’t ‘think all of you are mak- 
ing a good bargain, as under certain conditions the 
railroad would pay you a good sized bonus to remain, 
and be glad to do it. 


Crooked Foresight. 


There are dealers who say that this arrangement 
saves them money. In a way it does, and then again 
in a way it may not. A dealer remarked, ‘‘Twelve 
years ago when I came here [ settled on this railroad 
land, thinking it was a fine layout. No rent! Think 
of it! That is what ran through my head. At that 
time I could have bought the land on which the four 
stores are just as you turned the corner coming down 
here for $700, but you see I didn’t know as the town 
would amount to anything. I was one of the O ye of 
little faith fellows. If the stores were burned down 
that land would sell today for $25,000 easily. I could 
have put my yard on three lots, on the other one put 
up a building that would have rented for enough to 
pay taxes and insurance. Would have had to haul my 
Jumber? Yes, but $24,300 would haul a lot of lumber. 
But the darned crookedness of my foresight—that was 
what ailed me.’’ : 

Scores of lumbermen could be named whose fore- 
sight was as crooked as this dealer’s, They squatted 
on railroad land—and there they are. On the other 
hand scores of dealers could be named who bought 
their ground and by so doing have made what would 
be to Little Dutchie and myself a nice little fortune. 
If we had that amount of money tonight we both 
would kick up our heels with glee. 

At the moment I could name four lumbermen who 
have removed from their original sites because the 
land beeame too valuable for a lumber yard. One of 
them located right in the center of what at the time 
was a little burg and the town grew up around him. 
The people were so anxious to get the yard out of 
sight that the dealer thinks he was offered $3,000 more 
than the land was worth. And he took it. Never 
heard of a man acting otherwise, did you? Another 
has told me that he is doing business on ground that 
is worth $30,000, and that cost him $4,000. Another 
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“You don’t pay the railroad more than $1 yearly rent.” 


values his land at $16,000, and it cost him $2,400. An 
other paid $1,300 for his ground, and he says he could 
move off and sell for as many thousands as he paid 
hundreds. Some of the western towns are not slow 
of growth, and once started they hum. A dealer 
doesn’t sell lumber nights, but if he has a little 
chunk of land that is increasing in value workdays, 
nights and Sundays, it is pleasant to reflect on it. 
Learning as much about these circumstances as J 
have, if I were to locate a yard in a new town I 
should say to the railroads tht I would ship over the 
one that would treat me best, and buy a lot of my own. 


EFFECT OF NEW RAILROADS ON RETAIL 
BUSINESS. 


‘¢The survey for a road has been made eight miles 
north of town,’’ a dealer remarked. 

‘‘And you are just aching for the enterprise to 
materialize,’’ I suggested. 

‘In a horn I am; I am just aching that it may 
not materialize,’’ he said. 

That explains the situation in a nutshell. In a 
way oftentimes new railroads are a detriment to the 
business interests of the retail lumberman. ‘‘The 
more roads the better,’’ the average citizen says, and 
so I say, as every new road enables me to get over 
the country to better advantage, but not always does 
the lumberman join in this desire. 

We will say that you have a yard in Smugville, a 
little burg in which not half a dozen buildings are 
erected in the twelve months, in which event your 
town business would be light. But on either side 
there is a large territory from which to draw trade. 
By and by a railroad is put through this territory, and 
your business is divided with some fellow who puts 
in a yard on the new road. Your trade may be cut 
into in the middle. I was told by a dealer that since 
a road cut off a large part of his territory he was 
not selling 1,000 feet of lumber where before that 
time he had sold 2,000 feet. To the dealer distance 
lends enchantment to the view, as I don’t believe 
that one of you would care if the nearest yard to 
yours was 25 miles away. 

Railroads the country wants, railroad magnates want 
them so they can sell watered stock, and numberless 
individuals, hosts of lumbermen among them, want 
them, but the latter are not anxious that they shall 
divide the territory tributary to their yards. An 
Iowa dealer was deploring the fact that a new road 
that was being completed 12 miles north of his town 
would cut his territory in two; but this same dealer 
had invested in Canadian land, and he was elated as a 
boy with ‘a whistle when he was telling me that a 
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“What will you put me up a 2-story, 25 by 100-foot building 
for ?”’ 


road that was very sure to go through would touch 
a corner of his farm. Some one who knew what he 
was talking about said that the tariff is a local issue, 
and so is the building of railroads generally. 

‘“‘In a country where there is railroad building a 
lumberman shouldn’t be anchored,’’ a dealer remarked 
who had known how it was himself. ‘‘He must be a 
bird of passage and follow the roads.’’ This is advice, 
however, that can not be followed conveniently by a 
dealer who has only one yard. He has located his 
vard, made his investment, very likely built a home, 
hopes to build up a trade, possibly has no great sur- 
plus of money, and it is not so easy for him to pick 
up his yard and set it down several miles away along- 
side the track of a new road. 

Lineyard men are persistent in this regard. If a 
new road were to be run through, say either of the 
Dakotas, it would no sooner be known where the 
towns were to be located than some lineyard com- 
pany, and maybe more than one, would be on the 
ground at the earliest possible moment and put in a 
vard. I have known a lineyard proprietor in South 
Dakota to send a team off in the night, and in a 
rainstorm at that, with a load of lumber, that he 
might be first on the ground, or at any rate, among 
the first. If I were a high officer of a proposed road, 
and a grafter, I should expect that I could rake in 
more than a dollar or two by letting it be known 
in advance where it was proposed to open up the town 
sites. There would be yards located before the na- 
tives on the prairies knew there was anything going 
on, and a long time before the screech of the loco- 
motive would make the welkin ring. 


But There Is the Other Fellow. 


It is said that what is one man’s meat is another 
poison and, to turn the old saw. the other end to, it 
would apply to the man who should locate on the new 
road across the country from Smugville, as while the 
Smugville dealer would lose the new man would win. 
Very likely he had been looking for a location for 
many a weary day and when he had a chance to put 
in a yard on the new road and become the nearest 
loving neighbor of the Smugville dealer he jumped up 
and cracked his heels. The Smugville dealer would 
regret that the road went through and raised hob 
with his trade, and the new man would thank his 
stars that it did go through so as to give him an 
opportunity. 

However, we are not intensely interested in the other 
fellow ’s chances. We wish all well in a general way, but 
we would rather see a dollar drop into our own pockets 
than into the other man’s. As a guess I should say that 
nine in ten of us are more charitable on the surface 
than under the skin. In a certain town a new man has 
gone in, and one of the two other dealers said he was a 
good fellow, and he hoped he would succeed. Half that 
he said is the truth, and that is doing pretty well for 
some men. He is a good fellow and there is no denying 
it. I should call him one of the best, but that his neigh- 
bor wants him to succeed is doubtful. When there was 
talk of the new man coming, and that he might rent a 
certain very convenient piece of land for a yard, the old 
dealer who wishes him so much success tried to rent the 
same ground, ostensibly for a little lot into which he 
could turn his horse during the day. The strong pre- 
sumptive evidence is that if he wished the newcomer .suc- 
cess he would not have made the attempt to get the land 
away from him. What do you think? 

Touching this question, how many plots of ground that 
would answer for yard locations do you think are rented 
by the resident lumbermen of the town? I .don’t say 
there is one, do I? And if there be one would it be 
called a restraint of trade under the Sherman law? 

Here and there are towns in which so much lumber is 
selling that the dealers don’t care whether another yard 
comes in or not; they are too busy to give a thought to 
the matter. I have seen Spokane when this was the con- 
dition, but after awhile the spell was broken. There are 
mining towns in which, to start with, there were so many 
vards that it didn’t make the difference of the snap of 
your finger whether one, two or half a dozen more came. 
It was expected there would be a grand rush of lumber- 
yards as there was of miners, and others seeking their for- 
tunes, all knowing that the overflow would be of short 
duration, and that in a short time the fittest would sur- 
vive and the others seek new fields. Cripple Creek was 
one of these towns. In the early history of that camp 
there were so many yards that it would tire your wrist 
pointing a finger at them, and now there is one, the irre- 
pressible Moroney’s, who on ‘one occasion took a book 
from his desk and told me that it contained $30,000 worth 
»f worthless accounts. What do you think of the profits 
of a business that will stand up under such an array of 
losses as that? It was this same Moroney who, following 
the fire that swept’ that great gold camp, would bid on 
a building without making a scratch of his pencil. 

‘*What will you put me up a 2-story, 25x100-foot 
building for?’’ Mr. Moroney would be asked. 

“*So much,’’ said Mr. Moroney, and with that number 
of words the bargain would be closed. I never knew 
anything like it before or since. Some of these build- 
ings were wanted for gambling houses and saloons, hence 
it mattered little what they cost. 

This Smugville incident has been duplicated all over 
the country, and so long as it is inevitable it amounts to 
nothing for the man who is in the short end of the game 
to take it to heart. He may as well say to himself, ‘‘ All 
right, old man; you are the loser, but what is your loss 
is another man’s gain.’’ Tears never will bring back 
the milk that a cow swats out of the pail. 
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LUMBER TRADE AND CROPS 


CARRINGTON, N. Dak., Jan. 2.—Because of crop fail- 
ure the lumber trade in northern North Dakota has had 
a poor year. The condition was somewhat ameliorated 
in the northwestern section by a more successful flax 
crop, yet even there the volume of trade fell far short 
of a good year. Dealers visited from Grand Forks west 
to Minot and thence southeast to Carrington almost with- 
out exception made the report that their business had 
fallen sadly. 

This added to the fact that last year was far from 
good has produced a decided feeling of depression. Still 
most of the men are too experienced in the field to be 
permanently cast down. They are looking to better 
crops and better trade next year. Conditions this winter 
are favorable to a good crop next year, the ground 
being well filled with moisture from late rains. Of 
course the real crux will not be reached till next sum- 
mer, but a good early condition is something. 

If things still continue as favorable when spring opens 
trade will presume on the likelihood of a good yield 
and pick up, though normal activity will not come till 
crops are absolutely assured. General Manager Wan- 
derlich, of the Robertson Lumber Co., was the first 
man interviewed. From his headquarters in Grand Forks 
Mr. Wanderlich exercises supervision over 40 yards. He 
said: 











susiness at our yards has been poor throughout the year. 
Crops in our territory were not good last year so the condi- 
tion this season has been a sort of culmination. Good crops 
next year will start things off and if we should have two 
good years business will be heavy again. Even a prospect 
of good yields will start things in the spring. It’s just a 
question of crops. Without them the farmers can't do 
anything, much less undertake building operations. 

R. J. Piper, general manager of the Piper-Howe 
Lumber Co. of Minot, made the statement that the busi- 
ness of his company’s 15 yards would not run over 40 
or 50 per eent of Jast year’s. 

And even for that we have to thank those of our yards 
located in Montana. These did much better than our 
Dakota yards. Of course the flax crop in this section helped 
some, otherwise the reduction would have been even more 
marked. : 

General Manager Lee, of the Kulaas Lumber Co., 
also having headquarters in Minot, reported a slow year 
for his yards. However he preferred to dwell on the 
hopes of the forthcoming year. 

**Given good crops, or rather assurance of them, the 
spring and summer of 1912 will show marked activity in 
the building line,’’ he said. 

Individual managers echoed the opinions of the line- 
yard chiefs. 

William Hamilton, manager at Devil’s Lake for the 
Bovey-Shute Co., was confident good prospects next spring 
would open up business, but he thought two good years 
would be needed to put things on a really satisfactory 
basis. Said he: 

It isn’t just a case of the farmer’s starting off again. 
They've got some catching up to do. These two poor years 
have thrown them behind and it is hardly likely they will 
spread themselves on building till they have squared up. 

The managers of the two other yards in Devil’s Lake 
in their talk agreed with Mr. Hamilton. 

W. N. Nortz, of the Nortz Lumber Co., believed a 
fairly good year was in prospect for 1912. 

The managers of the two yards in Lakota said their 
business showed a decided reduction from last year. The 
same was true at Rugby, the falling off, if anything 
being even more marked. 


J. H. Wellstein, manager at Drake for the Bovey- 
Shute Co., summarized his remarks in the following 
fashion: ‘‘The three yards here combined didn’t make 


enough to pay the expense of one.’’ 

So it ran in all the towns and with all the dealers 
visited. Here or there was one who claimed a mod- 
erately good trade for the season, but in the very few 
instances of this class it was found the condition was 
due to some particular cause, such as the erection of 
an important public building. 

Besides reducing current business the crop failure 
has had an effect on collections. They are slower and 
almost every yard is carrying a much greater volume 
of credits than ordinarily. 

It was to this that Mr. Hamilton referred when he 
spoke about ‘‘catching up.’’ Until the amount out- 
standing is reduced to a satisfactory figure new selling 
will be somewhat limited. 

It is not that the accounts are considered bad, but 
merely that there is a limit to the carrying ability, in 
a financial way, of the companies. They can not carry 
eredit business for too long a time. And the farmers 
for their part must go in debt too deeply. 

It is not intended to convey the impression that ef- 





forts to collect have been suspended. They are being 
earried on right along and with very satisfactory re- 
sults considering conditions. 

In still another way has the condition had an effect. 
The stocks in well-managed yards have been run down 
to the minimum. Of course this is a process always 
followed to some extent at this time of the year, but 
the practice has been accentuated this season. It is 
one way of the companies reducing the amount of 
capital tied up. 

If things do open up well in the spring North Da- 
kota people will find themselves supplied for the most 
part with new lumber hot off the cars. As one dealer 
put it, ‘‘The lumber won’t have time to feel at home 
in the yards.’’ Which should portend a notable im- 
portation of lumber into North Dakota next spring if— 
again the if—crop conditions are good. 

There are already enough people in the state to pro- 
vide the dealers a heavy trade under prosperous con- 
ditions and if the hundred and one movements for hur- 
rying settlers into the land have the desired result then 
the trade indeed has golden times before it. 

As regards the prospect in this direction it is indeed 
promising. During the year thousands of settlers should 
come in; this judging by the record of last year. The 
Commercial Club of Grand Forks in its press and adver- 
tising literature makes the claim that for every 24 
hours three bona fide farmers settled in the territory 
tributary to that town. 





Whatever your particular branch of the business 
may be there is an association in which you are or 
ought to be interested. Are you ready to attend its 
annual meeting? 


MERCHANDISING METHODS. 


Neatness a Big Factor in a North Dakota Yard — 
Meeting Mail Order Competition. 





BorpuLtac, N. Dak., Jan. 2.—It is pleasing to see 
a lumber yard the center of a town’s trading activity. 
That is the situation that prevails here. A. E. West, 
manager for the Salzer Lumber Co., by his ability as 
a manager and salesman and his skill as a maker of 
friends, has made his yard the most popular establish- 
ment in this little town. 

One way in which Mr. West’s sagacity manifests it- 
self is in the general neatness of his yard. Naturally 











A. E. 
Yard Manager Salzer Lumber Co, 


WEST, BORDULAC, N. DAK. 


he takes some little pride in this but no more than do 
the farmers of the vicinity. Almost one would think 
they own the yard, or at least are responsible for its 
attractive appearance from the pride they show in it. 
And according to Mr. West the latter is the case. 

‘*T found my farmer friends appreciative of a neat, 
well-kept place to trade, so I was encouraged to strive 
for better conditions in my yard. I believe I am repaid 
for the trouble in increased trade,’’ explained Mr. West. 

Manager West is one of those fully alive to the im- 
portance of combating the mail-order tendency. He 
recounted several instances wherein by quick action he 
had saved bills from going to catalog houses: 

One advantage the local dealers in this territory have is 
that the mail-order houses in figuring estimates for people 
here fail to take the climatic conditions into consideration. 
I had such a case not long ago. A Chicago firm had fur- 
nished one of the farmers here a strikingly low estimate for 
a house. I induced him to let me go over their figures and 
specifications with him. It was readily apparent to me how 
they had arrived at their low price. They-had figured such 
a structure and out of such material as might do in a south- 
ern state where there is no severe weather, but would be 
anything but satisfactory in a rigorous climate like this. The 
farmer saw the point and agreed he would do best to buy 
of one who understood the requirements of the climate and 
his particular needs as well. 

Mr. West’s idea is to give a man no chance to get 
in touch with the mail order houses. He expects a 
building prospect and keeps the man canvassed till he 
has landed the order. In this his popularity with the 
farmers helps greatly. 
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BIRDS-EYE VIEW OF THE SALZER LUMBER CO.’S YARD AT 
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SASH AND DOOR TRADE | 


The severe weather the last week has checked building 
operations, with the result that the sash and door trade 
is a little more quiet than it was just before the holi- 
days. Inventory time has kept jobbers and warehouses 
from putting in any stock except for actual require- 
ments. However, considering the season of the year, 
factories are said to be doing about as well as could 
be expected, while the prospects are represented as de- 
cidedly encouraging for 1912. A number of small orders 
for small lots have marked the opening days of the new 
year and the carload trade shows marked activity, with 
a strengthening of prices, and only in the manufactur- 
ing department of the industry is there anything ap- 
proaching quiet, and that is because the factories, large 
and small, are mostly shut down for repairs and, as 
stated, for the annual inventory. 

In Chicago and vicinity the demand for odd work has 
been fair right through the holidays. The severe weather 
though has put a stop to building operations, but, with 
a rise of the temperature, contractors will again take 
up the large quantities of unfinished work in the city 
and suburbs. 

In the Northwest the Minneapolis and St. Paul fac- 
tories have been taking a holiday rest and are not likely 
to be very active for the next sixty days, as very little 
trade is in sight and warehouses are filled up with manu- 
factured stock. Retail yards in that vicinity are not 
carrying much sash and door stock, but buyers are slow 
to order for spring trade, though prices are as low now 
as can possibly be expected. 

The sash, door and blind factories of Baltimore, Md., 
have ended the year in very good shape, with more 
orders in hand than usual at this time, and with the 
prices sufficiently remunerative to yield widening margins 
of profit. This is not the period when great activity is 
to be looked for, but a number of building projects have 
developed of late and other indications are that the win- 
ter will develop about all the activity which can well be 
expected. The outlook is encouraging and preparations 
are being made by the mills to care for an increasing 
volume of business. The results of 1911 were rather 
more satisfactory as a whole than was to have been 
expected earlier in the year, and there are indications 
that 1912 will be an improvement. 

Some of the large mills at Buffalo, N. Y., were closed 
during the holiday week for the customary holiday in- 
ventory. They have a fair amount of orders on hand, 
especially for the local market, as building conditions 
have continued very favorable in the city recently. With 
a large amount of building insured for the present year 
the prospect appears to be of at least as good a year as 
last for the mills. Prices are not as strong as they 
might be, on account of severe competition. 

Statistics for last year and prognostications for the 
current year indicate to the minds of the millwork 
dealers in St. Louis, Mo., that trade this year is going 
to show a substantial improvement over that of 1911. 
A large volume of new construction is planned in St. 
Louis, while the same is true of the contiguous territory. 
Present demand is fair. 

This being the normally dull season, with cold weather 
in the Southwest, Kansas City, Mo., reports no expecta- 
tion of an early change in millwork conditions. Spring 
orders are not expected in that market for at least a 
month and trade is very light. Prices have not lessened 
and are not expected to decrease, and the usual spring 
demand is looked to to advance them materially. 

Sash and door manufacturers at Tacoma, Wash., report 
a fairly good demand for their product. With conditions 
pointing to better times in 1912 for business generally, 
the sash and door men look for better prices and more 
active demand with the new year, but do not expect it to 
break any trade records. 

The window glass situation is summed up by the 
Pittsburgh Plate Glass Company’s expert as follows: 





There has been no material change in the window glass 
situation during the past month. While orders were placed 
rather freely during the early part of the month there was 
the usual lack of activity during the holiday season. For 
the first time in several months there have been indications 
of speculative buying, and some orders were placed in De- 
cember for shipment during the first few months of the 
coming year. The weather during the past four weeks has 
not been such as to create any unusual demand for ship- 
ment from jobbers’ stock. An open winter has been the 
rule in nearly all sections up to date, which has resulted in 
a fair amount of business throughout the greater part of 
the month. Jobbing prices still rule very low and early 
1912 requirements can be safely covered at current dis- 
counts. The business in window glass for the past year 
has resulted unsatisfactorily for all connected with it. 
Manufacturers’ prices have been reduced to the lowest point 
they have ever reached, and profits have been correspondingly 
meager. The skilled workers have been obliged to’ accept 
very material reductions in order to enable the manufactur- 
ers to operate their plants without losing money. Profits 
in connection with the jobbing and distributing of glass 
have been cut down to a comparatively small margin, while 
the percentage of expense in handling the business has in- 
creased, owing to the radical reduction in values. While 
there may be nothing in sight at the present time to change 
conditions, it is quite probable that during the coming year 
prices will rule higher than they are at present. At the 
present earning power of the workmen it is not likely that 
they will continue on the foot bench as late as usual into 
the summer; and a continuance of conditions as they exist 
at this time will probably result in a natural curtailment 
of production for this fire. 
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A manufacturer and wholesaler of moldings is desir- 
ous of getting into communication with concerns in 
Chicago and vicinity that buy oak or gum moldings 
in earload lots. This manufacturer is in position to 
make an interesting proposition to such buyers. Per- 
sons interested in this inquiry will be supplied with the 
name of the inquirer on request of the AMERICAN 
LUMBERMAN. 
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AROUND AMONG THE SASH AND DOOR MEN. 


Lyons,. Iowa, Jan. 3.—Lyons is a suburb of Clinton, 
or Clinton a suburb of Lyons, according to the point of 
view. Each claims superiority and yet each is compli- 
mentary in speaking of the other. A Lyons man, for 
instance, told us that Clinton was next to the best town 
in the United States, meaning, of course, that it was 
next to Lyons. There is a street car line from one town 
to the other and this right-of-way is so well built up 
that you can not tell where the two towns meet. It is 
different at Dubuque. Some local wag has named one- 
half of Dubuque Berlin and the other half Dublin, and 
you can always tell where they meet, as they do occasion- 
ally on St. Patrick’s day or some other festive occasion. 

Going out to Lyons you pass the Germania Hotel. It 
is one of the numerous Germania hotels in this section 
of the Mississippi Valley. A town may be without 
waterworks, electric light, or even a bonded indebtedness, 
and nobody notices it, but an Iowa town without a Ger- 
mania hotel is considered far from complete. 

There is a large plate glass window in the front of 
the Germania Hotel, and through it on the particular 
day we went out to Lyons we observed three or four 
gentlemen industriously engaged in a game, presumably 
pinochle. It may not have been pinochle, for the name 
‘¢Germania hotel’’ doesn’t prove anything, but it made us 
wish that we had time to play pinochle at 10 o’clock 
in the morning. 

That car line from Clinton to Lyons produces another 
impression. The street is lined with comfortable resi- 
dences and dwellings, the title ‘‘dwelling’’ or ‘‘resi- 
dence’’ being determined by the size of the front porch. 
These buildings were neat and well kept and showed 
that they had stood for some time. They were con- 
structed of wood, the old white pine of the Mississippi 
Valley, and the fact stuck out all over them that here 
were houses that had done service for years, had seen 
the birth and upbringing of families and would serve as 
a shelter to aging parents as long as an earthly shelter 
was required. 

In this day of talks of 
substitution of other mate- 
rials for lumber, the substi- 
tutionist will have hard work 
finding another material that 
will serve the purpose of 
home-building as well. 
There is first of all the 
cheapness of original con- 
struction, which places the 
owning of a home within the | 
reach of a family long be- 
fore a stone or brick strue- 
ture could be financially pos- 
sible. The young man who 
starts out to build a_five- 
thousand-dollar house is 
pretty likely to get discour- 
aged and continue as a rent- 
er, or, if he builds, is likely 
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to be saddled with a mort- 
gage that hangs over the 
eves. Anything that will 
serve the purpose equally 
well and lessen the burden 


of debt at a time of saving 
is a blessing. The forest, 


through the agency of the an 


lumbermen, has. been the 
resource, be it said, that has 
put the home within reach of the American people. 

The house of Martin A. Disbrow & Co. at Lyons is 
one of the oldest sash, door and millwork houses of the 
Mississippi Valley. It is one of those concerns that date 
back to antebellum days. Martin A. Disbrow came to 
Lyons in 1854. He was born in Connecticut, but came 
mighty near being a New Yorker, for the state line ran 
through the farm on which he was born. In 1856 he 
established a planing mill, sash and door factory in Lyons 
and continued to operate it until it burned in 1877. The 
enterprise was then reorganized and incorporated and it 
has been increased in volume and capacity year by year. 

The present officers of the company are: President, 
M. L. Disbrow; secretary and treasurer, N. D. Copeland, 
and superintendent, A. O. Cole. The concern has two 
branch houses, M. A. Disbrow & Co. in Omaha, Neb., 
and the Disbrow Sash & Door Co. in Cedar Rapids, Iowa, 
both controlled by M. A. Disbrow & Co. Warehouses 
are maintained at each of these places for the distribution 
of goods. The concern is largely engaged in the manu- 
facture of odd work, such as trim, doors and stairs in 
all sorts of woods. It uses California sugar pine largely 
for its stock doors and is a considerable manufacturer of 
the sanitary or slab doors now so largely used in public 
buildings. 

Superintendent Cole has been with the concern for 26 
years and has seen all of the changes that a quarter of 
a century has brought in the sash and door business. 
Formerly the doors made in the Disbrow factory were all 
pine, and then came black walnut, oak, birch and chest- 
nut. Oak was first used with a natural fin‘sh and then 
in the antique and mission style. The black walnut went 
out, not because of its scarcity but because of its somber 
appearance, the public demanding a lighter wood. Red 
oak is now very largely employed, as it it well distributed. 


UNDERFOOT SHAFTING. 


The planing mill of the Kendrick & Brown Co., in 
Glens Falls, N. Y., is considered by many nearly a 
model in a mechanical way. - One of its salient features 
is illustrated here. Overhead shafting practically is un- 
known in the Kendrick & Brown mill. When the pres- 
ent factory was erected a concrete pit was sunk in the 
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center of it which extends the whole length of the plan- 
ing mill room. It is 6x12 feet in size and nearly 200 
feet long. In this pit operates a main shaft 192 feet 
long and tapering from 3 and 15-16 inches to 2 and 7-16 
inches. Practically all of the machines in the mill are 
connected directly to this main shaft in the pit below. 
There is thus practically a total absence of overhead 
shafting or belting. The heavier machines requiring the 
larger amount of power are connected to the larger end 
of the shaft, the lighter machines being operated by its 
extremity. 

The system has many important advantages, advan- 
tages that are self-evident. The short belting saves 
power and equipment. Vibration is reduced almost to 
the point of elimination. Safety to the operatives is 
increased vastly; there is no shafting or belting into 
which hand, legs or arms can be tangled or drawn. The 
machine room is much more open and the amount of light 
available for working is increased by the absence of ob- 
struction between the machines and the skylight. There 
is no grease dripping from above. There is much less 
noice than necessarily would be produced by overhead 
shafting. 

The superiority of the lighting conditions under this 
arrangement is particularly evident. The good light- 
ing is readily discernible in the illustration. This is 
one of the great advantages in favor of individual motor 
installation. It is here made possible under steam opera- 
tion. 

This open appearance of the mill is increased by the 
fact that the sunken pit is used also to carry all the 
water and steam pipes and the heating pipes used for 
the hot air system by which the plant is warmed. This 
puts under ground all of the impedimenta of the ordi- 
nary planing mill, and leaves nothing but the machines 
above the floor, with an abundance of room in which to 
operate the machine and to handle lumber from the pile 
or from machine to machine. 





thought that some member of the committee was fur 
nishing information, although each was pledged not to 
do so. Everybody was under suspicion until, according 
to the story, Daniel Webster made a discovery concern 
ing the sash and door business. He found that if a man 
placed himself against the door of the committee room 
he could not hear a sound nor word of the conference 
within. He discovered, however, if the inquisitive mor- 
tal would step back a few paces the door constituted a 
perfect diaphragm, making every sound within audible 
to the man without. The committee changed its meet- 
ing place and the enterprising correspondent, who had 
scooped the immortal Webster in his discovery, lost his 
means of information. 

The moral of this story is that when the fate of 
nations hangs in the balance, conferences should be held 
behind sanitary doors. 





FREIGHT RATES ON WINDOW GLASS. 


ATLANTA, GA., Jan. 2.—A brief in the complaint of 
southern sash, door and blind manufacturers against 
discrimination in freight rates on window glass from 
Pittsburgh to southern points has been filed with the 
Interstate Commerce Commission by Wimbish & Ellis, 
solicitors of the complaints. The complaint was made 
by the following manufacturers: 


Massee & Felton Lumber Co., Macon; Perkins Manufac- 
ing Co., Augusta; Dudley Sash, Door & Lumber Co., Colum- 
bus; Willingham-Tift Lumber Co., Atlanta; O'Neill Manu- 
facturing Co., Rome; R. L. Moss Manufacturing Co., Athens; 
Cordele Sash, Door & Lumber Co., Cordele; Southern Sash 
& Door Co., Montgomery, Ala.; Southern Manufacturing 
Co., Gadsden, Ala.; Bostwick Lumber & Manufacturing Co., 
of Meridian, Miss.; Enochs Lumber & Manufacturing Co., 
Jackson, Miss.; Carolina Manufacturing Co., Charlotte, 
N. C.; Snow Lumber Co., High Point, N. C.; Columbia Lum- 
ber & Manufacturing Co., of Columbia, 8. ¢ 


It was lodged against the following railroads: 
Southern Railway 


Co.; Atlantic Coast Line Railroad Co. ; 


Seaboard Air Line Railway Co. ; 











BROWN MILL, GLEN FALLS, N. Y., SHOWING 


Where there is an abundance of room for a small 
planing mill, so that all heavy machines can be located 
on the ground floor, this seems to be an ideal method of 
handling the power, because of the elimination of dan- 
ger and the increase of light and room. Anything that 
makes it easy for a man to get about and handle the 
stock is an economy, and economy is a quite necessary 
feature in planing mill operation in these days. 

There may be some overhead pulleys. A minor ma- 
chine located at the side of the mill away from the pit 
may have to be operated by a belt carried overhead and 
to the machine below. This is seldom necessary, how- 
ever, and the overhead shaft is almost totally absent 
from a mill planned as this one is. The idea was origi- 
nated with Kendrick & Brown at the time they installed 
their power, although W. A. Brown, manager of the 
company, has since found it in use in other mills. 


THE SANITARY DOOR. 

The slab, or sanitary, door maintains a steady popu- 
larity. This, as is well known, is a perfectly flat door 
without handles or moldings to catch and hold the dust. 
It was designed primarily for hospital use, but its sim- 
plicity is in keeping with present day architectural ten- 
dencies. ‘The slab permits a splendid display of figure, 
and in consequence is being used to an increasing extent 
in residences, hospitals and other buildings. Those who 
desire some ornamentation are supplied with a door 
inlaid; and they may secure a simple or elaborate design, 
according to their taste and their possible expenditure. 

The two chief arguments in favor of the sanitary 
door are that it is sanitary, having no lurking place for 
germs or dust, and that it is a poor conductor of noise. 
In this respect it shuts one room off from another more 
effectively than any other kind of door, as there are no 
thin panels through which the noise can find its way. 
It is a well known fact that noise passes from one room 
to another not merely because the panels are thin, but 
because they have telephonic qualities. 

There is a classic story told in Washington of a con- 
gressional committee which was holding secret confer- 
ences in a private and carefully locked room and then 
reading about them later in the papers. At first it was 


PIT SHAFTING SYSTEM. 


Louisville & Nashville Rail- 
road Co.; Cincinnati, New Or- 
leans & Texas Pacific; Nash- 





ville, Chattanooga & St. Louis 
Railway; Central of Georgia; 
Norfolk & Western; Chesa- 
peake & Ohio; Pennsylvania 
Railroad; Pittsburg, Cincin- 
nati, Chicago & St. Louis; 


Ocean Steamship Co. of Savan- 
nah ; and Merchants & Miners’ 
Transportation Co. 

The brief sets forth that 
the complainant companies 
are operating approximately 
100 plants, that they have 
invested $6,000,000, and that 
their gross annual output 
will exceed $10,000,000. It 
contains the following com- 
parison of rates for the pur- 
pose of showing the degree 


to which Atlanta suffers 
from discrimination: 
The rate on window glass, 


earload, from Pittsburgh to 
Atlanta is 56 cents a hundred 
pounds for a distance of 783 
miles. To St. Louis, a dis- 
tance of 620 miles, the rate is 
22% cents; to Missouri River 
cities (Council Bluffs and 
Kansas City) for distances ex- 
ceeding 950 miles, the rate is 
441% cents, including the high proportional rate west of the 
Mississippi River. From Pittsburgh to Chicago, a distance 
of 468 miles, the rate on window glass is 18 cents; from 
Cincinnati to Atlanta, 474 miles, the rate is 49 cents, or 
more than two and a half times as much for practically the 






same distance haul. From Hartford City, Ind., a glass 
producing point, the rate to Richmond, Va., a distance of 
763 miles, is 24 cents. 


The first topic of argument in the brief is that the 
rates complained of are intrinsically unjust and unrea- 
sonable. Under this head the fact is set forth that little 
risk results from shipment of glass, because of the care- 
ful manner in which it is packed; that no special equip- 
ment is required for its shipment, and that expedition 
is unnecessary. The contention is made that since win- 
dow glass is a raw material it should be given the low 
rates usually accorded to raw material. 

The second topic is that the rates on window glass 
are excessive as compared with those on glazed sash. 

The third topic is the general statement that southern 
manufacturers are discriminated against. In this con- 
nection the brief states: 

Chicago can ship the glass in from Pittsburgh, frame it 
and deliver the glazed sash at Macon at a combined freight 
cost of 56 cents, while the Macon manufacturer must pay 58 
cenis, or 2 cents more a hundred pounds, on a direct ship- 
iment of window glass from Pittsnurgh. The combined dis- 
tances from Pittsburgh to Chicago, and from chicago to 
Macon represent a total of 1.288 miles. The direct haul 
from Pittsburgh to Macon is 866 miles. On the same basis 
of comparison, Chicago can deliver in Dublin, Ga. 54 miles 
from Macon, at 13 cents_a hundred pounds less than the 
Macon manufacturer; in Washington, Ga., at 20 cents less 
than Atlanta; in Opelika, Ala., at 17 cents less than Mont- 
gomery; in Demopolis, Ala., at 19 cents less than Meridian ; 
in Hendersonville, N. C., at 22 cents less than Charlotte; 
in Cheraw, S. C., at 24 cents less than Columbia; and to 
23 towns in Georgia and Alabama the average advantage of 
Chicago over Columbus, Ga., is 24 cents a hundred pounds. 


PAB PLP FEF IIIS 


A reader of the AMERICAN LUMBERMAN desires to 
be placed in communication with concerns using “- 
inch or 5/32-inch RS basswood in the manufacture 
of chalk boxes or small boxes for mailing optical goods. 
Concerns using wood of this kind if they will communi- 
cate with the AMERICAN LUMBERMAN will be supplied 
with the name of the inquirer. 
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AN EDITOR ABROAD IN THE SOUTH. 


Houston is the unchallenged metropolis of east 
Texas and the Mecca of a tremendous aggregation 
of the lumbering interests of that section. The town 
embodies the vitalizing forces of enterprise and prog- 
ress just at this time in particularly full swing. 
There has been no magic about it all, no Aladdin’s 
lamp has been invoked. Ends have been wrought by 


men who can be depended upon to see that their work * 


shall have adequate and permanent support. 

To the personnel of the lumbering interests of 
Houston the metropolis chiefly owes its splendid ad- 
vancement. It was there that lumbermen came to do 
their business in the infancy of the town; it was 
there they invested their profits and there they will 
remain to see them grow. This is seen in the crowning 
features of the city’s growth, the investors in which 
are nearly all lumbermen. The princely 16-story 
Carter office building and the projected 18-story Rice 
Hotel are examples and point to the typical Texas 
lumberman as broadminded, enterprising, public spir- 
ted and progressive. On the principle that ‘‘The 
place to dv business is where business is done,’’ large 
enterprises are permanently established at Houston. 
These include some of the enterprises that, with per 
haps only a single exception, comprise the largest 
vellow pine timber interests anywhere in the country. 

These interests, the history of which is familiar to 
the lumber trade at large, include at least three dis- 
tinct corporate interests, than which there probably 
are few if any larger in the South. In an interesting 
eonference with John H. Kirby, president of the 
Kirby Lumber Co., with its formidable array of cutting 
capacity in east Texas, that gentleman repeated a 
former statement to the effect that the selling price of 
forest products in this country has never yet attained 
to the real level of their intrinsic value for the uses 
which they serve. With respect to the current state 
of trade, he concurred in the almost unanimous report 
that there is slightly more activity in the movement 
than that immediately following the celebrated Octo- 
ber decline, but no material change in prices. Mr. 
Kirby does not fear a slow trade next year, because, 
as he explained, the chances seem to favor the choice 
of a reasonably safe candidate for the Presidency, and 
with no impairment of national resources, the country 
is in no danger of serious reaction. He also thought 
that the labor situation, to which he had devoted a 
good deal of intelligent study, had been righted and 
it only remained for conflicting elements remaining 
in the industry to take a long breath and go at it 
again as though nothing had happened. His company, 
he said, was doing a large business and so, he also 
believed, were his neighbors, which facts in view of 
the effects of recent curtailment on a very large scale, 
were tending to shrink and unbalance the supply and 
stiffen values. Mr. Kirby’s parting salutation was a 
good word for the AMERICAN LUMBERMAN, an incident 
showing that his head and his heart were right and in 
good working order. 


Among Houston Lumber People. 

J. W. West, president of the Orange Lumber Co., 
and head of large producing plants whose outputs are 
handled by that company, has lately parted with vari- 
ous holdings but still retains a heavy combination of 
interests at Onalaska, Westville and Barnum, Tex. 
His operations during the last few years have placed 
Mr. West among the foremost of his class in that sec- 
tion. He betrayed no serious concern on the score 
of present or prospective conditions except that the 
producing capacity was in excess of any probably im- 
pending demand and that it would behoove manufac- 
lurers to carefully adjust their running hours to trade 
requirements. 

The Carter Lumber Co., of which Thomas W. Blake 
is the capable western sales agent, is domiciled in the 
new Carter building and on a large scale manufactures 
yellow pine railway ties, mining timbers, ete., at Mays- 
town and Baber, Tex. Mr. Blake’s ideas of the situa 
tion tally substantially with others already quoted, 
with the addition that everything should depend upon 
rather than political uncertainty, 
groundless distrust and exaggerated fears. The officers 
yf the company are J. P. Carter, president; J. S. Rice, 
vice president; V. M. Lacy, secretary, and Y. W. 
MeNeil, auditor. 

The new American Lumber Co., of which Col. Sam 


business sense 








Park is president, is as yet not in a state of mature 
advancement, but the concern is rapidly approaching 
that point. The colonel unfortunately was absent last 
week but the young men who represent him in his 
absence were in an unmistakably cheerful frame of 
mind and not at all burdened by either the ‘‘mully 
grubs’’ or any other similar disorder. 

W. T. Carter & Bro. handle their own output at 
Camden, and that of the Killen Lumber Co., at Man- 
ning, Tex., a strong, large alliance, manufacturing and 
wholesaling yellow pine lumber with ‘61x35 rift floor- 
ing a specialty. ’’ 

The W. H. Norris Lumber Co. is a well known 
manufacture. and wholesale dealer in pine and cypress 
lumber, shingles and lath. The death of Mr. Norris 
was followed by the choice of N. C. Hoyt, former sec- 
retary to the president, the reélection of C. T. Ramsay, 
viee president, and W. E. Black, secretary. Jerome 
Swintord is still connected with the company’s large 
business. Charles S. Ramsay, formerly of the Bradley- 
Ramsay Lumber Co., Lake Charles, La., is living on 
the coast and looks after the estate of his late brother, 
W. E. Ramsay, one of the founders of the last named 
company, now the Caleasieu Long Leaf Co., and a 
Long-Bell Lumber Co. interest. 

Activity In Association Work Hoped For. 

Speaking of the Long-Bell Lumber Co. and its large 
holdings and producing resources, J. Lewis Thompson, 
president of the Thompson-Tucker Lumber Co., and 
other large ‘‘ House of Thompson’’ interests, has just 
returned from a hunting expedition south of Houston, 


PUGET SOUND ENTERPRISE. 


Rebuilt and Newly Equipped Mill Specializing in Silo, 
Pipe and Ship Decking Stock. 





Along the line of the great ship canal that is under 
construction between Salmon Bay on Puget Sound and 
Lake Union, at Seattle, that will connect the Sound 
with the fresh water of Lakes Union and Washington, 
is the plant of the Canal Lumber Co. which, since it 
was built over in 1910 under the supervision of 
George B. Maxwell, is one of the smart lumber manu- 
facturing plants of the Puget Sound country. At ihat 
time new engines, increasing the power, were installed, 
the sorting table extended, and a remanufacturing 
plant added, giving it a capacity of 125,000 feet in 10 
hours, with an equipment consisting of a 9-foot Allis- 
Chalmers single cutting band head saw, a 10 by 72 
edger, a 40-foot air trimmer and a sorting table 225 
feet long, on which there is a 7-foot horizontal Berlin 
resaw, a Stetson & Ross sizer, and a small edger. 

The planing mill is operated entirely by electricity 
with individual motors at each machine, the equipment 
consisting of five matchers and a band resaw. There 
are also four North Coast dry kilns, capable of taking 
care of 50,090 feet of lumber a day. 

Power for the sawmill is furnished by a 96 by 20 
and two 72 by 18 boilers, a 32 by 40 Corliss engine 
and an 18 by 24 Atlas twin engine, with a combined 
horse power of 12,000. . 

The officers of the Canal Lumber Co. include H. 8. 
Bolcom, president, M. Bolcom, secretary and treas- 
urer, and George B. Maxwell, manager, the same inter- 
est controlling the Bolecom Mills (Inec.) and the H. C. 
Boleom Lumber Co., of Ballard, a suburb of Seattle. 
The Boleoms have extensive timber holdings north of 
Seattle, supplying their mills with a good quality of 
old growth yellow fir. The Bolcoms are well known 
to the lumber trade, having been for many years 
engaged in the wholesale lumber business at Winona, 
Minn., going to Seattle eight or nine years ago and 
engaging in manufacturing there. 

Manager Maxwell, although comparatively a young 
man, has had an extended experience in manufacturing. 
He learned the business with the Portland Lumber 
Co., Portland, Ore., and the Diamond Match Co. at 
Chico and Stirling, Cal., and was afterwards manager 
of a plant at Clatskanie of his own, before going to 
Seattle four years ago and taking charge of the Canal 
Lumber Co.” The company makes a specialty of silo 
and pipe stock and ship decking, although catering to 
the needs of the yard trade as well. The class of logs 
it saws enables it to specialize in this class of material. 














PANORAMA OF THE CANAL LUMBER CO., ONE OF THE SMART LUMBER MANUFACTURING PLANTS OF THE PUGET SOUND COUNTRY, NEAR 


SEATTLE, WASH. 


with a party of friends, and taking the score at its 
full face value, the game was certainly plentiful and 
the sport fine. The party bagged eleven deer and 
more than two hundred birds and consequently came 
home in high spirits. Mr. Thompson, as president of 
the Yellow Pine Manufacturers’ Association, was in- 
clined to lay stress on the need at this time of activity 
and harmony in association work and expressed the 
hope that the representation at New Orleans in Feb- 
ruary would be larger and more enthusiastic than ever 
before. In that event he was of the opinion that 
conditions would be found much more fruitful than 
would otherwise be possible or probable. In the mean- 
time as he also thought, the presidential bugaboo would 
be worked overtime to depress conditions, and the 
lumber industry would have to bear its full share of 
the burden. The wisest and best thing yellow pine 
lumbermen can do will be to go to New Orleans pre- 
pared to give and take the largest measure of avail- 
able counsel, advice, trust and confidence. 

The Trinity River Lumber Co., of which F. J. 
Womack is manager, is another well known yellow 
pine and cypress interest which, in common with the 
rest, is hopeful for better conditions. 

Numerous other interests are represented at Houston, 
the joint operations of which run into billions of feet. 
At present the population is estimated at about 100,000. 
The town certainly looks the part and is still growing. 

Sam T. Swinford probably will never be less than 
the oracle, unfailing friend and infallible counselor he 
always has been known to be. 


A Bi-State Metropolis. 


Texarkana, as its name implies, derives its dual 
municipal tenure from and spreads itself out into two 
states whose boundary line cleaves the town in twain 
—Texas and Arkansas. In earlier times the town was 
famous for its sawmills and the larger number of 
lumbering interests represented there. It is a place 
now of 28,000 population. There are no sawmills and 
but two exclusively lumber companies have their head- 
quarters there—William Buchanan and the Southern 
Pine Lumber Co. William Buchanan has long occupied 
a powerful position in the lumber industry of the 
Southwest and his operations continue on a very 
large scale. His manager, A. H. Whitmarsh, is author- 
ity for the statement that the Buchanan mills number 
seven and that they last year cut 323,000,000 feet of 
lumber. With reference to current conditions, he said, 
there had been no improvement in prices since October. 
On the score of prospects Mr. Whitmarsh was inclined 
to reserve judgment until after the fact. At present 
a good deal of stuff was moving at abnormally low 
prices. Mr. Whitmarsh is widely known and highly 
esteemed as the possessor of not only marked capa- 





bility, but the qualities that make men popular and- 


successful. 
In the North of Louisiana. 


Shreveport, the metropolis of north Louisiana, is a 
city of 30,000 people and bears evidence of consider- 
able thrift and growth. It is the center of large lum- 
ber interests which have contributed more than any- 
thing else to make the town famous. The Frost- 
Johnson Lumber Co. operates seven sawmills with a 
combined annual capacity of 200,900,000 feet. Until 
recently the office at Shreveport was in the nature of a 
general headquarters; now the selling department of 
the company has been consolidated at St. Louis and the 
Shreveport office has wholly to do with the producing 
end of the business. The president of the company, 
EK. A. Frost, F. T. Whited, vice president, G. S. Pres- 
tridge, vice president, and H. H. Wheless, secretary 
and treasurer, are domiciled at Shreveport, while C. D. 
Johnson, first vice president, and H. W. Wagon, assist- 
ant secretary and treasurer, are at St. Louis. All the 
officers are widely known, Messrs. Whited and ‘Wheless 
having been prominent when operating in their own 
names. The capital stock of the company is $10,000,- 
000 and its operations place it in the’ front rank of 
American lumbering interests. Mr. Johnson is a lead- 
ing factor in all matters of associated policy and is a 
man of resolute character. The company, a strong 
corporation, is in strong hands. 

S. H. Bolinger & Co. is a corporation that, founded 
in an early day, is largely a family affair. Mr. Bolinger, 
senior, is extensively: known throughout the lumber 
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cireles of the country and his company operates mills 
respectively at Reeves and Bolinger, La., the joint 
daily capacity of which is 100,000 feet. The officers 
consist of S. H. Bolinger, president of the various 
corporations, B. H. Bolinger, assistant to president and 
J. Donner, sales manager. 

The Peavey-Byrnes Lumber Co., with a capital of 
$500,000, operates a plant at Kinder, La., cutting 
100,000 feet a day. The officers include A. J. Peavey, 
president, S. G. Sample, vice-president, and G. H. 
Byrnes, secretary and treasurer. The company manu- 


factures Calcasieu longleaf yellow pine and the officers 
are highly regarded in lumber circles of the Southwest. 


The Weather a Mischievous Factor. 


The almost uninterrupted rain of the last three 
weeks has been unspeakably bad except as to the 
effect of the incidental curtailment. Logging has 
been largely suspended in the Gulf States and a large 
majority of mills are down either on account of the 
lack of logs or the difficulties of running or both. 
Kven shipping is handicapped by the wet weather and 


the getting out of sawing export bulletins is being 
seriously interfered with. The chances are that a 
large number of the mills will continue down until 
after the holiday week; they certainly will unless the 
rain stops. 

Travel on the railroads in the wooded districts of 
east Texas and west Louisiana is also attended with 
great difficulties, the effect of the rain upon the road 
beds, the bad condition of rolling stock resulting in 
missed connections and delays of rarely less than five 
or six hours. 





COSTS OF SAVING MILL WASTE PRODUCTS. 


A well informed lumber salesman was discussing the 
other day some of the factors of lumber manufacture 
which contribute to the amount of waste sent to the 
refuse burner, and mentioned prominently the desire to 
secure a large output and low manufacturing cost. In 
this remark the assumption was that any effort at saving 
smaller pieces of lumber must necessarily reduce mate- 
rially the daily output of the mill, and must also raise 
the average manufacturing cost per thousand feet. 

It seems desirable therefore to review the details in- 
volved and see just what might be involved in an effort 
to get more product from the log, as affecting the oper- 
ating cost. The AMERICAN LUMBERMAN some time ago 
described the operations of a large mill whose special 
savings of short lumber amount to about 4 per cent of 
its output, meaning that it gets 1,000 feet of product out 
of logs that in the average mill of the better class would 
turn out 960 feet. 

About half of this saving of short lumber is in the 
drying process, in recutting dry kiln degrades, partic- 
ularly ‘‘twisters’’, into shorter pieces from which the 
warp can be dressed, producing straight short uppers. 
The other half of the savings is at the sawmill, in thin- 
ner slabbing of logs and in the recovery of pieces which 
in the ordinary process go to the burner in a practically 
manufactured state, requiring only an edging or trim- 
ming operation to complete the finished board. There is 
no information at hand as to the proportion between these 
two -sources of saving, but for the purpose of the ar- 
ticle it will be assumed that half the saving—1 per cent 
of the entire lumber product—is gained by thinner slab- 
bing, involving an extra operation of the main sawing 
machinery, and a similar amount by edging and trimming. 


Where the Time Is Used. 


In the sawing of a log into lumber a certain portion of 
the time is used in placing the log on the carriage and 
in turning it. Thinner slabbing does not add to this time, 
as it does not involve any extra manipulations of the 
log on the carriage. The only extra time involved is in 
the extra cuts. Of the cutting time a portion is used 
in actual travel of the saw through the log and in the 
reverse travel through the same distance; and a portion 
is occupied in reversing direction at the beginning and 
end of the cut. ‘The first slab is a waney slab, and 
thinner slabbing would save short pieces of lumber. The 
obverse slab (on a straight log) is a straight slab and 
thinner slabbing produces long narrow boards. In the 
first instance a short travel of the carriage is concerned, 
the actual cutting and return being accomplished at 
approximately the same lineal speed, but the reversing 
time being the same as on the longer cut. Obviously, 
therefore, thinner slabbing results in producing lumber 
at a lower production rate, with reference to both the 
waney and the long slabs. Just what the resultant added 
sawing cost would be could be determined quite closely 
by time studies with a stop watch. The product obtained 
by thinner slabbing is of course high grade, since it comes 
from the outside of the log, and consists of pieces either 
short or narrow, or both. The narrow strips saved from 
the longer slabs immediately go into regular product, 
there being ample use for them in regular planing mill 
product; and the saving they represent was not figured 
into the 4 per cent which the sawmill in question saved, 
this being entirely short lumber. 


Value Must Repay Sawing Cost. 


It is obvious, therefore, that lumber saved from thinner 
slabbing must be of sufficient value to bear its proportion 
of the actual sawing cost, which is-not merely the aver- 
age sawing cost of all product but the greater cost per 
thousand feet which is directly applied to it. In other 
words, the lumber product of the day saved from the 
short slabs must be charged with such a part of the 
day’s mill operating expense that the average cost of the 
other product will remain at the same figure that would 
have been produced had the thinner slabbing practice 
not been followed. 

It should be equally clear, but in many cases is not 
taken into consideration, that the entire cost of stumpage 
and logging is borne by that product which is saved, 
and that the recovery of additional product by thin slab- 
bing should not be charged with any portion of this 
antecedent burden. Both here and at all other points in 
the process the law which applies is that it is unprofitable 
to waste a piece of material which is of sufficient value 
to cover the direct costs actually involved In its recovery. 

Thinner slabbing also has an effect upon the subse- 
quent auxiliary operations. Lumber produced on the car. 
riage from the squared log is already edged, though cer- 
tain boards must go through the edger for ripping. The 
edging operation is confined to boards produced in squar- 
ing the log, and thinner slabbing increases the propor- 
tion of such boards and consequently the work required 
at the edger in a proportion much greater than the in- 
crease of product obtained’ from the given log. On the 
other hand the lessened output of the band saw involved 


in thin slabbing gives extra time to the edger for per- 
forming the work, so these two factors largely com- 
pensate. A modern mill is or should be designed with 
ample capacity back of the saws, so that its output is 
limited only by the capacity of the main sawing ma- 
chinery installed. 


Other Material Available. 


An inspection of the refuse conveyor at almost any 
mill will show that while much of the material consists 
of slabs a very material volume is composed of pieces 
which have already been sawed to thickness and need 
only edging or trimming for recovery of small pieces of 
good lumber, often absolutely clear lumber. The extra 
work involved at the edger or trimmer in most eases, 
as suggested by the preceding paragraph, may be ab- 
sorbed by the reserve capacity of machines and men, and 
this product recovered as an additional product without 
in any way slowing the productive capacity of the plant 
on the regular product. In as far as this is done, there- 
fore, such short lumber should bear only its costs of 
handling from the tail of the mill. It is relieved not 
only from burden of stumpage, cutting and railroad 
cost, but from buraen of milling. 

The lumber coming from the dry kiln in a warped con- 
dition, or with other kiln defects injuring only a por- 
tion of the piece, under ordinary routine may be thrown 
away or thrown into a lower grade involving a mate- 
rial sacrifice of value. With respect only to the first 
class of degrades, those which would otherwise have been 
wasted, it is clear that their recovery involves only the 
cost of cutting up into usable shorts, and the subse- 
quent direet costs involved in working, selling and ship- 
ping them. Such recovered product is relieved from 
participation in dry kiln costs as well as in the ante- 
cedent costs, since had it not been saved the kiln costs 
would have been spread only upon the volume of usable 
product taken from the kilns. 


Handling Cost Greater. 


The costs from the tail of the mill on short product as 
compared with the regular lengths are obviously some- 
what greater as far as handling of product is concerned. 
The mill previously mentioned keeps this at a minimum 
by labor specialization. The short common is_ taken 
from the chain and piled in the special short lumber 
alley by men who work on it exclusively, and are trained 
to quick, light motions. In handling in and out of kiln 
and handling to the planer, and through the shipping 
operation, this increased handling cost accrues; but it is 
found possible to keep a fast feed planer filled to capacity 
in working 4- or 6-foot boards, or strips, or very nearly 
so. It costs more to sell the short product, or any 
produet for which a market must be developed, as com- 
pared with staple items of demand. 
ever, in the development of an outlet for such lu:nber, to 
specialize on special dimension patterns, involving special 
working, but resulting perhaps in a selling value of $20 
or better as compared with $16 or less for the same 
stock in stock millwork patterns. Such an increase in 
value where it can be produced takes care not only of 
extra planing mill cost involved but of any added cost of 
selling. 

This discussion of course has dealt only with broad 
general principles to be followed in keeping the costs 
on this class of product. What the actual figures 
might be could be determined only by careful time study 
and analysis as applied to actual efforts toward saving 
of waste. 

Table of Approximate Costs. 


For the purpose of illustrating how these principles 
would work out the following table has been prepared, 
assuming approximate operation costs for the regular 
stock as shown in first column, and a certain increase of 
costs for the three classes of recovered wastes already 
referred to: 

96% 1% 1% 2% 
Regular Thin Edging. Kiln 
Product. Slabbing. Trimming. Waste. 
Stumpage per M feet of 


regular product ......$ 5.00 Bec or | ee 
Cutting and skidding.... 2.25 
Logging road operation... 1.75 ee 
Sawmill operation ...%.. 2.00 3.00 ea 
Dry kiln operation...... 50 .60 .60 wee 
Planing mil] operation... 19 1.00 1.00 1.25 
Selling and shipping..... 15 1.00 1.00 1.00 
WWGEHORG. 3 is. oc6 5-6 62510, 016 2.06 1.00 A0 oo 
Totak cost per M feet. .$15.00 $7.60 $3.00 $2.60 


The bearing of the above figures in regard to the 
classes of material that it, will be profitable to recover 
in each class of operation is quite evident. Stock of 
mueh lower grade and value may be recovered from 
sawed waste requiring only trimming and edging, and 
from dry kiln waste, than from thin slabbing operations. 
The effect on the daily output of the mill is not so mani- 
fest. Following the assumption of the above figures, that 
in the thin slabbing cuts it will take three minutes to 
produce a quantity of product that would be produced in 


It is natural, how-« 


two minutes in the regular product of the log, the daily 
output of a mill normally cutting 150,000 feet of lumber 
daily in regular product would by the introduction of 
these waste saving practices be as follows: 


Feet. Sawbill. 

Regular product at $2 (96%).......... 147,686 $295.372 
From thinner slabbing (1%) at $3...... 1,538 4.614 
I'rom closer edging and trimming (1%).. 5 8 
From dry kiln waste recovered (2%).. el ee 
Total: datly: OUtputs.c. occc ens saeeee IGS:BS8 sc )newse 


EGERE GOW ONNE 6. heck bs wee bob Sees br $299,986 

From which it will be seen that while the daily cost of 
mill operation, $300, remains the same, it has used a 
smaller quantity of logs and produced a larger quantity 
of lumber, because of the fact that so much of the 
waste recovered has not involved additional work of 
the main sawing machinery, by whose productive capacity 
the capacity of the mill as a whole is limited. 

The aggregate costs of operation from the tail of the 
mill will of course be increased to the extent of the in- 
creased product, and to the further extent of the in- 
creased unit costs extended upon the short lumber, as 
shown in the first table. These factors might be very 
materially varied (for example, the cost of bandsawing 
the short lumber might be increased to $4 instead of $3) 
without reversing the situation that the more economical 
manufacturing method really increases the daily capacity 
of the mill instead of decreasing it. 

As before stated, the above figures are merely assumed 
for purpose of illustration. The AMERICAN LUMBERMAN 
would be pleased to receive and to publish any similar 
showing of figures taken from actual experience. 

Market Outlets for Short Lengths. 

Any extensive saving of short lumber of course re- 
quires the development of market outlets whether for 
factory dimension purposes or for retail sale for pur- 
poses for which long lengths are now cut up at the job. 


‘As such outlets are developed a further economy in pres- 


ent methods of manipulation in manufacture will be in- 
troduced. A board having a bad defect near one end 
and one edge is edged instead of trimmed, even though 
it involve much greater waste, because the long narrow 
board is easier to sell than the wide short one. With this 
question is closely allied the problem of the shop board 
which carries defective stock a thousand miles to the 
factory, where the defect is cut out and thrown away at 
greater labor cost than would have been involved at the 
mill, not figuring the lost freight cost. On the other 
hand the factory may cut out the knot or other defect in 
6 inches of waste, where the mill cutting to even lengths 
only would have wasted 2 feet. Even lengths involve a 
waste on 4- and 6-foot lumber double that on 12- and 
14-foot. The mill whose specialized practices have been 
carefully studied and which is repeatediy referred to in 
this article saves 5 feet of good lumber in a short 
board, not by the use of a special trimmer, but by trim- 
ming to 6 feet and letting the board earry the lineal foot 
of waste until it reaches the cutting off saws in the plan- 
ing mill. In the building trade as well as for factory 
purposes 5- and 7-foot lengths in many items are just as 
useful as 4- and 6-foot, and in the necessary progress 
of the industry this use must as surely be provided for. 

It will of course be understood that this article deals 
only with cost methods of determining the division be- 
tween profitable and unprofitable waste at the various 
points where waste material cecurs, in the operation of 
ordinary sawmill equipment. In northern pine and in 
hardwoods, where the product of the log is very closely 
utilized, a special pony band or a complete department 
is often added, working entirely upon the refuse of the 
main mill. 

OA BB IDI II DIDI 


ANNUAL REVIEW OF LUMBER TRADE. 
Tacoma, WaASH., Jan. 2.—In the course of his an- 
nual review of the lumber trade situation, Manager Leo- 


nard Bronson of the National Lumber Manufacturers’ 
Association, says: 


The lumber business of the United States has been in a 
demoralized and generally vnsatisfactory condition during 
1911. ‘There was some slight improvement in some sections 
over the condition of 1910, but there continued unprofitable 
business as to most of the industry and particularly in the 
major woods, like fir, yellow pine, spruce and hemlock, which, 
in many sections of large production, have sold at or below 
cost of production. The exceptions to the unsatisfactory 
condition are found chiefly in the hardwoods, some of which, 
never in full supply, were moved at good prices. Such were 
particularly oak of the better grades and poplar. The latter 
is one of the leading automobile materials and is one of 
the eastern woods which is obtainable in wide widths and 
of first quality, although only in limited quantity. 

Improvements were seen in some yellow pine lines. The 
year opened very badly everywhere in the yellow pine coun- 
try, but the producers of this class of material along the 
South Atlantic Coast from Virginia to Florida witnessed a 
pronounced improvement. The yellow pine business of the 
South also showed a decided improvement early in the year 
over 1910. The advances during the first few months of 
$2 in prices led to excessive competition from the effects 
of which they were saved only by curtailment of product. 
The close of the year sees the lumber industry in better 
statistical position than at its beginning and coupled with 
this fact is the promise of a better demand for 1912. 
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YEAR’S TRADE REVIEW AND FORECASTS. 


West Coast, Inland Empire and Southern Lumber Manufacturers’ Accomplishments and Prospects— 
The New Year to Discount the Old—Chicago’ s Status. 


Can Not See Any ‘‘Best’’ Feature. 


TacoMa, WASH., Dec. 30. 

In volume our 1911 business has been our largest, but as 
to prices it has been one of the worst. 

As to the best features of the year’s business, looking back 
we can not see any “bests,”’ but are hoping for better busi- 
ness next year. As to the whole business, this year has 
been the worst in our experience in the lumber business. 
On the low market, such as we have been passing through, 
the customers seem to feel they have the Manufacturer in 
their power and their complaints are more numerous than 
when prices are higher. When prices on lumber are good, 
complaints are practically nil, but, when we are selling 
lumber below cost, invariably the complaints are numerous. 

Our stock at this time of the year is away below normal, 
and inquiries are coming in every mail. There is no doubt 
that we could sell the output of our mills for the coming six 
months in two weeks’ time. In fact, we have had to turn 
down more orders in the last three weeks than we would 
see in two months in the middie of the summer. We hon- 
estly believe our 1912 business will average $1.50 to $2 per 
thousand higher than that of 1911. 

The heavy curtailing in this section is improving the 
market considerably, and having once tried this experiment 
and found it working to good advantage, it will undoubtedly 
be used again and if prices begin to weaken in the summer, 
undoubtedly the mills here will shut down completely. 

: Paciric NATronaL LuMBER Co. 





Principle of Supply and Demand Urged. 


TacoMA, WASH., Dec. 30. 

Our trade for 1911 has been below normal. The best 
feature of the year’s business has been the inclination of 
manufacturers to get together and run their own business 
instead of being dictated to by brokers. Unnecessary price 
cutting has been the least satisfactory phase of our trade. 

Our present stock is somewhat above normal, while our 
present production is less than normal. 

Inquiries have been coming in better in the last two weeks, 
and we think 1912 will bring a larger volume of trade and 
better prices. - 

One suggestion we have to offer for the betterment of 
general business conditions is the advocacy of the principle 
of supply and demand. 

LINDSTROM-HANDFORTH LUMBER Co. 





Output Curtailment Suggested. 


SPOKANE, WASH., Dec. 50. 

Generally speaking, we have found the year 1911 a poor 
year for the lumberman. Our 1911 fall trade was below 
normal both as to price and volume. The most unsatis- 
factory feature of the trade this year has been _ practi ) 
no demand from North and South Dakota and Nebraska, 
usually our best consuming territory. Had it not been for 
the Canadian trade we would have fared badly. 

The production, we believe, has been very close to normal, 
although there is a strong tendency at present to curtail the 
output. This refers particularly to the Coast mills. 

The production in the Inland Empire, we believe, has been 
as great, or greater, than any previous year and will prob- 
ably be as much or more next year. There are a number of 
inquiries for this stock coming in, and have been for some 
little time, but they are not of the substantial kind; that 
is, for the most part they do not represent the actual wants 
of the trade. 

In regard to the new year will say that we believe there 
will be a lot of lumber shipped from this territory, very 
likely as much or more than there was this last year, but 
we are not anticipating any marked change in price. 

From our point of view, the only suggestion that we might 
offer for the betterment of conditions would be the curtail- 
ment of the output. 






THE PINE-FirR Co., 
E. H. Ehrmanntraut, Secretary. 


Find That Island! 


SPOKANE, WASH., Dec. 30. 

Our output has been nearly as much as last year, but 
prices have been fully 5 per cent, and in some cases 10 
per cent lower, and to that extent aggregate sales will fall 
below those of 1910. 

Perhaps the best feature of the current year’s business 
has been the evidence on all hands that the trade has been 
following a hand-to-mouth policy, buying only for current 
needs, and accordingly stocks have become gradually re- 
duced, and in many cases far below what would be normal 
stocks in normal times. 

The least satisfactory phase of our business has been the 
fruit box situation. Very early in the season the prospects 
for a large crop were splendid, but late frosts and some 
other causes reduced the crop materially, in some cases 50 
per cent or more. In view of the big prospective crop, ample 
preparations had been made by manutacturers for supplying 
fruit boxes, with the result that when it became apparent 
that the demand would average considerably below normal, 
there was a scramble among manufacturers for box orders 
with the usual result. 

Our personal stock is fully as large as a year ago, in spite 
of efforts during the past season to reduce. It seems difficult 
for a general lumber manufacturing concern to get its stock 
down below what in these times is undoubtedly an oversup- 
ply and still maintain a reasonable assortment and keep 
itself in position to take zood care of what trade is offered. 
Our present production from a sawmill standpoint is nil, 
and we are doing only about 50 per cent as much logging as 
isual. As nearly as we can learn other lumber concerns are 
following the same policy as to logging. 

Recent inquiries have been reasonably satisfactory, fully 
as numerous as usual at this time of the year—referring now 
doors and millwork—and indicating a disposition on the 

of jobbers in the Middle West and East to provide for 
spring business, which it is quite evident is in 











For 1912 we are looking for an increased demand—noth 
ng but better than this past year and with a firmer tone 
in Jf es—perhaps nothing startling, but still enough of 
a change to feel that tnere has been a turn for the better. 










We are accepting only a limited amount of business for 
future delivery or season contracts on the present price 
basis 

If operators would take the situation seriously 





from l nt standpoint and would apply the policy 
to there would soon be a decided change. We 
all k v big concern has its overhead to take care of, 
which is iarge, but the little fellow has it also, and just 
as large proportionately, and perhaps the real trouble with 
the lumber business eens is overproduction. The trade 
alwe hesitates when there seems to be an oversupply, and 
tl polies to any ita, In a general way, as far as 
busine conditions are concerned, if we could exile to some 
peaceful island a million, more or less, of would-be states- 


men, legislators and others who seem to accomplish nothing 
further than meddling with general public affairs and creat- 





ing distrust, put them where they could enjoy themselves to 
the fullest extent and let the affairs of our country, national 
and local, be taken care of in a prompt, unselfish, systematic 
way—this would include finances, tariff and all of the other 
bogies— things would undoubtedly be better, but the writer 
can suggest no. way of bringing about the transfer of the 
above mentioned fellow citizens to the aforesaid island, so 


we will try to get along and make the best of it in spite of , 


them. WASHINGTON MILL Co. 





Prosperous 1911, Promising 1912. 


SPOKANE, WASH., Dec. 30. 

We have had a very prosperous year during 1911, and the 
outlook for 1912 seems more promising. The best feature 
ot this year’s business has been the large number of good 
accounts that we have had on our books, showing at the 
end of the year a very small percentage of loss on account 
of bad accounts. However, the least satisfactory business 
we have done this year has been the Canadian business, and 
we do not doubt that some of the American lumber manu- 
facturers will have serious trouble before very long. At the 
present time our stocks are low, but at the same time we 
have contracted heavily for white pine for eastern shipments. 

The output in this territory compared with former years 
wiil undoubtedly be greater in white pine, as there seems 
to be a large amount of this stock contracted for export 
shipment. The writer does not look for any strong prices 
for the coming year, but rather thinks there will be a large 
amount of business. Inquiries seem to be coming in very 
freely, and although it wili be a presidential year, which is 
usually a doubtful one, I think our business will show an 
increase over 1911, 

Hi. J. ANDERSON LUMBER Co., 
H. J. Anderson, President. 


Clear Lumber Will Advance. 


TENINO, WASH., Dec. 30. 

Our trade for 1911 has been about 60 per cent of normal 
in volume and prices have been right down to the cost of 
manutactire. The best feature that we have seen of the 
year’s business has been the fact that people from the far 
East ave beginning to look to the Coast for material for 
shop purposes, and are beginning to inquire as to what the 
opening of the Panama Canal is going to do in allowing 
them to get our lumber into the far East territory. The 
phase of the trade that has been the least satisfactory has 
been the lack of the variety of orders being offered whereby 
the seller could to some extent choose the orders he would 
take so as to fit in with the particular line of timber and 
miunufacturing in which he was engaged. 

Our present stock is now only about 80 per cent of normal. 

Inquiries for certain classes of lumber are coming in quite 
plentifully. We have already been able to get a better price 
en our clear lumber and believe there will be a very decided 
advance in clear lumber in a very short time. 

We do. not look for any particular advance in either 
volume of trade or prices during the coming year, except in 
clear lumber, unless something is done whereby we can get 
our material into our markets without the exorbitant freight 
rate that is being charged at the present time. 

As a suggestion for the betterment of general business 
conditions, it seems to me that the authorities should give 
up a great. many of the prosecutions and investigations 
which they are now carrying on and should only continue 
prosecution where there has been a flagrant breach of the 
law. If it is within the province of the Government to 
control the larger corporations, a commission such as our 
Interstate Commerce Commission should be created for that 
purpose and in this way restore the confidence of the people. 

BLUMAUER LUMBER CO., 
J. H. MachLafferty. 








Production Below Normal. 


BELLINGHAM, WASH., Dec. 30. 
Our trade for 1911 has been about two-thirds of normal 
both in volume and prices. Our present stock is about one- 
third larger than normal while our present production is 
about two-thirds compared with normal. 
Inquiries are coming in in good volume, and we think 1912 
will bring a larger volume of business and better prices. 
LARSON LUMBER Co., 
J. Hl. Bloedel, President. 


Refuse to Sell Below Cost. 


3ELLINGHAM, WASH., Dee. 30. 

The amount of lumber cut by our mill during 1911 is 
considerably larger than our output since 1907. The prices, 
however, have been extremely unsatisfactory, with the excep- 
tion of those received for foreign orders, which have 
amounted to about 50 per cent of our product, and which 
is the only saving feature in the year’s business. 

The eastern rail trade in the United States has been 
extremely unsatisfactory. That in the Canadian Prairie 
Provinces and in British Columbia was very good during 
the first ten ‘months of the year, and prices were compara- 
tively fair. ‘The last two months, however, the Canadian 
price has been but little, if any, better than that prevailing 
on this side of the line. 

We have at the present time a fair stock, very well 
assorted, but it is not as large as a mill of our capacity 
should carry. Our present output is 70,000,000 feet per 
annum on a day run, which is normal. 

We are not receiving many inquiries from the trade, 
although there appears to be some anxiety on the part of 
brokers to place orders at the low prices that have pre- 
vailed up to the present time, and which we have not felt 
like accepting. 

While we do not care to hazard any guess as to the prob- 
able outcome for the year 1912, we do not see from the 
present conditions very much of a silver lining. Prices 
have been hammered so unmercifully low all the year in the 
rail trade, and since August in the foreign trade, that it 
looke to us as if it will be hard work to get them back to a 
profitable basis. 

As a suggestion to offer for the betterment of general busi- 
ness conditions so far as appertaining to the lumber business, 
we can only hope for one thing, and that is that every 
manufacturer ascertain what is his actual cost of manufac- 
ture and refuse to sell his lumber for less than cost. There 
is no manufacturing business in the country that is carried 
on as the saw mill men carry on theirs. In any other 
business, if there is an overproduction, factories will shut 
down; if prices are below the cost of operating, they will 
keep Closed until at least cost can be returned. 

In the writer’s observation, running over a period of many 
years, it seems as if in more than halt ‘of them lumber has 
been sold at less than cost prices, if in the cost a fair value 
for the stumpage is included. 

We think that the only solution is contained in these 
words: Ascertain the actual cost of marketing, and keep 
shut down until you can get that. 

BELLINGHAM Bay LUMBER Co., 
By Fred K. Baker. 





Do Not Look for Improvement. 
SEATTLE, WASH., Dec. 30. 
As to the volume of our 1911 trade as compared with 
nomi, it is about 90 per cent of normal, and the prices 
are low. The best feature of the year’s business is a grave 
question, and one upon which we would not care to express 
an opinion. As to what phase of the trade has been least 
satisfactory, we are cargo shippers only, and that phase has 
been bad enough. We do not carry any stock. 
We are running our mills but five days per week. 
As to inquiries, we can always sell our lumber without 
difficulty. 
We do not look for any improvement in volume of trade 
or prices for 1912 
Our only suggestion for the betterment of general business 
conditions in the lumber business is to urge curtailment of 
the production. PUGET MILL Co., 
E. G. Ames. 


Wants Fair Division of Profits. 


PORTLAND, ORE 

The outlook at that time seemed so unpromising that we 
closed our mill October 1, 1910, and have not cut anything 
since. We sold out every stick of our yard stock in Febru- 
ary, 19i1—-which proved a very fortunate sale—and have 
Leen out of touch with market conditions since, except in 
so far as occasional inquiries disclosed a constaatly sagging 
market. 

The present outlook for 1912 is quite promising, and we 
have hopes that the demand will prove sufficiently strong to 
bring up prices to a point where we shall fe:l warranted 
in cutting our timber. Whether we can do this without 
making arrangements with some of our neighboring mills to 
make a selling arrangement so that we can market direct to 
the consumer, is problematical. Certain it is that the 
consumer has been paying enough for his supply to have 
enabled the mills to supply the trade wants at living prices, 
if the retailers had not pursued a policy of absorbing all 
the profit. For shipments going to Colorado and Nebraska 
points the mills have been getting from $6 to $8 base; the 
earriers $10 to $12, and the retailers from $10 to $15. That 
is not a fair division. 


Dec. 30. 














Four LAKES LUMBER Co., 
Grant Thomas. 


Increased Efficiency Year’s Best Feature. 


CASCADE Locks, ORE., Dec. 30. 

I am not a prophet but am always willing to look on the 
hopeful side of things. Lumber will go up after a while. 
Our trade in 1911 has been considerably below normal in 
both volume and prices. 

The best feature in the year’s business, in my opinion, is 
that we have been compelled to increase our efliciency of 
operation. I believe we are all operating our business 
better as a matter of necessity and I hope we can carry this 
increase of efficiency over into future years. 

Our present stock is only slightly above normal. 

WIND River LUMBER Co., 


Clark W. Thompson, Vice President. 


Overproduction and Low Prices. 
PORTLAND, ORE., Dec. 30. 

In accordance with the views hereinafter expressed, the 
Sheridan Lumber Co. has kept its plant closed down for 
several months and will continue to do so until there is a 
very material change for the better in market conditions. 
It would seem to the writer to be a self-evident fact that 
there is, and for some years past has been, a great over- 
production of lumber. 

And when, as a consequence of this overproduction, the 
price of lumber drops and profits are cut, the remedy applied 
by the average manufacturer is to increase the capacity of 
his mill or commence running nights—or both. 

I suppose if these men found a house on fire they would 
spray it with gasoline to stop the conflagration. The lum- 
bermen of this country can not compel a demand but they 
can control the supply and they, as sane men, should do so. 

Why should they sacrifice stumpage, that in the near 
future will be immensely valuable, for the sake of keeping 
their mills running at the present moment? 

Thy is it not better for any mill to cut ten million a year 
at a good profit than to cut twenty million at a loss, or even 
at a very small profit? 

I have no wish to be a croaker ; but in my opinion the 
lumbermen have, for the year 1912, a choice between rigid 
curtailment and extremely low prices. 

SHERIDAN LUMBER Co., 
Fremont Everett. 





Adverse Legislation a Trade Deterrent. 


PORTLAND, ORE., Dec. 30. 

Vith the lumber trade we have only a nominal acquaint- 
ance. We keep no statistics here other than those pertaining 
to industrial matters, such as strikes ete. In this regard, 
desire to say that the city is free from industrial turmoil. 
The lumber mills have been working for a long time under 
“open shop” conditions. There is plenty of labor at hand; 
in fact, more than can find work, but that is always the case 
at this time of the year when the logging camps and lumber 
mills curtail their output. 

If the country in general, and state legislatures in partic- 
ular, cease introducing freak legislation that goes to make 
conditions harder for a man doing business, or intending 
to start business, business conditions would better them- 
selves very soon. The opinion is generally expressed that 
there are too many conditions imposed upon business and 
capital so that the inducement to expand by men with money 
is taken away. 

EMPLOYERS’ ASSOCIATION OF OREGON, 
W. C. Francis. 





British Columbia Stumpage Increases. 


VANCOUVER, B. C., Dec. 30. 

My business is confined exclusively to timber investments 
and the year 1911 has not been as good a year as 1910. Most 
of the money for British Columbia. = investments comes 
from the United States; a great deal of it from bankers, 
manufacturers and men who ne en not with a view of 
operating but simply as an investment to turn over. ‘Tariff 
legislation and the reciprocity deal with Canada seem to 
have unsettled business to a certain extent and investors 
have not been inclined to put out their money under condi- 
tions which existed. 

Stumpage prices have not declined, however; in fact there 
is a steady increase in prices asked. I have known of sey- 
eral instances this year where timber has been sold for twice 
what was paid for it in 1909 and 1910. I believe one reason 
stumpage prices have remained so firm is on account of the 
publication of the official report of the — Commission, 
which came out early this year. This report, which is the 
most exhaustive one ever made regarding the timber re- 
sources in British Columbia, cuts former estimates of our 
timber supply in two and most owners of desirable British 
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Columbia stumpage apparently realize more than ever that 
the supply is comparatively small and that the market for 
our lumber products is developing remarkably fast.  In- 
quiries are coming in at about the usual rate. 

I believe that the year 1912 will be better thap 1911 has 
been, as late reports from eastern clients indicate that more 
confidence is felt and that business conditions generally are 
improving. L. KEATE. 





Better Prices Soon. 
PorLatcH, Ipa., Dec. 30. 
Our trade for 1911 was about 14 per cent less in volume 
than normal and prices were lower. The white pine market 
has been the best feature of our year’s business while shop 
and dimension have been the least satisfactory. Our present 
stock is larger than normal, while our present production 
is 25 per cent less. : 
Inquiries are coming in better than for some time, and we 
believe 1912 will bring a larger volume of business with 
better prices soon. PortarcH LuMBER Co. 


Cypress Prices Unsatisfactory. 


Sr. Louts, Mo., Jan. 3. 

Our 1911 business compares favorably with 1910, and is 
normal as far as quantity is concerned; the comparison, 
however, is unfavorable when prices are considered. There 
were no special features noticeable to us during the year, 
excepting possibly an abnormally large call for No. 2 common 
cypress. Prices were the most unsatisfactory feature of the 
year’s trade. Our present stock is normal. 

Production we think is normal, excepting that some of 
the larger mills, by running double shift, are producing more 
lumber than the demand warrants. Are receiving but few 
inquiries now; in fact, do not look for. many, as the trade 
generally is invoicing, and is adverse to buying. This we 
think not discouraging, and consider it poor business policy 
to try to sell lumber when it is not wanted. 

We have no decided opinion of the future, nor of the pros- 
pects for 1912 as to probable demand and prices, and are 
satisfied to take matters as they may come. 

Have no suggestion to better conditions, but believe that 
if the larger mills would come down to day work only better 
prices for cypress lumber would rule. 

LorHMAN CyYpress Co., 
Wm. Lothman, President. 


‘*Guessing Since 1907.’’ 


St. Louis, Mo., Jan. 3. 

Our 1911 trade was slightly below normal in volume and 
wrices,. 

; The best feature of the year’s business has been the regular 
buying of car material by the railroad companies and car 
builders. 7 

The least satisfactory phase has been the matter of inspec- 
tion, notably with the yard trade, but this is always to be 
reckoned with when the demand is not active. 

Our present stock of hardwood lumber is about 75 per cent 
below normal, and our present production about 50 per cent 
less than normal. 

Inquiries are coming in freely from many sources, but we 
are not prepared to forecast with respect to 19J2 trade or 
prices. We have been guessing since the latter part of 1907 ; 
and, like our friend Mr. Lothman, are in the lumber busi- 
ness only “because we have got the habit.” 

The only suggestion we have to offer for the betterment 
of general conditions in the lumber business is that the 
issuing of fictitious and inflated stock lists be suppressed, 
and that the yard and consuming trade be advised as to the 
actual shortage in nearly all hardwood items. 

GARETSON-GREASON LUMBER CoO., 
7. W. Dings, Sec. 


Suggests Less Politics and Pessimism. 


NEw ORLEANS, La, Jan. 2. 
Our trade for 1911 showed an increase in volume with 
prices about the same. The most unsatisfactory phase ofsour 
trade this year has been the time taken by the railways to 
make delivery. Qur present stock is slightly less than normal 
while there has been no material change in our production. 
Inquiries are coming in in increasing volume, and we think 
1912 will bring forth an increased business and better prices. 
Less politics, less pessimism and the recognition af the 
fact that business is on a better basis than for several years 
would, in our opinion, improve general business conditions. 

ASCENSION RED CYPRESS Co. (Ltd.), 
H. Williams, Sec.-Treas. 
H. W. Huttig, Gen. Mer. 





Low Grades the Feature. 


New ORLEANS, La., Jan, 2. 

Our trade for 1911 compares favorably in volume. with 
prices normal. 

Low grade stocks have been the best feature of the year’s 
business and upper grades in interior have been the least 
satisfactory. 

Inquiries are coming in fast, and we think 1912 from all 
indications should be very good, both in volume of trade 
and in prices. KE. A. MERCADAL. 





Satisfactory All Around. 


Bocatusa, La., Dee. 30. 
Our 1911 trade was better than any previous year. We 
did a good volume of busness at satisfactory prices. The 
best feature of this year’s business has been a steady de- 
mand for all kinds of yellow pine. There has not been any- 
thing unsatisfactory about the business that we know of. 
Our stock is normal as well as our production. There are 
a very large number of inquiries for all sorts of yellow pine 
lumber. We think the year of 1912. will ‘be the best year 
for the lumber business sfce the year of 1907. From the 
amount of business we have on our books at the present 
time, and the prices at which taken, we look for a splendid 
year in 1912. The only suggestion we have to offer for the 
betterment of general conditions is to “sit steady ‘in the 

boat.” W. H. SULLIVAN. 


Adjustment of Output to Demand Needed. 


PINEVILLE, LA., Jan. 2. 

Our trade for 1911 compares favorably with normal. ‘The 
steady demand for our products has been the best feature 
of our business while the prices we have received are the 
least satisfactory. 

Inquiries are coming in heavy, and we think 1912 will 
bring a good volume of trade but that prices will be unsat- 
isfactory. 

In our opinion what is needed for the betterment of gen- 
eral business conditions is an adjustment of the output to 
meet the demand which is absolutely necessary to a profitable 
business. ALEXANDRIA LUMBER Co. (Ltd.) 


Looks Good for Year. 


ForDYcE, ArRK., Dec. 30. 
The volume of trade during the current year was not up 
to normal. Prices received compared favorably with the 
last three or four years. We think the best feature of the 
year’s business was the fact that the production did not 
seem to overrun the consumption to any appreciable extent. 
Our present stock is slightly above normal. We are run- 
ning our mills for the present on full time. We find in- 
quiries heavy and quite a bit of stock being sold. On the 
whole we think the prospect for 1912 is good. We look for 
a larger volume of trade than we received during the current 

year and for a staple market. ForDYCE LUMBER Co. 
W. T. Murray,’ Manager. 


Lower Grades Best Feature of Year. 


HELENA, ARK., Jan. 2. 
We have had a normal trade for 1911. The lower grades 
have been the most satisfactory feature of the year’s bust- 
ness while the upper grades have been the least satisfactory. 
Our present stock and production are both below normal. 
Many inquiries are coming in and especially, for the lower 
grades. 
We think trade in 1912 will be good. 
{eLeENA Hoop & LUMBER Co. 


‘‘More Orders Than We Can Ship.’’ 
Sureveport, La., Dec. 30. 
We do not believe there is any one in the country who 
can give you any information as to conditions, or what 1912 
will bring forth. For the last thirty days we have booked 
more orders than we can ship for the next three months, 
not, however, at the prices we would like to get. Our stocks 
are below normal and inquiries are quite heavy. 
8. HL. BoLincGerR & Co., 
J. Donner, Sales Mgr. 


Year 1912 Looks Good. 

KNOXVILLE, TENN., Dec. 30. 
Business through the year 1911 has been just about the 
same as the previous year, and as a whole has been a very 
satisfactory year. Stocks are not large and inquiries are 
coming in in a satisfactory way. 1912 looks to be a very 
good year for business both in volume of trade and prices, 
and we see no reason why business should not be very good. 

VestTaL LuMBER & MFG. CoO., 
J. P. Vestal, Treasurer. 


Better Organization Needed. 
\ —_—_—_——., Ky.. Jan. 2. 

Our business for 1911 will show about 25 per cent increase 
in volume over 1910. ‘The prevailing prices, however, have 
been less. Just at this time, we are unable to give you a 
comparison on profits, but we figure this to run from 50 
per cent to 60 per cent of our 1910 profits. 

The best feature of the present year’s business has been 
a good supply of rough lumber at satisfactory prices. It 
would be hard to state just what phase of the business has 
been the least satisfactory, as this ‘might be attributed to 
low prices and unsettled market conditions in general. 

Our present stock is about normal. Inquiries are coming 
fairly well, but very few bring any business. It would be 
very hard to predict just what 1912 will bring forth. We 
are not expecting any decrease in the volume of trade, and 
are expecting prices to move about as at present. 

Our only suggestion for an improvement for the present 
business conditions would be reduce the output, and better 
organization among the manufacturers of different lines. 


————— Co. 


Local Business Best Feature. 
LONGVIEW, TEX., Dec. 30. 

Our 1911 trade is about 90 per cent that of last year. 
Our local business has been the best feature of the trade 
during the year. 

Our present stock is 50 per cent less than normal, and 
oug present production is about 40 per cent of normal. 

Inquiries are coming in good volume, and we think 1912 
will bring locally a good volume of trade. 

The large mills bought stumpage years age at about 50 
cents a thousand and present prices are from $3 to $6 a 
thousand. The small mills can not compete with the large 
mills and they are selling below cost to small mills. Their 
only hope is for the large mills to raise price to value of 
present stumpage. CASTLEBERRY & FLEWELLEN. 


Marked Increase in Local Demand. 
ATMORE, ALA., Jan. 2 


The volume of business done during 1911 was somewhat 
above normal, and prices on the whole have had an upward 
trend. One of the best features of the year’s business has 
been a very marked increase in the home or local demand 
for low grade material. 

Present stock of lumber on hand is considerably below 
— in fact, we have almost no stock of any kind on 
land. 

Our production is slightly above normal. 

We are not getting many inquiries for new business just 
now. This, however, is a condition that always prevails at 
this season of the year. W. M. CarRNnEyY MILL Co., 

H. Patterson. 





Larger Trade This Year. 
SANFORD, Miss., Jan. 2 


Our 1911 trade was good, with a fair demand all the year; 
dimension stock has been the least satisfactory phase of our 
trade. Our present stock is below normal. 

Inquiries are coming in well fr railroad material, and 
we think 1912 will bring a larger trade than in 1911 and 
better prices. . 

We believe more economy in manufacture, less lumber cut 
and a firm stand for higher prices would result in a great 
improvement in business conditions. 


SHIP ISLAXD LUMBER Co. 


More Business Than Ever Before. 


RICHTON, MISS., Dec. 30. 
We have done more business during this year than we 
have ever done since we began here four years ago. Prices 
generally have been better. The best featufe of the business 
with us has been the railroad and car business, with the 
export business a close second, while the building lumber 
business has been the least satisfactory. Our stock at this 
time is above the normal stock usually carried, while our 
production is now about 20 percent below normal.  In- 
quiries are plentiful for all kinds of stock, and we are look- 

ing for a large trade next year with advancing prices. 
BeNTLEY & EMeEry. 


‘‘The Banner Year.’’ 


BRINSON, GA., Jan. 2. 
This has been the best year since 1907, in both volume 
and prices. 
The steady demand for everything, especially low grade 
stock, has been the best feature of the year’s business. 

Our present stock is 1,000,000 feet below normal, and our 
present production is 40 per cent more tan for 1910. 
Inquiries are coming in for everything, and we 

enough business booked to keep us busy until April. 
We think 1912 will be the banner year, in_both volume 
of trade and prices. Sruart LUMBER Co., 
M. H. Graham. 


To Be Good Year for Yellow Pine. 


PENSACOLA, FLA., Dee. 30. 

The volume of our trade in 1911 did not compare with 
that of 1910, because one of our mills shut down in July 
after having only run about two-thirds of the previous part 
of the year, and the other one shut-down in September after 
having run normally up to that time.‘ The best features of 
the year’s business were the advance in the price of domestic 
stock over the price obtained in 1910, and the advance in 
the price of South American schedules, of which a very large 
percentage of our product consists. The high grade export 
lumber has been the least satisfactory item. 

Our present stock is nothing. Both of our mills are closed 
down, one of them will not start up again, and the other 
one will possibly start up in January. fnquiries are coming 
in freely. 


have 


Lt is our opinion that 1912 will be a better year in yellow 
piné than 1911 has been, because we know that the stocks 
at the mills are not excessive, and we find that the stocks 
in the yards are light and that the yard people have been 
doing a hand-to-mouth business. Contrary to all former 
conditions, both political parties are so nearly of the same 
opinion as to the great political questions that the success 
of either party will not have the demoralizing effect that the 
presidential election usually has. 

Our suggestion for the betterment of general conditions 
in lumber is that the millg make only as much lumber a’ 
the trade will take care of to good advantage; that the 
holders of yellow pine stumpage realize the fact that the 
quantity is limited and that it is folly to sacrifice it, when 
a little sane judgment in not overdoing the business will 
bring remunerative prices. 

ESCAMBIA LAanD & Mere. Co., 
H. L. Berry, Vice Prest. and Sales Manager. 


Good Things in Store for 1912. 


NoRFOLK, VA., Dec. 26. 
Our 1911 trade has been much better in volume and 
prices, especially since September last, than has been the 
case since the latter part of 1907. 

There have been two excellent features in connection with 
our business this year: First, the volume of orders, sec- 
cnd, increase in prices, which became quite steady on 
September 1 and have been slowly climbing ever since. An- 
other good feature has been that we have materially reduced 
our cost of operation at Norfolk. 

Since the first of the year 1911 our saies have been 
handled differently. Our new arrangement has worked very 
satisfactorily. In handling our operation naturally a great 
many unsatisfactory things have occurred. In connection 
with our trade, however, the low prices which prevailed up 
to September 1 were the least satisfactory, but we do not 
attribute this solely to the buyers and rather think that the 
manufacturers themselves are more largely to blame for the 
low prices. If in the placing of orders today which should 
have been shipped day before yesterday dissatisfaction 
“~~ arise to manufacturers, then we have had our share 
of it. 

Our present stock is much below normal and our present 
production is about 30 percent above normal. Inquiries are 


numerous. 
We believe that 1912 has good things in store for the 
manufacturers ‘and that the matter of bringing their business 


to a profitable paying: basis is largely up to them. W6 be- 
lieve there will be sufficient volume and that prices by June 
, 1912, will be from $1.50 to $2.00 per thousand higher 
on the average than they were 30 days ago. 

Inasmuch as light stocks prevail all over the country, so 
far as we are able to learn, we would offer as a suggestion 
for the betterment of conditions generally a more conserva- 
tive plan of issuing prices. 

FosBuRGH LUMBER COMPANY, 
John M. Gibbs, Manager. 


Expect Six Months’ Activity. 


CHIcAGO, ILL., Jan. 3. 
Our 1911 trade in volume was a healthy increase over 
1910, but prices were in some instances lower than we hoped 
to have them. The year !n all has been free from disaster 
and conditions are fairly satisfactory as far as collections are 
concerned. 

Quartered white oak and shop cypress in southern hard- 
woods have been somewhat weak. Stocks are lighter North 
and South than this time last year and manufacturers have 
curtailed their output somewhat. 

Inquiries for future shipment have been somewhat of a 
disappointment, buyers not being specially hungry for stock. 
We expect the first six months of 1912 to be fairiy active, 
as in presidential year the last six months’ trade ‘is*usually ~ 
overshadowed by political uncertainties. 

We earnestly trust that all of the lumber interests in 
various sections of the eountry will make an effort to main- 
tain prices. GEORGE D. GRIFFITH & Co. 


Looks for Advance in Hemlock. 


Cxr1caGo, Inu., Jan. 3. 

Our trade for 1911 has been fairly satisfactory, both as to 
volume and prices. The greatest drawback has been the 
policy of hand-to-mouth buying by most of the yards, necessi- 
tating rush shipment on most of;the year’s business. 

Our stock on hand is less than normal. This I believe is 
the case with most manufacturers, as there are very few 
complete stocks in shipping condition. We, in company with 
practically everyone else, will produce less, hemlock this 
year than in previous years. zy 

Considerable buying is being done by.the lineyard concerns, 
but owing to the slump in yellow pine prices hemlock is not 
bringing as much money as it should. We believe it will 
bring more money after January 1 but, of course, this depends 
largely on the action of the yellow pine manufacturers. 

We can see no reason why 1912 should not be a good 
business year. WHITE Star LUMBER Co., 

Cc. E. Conklin, Sec.-Treas. 


The Hemlock Situation. 


CuH1caGgo, Jan. 3. 
The volume of business has been good. We have had no 
difficulty in moving a little more lumber during 1911 than 
we did in 1910. This applies to everything that we produce 
in the line of northern Michigan forest products. 

We consider hardwoods prices fairly good, but we have a 
serious complaint to make on the price of hemlock. At one 
of our mills we manufactured 21,000,000 feet of lumber, out 
of which 10,244,000 feet was hemlock. This hemlock cost 
us, including stumpage, saw mill, yard and loading on cars, 
$10.82 a thousand for No. 3 and better. We received for 
this lumber an average priee of $12.57, leaving an apparent 
margin of $1.75 a thousand, but as we have an overhead 
expense consisting of general administration expenses, inter- 
est, taxes, insurance, depreciation, salaries and selling ex- 
penses of $2.84 a thousand which must be deducted from 
the apparent margin of $1.75, the accoungé really shows a 
loss of $1.09 on every thousand feet of hemlock which we 
manufactured. In our costs we charged our hemlock stump- 
age at $3 to $3.50 a thousand, according to location. 

While our business as a whole shows a proiit for the year, 
the hemlock account shows an absolute loss which has been 
made up by fhe profit ‘on hardwoods and other items inci- 
dental to the manufacture of lumber. We believe that our 
production costs will compare favorably with the majority 
of lumber concerns producing hemlock lumber, and have 
frankly stated the exact cordition of our business, believing 
that publicity of the exact facts bearing on the condition 
the hemlock market is now in will have a tendency to*cor- 
rect this situation. e, 

Our stock on hand is practically normal, except that’ we 
have very little low grade lumber on hand. p 

Our production this year has been the same as usual and 
our production next year will be the same. 

Inquiries for lumber are usually a little slow at this time’ 
of the year, but conditiens compare very favorably with 
previous years and, in fact, we think it a little better. For 
1912 we look for about the same volume of business as we 
have been doing during the last year. Basing our opiniqn 
on contracts which we have made, we believe that the hard- 
wood market will average equally as good as it has this year, - 
and we can not see how the hemlock market can go much 
lower. The price on hemlock, of course, depends very largely 
on the condition of the yellow pine market, and also upon 
the disposition of the manufacturers of hemlock to push 
their sales at prices which will be an actual loss. 

C. H. Worcgster Co., 
C. H. Worcester, President. 
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TREND OF TRADE IN NORTHERN HARDWOODS. 





Current Demand of Fair Proportions —Timber and Lumber Values Contrasted — Developments in Manufacture of 
Dimension Stock—Making Products of Value from Hardwood Edgings and Slabs. 


By reason of its close proximity to market the stand- 
ing timber in the Lake States is given a value consider- 
ably in excess of that of similar kind and quality in any 
other section except New England. Lake States timber 
holders can be divided into four classes: manufacturers, 
those who have bought to hold on investment, small par- 
cels in the hands of farmers and State and National 
reservations, the State reservations including the school 
lands. The range in the value of northern timber is $2 
to $20 a thousand feet. The former represents the price 
of small hemlock of a somewhat undesirable character, 
the latter the market value of a fair grade of white pine 
timber. The average of these two price extremes is some- 
where near the average price of northern stumpage. A 
very large tract of lower peninsula hardwood and hem- 
lock was recently sold on a basis of about $10 a thousand 
feet. This tract contained high grade maple, a little 
birch, considerable beech and some hemlock. In addition 
there was some basswood, several varieties of elm and 
small quantities of other hardwoods. 

In speaking of this transaction a lumberman said that 
the log scale might possibly overrun the estimate and 
that the cost on a log-scale basis might not exceed $8 
a thousand, the cost of logging would be $6 a thousand, 
the cost of logs at the mill being $14. To this must be 
added manufacturing cost, taxes, insurance, cost of sell- 





FIRST THREE STRIPS ON LEFT ARE EDGINGS FROM 
BEECH AND MAPLE; THE FOURTH PIECE IS 3x3, 
CLEAR MAPLE; FIFTH, SLAB FROM A BELL-BUTTED 


LOG. 


ing and overhead. Each thousand feet of lumber put on 
sticks in the Lake States represents an outlay, value of 
stumpage included, of $17 to $20. In a rough way this 
is about the range of lumber values on a mill run basis. 

Prices have a way of regulating themselves. A tract 
of timber, the bulk of which is hemlock, does not bring 
such high prices and the cost of production is less, as 
also is the value of the product. 

Value of Product. 

It is relatively easy to secure information regarding 
the approximate cost of manufacturing lumber and 
details of the several elements which go to make up this 
cost. It is far more difficult to give anything like a 
reliable statement of the average value of the product, 
the actual return being influenced by the ability of the 
manufacturer, his methods of cutting and handling, the 
quality of the timber, local demand and other conditions 
of a personal or local character. The values of No. 3 
northern hardwoods range from $9 to $13 a thousand 
feet, which is $4 to $8 below the actual cash outlay. 
The percentage of No. 3 produced and its satisfactory 
disposition, therefore, has much to do with the profitable 
business of a northern manufacturer of hardwoods. 
Prices now being paid for No. 2 and better hardwoods 
range from $15 to $30, the price being determined by 
size and kind. 

Modern philosophy has added this observation to the 
wise sayings of lumbermen: ‘‘Count that manufacturer 
happy who succeeds in moving his low grade stock.’’ If 
this be true, then the hardwood trade of the north should 
be in good humor. Broadly speaking, it is in that con- 
dition, for low grade hardwoods at northern mill points 
are lighter than at any time within the last three years. 





Current values of low grade lumber are not altogether 
satisfactory, and an early increase in values is not 
improbable. 
The Maple Situation. 


It would seem from a close analysis of the maple 
situation that all factors have not been taken into 
account. A fair supply of No. 2 and better maple is 
reported. Of this quantity only the 4/4 and 5/4 stock is 
available for the manufacture of maple flooring. Stocks 
of No. 3 are light. 

The trade pendulum has the habit of swinging from 
one extreme to another. The higher price that is now 
being asked for No. 3 maple doubtless will cause certain 
users to conclude that relatively No. 2 or better stock 
will give them larger returns. There has been a tendency 
to regard the flooring factory as the logical, if not the 
sole outlet for No. 2 and better 4/4 and 5/4 maple. 

Maple is used for a variety of purposes, ranging from 
its employment as crating to its use as a cabinet wood. 
A great many manufacturers of wood novelties and wood 
products of varied description not only prefer maple, but 
seemingly must have it. Any kind of lumber used in the 
cutting-up factory has a definite value. The cost of the 
products from it is determined on a well defined basis. 

f No. 3 stock valued at $9 a thousand feet will 
produce 25 per cent of cuttings then the lumber cost 
of the finished product would be $36 a thousand feet. 
If No. 2 stock is employed, the value of which is, say, 
$18, it will be necessary to secure 50 per cent of cut- 
tings to equalize the lumber cost. No. 1 stock at $24 
would have to produce 6624 per cent of cuttings. Firsts 
and seconds at $30 would have to produce 80 per cent 
of cuttings. 

The prices given are about in line with the present 
values of nevthern hardwoods. The percentage of 
cuttings of No. 3 stock is arbitrarily set. The others 
follow in natural sequence. Any variations from the 
percentages given would make the finished product 
cost more or less, as the case might be. 

Reliable information is difficult to secure. This sys- 
tem is used by some operators in determining the rela- 
tive value of different grades and also is a selling 
argument by certain distributors. It is so simple that 
it may be readily applied by anyone who has correct 
data regarding the lumber cost of the stock they use. 
The smaller quantity, of course, could be handled at a 
less cost than the larger. Usually the factories dry- 
kiln all of the stock they use and the cost of drying 
a thousand feet of lumber is not governed by the qual- 
ity of the stock. The expense of preparing 4,000 feet 
ot No. 3 stock for market would be proportionately 
greater than the expense of kiln-drying 1,200 feet 
of firsts and seconds. Other standard costs of handling 
must be considered in the same manner. 


Increase in Hardwood Values. 


Within the last five years hardwood lumber values have 
increased somewhat generally as well as steadily, but the 
increase in the market value of the sawmill product has 
not kept pace with the increase in the value of standing 
timber. Well informed operators, who are practicing 
many economies in handling northern hardwoods, claim 
it is impossible to buy stumpage at current rates, invest 
in a plant and show a profit from the conversion of tim- 
ber into lumber. These statements are based on both 
observation and experience, experience in crediting stump- 
age with its current market value and knowledge of the 
results of operations where such values have been paid. 

Several weeks ago a scale of Wisconsin log values was 
given. This showed a range of $6 to $25, the lowest 
price being for small hemlock, the higher for good white 
pine logs. In the lower peninsula of Michigan log prices 
are somewhat higher than those prevailing in Wisconsin 
and the upper peninsula. Prices vary. The farmer who 
delivers logs to the mill receives the highest going price, 
as there is no further expense connected with such tim- 
ber. Where logs are delivered to a railroad or logging 
company the cost of transportation is deducted from the 
mill price. The following table will give some idea of 
the present range of values in the Cadillac district: 
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The actual range in values is probably greater than 
that showr. Much depends upon size and quality. A 
disposition is being shown to scrutinize logs very closely 
and this tendency will increase with values. 


Michigan Hardwoods. 


Many excellent reasons could be given why Michigan 
hardwoods should be held in high esteem. The growing 
searcity of timber, its intrinsic worth to the consumer 
and its steadily increasing market value are among the 
factors which have endeared the once neglected hard- 
woods of the great white pine state. 

For some unknown reason it is difficult for the mann- 
facturer, dealer or user to manifest his high regard for 
the value of timber after it is converted into a mer- 
chantable commodity. 
esteem. 


Standing timber is held in high 
Every owner, whether of a 10-acre plot or a 


10,000-acre tract, believes it to be worth just a little 
more than the current market price and assumes that its 
value will appreciate as steadily in the future as in the 
past. As soon as a part of this timber has been cut 
and reduced to standard size and quality this high sense 
of its worth seems lost. 


Marketing Stumpage. 


To put the situation plainly, yet strikingly, let it be 
assumed that a concern owns 15,000,000 feet of mis- 
cellaneous northern hardwoods well located. A_ pros- 
pective buyer asks at what price the property is held 
and is informed that if he will take it as it stands he 
can have the timber for $150,000. However, if the 
buyer will wait the necessary time the owner will manu- 
facture the timber into lumber and deliver it aboard cars 
in such form as may be specified for $135,000, plus cost 
of production. In actual practice the difference is fre- 
quently more than $1 a thousand feet. The lumberman 
contributes his time and the use of his mill. 

In selling timber by this method the commissions 
which cireumstances exact are the lumberman’s time and 
10 to 15 per cent of the value of the stumpage, and they 
are rather large, it must be conceded. 

Each operator explains his action by citing those of 
others. Of course, the individual is powerless to pursue 





THIS SHOWS RANGE AND SIZE OF DIMENSION STOCK 
PRODUCED BY CUMMER-DIGGINS. SMALLEST PIECE 
IN CENTER 1x1, ABOUT 18 INCHES LONG; LARGE 
PIECE ON THE RIGHT IS 14x6, 5 FEET LONG. 


a course diametrically opposite to that followed by other 
producers with whom he comes in competition. It is not 
possible for the hardwood lumbermen of the North to 
organize for the purpose of doing collectively, or as a 
body, that which all or any of them are free to do as 
individuals. The only restraint that may be imposed is 
that of selfinterest. 


Present Holding Can Not Be Replaced. 


When it is remembered that very few of the hardwood 
operators of the lower peninsula will be able to replace 
the timber they are now cutting at any price their regard 
for their present timber supply should increase. In the 
few cases where replacement is possible 'a scale of prices 
must be paid which leaves profit out of considera- 
tion on a basis of present lumber values. The moral 
is so plain that he who runs, even though he run a saw- 
mill, should be able to grasp it. If the lumber producer 
is satisfied with what he is getting today no other factor 
of the business should protest, save possibly on the 
ground of wise and conservative use of a natural. 
resource, 

But $10 stumpage is an expensive luxury for anyone 
contemplating the manufacture of lumber. Some opera- 
tors deem it absurd when compared to lumber prices. 
This view is not a broad one. Were northern timber 
worth half of what it now brings, the volume of pro- 
duction would probably be greater. It would not cost so 
much money to engage in the business and many doubt- 
less would be attracted to it by the hoped-for difference 
between mill cut and cruiser’s estimate, plus whatever 
margin of profit they might be able to figure. 

There are several sizable blocks of timber in the lower 
peninsula which are not now owned by manufacturers 
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and in addition there is the considerable quantity in the 
hands of farmers. The supply of northern hardwoods 
unquestionably will remain adequate for several years. 
Then will follow a natural decrease in production; the 
timber remaining will greatly appreciate in value, which 
appreciation must inevitably be reflected by a somewhat 
similar scale of increase in lumber prices. 

Within a few years many of the operators of Mich- 
igan will have exhausted their present supply. High 
prices must be paid for any additional stumpage secured 
and profit in the business will be the narrow margin 
between value of stumpage, cost of production and sell- 
ing price. At present some operations show a profit 
which is represented largely by the difference between 
the cost of the timber and the selling price of the lum- 
ber; not, as should be the case, between the market 
value of the timber, plus the cost of production and 
profit and the selling price of the product. 


Utilization of Northern Hardwoods. 

Every hardwood manufacturer interested in progressive 
methods sooner or later pays Cadillac, Mich., a visit. 
Progress has established a legal residence at Cadillac 
and is so much a recognized citizen of that place as to 
be entitled to vote, whether or not the privilege is exer- 
cised. 

The city has many hardwood using industries. It has 
a number of sawmills, several flooring plants, furniture 
manufactories and is adding steadily to its list of going 
institutions. One of the late additions to the roster is 
the plant where turpentine, resin and oil of pine are 
extracted from Norway stumps. 

Dimension Stock. 

Every improvement in every line of industry existed 
in theory or fancy before being put into effect. In hard- 
wood circles much has been said regarding dimension 
stock, methods by which it might be produced and 
handled to advantage and its value when manufactured. 
The dimension mill stands as the forerunner of the com- 
plete plant for the manufacture of logs at which the 
product will be shaped in a minute manner to suit the 
requirements of different classes of consumers. It is a 
far cry, of course, from the sawmill of today to the 
woodworking establishment of the future, the latter 
existing largely in imagination, but the pathway to it is 
being broken and steadily becomes more nearly and 
clearly defined. 

About a year ago the Cummer-Diggins Co. decided to 
make dimension stock from their slabs and edgings. This 
material previously had a value of about $3.50 a cord, 
being used in the chemical plant or sold for fuel. For 
several years the Cummer-Diggins Co. and Murphy & 
Diggins, as well as other Michigan manufacturers, have 
supplied bicycle rim stock cut to size. These are made 
from high grade, clear maple. The stock is sold in the 
rough. The price is in keeping with the quality of the 
stock produced. ; 

Diversified Sizes in Demand. 


The possibility of supplying other consumers with cer- 
tain specific sizes has been considered for several years. 
About a year ago W. L. Saunders, president of the Cum- 
mer-Diggins Co., decided to put in a dimension mill. 
This was built adjoining the sawmill proper and con- 
veyors were arranged to carry to it all slabs and edgings. 
The character of this rough material, which was pre- 
viously sent to the chemical plant, is very clearly shown 
in one of the accompanying illustrations. Beech, elm 
and maple refuse was handled in this manner. The 
fourth piece in illustration No. 1 is a 3-inch maple square 
cut from the edging from a 3-inch plank. The other 
pieces were taken from the refuse before being 
trimmed. Slabs, such as shown on the right, are cut on 
a resaw and then edged up as quality or sizes desired 
suggests. 

A schedule of sizes of the three woods which are now 
being cut into dimension stock is posted, so that the man 
operating the crosscut saw can secure the greatest possi- 
ble length from each piece handled. It is customary to 
take advantage of about two-thirds of the taper. Occa- 
sionally the waney piece left is of sufficient size to make 
a small piece of dimension. The range in sizes of dimen- 
sion stock is also shown. They vary from inch squares 
fifteen inches long to 114x6-5, also 144-, 11%4- and 2-inch 
squares, 2 to 5 feet in length. Any size desired can be 
produced. 

A glimpse at the shed in which this.stock is stored is 
also given. It shows various sizes ‘piled separately. With 
very few exceptions the stock is all cut to order. Occa- 
sionally a size for which there is known to be a market is 
manufactured. The value of dimension maple stock 
ranges from $16 to $55. Cost of manufacture is about 
$10 a thousand feet. The tendency at Cadillac is to 
produce whatever size or quality of material a buyer may 
require. Recently samples were prepared of %4x4-inch 
stock about 40 inches long. The price of this material 
is very high, as it would have to be eut from practically 
clear, high grade lumber, carefully resawed and surfaced. 


Trade Views. 


It is interesting to listen to the comment of the lumber 
trade regarding this innovation at the Cummer-Diggins’ 
plant. All sorts of possibilities are discussed. Lumber- 
men of that city, however, are progressive enough to await 
what the future may deign to bring forth. The value of 
any material which deteriorates and becomes worthless 
for the special purpose for which it is produced must be 
regarded as a part of the manufacturing cost. 

President Saunders is disposed to regard the dimension 
business largely as an experiment. He is watching it 
very closely and giving it a great deal of his personal 
attention. He seems satisfied that his company can 
handle its refuse in this manner, but is not absolutely 
convinced that the best method of handling has been 
devised. The material is stored under cover. At the 
plant of Murphy & Diggins material of very much the 
same character is produced, but this is stored in the 








INTERIOR OF ONE OF THE NEW DIMENSION STOCK 
STORAGE SHEDS OF CUMMER-DIGGINS 
COMPANY, CADILLAC, MICH. 


open, the method of piling being shown in one of the 
illustrations. 

One difficulty in considering this question is the lack 
of definite information in regard to the actual cost of 
lumber in factories where stock is cut into small pieces 
to suit individual needs. In arriving at such cost it is 
necessary to consider the value of the raw material used, 
cost of operating and the percentage of waste incident 
to the conversion of standard grades into special sizes 
and qualities. This information is not now available 
and seems difficult to secure, as very few consumers 
appear willing to divulge data regarding this phase of 
their business. The departure at Cadillae will be watched 
with very great interest by all. The result of a year or 
several years’ work should throw some light on the 
problem. 
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CAR SURPLUS INCREASE. 


Statistical Bulletin No. 109-A, issued by the com- 
mittee on relations between railroads, of the American 
Railway Association, shows that on December 20 the 
total equipment surplus for the United States on that 
date was 88,646 cars, as compared with 34,806 cars on 
December 6. The increase was general but was heaviest 
in gfoup 3, embracing Ohio, Indiana, Michigan and 
western Pennsylvania; group 6, embracing Iowa, Lllinois, 
Wisconsin, Minnesota and the Dakotas, and group 10, 
embracing Oregon, Idaho, California and Arizona. About 
70 per cent of the total increase was in box and coal 
cars. 





COMPLAINTS FILED WITH COMMERCE COM- 
MISSION. 


WASHINGTON, D. C., Jan. 2.—A recent complaint filed 
with the Interstate Commerce Commission is that of the 
Dierks Lumber Co., of St. Louis, Mo., v. the Missouri 
Pacific Railroad Co., Kansas City Southern Railroad Co., 
St. Louis & San Francisco Railroad Co. and Kansas City 
& Westport Belt Railroad Co. In this case complainant 
claims that ‘‘unjust, unlawful, extortionate and discrim- 
inatory rates have been charged it for carrying its lum- 
ber.’? Complainants pray that defendants be made to 
answer charges, reduce their rates and that they be made 
to pay the sum of $5,502.55 overcharges with interest 
‘fand for such other and further orders in the premises 
as the honorable commission may see fit to make.’’ 

There was also filed the complaint of the Nashville Tie 
Co. v. the Louisville & Nashville Railroad Co. The com- 
plainant in the above claims that ‘‘at the time of com- 
plaint the published rate on lumber from Stovall, Ky., 
to Louisville, Ky., was 9 cents per 100 pounds; also that 
classification of cross ties and switch ties were same as 
lumber by published tariff rate of defendant.’’ 

Complainant sold cross ties and switch ties to the Chi- 
cago, Indianapolis & Louisville Railroad Co. and under 
contract complainant agreed to deliver them on the tracks 
of the Kentucky & Indiana Bridge Co. at Louisville, Ky. 
Shipment was made according to contract, but agent 
billed ties. over defendant’s .lines and defendant then 
charged complainant 35 cents per hundred pounds. Com- 
plainant prays that defendant be made to answer 
charges, that it be made to desist from said exorbitant 
charges and that defendant be made to pay back such 
money as in the judgment of the commission seems rea- 
sonable. 





PROTEST AGAINST ALLEGED DISCRIMINATORY 
RATES. 


CINCINNATI, OHIO, Jan. 2.—As a result of the reso- 
lutions of the Lumbermen’s Club protesting against the 
discriminatory rates of the Southern Railway against 
Cincinnati, on Friday last representatives of nine civic 
organizations met to consider what action should be 
taken to compel the Queen & Crescent (the Cincinnati 
Southern) Railroad to give the City of Cincinnati lower 
freight rates. Resolutions were adopted to the effect 
that the policy of the railroad company in enforcing 
higher northbound rates from Chattanooga to Cincinnati 
and northern points than from the same points south, or 
in the opposite direction, caused an unfair and unjust 
discrimination. 

The resolutions were addressed to the trustees of the 
Cincinnati Southern and demanded that steps be taken 
to terminnate the lease of the railroad to the Cincinnati, 
New Orleans & Texas Pacific Railroad. A committee 
composed of C. W: Shipley, Alfred Morsbach and J. F. 
Dietz was appointed to lay the facts of the alleged 
discrimination before the city council. 





REPARATION FOR EXCESS CHARGES ASKED. 


LOUISVILLE, Ky., Jan. 3.—Three cases of the Ohio 
Valley Tie Co., of Louisville, against the Louisville, Hen- 
derson & St. Louis Railroad were heard at the Federal 
Building by C. C. McChord, a member of the Interstate 
Commerce Commission. Discriminatory rates were charged 
against the carrier, and reparation for the excess charges 
was asked. The complaint supported by instances 
in which it was shown that the tie rate was many times 
that for lumber of the same kind and as the Interstate 
Commerce Commission has frequently held that ties must 
not be charged for at rates in excess of the lumber 
tariffs it is believed that the shipper will have no difficulty 
recovering. The efforts of the railroad were confined to 
defending its right to make a special rate. The cases 
were taken under submission. 

While Mr. McChord was here he stated that a good 
deal of interest had been shown by lumbermen in the 
hearing to be held in Washington January 29 on the 
substitution of tonnage question. This, Mr. McChord 
said, will include commodities of all kinds, but the im- 
mediate question to be gone into relates to grain and 
grain products. He added that if the commission does 
not succeed in getting all the information it desires 
at the Washington hearing, other hearings will be ar- 
ranged, Louisville being considered a logical place for 
holding one of the sessions. Owing to the likelihood of 
the commission undertaking to apply new regulations 
to all commodities milled in transit, Louisville sawmill’ 
operators, veneer manufacturers and others affected in- 
tend to watch proceedings of the commission closely. 


——eOoeorrsrrr"* 


The annual report of the state railroad commission 
shows that 179 miles of railway were built in Kentucky 
during 1911. 
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DEFENDANTS IN GOVERNMENT’S SUIT FILE ANSWER. 


The defendants in the Government’s suit against the 
officers of the Northwestern Lumbermen’s Association 
and the Lumber Secretaries’ Bureau of Information have 
filed their answer under date of December 30. The case, 
which is pending in the United States Cireuit Court for 
the district of Minnesota, is entitled United States of 
America vy. Willard G. Hollis et al. The Government’s 
petition was reviewed at length in the AMERICAN LUM- 
BERMAN of October 28, 1911. 

The answer is a very comprehensive document, 131 
printed pages in length, and is signed by W. R. Wood, 
Charles Webster, W. G. Hollis, George P. Thompson, 
Cc. M. Porter, E. G. Flinn, O. M. Botsford, W. H. 
Day, jr., M. T. MeMahon, C. A. Finkbine and John W. 
Barry individually and as officers and directors of the 
Northwestern Lumbermen’s Association; also by Harry 
C. Scearee, president; Luke W. Boyce and Platt B. 
Walker. The answer is divided into eight sections and 
a series of exhibits. A digest by sections follows: 

1. The defendants deny that they are or have been 
engaged in any conspiracy in restraint of trade, and 
deny that the acts set forth in the Government’s petition 
as evidence of conspiracy were committed by any of the 
defendants except so far as such acts were lawful and 
proper. They deny any wrongful intent and declare that 
the acts set forth in the Government’s petition do not 
make out the existence of a conspiracy charge. They 
allege that the volume of trade in lumber and lumber 
products is and always has been normal and such as is 
required by the consuming public. 

2. The defendants admit the division of the lumber 
trade into wholesale, retail and consuming classifica- 
tions, such classification having existed from time im- 
memorial and being recognized by society among civilized 
nations. They admit that the description of the manu- 
facturing and wholesale trade contained in the govern- 
ment’s petition is substantially correct, but take excep- 
tion to that part of the petition that classifies commission 
merchants and brokers as wholesalers; also to the classi- 
fication of mai] order houses as wholesalers, averring 
that mail order houses constitute a new classification in 
the trade. $ 

They admit the Government's description of the retail 
trade to be substantially correct, but deny that codper- 
ative yards are properly classified as retail yards, being 
simply groups of consumers. ; 

They deny any undue or unlawful opposition to mail 
order houses and codperative yards exceeding the compe- 
tition that would exist between two retail dealers. 

The defendants admit that the consumer has been 
properly classified and described in parts of the Govern- 
ment’s petition, but charge that so-called codperative 
unions, while they are consumers, frequently are unlaw- 
ful combinations. They declare that mail order houses 
never have been properly classified as wholesalers. 

3. This part of the answer denies in detail the ex- 
istence of the alleged conspiracy to restrain trade, the 
arbitrary fixing of divisions or classifications in the trade 
and any intent to eliminate competition through such 
divisions or classifications. It is admitted that in ex- 
ceptional cases consumers, before and since the forma- 
tion of the associations, have through mirepresentation 
bought lumber from wholesalers and manufacturers at 
reduced prices, but it is charged that except in the case 
of certain consumers, whose right to buy direct is ad- 
mitted, such sales have been made clandestinely and in 
violation of the natural law and custom of the trade, 
the seller being fully aware of such law and custom. 
Defendants believe that the interest of society will be 
hest subserved by the observance of such natural laws 
and customs. 

As to Gathering Information. 

The defendants deny that their acts have prevented 
consumers from buying lumber from other retail dealers 
and they further deny that they have by methods—legal 
or illegal—prevented the manufacturer from _ selling to 
the consumer. They admit the gathering of information 
and its dissemination for the benefit of individual re- 
tailers, but deny that such information has been gath- 
ered and disseminated by means of concerted action. 

4. This section denies al] unlawful intent alleged as 
the basis of the formation of the various associations. 
A detailed history of the Northwestern Lumbermen’s 
Association is included in this part of the answer. Cer- 
tain of the allegations relating to an agreement between 
the Northwestern Lumbermen’s Association and the Mis- 
sissippi Valley Lumbermen’s Association in the years 
1897 and 1898 to the so-called ‘‘Boston agreement’? which 
existed in 1898, and to the affiliation of the Northwestern 
Lumbermen’s Association with the incorporated Lumber 
Secretaries’ Bureau of Information in 1902 are admitted, 
but it is declared that the Northwestern Lumbermen’s 
Association withdrew from the Bureau of Information in 
1906; that since 1907 the constitution and bylaws of the 
Northwestern association have contained no _ provision 
relative to the protection of members against sales by 
wholesalers or manufacturers to consumers, and that 
since three years prior to that date there has been no 
provision for penalties, punishments or discrimination on 
account of such les Much space is given in this sec- 
tion to further history of operations and activities of the 
Northwestern Lumbermen’s Association, set forth as evi- 
dence that the association has not engaged in any un- 
lawful combination in restraint of trade. 

Emphatic denial is made of any arrangement between 
the defendants and the credit rating bureaus to impair 
the interests of any class of consumers or to establish 
arbitrary classifications in the trade for unlawful pur- 
poses. 

With reference to so-called customers’ lists defendants 
admit that such lists have been furnished to members, 
put declare that the only object has been to supply such 
members with needed information of legitimate charac- 
ter. Defendants deny that such lists are in any way 
ussociated or connected with any conspiracy or combina- 
tion in restraint of trade. The same general denial is 
made to the government’s allegations relating to co- 
Operation between defendants and certain lumber trade 
papers. 

The employing of a detective bureau operated by Luke 
W. Boyce is admitted, such bureau having been em- 
ployed to gather trade information, some of it relative 
to so-called conethical shipments from manufacturers 
und wholesalers to consumers. It is admitted that the 
information so gathered was used by Secretary Hollis in 
correspondence with members and for the publication 
of items of news. 

It is alleged that the services of such detective bureau 
have been necessary not only for the purpose recited, 
but also for gathering information with regard to the 
standing of applicants for membership. 

With regard to the Lumber Secretaries’ Bureau of In- 
formation, defendants deny that it was incorporated with 
the intent alleged in the petition, and deny that its opera- 
tions have been unlawful. 
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Trade Paper Influence. 

It is denied that any trade paper has, during the last 
sixteen years, been recognized as the official organ of 
he Northwestern Lumbermen’s Association, and defend- 
ants deny any conspiracy with the Lumbermen’s Pub- 


lishing Co. or any other publisher having for its object 
the publication of any matter an furtherance of a com- 
bination or conspiracy of any Kind. 

The answer denies that since January, 1907, there has 

existed any understanding or arrangement for the pur- 
pose of restraining manufacturers and wholesalers from 
selling to any person in any market. Defendants admit 
the use of the term “poacher” as applied to a retailer 
who sells outside of his own territory, but deny that they 
have had any part in the development of such term and 
further deny that the term “scalper’’ as used in the 
Government's petition has any application whatever to 
the retail lumber business. 
5. This part of the answer has to do with the logical 
cevelopment of the lumber trade and the growth of 
natural classifications. It is alleged that for more than 
25 years more than 90-.percent of the manufacturers and 
wholesalers in the trade have marketed their product 
through regular channels. Defendants deny that they 
have brought about the practice or habit prevalent among 
retailers of refusing to buy from manufacturers and 
wholesalers that habitually sell to consumers. They al- 
lege that the sale of lumber in large lots to such con- 
sumers Gemoralizes the lumber market and’ materially 
impairs the business of retail dealers in the vicinities 
where such sales are made. Defendants believe that sales 
of lumber should, wherever possible, be made through 
regular channels and not otherwise; that the retail lum- 
ber trade should be enjoyed by retail lumber dealers and 
not otherwise. : 

It is shown that at the time of the filing of the peti- 
tion there were about 15,000 independent lumber dealers 
and not more than 4,500 members in the various retail 
associations, and that there exists and always has ex- 
isted free and open competition between all dealers, 
whether members of the associations or not. Special 
stress is laid upon the clandestine practices of manu- 
facturers who seek to seli to the retailer and to the 
retailer’s customer—the consumer. 

6. This part of the answer has to do with the mail 
order houses. It is charged that such concerns have sold 
lumber and lumber products through misrepresentation 
of grades, qualities and kinds of merchandise; that they 
have been given to misrepresentation, deceit and fraud; 
that the individual retail dealer would be unable to gather 
information needed to defend himself against such ille- 
gitimate practices, thereby making the retail association 
a necessity. 

7. Certain of the defendants declare that they are en- 
gaged in the retail lumber business and that they have 


not been parties to any pledge or understanding of any 
kind with any person or persons relative to buying from 
manufacturers and wholesalers that make a practice of 
selling consumers. They deny that during the last five 
years there has been any combination or conspiracy such 
as has been charged by the government. 

8. The defendants declare that they stand ready and 
willing to prove the statements contained in the answer 
and submit exhibits in confirmation, including a copy of 
the constitution and bylaws of the Northwestern Lum- 
bermen’s Association etc. 





RECOGNITION OF LOGGING ROAD. 


Austin, TEX., Jan. 2.—The old question of giving 
recognition as common carriers to logging railroads in 
this state is again before the railroad commission. It 
was presented in the form of an application by the Jef- 
ferson & Northern Railroad Co., requesting that it be 
placed under the jurisdiction of the commission and be 
allowed to share in divisions with other railroads on its 
shipments. This railroad was recently completed from 
Jefferson to Linden, and is 36 miles long. It connects 
with the Missouri, Kansas & Texas and the Texas & 
Pacific Railroads. 

The commission has heretofore taken the position 
that to recognize these tram or logging roads as common 
carriers would, in effect, mean nothing more than that 
the lumber milling interests which own the lines would 
enjoy as a rebate whatever sums were collected as divi- 
sions on shipments over them. The Jefferson & North- 
ern Railroad Co. made application to the railroad com- 
mission several years ago for formal recognition as a 
common carrier. At that time the road was much shorter 
than it is now and the commission turned down the ap- 
plication. The fact that’ an attorney for the Missouri, 
Kansas & Texas submitted the new application in behalf 
of the road has given rise to the report that the short 
line is about to become the property of the larger 
system. 





CHICAGO A GREAT LUMBER MARKET. 





Annual Figures Show the City to Be in the Van as Lumber Distributer and Consumer 
—Receipts and Shipments for Sixty-two Years. 





Chicago holds its place in the front rank of the lum- 
ber using cities of the world. Detailed figures are not 
available to make a comparison between the Chicago 
lumber trade and that of other cities. The records 
of few centers of lumber consumption, concentration 
and distribution show a total of 1,000,000,000 feet. 
The total handled by Chicago since 1905 has ranged 
from 2,053,639,000 feet to 2,584,512,000 feet. 

It is somewhat difficult to arrive at a satisfactory 
statement of the quantities of lumber used in Chicago 
and vicinity. The record maintained shows receipts 
and shipments by lake and rail. For purposes of com- 
parison it may be assumed that stocks from year to 
year have been approximately the same, and that no 
great variations in quantities in the yards of distri- 
buters or held by manufacturers have taken place. Cov- 
ering a long period, changes of this character would 
be gradual and should be in conformity with the general 
increase in the volume of business. ; 

On the grounds outlined, therefore, it may be as- 
sumed that the difference between receipts and ship- 
ments represents approximately the quantity of lumber 
used in the city. The figures for the last eight years 
were as follows: 

Into Stock 
and Local 


Shipments. Consumption. 






























Ol) ..:2 805,923,000 1,331,644,000 
ime: .. 2 776,000 1,556,581,000 
1909 ..2 822,000 1,¢ ,690,000 
1908 .. 2,053,639, 771,539,000 1,282,100,000 
1907 .. 2,479,458,000 977,746,000 1,501,712,000 
1906 .. 2,562,856,000 1,041,491,000 1,521,365,000 
1905 .. 2,193,540,000 956,377,000 ,237,163,000 
1904 .. 1,670,272,000 821,008,000 $49,264,000 


Referring to the foregoing total, it will be seen that 
receipts of lumber were larger in 1909 than in any 
other year during the period covered. Shipments were 
heaviest in 1906, reaching that year a total of 1,041,- 
491,000 feet. The next heaviest shipments were in 
1907, when the total was 977,539,000 feet. The heaviest 
receipts were recorded in 1909, the second heaviest in 
1910. A comparison of the records for 1906 and 1907 
with those of 1909 and 1910 will show the volume of 
forest products that reached the market in or through 
Chicago. 

Local consumption on the basis outlined was great- 
est in 1909, during which time 1,622,690,000 feet of 
lumber was used in the city or was left in the hands 
of dealers and consumers. The lightest year during 
the period covered was in 1904, when consumption ex- 
ceeded shipments by about 28,000,000 feet, receipts 
being 1,670,272,000 feet, shipments 821,008,000 feet 
and consumption 849,264,000 feet. 

Receipts of shingles the last eight years have not 
shown very great fluctuations. The heaviest arrivals 
were in 1908, the total for that year being 584,644,000 
feet. The lightest were in 1904, 450,524,000 feet. 


Chicago is a large user of shingles. The record shows — 


that, the bulk of the stock received was reshipped. 
Receipts exceeded shipments by a somewhat varying 
range. In 1905 they were 161,799,000 feet in excess 
of shipments, in 1904 only 15,329,000 feet. The range 
for the other years has been between these two ex 
tremes. The surplus does not always represent a con- 
gested shingle market, but in instances the larger quan 






tities are left on hand, which would indicate large 
stocks. 

Receipts by the lake for the year were the lightest 
within the last eight years, amounting to 280,983,000. 
The heaviest receipts for the last eight years were in 
1905, the total being 448,163,000. 

The Chicago & North-Western, Illinois Central and 
Chicago, Milwaukee & St. Paul are the three largest 
carriers of lumber into Chicago. Each of these roads 
brought in more than 300,000,000 feet, the Chicago & 
North-Western contributing 369,879,000 feet, the MIlli- 
nois Central 335,825,000 and the Chicago, Milwaukee 
& St. Paul 387,590,000, the last being the largest car- 
rier. More lumber was received in September than in 
any other month, the total being 211,759,000 feet. 
The lightest receipts were reported in December, for 
which month the total was 96,543,000 feet. 

The Chicago & North-Western and the Chicago, Mil- 
waukee & St. Paul are the largest carriers of lumber 
out of Chicago, excepting the aggregate of all eastern 
roads. Shipments during the year showed a consider- 
able variation, the heaviest movement being reported 
in August, for which month the total shipments were 
74,493,000 feet. September, October, December and 
March showed each a total in excess of 70,000,000 feet. 
The lightest movement was reported in February, the 
total for that month being 53,727,000 feet. 

With the exception of the’ Illinois Central, along 
which line few shingles originate, the roads handling 
the bulk of the lumber traffic also handled the volume 
of shingles. Monthly receipts ranged from 22,661,000 
in February to 49,275,000 in November. The lightest 
monthly shipments were in February, the total being 
17,625,000; the heaviest in March, 39,128,000. The 
average monthly shipments for the year were a little 
less than 30,000,000. 

Chicago lumber receipts and shipments for the last 
62 years follow: 

Receipts. Shipments. Year Receipts. Shipments, 
100,364,479 55,423,750 1881. .1,906,639,000 *1,844,065,831 





125,056,437 60,338,250 1882. .2,116,341,000 *1,974,543.655 
147,816,232 77,080,500 1883. .1,897,815,000 *1,906,592,356 
202,101,078 93,483,784 1884. .1,802,727,000 1,095,200,166 
228,336,783 82,061,250 1885. .1,744,699,000 896,044,493 

5 108,647.250 1886. .1,660,589,000 974,652,297 


135,876,000 1887. .1,846,187,000 . 1,038,013,018 
131,830,250 1888. .2,012,069,000 801,462,867 
127,894,000 1889. .1,930,227,000 
165,927,000 1890. .1,969,689,000 884,058,000 
127,894.000 1891. .2,087,462,000 i 

(00 1892. .2,250,298,000 1,058,407.000 


- 7278,943,000 
802,845,207 
.. 262,494,626 
1861.. 249,308,705 79, 
1862.. 305,674,045 131, 








55,000 1893. .1,621,627,000 742,150,000 
1863.. 413,301,818 172,364,875 1894. .1,522,835,000 619,513.000 
1864.. 501,592,406 190,169,750 1895. .1,547,727,000 972,391,000 
1865.. 647,145,734 $10,897,350 1896. .1,270,939,000 591,488,000 
1866.. 730,057,168 400,125,250 1897..1,415,623,000 556,518,000 
1867.. 882,661,770 447,039,275 1898. .1,600,000,000 699,209,000 


1868. .1,028,494,789 514,434,100 1899. .1,695,790,000 738,701,090 
} 7 1 











1869.. 997,736,942 673,166,000 1900. .1,596,746,000 769,451,000 
1870. .1,018,998,635 1901. .1,987,580,000 892,893,000 
1871. .1,039,328,4 - 1902. .2,069,385,000 887,372,000 
1872. .1,18 b 1903. .1,711,348,000 803,846,000 
1873. .1,123,368,671 1904. .1,670,272,000 821,008,050 
1874. .1,060,088,708 1905. .2,198,540.000 956,377,000 
1875. .1,157,194,432 1906. .2,362,856,000 1,041,491,000 
1876. .1,039,785,265 3, 1907. .2,479,458,000 977,746,000 
1877. .1,083,405,362 546,780,825 1908. .2,053,639,000 771,539,0°O 
1878. .1,179.814,119 692,549,000 1909. .2,584.512,000 961.822,000 
1879. .1,485,008,322 *1,442,500,123 1910..2,519.357,000 962,776,000 
1880. .1,524,431,000 *1,475,872,386 1911. .2,134,567,000 803,923,000 


* Includes local consumption. 


Details of the year’s trade in lumber are shown in 
the tabulation on the next page. 
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SOLVING SERIOUS HAULAGE PROBLEMS. 


(Continued from the American Lumberman of Decem- 
ber 30.) 
Factors Affecting Mileage Cost. 


Every performance of an autotruck is individual. 
Figures on operating cost of power trucks for similar 
classes of haulage are vitiated by one or more of the 


following causes: Differences in the facilities and methods 
employed in garaging; wide differences in road condi- 
tions and the grades encountered; wide variations in the 
kinds of roads to operate over at different periods by 
the same truck; differences in speeds, and the very im- 
portant matter of the character of driver employed. The 
personal equation, which means the peculiar capacity 
of every driver to overload or abuse his machine, 


affects figures pertaining to the cost per ton-mile of 
truck haulage most appreciably. It is simple to calcu- 


late the total weight of merchandise hauled by an auto- 
truck in a specific time as well as the total distance 
made. On first thought it would also seem easy enough 
to divide the product so obtained by the aggregate 
maintenance and upkeep costs to get the cost of haul- 
age per ton-mile. These comparisons are nugatory, how- 
ever, for the reason that the assumption is that every 
mile run by the truck was traveled under no load at all. 


Again, in some cases the production mileage may be 
traveled under a tapering or changing load, as, for 
example, when the truck of the manufacturer or mer- 


chant must take its rated cargo from two or more ware- 
houses separated by considerable distances, or must 
deliver portions of its cargo of manufactured goods to 
several freight forwarding stations, the load decreasing 
as deliveries are being made. However, there are a 
number of conditions in the haulage work of the lumber 
mill where ideal loading conditions exist—i.e., where 
full loads are hauled in both directions and the truck is 
never run without its rated load. In these cases, main- 
tenance and upkeep cost data on power trucks for dray- 
age in the lumber industry may be accepted by a com- 
pany as reasonable criteria of what the displacement of 
animal teams for autotrucks would accomplish in the 
betterment of their own business. But here again the 
influence of the personal equation—the driver—wide dis- 
similarity in road conditions, difference in character of 
construction of truck, etc., will prevent these cost data 
from one lumber concern’s truck-drayage experience from 
being anything more than a rough guide to a company 
contemplating the disestablishing of animal teams for 
power wagons. 
Dependable Data Needed. 

Dependable data on autotruck operating expenses are 
in as much need by motor truck manufacturers as they 
are by the individual who is keenly desirous of checking 
his own drayage data against standard data. Present 
conditions do not permit this being done and ‘will not 
until all the attendant circumstances are known. Hence 
records which purport to give actual performances of 
some company’s business motor vehicles should not be 
accepted as bases which can be duplicated in establish- 
ing one’s own truck delivery system. Such records may 
be materially bettered, on the contrary, by each indi- 
pb mee company’s peculiar and individual factors and con- 
ditions. 

When a proper understanding of motor truck cost keep- 
ing becomes general and properly verified, when indi- 
vidual records are analyzed intelligently and the truck 
manufacturers and owners will consent to put before the 
public all revords, good and bad, for every kind of haul- 
age, figures will be worth something to prospective truck 
investors. This statement should not be construed as 
throwing cold water on the economy of power wagon 
haulage. 

On the contrary the writer has not heard of any case 
where power trucks were intelligently selected for any 
kind of haulage work, both with respect to the size of 
the units and the reliability of the maker’s product and 
even a rough book-keeping system of accounting kept, 
that the user ever went back to horse drayage. 

Iil-Advised Experiments. 

Several years ago, before American truck makers had 
any real experience in power vehicle making, or under- 
stood the strenuous service a commercial motor car 
would be put to, trucks were purchased without an in- 
telligent understanding of the individual requirements 
and on the ill-advised judgment of pleasure automobile 
salesmen. These trucks were frequently of experimental 
designs or else hybrids of pleasure car construction, 
unadapted to real business service. In the hands of 
incompetent, abusive drivers they were hastened to un- 
timely ends in the junk shop. Naturally the experiences 
of the business public which invested in these crude ex- 
perimental machines were so disastrous that the truck 
industry received a severe backset. 

But the day when any. progressive manufacturer or 
wholesaler should be suspicious of the reliability, wear- 
ing qualities and incomparably greater economy of the 
power of the animal-drawn truck has long passed. True, 
there are some makers of power trucks who have em- 
barked in that industry without the capital, the organiza- 
tion or the experience to produce a dependable product. 


Their designs have been copied from the reliable truck 
makers’ products in a number of instances and have not 
withstood the test of time, the only really safe criterion 
on which to buy a commercial motor car. On the other 
hand there are a number of makes of power trucks: 
which are as safe to invest in with certainty of service 
as a Baldwin locomotive or a Westinghouse air brake. 


Limitations of Metals and Mechanism. 


It must be borne in mind that metals and mechanism 
have their limitations as do human beings. Overloading 
and overspeeding are the greatest drawbacks to the 
proper advance of the power truck in modernizing haul- 
age systems. Regardless of what material a truck may 
be constructed overloads and overspeeding will soon run 
up its maintenance and operating cost excessively. There 
is no class or kind of self-propelled vehicle which re- 
ceives the strains, the abuse and neglect that the aver- 
age power truck does. In general the trucks that now 
fail are those that have been neglected. And the worst 
thing is that it is so unnecessary to do this. The loco- 
motive, for instance, our oldest self-propelled vehicle 
and hence the highest developed, is protected from 
shocks to its internals by running on steel rails and 
scientifically constructed roadbeds. It is only expected to 
run 300 miles before going to the roundhouse, where it 
is cooled off and inspected critically for damages or de- 
fects in its machinery. It must be in approximately per- 
fect condition before it is put on another run. The power 
truck on the other hand is just in charge of an ex- 
teamster, without knowledge of machinery, who is en- 
trusted with the care of a high-class business machine 
with only the crudest conception of his duties. No busi- 
ness man would think of putting a green teamster in 
charge of an electrical and mechanical apparatus of his 
power plant. Yet it is just as consistent to put an inex- 
perienced teamster in charge of a road locomotive, which 
is really what an autotruck is. 

What the Purchase 

In considering the purchase of a power truck this is 
what one is stepping into. The really reputable truck man- 
ufacturer does not want to sell a man a motor wagon un- 
less he is really sure that the machine will protect the 
man’s trade and save him money, and unless the buyer 
in turn is willing to take care of his investment no self- 
respecting maker will care to sell him a truck and be sub- 
jected to unreasonable demands for replacements of 
parts which are in no wise his fault. Mileage does not 
hurt a truck, but overloading and overspeeding will 
break its back. If one can get more mileage out of his 
truck than his competitor his truck will cost him less, 
irrespective of the first cost. It is not first cost which 
the sensible buyer looks at in investing in a power 
truck. Lasting qualities, low cost of maintenance and 
operation are, or should be, the determining criteria in 


Involves. 


buying a commercial motor car. One should not invest 
in a power truck without knowing his requirements. 


Some concerns will buy a 1144-ton truck when they really 
need a 8-ton truck, but they will expect the 144-ton 
truck to do the duty of a 3-ton truck by overloading it 


to its last limit. If the badly abused car begins to need 
hospital attention after a few months’ usage the pur- 


chaser oftentimes, believes that he has a ‘‘come back’”’ 


on the maker of the truck. This is manifestly unfair. 
Even the finest steels and the most carefully designed 


mechanism have their limitations. 
serviceability of any piece of mach- 
steam locomotives, electric generators 


and constructed 
Abuse will kill the 
inery whether it be 
or power trucks. 
Autotruck Needs No Rest. 
horse, the power truck needs 
hours per day if you want it to and its 

ceases when it is not on duty. But a 
truck, like a locomotive, deserves and should have round- 
house attention from a mechanic if its useful life and 
satisfaction to its user are to be conserved. To get the 
ton-mileage out of a truck, which is the thing that re- 
imburses you, you must do something more than merely 
sign your name to a check, fill the gasoline and oil 
tanks, put water in the radiator (or charge the bat- 
teries with electric current) and turn on the power. A 
truck intelligently selected can always be made to pay, 
but its purchase will often necessitate a rearrangement 
of the customs and habits which now obtain with re- 
spect to horse hauiage. 

An investment in motor trucks need not be a gamble. 
Some of the largest and most reputable truck makers 
maintain advisory bureaus composed of transportation 
engineers whose business is to analyze the conditions of 
a prospective truck investor’s drayage problems, and 
his requirements come within the range of serviceabil- 
ity of power trucks these truck experts will give him a 
dependable report as to his needs, the size of truck 
units to buy and how to get the maximum service from 
them without abusing them. 

The motor truck industry is rapidly coming to ,be 
understood as a cooperative business. Manufacturers’ of 
trucks realize that the reaction from the sale of a truck 
which was not needed by the purchaser in the first place, 
or which was purchased through their importuning 
merely to make a sale, and in a size of unit or units 


Unlike the 
will work 24 
operating cost 


no rest. It 





smaller or larger than the customer really needed, will 
be too hurtful in the long run to make for a permanent 
success in the industry. The old phrase “a satisfied cus- 
tomer is the best advertisement’”’ is in no other industry 
applicable with greater truth than in the sale of a 
motor truck. Hence the advice of the transportation 
experts of the self-respecting truck maker can be taken 
at its par value of honest counsel. But if one is skeptical 
that the manufacturers’ experts are tinctured by bias in 
their reports there are consultants in every large city 
not connected with any truckmaker who have made it 
their business to know what every truck will do in 
service and how to get the best service out of a truck. 

Whether or not a motor truck can be profitably used 
in any particular line of business is a problem that must 
be thoughtfully worked out and decided entirely upon 
the peculiar circumstances surrounding the kind of dray- 
age involved. It is a sweeping statement to say that 
motor trucks can displace animal haulage advantageously 
in every kind of service. No really reputable truck 
maker will make this claim. It is the duty of the truck- 
makers’ transportation experts to make a diagnosis of 
each case on its own merits and render a report en- 
tirely upon true facts. The truckmakers who are in 
business to stay (and there is no inconsiderable number 
of this stamp already) realize that there is ample busi- 
ness for them all to be obtained without making unsup- 
portable claims or using dishonest methods. 


In Interurban Service. 


The future use of the motor truck in interurban service 
is largely dependent upon good roads development. We 
already have the practical motor truck and the next few 
years will see a decided progress in the product of some 
makers. No really rapid advance in the utilization of 
power trucks can obtain until good roads become more 


general. The truck’s fullest adaptations must wait on 
good roads. Long trips over country roads are possible 
with motor trucks but not practical. The punishment 


which a heavily loaded truck on the average country 
road must withstand will shorten its useful life unduly. 
Again, the narrowness of the average country thor- 
oughfare is a serious hindrance for service outside of 
city limits. When it is considered that the treads of 
3%, 1-1 to 7-ton trucks range from 60 to 70 inches, it 
is obvious that with large platform or van type bodies 
for carrying heavy or bulky freight the overhang of the 
body makes it impractical for two of these ‘‘trackless 
freight cars’’ to pass each other without running off the 
hard crown of the road into soft dirt which may stall 
the machines. When our dirt roads are heavy from 
winter rains the wheels will sink in and spin around 
without moving the vehicle until it is jacked up and 
a roadway built underneath. While the ‘‘differential 
lock’ will prevent this, it does not get around the dif- 
ficulty that the loaded truck is severely punished by 
having to pull through morasses of mud 


Present Practical Limit. 


Except on macadamized or similar hard crown high- 
ways the 38-ton truck is at present the largest practical 
unit. The uses to which machines of this capacity have 
been applied are mainly for hauling perishable stuff 
between towns or cities not connected by rail or not 
enjoying the advantages of either competitive rates or 
reasonably quick service. The trolley freight—the future 
hardest competitor of the motor truck—has the disad- 
vantage of needing numerous handling of freight and 
must discharge at a central terminal station. The motor 
truck on the other hand can discharge or take on its 
load at any point from house to house where the vehicle 
can run, There are in operation at present not less than 
eight lines of ‘‘truck freight railways’’ working on regu- 
lar schedules between towns. In perhaps six months a 
regular line of freight automobile service will be in 
operation ‘between New York and Boston. 

As the lumber businesses have unusual transportation 
problems on account of the exigencies of modern busi- 
ness the coming of good enough roads to run trucks on 
will solve the great problem of freight transportation be- 
tween towns away from railroads and from industries 
remote from shipping points. The present agitation for 
good roads will accomplish much to hasten the time 
when the lumber trades can use the motor truck and 
modernize its haulage problems extraneous to the purely 
urban and suburban service for which it is now splen- 
didly adapted. 


WIDELY USED IN LUMBER SERVICE. 


The ‘‘ Peerless’? truck is one of the heavier machines 
that are demonstrating the applicability of motor trucks to 
the solution of lumbermen’s hauling problems. The Peer- 





less Motor Car Co., of Cleveland, Ohio, has the reputa- 
tion of building one of the best pleasure cars on the 
market and has in fact demonstrated that its automobiles 
are true to their name. 

The illustrations show two typical instances of the use 
of ‘*Peerless’’ trucks in the handling of lumber and 
shingles. 


They tell their own story. 











“PEERLESS” 3-TON TRUCK IN SERVICE OF POPE & COTTLE COMPANY, CHELSI 
THE STANDARD “PEERLESS” CHASSIS, 


MASS. THIS IS 


SELLING FOR $3,700. 


FIELD, CONN 


“PEERLESS” 3-TON STANDARD CHASSIS IN SERVICE OF C. H. PHILLIPS, PLAIN- 
THIS 


TRUCK AVERAGES OVER 40 MILES A DAY. IT 


DOES THE WORK OF FOUR TWO-HORSE TEAMS. 
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AMEND RULES. 


Canadian Hemlock Men Confer on Grading 
—American Lumber Discussed. 


Toronto, ONT., Jan. 2—A meeting of manufacturers 
and wholesale dealers in hemlock was held December 27 
at the Queen’s Hotel, to consider the adoption of grading 
and inspection rules for hemlock and other questions in 
relation to the trade. Among those present were: 


N. C. Hocken, Otter Lake; Hocken Lbr. Co. 

R. R. Stewart, Hamilton; Long Lbr. Co. 

Charles McGibbon, Penetanguishene ; MeGibbon Lbr. Co. 

J. P. Johnson, Toronto; Campbell & Johnson. 

R. B. Elgie, Toronto; Elgie & Jarvis Lbr. Co. 

W. J. Foster, Powassan; Ballantyne Lbr. Co. 

W. J. MacBeth, Toronto; Parry Sound Lbr. Co. 

John Donough, Toronto; John Donough & Co. 

A. C. Mambert, Toronto; Graves, Bigwood & Co. 

A. E. and R. L. Clark, Toronto; Edward Clark & Son. 

James G. Cane, Toronto; James G. Cane & Co. 

N. C. Hocken occupied the chair and explained the 
steps already taken at previous meetings. A committee 
had been appointed that had drafted a set of grading 
rules, which would be presented for their consideration. 

W. J. MacBeth, acting as secretary, presented the 
report of the committee, which was taken up clause by 
clause. Some discussion arose as to whether odd lengths 
should be allowed in dimension stock. A. E. Clark said 
that the trade in eastern Ontario was largely supplied 
from Ottawa, where odd lengths were cut, and that there 
was a growing demand for them in that section. Mr. 
MacBeth was opposed to odd lengths, which he regarded 
as a source of loss to the trade. Charles McGibbon 
regarded odd lengths as a nuisance and this view pre- 
vailed with the meeting. 

Much difference of opinion was shown over the defini- 
tion of the number of knots to be allowed in No. 1 hem- 
lock and the fixing of a ‘‘standard’’ knot. It was 
finally decided that it was not advisable to go too closely 
into detail as regards allowable defects, and clauses of 
the draft covering this point were struck out. 

James G. Cane moved, seconded by R. B. Elgie, that 
the rules as amended be adopted and published in the 
AMERICAN LUMBERMAN and the Canada Lumberman, 
resolution was adopted. 


Amended Grading Rules. 
The rules are as follows: 


The principal objects to be sought in the formulation of 
these rules are: 

To establish grades that will blend slight characteristics 
incident to different localities in such a manner as to pro- 
duce grades of equal quality and value, and so constructed 
as to be best adapted to the principal purposes for which 
hemlock lumber can be utilized. All lumber shall be well 
manufactured. 

The face side of the lumber is the side showing the best 
quality or appearance and the lumber shall be inspected from 
= best side of the piece. This applies to 1-inch lumber 
only. ? 

Defects in lumber should be distributed in proportion to 
the size of the piece. Wide pieces of the same grade may 
contain more and greater defects than narrower pieces. 

In hemlock will often be found streaks or patches of red 
or brown discoloration, sound and firm, the presence of 
which does not weaken the wood, nor detract seriously from 
its utility. Water stain should not be confused with rot, 
being firm and strong, while rot is soft and decayed wood. 

All the rules herein mentioned are for lumber in the 
rough. Anv subsequent work put thereon is to be at the 
purehaser’s risk as to change in grade. 


Grades. 


Inch No. 1 hemlock shall be 8 to 16 feet long and 4 inches 
and up in width, not more than 15 percent 8- and 9-foot 
lengths; otherwise standard lengths. Vane is a defect and 
cannot extend more than half way across the edge of piece, 
not more than one inch on the surface, and not more than 
25 percent of the length. This grade shall not carry more 
than 10 percent of pieces having wane as described, shall 
be sound and carry some shake and sound knots. 

No. 1 dimension will admit of shake that will not mate- 
rially affect the strength of the piece. Also knots, either 
black or red, that are well located and fairly sound, or a 
knot or knothole that will not impair its strength, or some 
slight crosschecks, or sound water stain. This grade, while 
admitting the above defects, must at the same time retain 
the element of strength. Lengths shall be 8-foot and up 
long, even lengths except 9-foot, and even widths. Wane as 
described in inch No. 1 shall apply in dimension stock. 

Inch No. 2 shall be known as all lumber below the grade 
of No. 1, excluding dead culls. Lengths shall be 6-foot and 
up. Dead culls shall be defined as follows: All pieces con- 
taining 50 percent or over of rot or other defects. Lengths 
in No. 2 shall be 6-foot and up in length, widths 4 inches 
and up. 

Twoinch No. 2 shall be the same grade and lengths as 
inch No. 2, but the widths shall be 4 inches and up, even 
widths only. Lengths 6-foot up. : 

Standard lengths shall be 8-foot and up in even feet, 
except in the 9-foot lengths. 


Mr. MacBeth said that now the rules had been adopted 
it was of importance that they should be fathered by 
some recognized association, and with this view he urged 
on those present to unite with the Canadian Lumbermen’s 
Association, to which he thought the rules would be accept- 
able. Objection had been raised on the ground that the 
association membership fee of $50 was too high, but he 
had no doubt that if the present membership of that 
body could be increased to 200 they would willingly lower 
the fee to $25. He urged that the trade be canvassed 
with this object in view. 

Mr. Cane strongly favored uniting with the Canadian 
Lumbermen’s Association. The rules just adopted, how- 
ever, were specially framed for Ontario and would not 
be applicable to Quebec, where odd lengths in hemlock 
and spruce were extensively manufactured. He had no 
doubt that the Canadian Lumbermen’s Association would 
consent to reduce the fee in consideration of a large 
accession to their membership. 

Mr. Johnson thought it would be a good move to 
unite with the association in order to concentrate their 
efforts to obtain a duty on yellow pine. 


Importation of United States Lumber. 


Mr. McGibbon strongly condemned the action of the 
Ontario Government in using American lumber in the 
construction of public works. The meeting should, he 
thought, take some action in the matter. 

Mr. MacBeth did not think it altogether fair to blame 
the Provincial Government alone. The civic authorities 
had done the same thing, bringing in poles for the hydro- 
electric power system from Idaho at $60 each, when they 
might have been procured in Canada. 

Mr. Cain said there were sometimes difficulties in the 
way, as it was not always possible to fill the specifications 
in contracts without furnishing imported lumber. 

An informal discussion followed, during which it was 
pointed out that although the architects’ associations of 
the city had been specially invited to send representatives 
to the meeting to consider the question of the use of 
yellow pine in building, they had not done so. The fol- 
lowing resolution was adopted: 

Moved by Charles McGibbon and seconded by James G. 
Cane: That the attention of the prime minister of Ontario 
should be forcibly drawn to the fact that United States 
lumber is being used in public works in Ontario, when in the 
great majority of cases Canadian lumber could be used with 
equal satisfaction, the use of this foreign lumber being 
greatly to the detriment of the Canadian lumber industry 
and should be discontinued by the Ontario Government, be- 


cause a large amount of its revenue is derived from the 
lumber industry. 


PARCELS POST. 


Montana Retailers Adopt Resolutions in 
Opposition to It. 





At the meeting of the Montana Retail Lumbermen’s 
Association in Great Falls, Mont., December 15-16, the 
following resolutions were adopted in addition to those 
already published in last week’s issue of the AMERICAN 
LUMBERMAN: 


Parcels Post. 


WHEREAS, We believe that the agitation for the parcels 
post does not emenate from any great demand by the farm- 
ing or other classes, but is instigated solely by persons who 
expect to be benefited thereby, and 

WHEREAS, We believe that the establishment of a parcels 
post will result in loss of business to the local merchants 
without any saving to the consumer and will cause a de- 
preciation of town and farm property; therefore, be it 

_ Resolved, That we, the Montana Retail Lumbermen’s Asso- 

ciation, put ourselves on record as being opposed to this 
proposed action on the part of the Congress of the United 
States, as recommended by the President and Postmaster 
General, and be it further 

Resolved, That a copy of this resolution be sent to Sen- 
ators Dixon and Myers and to Representative Pray, repre- 
senting Montana in the Congress of the United States. 


Thanks for Courtesies Received. 


WHEREAS, The visiting lumbermen and their ladies have 
enjoyed the hospitality of the Great Falls lumbermen on a 
trip through the Boston & Montana Smelter and will this 
evening enjoy at their hands a sumptuous banquet, and 

WHEREAS, The visiting ladies in attendance have been 
royally entertained by Mrs. Templeton and other ladies of 
Great Falls,; be it therefore 
: Resolved, That we extend our hearty thanks and appre- 
ciation for these courtesies. 

‘ WHEREAS, The management of the Boston & Montana 
Smelter took great pains in showing our delegates through 
its plant and explaining various processes of reduction of 
minerals; be it therefore 

: a That we extend to them the thanks of this asso- 
ciation. 

WHEREAS, We are under obligations for special courtesies 
extended in making our meeting a pleasant and profitable 
one, we at this time acknowledge with gratitude the thought- 
ful attention paid our delegates by the Hotel Rainbow. 


Support Pledge to National Retailers. 


Resolved, That the Montana Retail Lumbermen’s Associa- 
tion is in full accord with the aims and objects of the re- 
cently organized National Federation of Retail Merchants 
and that we pledge to it our hearty support. 


More Thanks. 


WHEREAS, An invitation has been extended to all delegates 
by W. E. Burke, manager of the Three Forks Portland 
Cement Co. to be his guests at a theater party this evening 
- + acc the performance of “Madam Sherry;” therefore 
e€ 
Resolved, That we vote Mr. Burke and the company he 
represents as the most royal entertainers we have ever met. 
Resolved, That the thanks of this association be expressed 
to its officers for the able and impartial manner in which 
they have performed their duties. W. J. Scort, 
R. S. Woop, 
KE. W. Brown, 
: Committee. 
Regards Received. 


The following telegrams were received from those who 
could not be present: 
: Boston, MASss., Dec. 15. 
Wishing the meeting a success and remembrances to all. 
J. BE. LANe. 
: ‘ SEATTLE, WASH., Dec. 15. 
Regret exceedingly my inability to be with you at tomor- 
row’s meeting and tonight’s Hoo-Hoo Concatenation. You 
have my best wishes and assurance that I will be with you 
at Hunter’s Hot Springs next summer. Don’t forget West- 
ern Association convention in Seattle in February and good 
time all who come will have. Frep H. GILMAN. 





NASHVILLE LUMBERMEN’S BANQUET. 


NASHVILLE, TENN., Jan. 2.—Pleasureable anticipa- 
tion of the annual banquet of the Nashville Lumber- 
mens’ Club January 16 is keener than ever. It prom- 
ises to surpass any similar event ever held by this or- 
ganization. The committees have all the preparations 
well in hand and the attendance promises to be large. 
There was.a comparatively small attendance at last 
week’s meeting of the executive committee and little 
important business was up. The entertainment com- 
mittee reported progress on arrangements for the ban- 
quet. 





The 
Universal 
Bridge 


The Universal Bridge is the 
selling force which takes finished 
products from the manufacturer 
and distributes to the consumer. 


Your Universal Bridge, Mr. 
Manufacturer, is the retail dealer. 


You have neither the facilities 
nor the inclination to sell direct to 
the individual consumer. You find 
it far more satisfactory to deliver 
your products direct to the retail 
dealer, your Universal Bridge, let- 
ting him work out the problems 
of final distribution. 


To reach this Universal Bridge, 
then, by the surest and quickest 
route is your chief concern. 


There is only one through 
route. There is only one ‘‘Only 
Way” to transport your lumber 
to the Universal Bridge, surely and 
quickly, without stops and with- 
out changes. 


This route for you and for every 
manufacturer is the AMERICAN 
LUMBERMAN. Its network of 
circulation covers the entire coun- 
try. Your ddvertisement is your 
bill of lading and it will reach 
practically every lumber dealer in 
the United States of any conse 
quence. 


To reach the Universal Bridge 
you must advertise in 


The 


Universal 
Lumber Paper 


Published Every Week in Chicago. 
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(wa FINANCIAL 


WE MAKE LOANS 
TIMBER LANDS 


In Amounts of 


$100,000 to $5,000,000 


During the di eight years we have loaned about poe Million 
Dollars ($50,000,000) to a group of the largest and most conservative 
lumber concerns in the United States. 


We Are Now in the Market 
for several additional Loans and shall be glad to advise with you, if 


you are-considering the advisability of a Loan. We have the cash— 
if you have the timber. 


We are the only large Financial House making 
an exclusive specialty of Loans for lumbermen. 


CLARK L. POOLE & COMPANY, 


CHICAGO, ILL. 














Menz Timber Gold Bonds 


Profit Sharing—Interest Bearing—Deed Protected. 


An opportunity for you 
to participate in the 
large 


profits which 
owners of Pacific North- 
west timber will soon 
realize. Write for in- 
formation. 


R. J. MENZ LUMBER CO. 


le WASHINGTON. 














WE WILL LOA 


well grouped and accessible virgin timber 
lands owned in fee in amounts of 


$200,000 to $5,000,000 


Successful lumbermen desiring to acquire 
additional tracts of timber, extend their 
mill capacity, or provide increased work- 
ing capital are invited to correspond with, 
or call upon us. 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 


NEW YORK PHILADELPHIA BOSTON 























OP 


ATHE LEAK | 


Caused through giving credit to un- 
reliable customers by using our 


RED BOOK SERVICE 


It keeps you posted regarding the financial standing 
of parties engaged in either the manufacturing, sell- 
ing or buying of lumber products. 

We also have a well organized 


Law and Collection Department 


ak at your service every time a customer fails to settle 
his account. ‘We've had over 32 years’ experience. 


LUMBERMEN’S CREDIT 
ASSOCIATION, 
Establizhed 1876. 
20 West Jackson Boulevard, 
CHICAGO. 
116 Nassau Street, 
NEW YORK CITY. 




























NEWS OF THE ASSOCIATIONS. 


COMING CONVENTIONS. 


January S—Board of governors, National Lumber Manu- 
facturers’ Association, La Salle hotel, Chicago. 

January 8—Idaho Cedarmen’s Association, Spokane, Wash. 

January 9—American Forestry Association annual, New 
Willard Hetel, Washington, D. C, 

January 10-11—Retail Lumber Dealers’ Association of 
Indiana, Claypool hotel, Indianapolis, Ind. 

January 11-12—Nebraska Lumber Dealers’ Association, 
Lincoln, Neb. 

January 12-,Pacific Coast Shippers’ Association, annual 
-meeting, Seattle, Wash. 


January 16-17—National Tight Barrel Stave Association, 
Little Rock, Ark. 
January 16-18—Colorado & 


Association, Brown Palace hotel, 


Lumber Dealers’ 


Colo. 


Wyoming 
Denver, 


January 16-18—Northwesiern Lumbermen’s§ Association, 
Minneapolis, Minn. 

January 18—Indiana Hardwood Lumbermen’s Association, 
Evansville, Ind. 


18-19—Southern Illinois Retail Lumber Dealers’ 
Halliday house, Cairo, 
25-24—-Northwestern 


Minn. 


January 
Association, 
January 
Minneapolis, 


Cedarmen’s Association, 


January 23-25—Ohio Association of Retail Lumber Deal- 
ers, Dayton, Ohio. 
January 24-25—Pennsylvania Lumbermen’s’ Association, 






Philadelphia, Pa. 


January 24-25—Retail Lumber Dealers’ Association of the 





State of New York, Lafayette hotel, Buffalo, N. 

January 24-25—Empire State Association of Wholesale 
Lumber and Sash & Door Salesmen, Lafayette hotel, Buf- 
falo, N. Y. ‘ 

January 24-26—Southwestern Lumbermen’s Association, 
Convention hall, Kansas City, Mo. 

January 25-26—Retail Lumber Dealers’ Association of 


Pennsylvania, Fort Pitt hotel, Pittsburgh, Pa. 
January 25-27—National Lumber Exporters’ 

Washington, D. C. 
January 26—West Coast 


Association, 


Lumber Manufacturers’ Associa- 


tion, annual meeting, Centralia, Wash. 

January 30-31—Hardwood Manufacturers’ Association of 
the United States, Sinton hotel, Cincinnati, Ohio. 

February 6—Canadian Lumbermen’s Association, Ottawa, 
Ont, 


February 6- Dealers’ Associa- 


tion, Hotel Downey, 


7.—Michigan Retail Lumber 
Lansing, Mich. 


February 7—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Burlington, Iowa. 

February 7-S—Northwestern Pine Manufacturers’ Asso- 
ciation, Spokane, Wash 

February 6-8—Yellow Pine Manufacturers’ Association, 
New Orleans, La. 

February 7-S—Canadian Forestry Association, Ottawa, Ont. 

February 8—Gulf Coast Lumber Exporters’ Association, 
New Orleans, La 


& Builders’ 
New 


February 138-15—Illinois Lumber 
ers’ Association, annual meeting, 
cago, Ll. 
February 14 
Door Salesmen, 
February 
Chicago. 
February 15-17—Western Retail 


Supply Deal- 
Sherman house, Chi- 
Lumber and Sash and 
Chicago,‘ Il] 

Managers’ 


Central Association 
Sherman House, 


15-16 Lumber Sales Association, 


Lumbermen’'s Association, 





Seattie, Wash. 

February 20-21—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Tyler Hotel, Louisville, Ky. 

February 20-22—Wisconsin Retail Lumber Dealers’ Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. 

March 6-7—National Wholesale Lumber Dealers’ Associa- 
tion, Louisville, Ky. 

MICHIGAN RETAILERS’ ANNUAL. 


‘*In spite of the fact that Lansing is a dry town, 
the intense feeling among retail lumber dealers indicates 
from every point that the attendance this year will be 


larger than ever before,’’ says Secretary George P. 
Sweet in a communication addressed to the AMERICAN 


LUMBERMAN announcing Lansing, Mich., as the place 
and February 6 and 7 as the dates of the annual meet- 
ing of the Michigan Retail Lumber Dealers’ Associa- 
tion. Headquarters will be at the Hotel Downey. Mat- 
ters of unusual importance will be handled at the coming 
annual and a record-breaking attendance is expected 
Further details are promised of a program that should 
insure attendance of 100 percent of the membership at 
Lansing the first week in February. 





GEORGIA-FLORIDA ANNUAL. 

JACKSONVILLE, FLA., Jan. 2.—Notices have been sent 
out by Secretary E. C. Harrell, of the Georgia-Floriaa 
Saw Mill Association, calling attention to date of next 
meeting of the association, January 20, at Jacksonville. 
Matters of much importance are to come up and report is 
to be received from the committee appointed to handle 
alleged rate discrimination by the Clyde Line in favor of 
Gulf ports. 


THE INDIANA RETAILERS’ CONVENTION. 


Following a suggestion to begin the new year with a 
resolution to attend the twenty- eight anual convention 
of the Retail Lumber Dealers’ Association of Indiana, 
at the Claypool Hotel, Indianapolis, Ind., January 10 
and 11, an exhaustive and typographically artistic cir- 
cular signed by Secretary H. C. Scearce says: 

. 

In view of the indictment of the secretaries of the central 
and western associations for alleged violations of the Sher- 
man antitrust law, which were followed by civil suits against 
the Michigan, Colorado & Wyoming and Northwestern asso- 
ciations and the Lumber Secretaries’ Bureau of Information, 
seeking to enjoin them from furnishing information to their 
membership, this convention will be of unusual interest to 
every lumberman. 

Every dealer, whether he is a member or not, wants to 
obey the law, and does so so far as he understands it. To 
this end an interpretation by the courts will be welcomed. 
In the meantime you can not afford to miss this opportunity 
to hear these cases and our relation to the law discussed. 
I think you will agree this is a duty you owe to yourself 
and to the association, and you are most cordially invited 
to come. 





Hon. C. D. Joslyn, general counsel for the defense in 
the suits referred to, will address the Wednesday after- 
noon session relative to the cases. The convention will 
begin at 11 a. m. of the 10th inst. and will be devoted 








to routine business and an address on ‘‘The National 


Federation of Retail Merchants’’ by Arthur L. Holmes, 
of that organization. Wednesday evening a ‘‘smoker 
and entertainment’’ will be tendered the members and 
visitors by the Commercial Club, and a theater party 
will be given the ladies at the same hour; for the latter 
Secretary Scearce requests reservations for tickets in 
advance of the convention. The ladies are invited to 
attend not only the theater party but the business ses- 
sions also. 

Ransom Griffin, president of the National Lumber and 
Sash and Door Salesmen’s Association, will speak upon 
““Phe Middle of the Road’’ at the Thursday morning 
session, and ‘‘ Business Conditions and the Retailer’’ 
will be handled by H. L. Laird. During the afternoon 
K. B. Moon, of Chicago, will talk of ‘*The Parcel Post.’’ 
The Pierson Quartet will sing during the sessions. Thurs- 
day evening a Hoo-Hoo concatenation will be held at 
the Claypool, to be followed by a banquet. Application 
blanks for membership may be secured from J. G. Bran- 
num, Vicegerent Snark. 

The unusually attractive program doubtless will in- 
sure a full attendance of the membership of the asso- 
ciation at the coming annual convention. 





NEW JERSEY LUMBERMEN’S ANNUAL. 


NEWARK, N. J., Jan. 2.—Although final arrangements 
have not yet t been made for the event it.is probable that 
the announcement shortly will be made that the annual 
meeting and banquet of the New Jersey Lumbermen’s 
Protective Association will be held about the third Thurs- 
day in February, in all probability at the Washington in 
this city. Secretary James M. Reilly is now awaiting the 
selection of President Smock for the committee of 
arrangements. 





BUILDERS AND TRADERS’ ANNUAL. 
NEWARK, N, J., Jan. 2.—The Builders & Traders’ Ex- 
change of this city has just closed one of the most suc- 
vessful years of its existence, financially, in a business 
way and socially. Fifty members were received during 
1911. The annual meeting and election of officers will 
be held Thursday, January 18. 





NATIONAL WHOLESALERS’ CONVENTION. 

LovurIsvILLE, Ky., Jan. 3.—The Louisville Hardwood 
Club has begun work in connection with the annual con- 
vention of the National Wholesale Lumber Dealers’ 
Association, to be held here March 6 and 7. President 
T. M. Brown # preparing to appoint committees to have 
charge of the various details, and is making special 
plans to interest lumbermen oi the South and West, as 
he believes that the members of the trade in those sec- 
tions are not as thoroughly acquainted with the work of 
the association as they should be. 

Word has been received from E. F. Perry, secretary 
of the association, that a R. Babcock, of E. V. Babcock 
& Co., of Pittsburgh, head of the National associa- 
tion, and other officers will come to Louisville in the near 
future and arrange for the convention in the way of 
selecting headquarters ete. They will be warmly wel- 
comed by the members of the club. 





PREPARATIONS FOR A BIG MEETING. 
Kansas Crry, Mo., Jan. 2.—H. A. Gorsuch, secretary 
of the Southwestern Lumbermen’s Association, announces 
the best prospect for a large attendance at the next 
annual, in Kansas City, January 24, 25 and 26, that the 
association has ever had. Lumbermen are much inter- 
ested in knowing about the recent Government suits and 
investigations. All that is known will be given out at 
the meeting. Traveling men among lumbermen report 
a prospective almost total attendance of their member- 
ship. One ot the best programs possible is being pre- 

pared and will be announced within the next week. 





HARDWOOD MANUFACTURERS’ TENTH 
ANNUAL. 


The tenth annual meeting of the Hardwood Manu- 
facturers’ Association of the United States will be 
held at the Sinton Hotel, Cincinnati, Ohio, January 
30 and 381. President W. B. Townsend and Secretary 
Lewis Doster are making every possible effort, assisted 
by the other officers and directors of the association, 
to assure the unprecedented success of the meeting. 

The details of the program are not yet available, 
but it will contain features of interest to every manu- 
facturer, wholesaler and consumer of hardwood lum- 
ber. President Townsend has issued the following 
letter to all members, prospective members and others 
who should be interested in the convention: 


Annual Meeting of the CC — Manufacturers’ 
of the United States. 

Attention has been directed to the 
be held at the Sinton Hotel, 
and 31st of this month. 

This promises to be the most important meeting ever held 
by this association and it is of the utmost importance that 
everyone interested in the manufacture, sale and use of 
southern hardwoods be present. The importance of the 
industry is a most worthy caption for the call of a 
convention. 

The important question to be considered, the problems to 
be solved, are, of themselves, a sufficient reason for any 
sacrifice that may be necessary to attend. 

In addition, the program will be of unusual interest, 
embracing subjects that are of vital importance to your 
business existence, and also addresses by prominent people, 
eminently qualified to handle in a masterful way the Sub- 
jects pertinent to the business. 

All this and much more will afford ,an opportunity for 
education and planning for the future, and which no member 
or friends can afford to miss. we you all be there? * 

. B. TOWNSEND, President. 


Association 


to. above convention to 
Cincinnati, Ohio, on the 30th 
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ENTERTAINMENT COMMITTEE APPOINTED. 

SEATTLE, WASH., Jan. 2.—A meeting of local lumber- 
men was held last Friday for the purpose of appointing 
a committee to look after the arrangements for entertain- 
ing visiting lumbermen who will be in Seattle February 
15, 16 and 17 attending the annual meeting of the 
Western Retail Lumbermen’s Association. L. G. Horton 
acted as chairman of the meeting and Robert Allen sec- 
retary. It was the sense .f the meeting that the visit- 
ing retail lumbermen and manufacturers and _ whole- 
salers who will be in the city at the time of the con- 
vention be given a generous reception and an entertain- 
ment that will make them remember their visit to Seattle. 
To have charge of the arrangements, with full power to 
act, a committee consisting of the following was chosen: 

L. G. Horton, chairman, Northwest Lumber Co. 

kd R. Hogg, Atlas Lumber & Shingle Co. 

Col. Yi. S. Stine, Barnes & Mauk. 

Fred H, Gilman, AMERICAN LUMBERMAN. 

C. C. Bronson, Day Lumber Co. 

= I. Ewart. J. D. Butler. 

E. Pinkham, J, B. Pinkham Lumber Co. 

at ‘homas Bordeaux, Mason County Logging Co. 

Kh. G. Ames, Puget Mill Co. 

R. S. Edgerton, Wallace-Ballord Lumber Co. 

a. B. Ives, Stimson Mill Co. 

Lewis Schwager, Schwager & Nettleton Mills (Ine.). 

This committee met again today, at which time de- 
tailed plans for the entertainment of the visiting lumber- 
men were made. 

Secretary Porter, of the association, announces that 
in addition to the program already published, John W. 
Barry, of Cedar Rapids, Iowa, will talk on the ‘‘ Myth- 
ical Lumber Trust.’? Mr. Barry is a favorite with retail 
Jumbermen and many members will be pleased to hear 
that he is to talk at the Seattle meeting. 





OHIO BUILDERS’ ANNUAL. 
CoLuMBUs, OHIO, Jan, 2.—The annual meeting of the 
Ohio State Association of Builders’ Exchanges will meet 
at Springfield, January 12 to 14. The Columbus Builders 
& Traders’ Exchange will be represented by three dele- 
gates. 





COLORADO-WYOMING LUMBERMEN’S ANNUAL. 

DENVER, CoLO., Jan. 2.—The extremely cold weather of 
the last two weeks has not been severe enough to congeal 
the local enthusiasm over the coming convention of the 
Colorado & Wyoming Lumber Dealers’ Association, 
which is called for January 16, 17, 18 at the Brown 
Palace Hotel. All sorts of good things are promised 
for those who attend, and present indications are that 
the attendance will be very gratifying. 

Vicegerent W. R. McFarland, who, by the way, is a 
prominent ‘‘Knotholer,’’ wishes everybody to know that 
the club will occupy the same rooms during the conven- 
tion as last year—suite 11, at the Brown Palace. 

It is announced that during the concatenation called 
for 7:30 o’clock Tuesday evening, January 16, theater 
tickets will be provided for all visiting ladies for the 
Broadway, Denver’s leading playhouse. 

That something will be doing every minute of the 
three days’ session seems to be the present resolution of 
every member of the trade, all of whom are looking for- 
ward to a good time for everybody, including themselves. 

The wholesale lumber and _ paint manufacturers of 
Denver will give a luncheon to the visiting lumbermen 
and their ladies on Wednesday, January 17, in the Palm 
room at the Brown Palace. Those behind this feature 
of the entertainment are the McPhee & McGinnity Lum- 
ber Co., Sayre-Newton Lumber Co, Hallock & Howard 
Lumber Co., Kohler-McLister Paint Co. and the Me- 
Murty Manufacturing Co. 

The speakers selected to address the convention are so 
well known that a further guaranty of splendid speeches 
along entertaining and educational lines is unnecessary. 

Secretary Heilman of the lumber dealers’ association 
has completed the program for the session, as follows: 

Program. 
TUESDAY, JANUARY 16, 10 A. M., SHARP. 

Meeting board of directors. All members having any busi- 
ness to present which should come before the board are urged 
to attend. 

‘TUESDAY, JANUARY 16. First SESSION, 1:30 P. M., SHARP. 

Meeting called to order at Convention Hall, Brown Palace 


HLotel. 
Roll call. ; 
Minutes of last conyention. 
Address by President Esworthy. 
Report of secretary. 
Report of treasurer. 
Appointment of committees. ‘ 
Address of A. L. Porter, of Spokane, Wash., secretary of 
Western Retail Lumbermen’s Association. 
TUESDAY EVENING,-.7:30 P. M., SHARP. 
Hoo-Hoo concatenation, Convention Hall, Brown Palace Hotel. 

The visiting ladies will be the guests of the wholesale 
lumber and paint manufacturers of Denver at a theater 
party. 

WEDNESDAY, JANUARY 17. SECOND SESSION, 10 A. M., SHARP. 

Discussion of ‘Side Lines.” Should the retail lumberman 
carry them? Give your own experiences and ideas. 

Address by O. O. Russell, Greeley, Colo., on ‘‘National Fed- 
eration of Retail Merchants.” 

WEDNESDAY, 12:30 Noon. 

All members will be the guests of the wholesale lumber 
and paint manufacturers of Denver at a luncheon in the 
Palm room at the Brown Palace Hotel. Ladies especially 
invited. 
WEDNESDAY, JANUARY 17. THIRD SESSION, 1:30 P. M., SHARP. 

Address by Hon. L. C. Boyle, Kansas City, Mo., former 
attorney. general of the State of Kansas. .  - 

General discussion by members on any matters that may 
be suggested. 

WEDNESDAY EVENING, 7 P. M. 


Dinner and smoker at the Colorado Traffic Club for the 
a and theater party at an for the ladies. Given 
y the Denver Knot Hole 


Scenes JANUARY 18. FourtTH SESSION, 10 A. M., SHARP. 


Reports of cammittees. 
Election of officers. 


THURSDAY, 1:30 P. M. 
Meeting of newly elected board of directors. 


(This program is subject to slight changes if thought 
necessary ). 

All lumbermen are cordially invited to attend, whether 
members or not. 





INDIANA HARDWOOD MEN TO CONVENE. 

EVANSVILLE, IND., Jan. 2.—A meeting of the Evans- 
ville Lumbermen’s Club will be held at the New Ven- 
dome Hotel Tuesday night of next week to make final 
preparations for the annual convention of the Indiana 
Hardwood Lumber Manufacturers’ Association, to be 
held here January 18. From reports received by Presi- 
dent Bedna Young and Secretary Elmer D. Luhring of 
the Evansville Lumbermen’s Club the attendance at the 
convention will be large. The National Hardwood Lum- 
ber Association will meet in Chicago January 17 and 
many of the lumbermen who attend that convention will 
come to Evansville to attend the Indiana convention. 

The program for the convention to be held in Evans- 
ville is now being prepared. Benjamin Bosse, well 
known furniture manufacturer of this city and president 
of the Evansville Business Association, will probably 
make the address of welcome. Former Vice President 
Charles W. Fairbanks, of Indianapolis, has accepted an 
invitation to address the convention, his subject being 
“*Conservation.’? Mr. Fairbanks addressed the conven- 
tion last year at Indianapolis. Former Rep. Frank B. 
Posey of this city will also make a speech on ‘‘The Im- 
provement of Waterways.’’ 

The various committees to arrange for the convention 
recently named by President Young of the Evansville 
Lumbermen’s Club report they have made considerable 
headway. The committee on entertainment is composed 
of Claude Maley, chairman; W. W. Halloran and Elmer 
D. Luhring. The committee on publicity is composed 
of Charles A. Wolflin chairman; O. Grimwood and D. 
B. MacLaren. These committees will make their final 
report at the meeting next Tuesday night. 





HEADS LUMBERMEN’S EXCHANGE. 


St. Louis, Mo., Jan. 2.—The annual election of the 
Lumbermen’s Exchange resulted as follows: 

President—Thomas E. Powe. 

Vice president—Alf. W. Johanning. 

Directors—Roland F. Krebs, Julius Seidel, Franz Wald- 
stein, W. W. Milne, Frank C. Moore, Charles E. Thomas, 
Kk. H. Luehrmann. 

3oard of arbitration—-George H. Cottrill, C. H. L. Beckers, 
Harry W. Teckemeyer, J. A. Reheis, Frank Gram. 

Mr. Powe’s majority was 14 votes. He is one of the 
most aggressive of St. Louis’ lumber colony, being head 





THOMAS E. POWER, ST. LOUIS, MO.; 
President Lumbermen’s Exchange of St. Louis. 


of the hardwood concern that bears his name. He was 
for a number of years connected with the Plummer Lum- 
ber Co., which business he bought when Theodore Plum- 
mer retired two years ago. Mr. Powe is the man who 
worked up the case that the lumbermen of St. Louis 
have instituted against the southwestern railroads through 
the Interstate Commerce Commission for the abolition of 
the cent freight advance on lumber shipped to and 
through thes city from southern originating points. 

As soon as he is fairly in the saddle the new presi- 
dent will appoint his standing committees for the year. 
In addition he will urge the appointment of a reinspeec- 
tion committee to adjust disputes. 





NORTHWESTERN RETAILERS’ ANNUAL. 

The formal notice of the twenty-second annual meet- 
ing of the Northwestern Lumbermen’s Association, to be 
held in the public assembly hall of the courthouse, Minne- 
apolis, Minn., January 16, 17 and 18, states that all 
_— of the meeting will be open. Among the prominent 

eatures scheduled in the program is an address to be 
es by E. M. Trowern, dominion secretary of the Re- 
tail Merchants’ Association of Canada, on the ‘‘ National 
Federation of Retail Merchants.’?’ From J. R. Moore- 
head, secretary of the National Federation of Retail 
Merchants, an address also is to be expected. W. J. 
Pilkington, of the Merchants’ Trade Journal, Des Moines, 
[owa, ‘will "address the convention on ‘‘The Retailing of 
Merchandise a Science,’? and W. T. Rossiter, of Cleve- 
land, Ohio, will advise the organization on ‘‘ Modern 
Methods of Handling Builders’ Supplies. ’’ 

Registration cards have been sent to all the members, 
each of whom is advised to bring his card with him filled 
out ready to hand to the credentials committee, and mem- 
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8 We are prepared to make loans 
: in amounts of $200,000 and 
upwards secured by first mort- 
a gage on high grade accessible 
standing timber owned by estab- 
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lished, going lumber companies. j 
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Correspondence and personal interviews invited. 


; Devitt, Tremble & Co. 


BANKERS 
: First National Bank Building, CHICAGO. 4 
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This House Makes an Exclusive Specialty of - + 


Loans to Lumbermen 


Timber Lands 


Its management has for many years engaged 
in the timberland bond business, is thoroughly 
familiar with the needs of lumbermen. 
Companies desiring financial assistance will 
find it to their advantage to have council 
with us. 


Loans from $100,000.00 upwards. 


F. A. BREWER & CO. 


Timber Land Bonds 
X Com. Nat’! Bank Bldg., 








CHICAGO 
J 








Canadian and American 


TIMBER BONDS 


We are in a position to make loans on high 
grade Canadian or United States timber, secured 
by first mortgages. Proceeds can be used 
to enlarge operations, buy additional timber, 
refund indebtedness, etc. Bonds payable seri- 
ally at definite periods. 


Detailed reports of cruises of timber in any 


part of the world, made by cruisers of experi- 
ence. 


Correspondence Invited. 


LUMBERMEN’S TRUST CO., 


LIMITED. 
‘esti Building, VANCOUVER, B. C. 

















BUY TREES AND GET RICH | 
W. I. EWAIRT 
TIMBER LAND 
INVESTMENT BROKER 
| 826-7 Henry Building, © SEATTLE, WASH. 
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We have been in the lumber business for over 
thirty years. 
= We now control and operate a number of mills. = 


We have been loaning money to lumbermen 
for many years. 


n These facts make us especially fitted to know n 
the wants of lumbermen, and to meet them, 


Lyon, Gary & Company 
140 S. Dearborn St., CHICAGO 
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JASPER LEMIEUX FREDERICK LEMIEUX F. H. DAY 


LEMIEUX BROTHERS & COMPANY 
TIMBER ESTIMATORS 


1319-20 Whitney Bank Bldg. = EW ORLEANS 


Phone Main 2479 








British Columbia Timber Lands 


EXCLUSIVELY 


All properties offered have first been examined by 
my own men. Will act as agent for purchasers. 


Correspondence solicited from 
bonafide investors only. 


W. L. KEATE ‘“iirseimour'sr Vancouver, B. C. 


Hotel Cumberland 








S.W. Corner Broadway 

at 54th St., Near 50th 

Street Subway Station 
and 53rd Street 
Elevated. 





Ideal location. Near theatres, shops and Central Park. 
New, Modern and absolutely Fire-proof. Coolest Summer 
Hotel in New York, all outside rooms. Transient rates, 
$2.50 with bath, and up Special rates for summer months. 


SEND FOR BOOKLET. 


HARRY P. STIMSON, R. J. BINGHAM, 
Formerly with Hotel Imperial. Formerly with Hotel Woodward. 














The association conventions this season will be bet- 
ter than ever before. Have you made your plans to 
attend? 





bers are instructed to procure badges in room 1, on the 
ground floor of the Lumber Exchange, occupied by the 
Pacific Coast Lumber Manufacturers’ exhibit. 

Secretary W. G. Hollis advises that immediately fol- 
lowing the concluding session of the meeting Thursday 
morning, January 18, will be held the eighteenth annual 
meeting of the Retail Lumbermen’s Insurance Associa- 
tion, beginning at 11 a. m. To this all lumbermen who 
are interested, whether policy holders or not, are cor- 
dially invited. 


BRISTOL LUMBERMEN IN SOCIAL GATHERING. 


BrIsTOL, VA.-TENN., Jan. 3.—A social gathering of the 
lumbermen of Bristol was held Saturday evening at the 
new Hotel Bristol. A similar meeting will be held the 
last Saturday in January, the purpose of these meetings 





being to lay the foundation for the organization of a ° 


Bristol Lumbermen’s Club. At the meeting Saturday 
night a banquet was served. It was much regretted that 
several prominent Bristol lumbermen were unable _ to 
attend, having been out of town for the holidays. The 
local lumbermen are much in favor of the organization of 
a club for social and business purposes and it is believed 
that an organization will be launched within a few weeks 
and that it will embrace in its membership all of the 
lumbermen of the city. 





PHILADELPHIA EXCHANGE ENTERTAINS. 


PHILADELPHIA, Pa., Jan. 2.—At noon on Saturday, 
December 30, the members of the Lumbermen’s Ex- 
change of Philadelphia and their guests gathered for 
their final meeting of the year at the exchange rooms. 
Over 100 persons connected with the lumber business 
of the city were in attendance and an excellent luncheon 
was served. When the comforting wreaths of smoke 
began to curl into visions of comfort and luxury as a 
result of 1912 business, ‘‘ Eatmaster’’ George A. Howes 
announced that an antidote for dull care had been 
prepared that would last about an hour. 

President MacBride then mounted the stage, but de- 
nied the audience his usual flow of oratory, confining 
himself to a New Year’s wish to all hands, and an- 
nouncing as the first number Joe Lanigan, known as 
the ‘‘Skinny Comedian.’’ Mr. Lanigan’s monolog was 
much appreciated. ‘‘Professor Adams,’’ the ragtime 
artist, performed as a soloist, and also accompanied the 
other artists, keeping the feet of the audience patting 
the floor incessantly. 

President MacBride then announced that although it 
had been a rule of the entertainment committee always 
to engage male talent it had made an exception in this 
case, and asked the most respectful consideration by 
the audience of Miss Travis York, who came upon the 
stage beautifully gowned and the acme of feminine 
grace, bearing in her hand a Scotch ventriloquist’s 
dummy, with which she held conversation, sang duets 
and danced. The facial expressions of the dummy were 
wonderful, and the range of voice displayed by Miss 
York was truly marvelous. After being recalled to the 
stage several times Miss York came to the footlights 
and thanked the audience for the kind applause, and 
then, whisking a wig from her head, announced in a 
deep male voice that ‘‘I’d like to have more of it.’’ 
The ‘‘miss’’ is the only part of the name assumed for 
the stage, as the gentleman’s name is Travis York, and 
his female impersonation is excellent. 

The final number was ‘‘ Agoston, King of the Cards,’’ 
who asked the president to appoint a committee of two 
to assist him, and William T. Betts, vice president of 
the exchange, and Joseph P. Dunwoody were named. 
Agoston then showed some truly mystifying tricks, all 
of which were new to most of the audience, and ended 
with a new one he was just introducing. 

This luncheon takes the place of the one scheduled 
for January, and the meeting for that month; to occur 
Thursday, the 4th, will be confined to business. 





LEGISLATION ON BUILDING LAWS. 

The commission appointed by Governor Deneen of 
Illinois to revise the building laws of the state is to 
present a report to the legislature January 1, 1913. The 
AMERICAN LUMBERMAN is in receipt of the following 
communication regarding the work of the commission: 


The Commission to Revise and Codify the Building 
Laws of the State of Illinois was appointed by the Gov- 
ernor, pursuant to an act of the legislature authorizing 
the appointment of such commission. 

The commission is composed of Prof. N. Clifford Ricker, 
of our state university, Urbana, Ill., Chairman; William 
Sherman Stahl, secretary, attorney, 1109 Tacoma Build- 
ing; Richard E. Schmidt, architect and engineer, 179 W. 
Washington street; William C. Armstrong, engineer, 226 
W. Jackson boulevard; Ira O. Baker, professor of the 
University of Illinois; William H. Merrill, Lake Forest, 
fire protection expert; and George J. Jobst, contractor. 

The report of said commission is due January 1, 1913, 
which report will recommend to the general assembly and 
state legislature, and will probably regulate, the con- 
struction, sanitation and protection from fire of all build- 
ings of a public nature, or where large numbers of people 
congregate, such as hotels, theaters, schools, churches 
and other places for public assembly; department stores. 
factories, tenement houses, hospitals and buildings for 
charity, penalty and reformitory purposes, so that the 
greatest protection to health and safety to life and limb 
and property may be assured to the people of the state 
of Illinois. 

The commission holds frequent meetings and is now 
actively considering the proper regulations for the above 
named buildings and structures. They have requested 
such suggestions and assistance from parties interested 
as they may care to furnish them, and desire these sug- 
gestion in writing at an early date. 

WILLIAM SHERMAN STAHL, Secretary. 





CONTRACT AWARDED. 

NEw ORLEANS, LaA., Jan. 2.—At a special meeting of 
the Jackson (Miss.) city council recently, the Creosoted 
Wood Block Paving Co., of this city, was awarded a 
contract for about 10,000 yards of wood block paving, at 
$2.01 a yard. 





| NORTH ATLANTIC COAST 


NEW JERSEY LUMBER NOTES. 

Newark, N. J., Jan. 2.—The record of building opera- 
tions for 1911 in this city shows a falling off in the value 
of construction work represented by the permits issued of 
nearly $2,500,000 from 1910. While one single structure 
among those for which permits were issued in the previous 
year called for an expenditure of $1,500,000, the addi- 
tional slump of approximately $1,000,000 tells the story 
of retarded business in the local lumber industry. Dur- 
ing the year just closed permits were issued for $10,985,- 
000 worth of construction. Compared with this was the 
record of 1910, with a total value, in construction, of 
$13,384,800. The slump was largest in the more modern 
class of buildings, such as steel and concrete construction. 

The building operations of last week call for $394,- 
000 of construction work, which is $194,000 more than 
the record of the week before Christmas. At the 
same time there was a falling off in the amount of new 
tenement house construction throughout the state. 

The common council last Friday night passed an 
amendment to the building code by which shingles may 
be used outside the fire limits, and alterations in kind 
may now be made to frame buildings three stories or less 
in height, within the fire limits, where, in the judgment 
of the building department, the sanatory conditions may 
be bettered or the fire hazard reduced. The only limita- 
tion is that it must be shown that the building to be so 
altered is in good structural condition. 

W. Frank Hopping, treasurer and secretary of Bock- 
hoven Bros., wholesalers in timber, received many con- 
gratulations when he started off on his third term as 
member of the common council Monday. His friends in 
the trade sent a tribute of flowers by way of encourage- 
ment in his public career. 

Monroe G. Ellis has almost fully recovered from the 
effects of the bullet wounds inflicted several weeks ago by 
a would-be assassin. Mr. Ellis is at his home in Basking 
Ridge and is able to attend to some of the details of his 
large lumber plant at Bernardsville. 











NEW ENGLAND TRADE NOTES. 


Boston, Mass., Dec. 50.—Weinie Bros. & Son is the 
name of a new concern formed for the purpose of con- 
ducting a woodworking business in Rutland, Vt., by 
George Peters Nicholas and W. P. Weinie. 

The Esperanza Lumber Co., incorporated in Maine, has 
reduced its capital stock from $240,000 to $198,000 and 
has increased the number of directors from three to five. 

The purchasing department of the Boston & Maine 
Railroad Co. has been buying ties with considerable free- 
dom of late, but sellers state that the road is more exact- 
ing than ever before. All ties must be just 8 feet long, 
free from bark and knots and 6 inches thick. The facts 
that it is more exacting and that the chair manufacturers 
have been willing to buy thus class of stock at a good 
_ have brought about smaller offerings to the rail- 
road. 

The Lumber Trade Club of Boston will hold its annual 
meeting in Boston early in February. 





NAVY DEPARTMENT LUMBER REQUISITIONS. 
The Bureau of Supplies and Accounts of the Navy 
Department, Washington, C., on January 23 will 
open bids on schedule No. 4236 for lumber requisi- 
tions to be delivered in amounts and at navy yards 
specified as follows: 
BNE ss ccs hain ssn AOR Peek. 5 c55% Norfolk, Va. 





Cedar boat boards...... 1,000 feet...... Charleston, S. C. 
Lignum vitae ....... 10,000 pounds....Philadelphia, Pa. 
OAK, WhIte 5.240505 4,000 teet...... Charleston, S. C. 
Pine, White, No. 2.... 5,000 feet...... Charleston, S. C. 
Pine, Yellow, No. 2... 35,000 feet...... Philadelphia, Pa. 
Rpruce, INO: 4... is sa< 85,000 feet...... Brooklyn, N. Y. 


Concerns desiring to bid on this schedule may ob- 
tain applications from the navy pay office nearest 
each navy yard or from the Bureau at Washington. 





CONSOLIDATION OF LARGE MILL PLANT. 


Sonora, Cau., Dec. 30.—The accompanying cut shows 
the method of construction being used by the Standard 
Lumber Company in erecting a dam on its millsite at 
Standard, four miles above here. This dam will give the 
company 16 acres of water with a main channel 30 feet 
deep. The company already has a large storage yard at 
Standard, but for many years its lumber has been cut by 
four sawmill plants at different points in the timber hold- 
ings. The company will this year erect one large sawmill 
plant at Standard which will take the place of the four 
smaller ones and thus contribute to economy in production. 
The company’s large sash and door plant, planing mill 
and box factory are located at Sonora. 














DAM CONSTRUCTION FOR STANDARD LUMBER CO.’S 
MILLPOND AT STANDARD, CAL. 
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WASHINGTON NEWS. 


CHIEF. FORESTER’S ANNUAL REPORT. 


WASHINGTON, D. C., Jan. 2.—According to the annual 
report of Forester Henry S. Graves, of the United 
States Department of Agriculture, there was spent in 
maintenance of the National Forest Service, the Madi- 
son laboratory and the Washington office $5,919,- 
939.06. This included fighting forest fires, a protect- 
ive force, field and station expenses, permanent im- 
provements, supervision and inspection, technical 
assistance and other incidentals. The total area 
within the bounds of the national forests was reduced 
in 1911 through proclamation of the President 4,598,- 
705 acres, and 2,806,267 acres were added. Additional 
changes effective July 1, 1911, added 364,480 acres 
and eliminated 84,969 acres. Changes adding 619,000 
acres and eliminating 1,128,000 acres are pending. 

Gross areas are subject to correction because na- 
tional forests consist largely of unsurveyed lands. A 
revised estimate, the report says, adopted January 
1, 1911, reduced the apparent area of the forests 530,- 
516 acres. The Forest Service, while not obstructing 
the patenting of any valid claim, codperates with the 
General Land Office to protect the Government against 
illegal claims. 

Forester Graves calls attention to the depression 
in the lumber industry following the panic of 1907. 
He says the improvement manifest in the period 
covered by the fiscal year 1910 was checked early in 
1911. The unfavorable effects of a general business 
policy of retrenchment and economy were emphasized 
by the influence of overproduction of lumber in the 
Northwest. 

The receipts of timber sales were within 3 per 
cent in 1911 of those of 1910 and contracts for sale 
of timber to be cut included 45 per cent more than 
in 1910. Under existing contracts the sales for the 
current year assure substantial gains. Considering 
money spent in protecting forests as an investment 
by the Government the property is rising in value 
faster than the cost of carrying it. The average rise 
in the stumpage price for timber sold by the Govern- 
ment in the last four years was 18 cents a thousand. 


An average annual increase of 6 cents a thousand for’ 


the 518,000,000,000 feet of timber on the national 
fore.ts (exclusive of Alaska) would be equivalent to 
$31,000,000 added annually to the value of the present 
stand. 

Standing timber on national forests inclusive of 
cord wood is now estimated to be 515,000,000,000 board 
feet. In 1910 the total stand reported was 530,000,- 
000,000. The shrinkage is in part due to forest fires 
in the summer of 1910 and in part is to corrected data. 

Scientific management and a more exact inventory 
of standing timber have progressed as rapidly as men 
and funds are available, particular attention being 
given to regions where the demand for timber is 
greatest and overcutting most likely to occur. 

A systematic plan for timber reconncissance, ef- 
fective in a small way in 1908, has since extended 
into all districts and is now nearly complete, on a 
few forests where information of this sort is most 
critically needed. In determining the amount of 
timber to be cut from each forest annually, without 
exceeding the annual production of wood, the total 
amount for the last year was established as an aggre- 
gate of 3,273,690,000 board feet. As a matter of 
income if only half this amount had been cut the 
receipts from this source would be more than $4,000,- 
000 annually, and the policy is to make the forests 
self supporting with due regard to proper regulation. 

It was not considered good financial policy in the 
depression of 1907 to reduce the stumpage price in 
the national forests, the timber being looked on as a 
public security growing more valuable as other sources 
of supply grew less, and it was felt the duty of the 
service to maintain its par value. 

The year was characterized by a marked depression 
in the lumber markets of many portions of the West, 
resulting in prices in several localities of from $2 to $3 
a thousand board feet less than in 1906 and 1907. 
A serious phase of this depression was on the north 
Pacific Coast in the Douglas fir belt, but it also 
invaded the national forest timber in the Douglas fir 
and lodge pole pine belt, of the northern and central 
Rocky mountains. Cessation of construction work by 


railways and mining and manufacturing companies - 


made the situation a trying one. 
Of timber cut 23 per cent was fire killed and of that 
sold 11 per cent. 


New Zealand’s Lumber Consuming Possibilities. 


The equal opportunity in New Zealand for the 
United States to trade with that market in wire 
fence and netting, makes pertinent the fact that most 
of the land in the north island now used for grazing 
and agriculture was covered with a dense growth of 
timber, much of which was lost by forest fire. The 
lands in the south never were extensively timbered. 
Searcity of timber is one of the serious ifficulties 
of New Zealand and, while wire is being used where 
rail and other wooden fences were formerly in use, 
there should be some opportunity for selling lumber 
for such uses as permit of no substitution. The 
United States calls attention to the situation and 
cites the fact that in the demand for wire products 
we are not even taking our proper place. 


Harbor Rules at Hongkong. 


In shipping goods from the United States to Hong- 
kong prepayment of freight or express charges carries 
the goods only on board ships to Hongkong harbor. 


The consignee must pay for all Ianding expenses, in- 
cluding delivery, stevedoring, lightcrage and coolie 
hire, about 25 cents gold per ton. Unless a consignee 
is prepared to take charge of the goods himself broker- 
age must also be paid. 


Trade in China—New Methods Suggested. 


While the situation in China has been of a charac- 
ter for some time to interrupt in a large region the 
growth of commerce, the people are now settling 
down to an established republic, it seems, and ere 
long business ought to be resumed with activity. 
Our representatives abroad are insistent upon a new 
deal for the American trader in the manner of solici- 
tation, and urge the employment in all lines of busi- 
ness of Chinese salesmen. It is most logically pointed 
out that it is easy to train Chinese in foreign business, 
mechanical and technical, so that they are most com- 
petent to sell to their own race, and that it is most 
difficult and unsatisfactory to teach several Chinese 
dialects to foreigners who may know something of 
the business. The means of travel and subsistence 
in China are against the active canvass necessary, 
and foreigners cover small territory. Chinamen go 
anywhere without hindrance, know local conditions 
and customs, and obtain the best information about 
credits, and the actual possibilities for all lines of 
goods. 


New Forest Regulation. 


It is worth while to call attention to the recent 
request of the Government for bids on timber in the 
Tahoe National Forest as explained by the Agricul- 
tural Department. Revision of regulations has been 
made relieving the investor from a heavy initial pay- 
ment. To protect the public from any exorbitant 
prices because of the speculative tendency of buyers 
the stumpage rates are to be revised and the period 
of operations has been extended for the limit of 
removal of timber. If the prices of lumber do not 
show an increase of $2 a hundred feet within a cer- 
tain period the stumpage price at that time will not 
be increased. To protect the public and consumers 
against monopoly prices and exhaustion of supplies, 
sales of timber are to be in proportion to the supply 
and demand, and sales to small purchasers who are 
the larger in number will be encouraged. The sales 
of the national forest timber have shown an increas- 
ing demand and are likely to reach a higher total in 
the current year. 


As to Lumber Revision. 


‘At this time I do not anticipate that we will take 
up the lumber schedule for revision at this session,’’ 
said Rep. Oscar Underwood, chairman of the Ways 
and Means Committee, to the AMERICAN LUMBERMAN. 
““We have the steel and chemical and sugar schedules 
in hand and expect to bring one or more of them 
within the next few weeks; possibly all three. That 
will be quite enough for a while. Then will come 
the woolen and cotton schedules, and—if we have time 
and everything looks favorable—we may then get 
to the revision of the lumber and other schedules.’’ 
Mr. Underwood spoke for the committee, for as far 
as inquiries have been made it appears that there 
is no demand at this time for a revision of the sched- 
ules on lumber or its products. “ 


Wood Pulp Dispute to the Courts. 


President Taft, Secretary Knox and Secretary Mac- 
Veagh, being unable to agree on a plan to extricate 
the administration from its predicament in connec- 
tion with the wood pulp, pulpwood and news print 
paper provision of the Canadian reciprocity act, have 
decided to pass it along to the courts. As a step in 
that direction the Treasury Department has deter- 
mined to take the bull by the horns and formally 
deny the right of free entry to such importations 
coming from countries other than Canada. ‘‘It has 
been decided,’’ says the department, ‘‘that inasmuch 
as the questions presented contain many elements of 
doubt as to the proper interpretation and interrela- 
tion. of the treaties and’ statutes involved the right 
of free entry will be denied.’’ 

This action will undoubtedly lead to an appeal by 
the importers to the board of general appraisers and 
then, by one side or the other, to the Court of Customs 
Appeals. It is the purpose to expedite a decision in 
the cases as rapidly as possible, especially as it is 
realized that if the importers and the representatives 
of the other countries interested are correct in their 
claims that under their commercial treaties they must 
be accorded treatment equal to that given Canada 
there will be a strong demand for a repeal of that 
portion of the Canadian reciprocity act, or at least, an 
amendment nullifying its effectiveness until Canada 
‘“reciprocates.’’ 

There is now published at Manila, Philippine Islends, 
a daily shipping guide relating to shipping, transpor- 
tation, and commercial matters, and of interest to all 
lines of trade looking’ for business from our eastern 
possessions. 


A European estimate of the shipping effect of the 
Panama Canal is that steamers going from Europe 
to San Francisco will abandon the Cape Horn route 
of 13,621 sea miles, and by the use of the canal save 
6,200 miles. From New York to Shanghai 1,400 miles 
will be saved by the Panama route. Part of the busi- 
ness from New Zealand to Europe probably will take 





Buying is your business 
Selling is ours 


YOU Have the MONEY and want LUMBER 
WE Have the LUMBER and want MONEY 


To Serve Your Interests we have 
the production of fourteen of the best 
saw mill Companies on the Coast, com- 
plete in every detail, manufacturing the 
best timber grown into the best lumber 
produced—insuring up to grade stock— 
The large output we have to draw from 
enables us to take care of your orders at 
all times, giving you PERFECT Ser- 
vice, our combined production is more 
than 


750,000,000 Ft. Annually 


OF 


Dimension, Timbers, 


Finish, 
Ceiling, Siding, Special Material, Etc. 


Flooring, 


IN FACT 


“Every Thing Made From A Saw-Log”’ 


MILLS : 


Bridal Veil Lumbering Co. 
Curtiss Lumber Co. 
Falls City Lumber Co. 
Peninsula Lumber Co. 
Sheridan Lumber Co. 
Silverton Lumber Co. 


West Side Lbr. & 
Shingle Co. 


Booth-Kelly Lumber Co. 
Clark & Wilson Lumber Co. 
Dallas Lumber & Logging Co. 
Hammond Lumber Co. 
Portland Lumber Co. 
Chas. K. Spaulding Logging Co. 
Wind River Lumber Co. 


BRANCH OFFICES: 


CHICAGO, NEW YORK, 
403-4 Gt. Northern Bldg. 3077 Metropolitan Bldg. 
OMAHA, DES MOINES, 

616 Brandies Bldg. 712 Youngerman Bldg. 
DENVER, SALT LAKE CITY, 

502 Bank Block 606 Judge Bldg. 

SACRAMENTO, CAL. MINNEAPOLIS, 
P. 0. Box 675 428 Plymouth Bldg. 


MAIN OFFICE 
PORTLAND, OREGON 


YEON BUILDING 


DOUGLAS FIR SALES Co. 


L. J. WENTWORTH, President DIRECTORS: 
A. C. DIXON, Vice-President R. A. COWDEN 
O. M. CLARK, Treasurer F. C. KNAPP 
E. B. HAZEN, Secretary G. B. McLEOD 


G. M. DUNCAN, Manager. 
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the canal, saving some 1,600 miles. The chief part 
of the steadily growing business between New York 
and Australia and New Zealand, as it will save 2,300 
miles via canal as against the route by way of the 
Cape of Good Hope, will, it is conceded, use the canal. 


English concerns are expecting great changes in the 
distribution of the coal trade and are making prepara- 
tions therefor, and this is an indication of changes sure 
“ — in other commodities, though perhaps more 
slowly. 
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WE MANUFACTURE 


FIR | 


(Oregon Pine) 


Ceiling, Drop Siding, 
Flooring 


Cargo and Rail Trade 


Shipment via all lines 


Our large mill plant has been éntirely rebuilt 
and modernized and our mill work is unexcelled. 


Bellingham Bay Lumber Co. 
BELLINGHAM, WASH. 
FRED K. BAKER, Manager 
Eastern Representative, H. S. THOMPSON, 

















903 Plymouth Building, - - Minneapolis, Minn. 


CEDAR 


Bevel Siding, 








Flooring, 
FIRES 
Bevel 


Siding and Finish, 























Long Timbers, Joists, Finish and 
Dimension, etc. Shingles 














We have the following stock on hand: — 
1,000,000 feet—Western Pine 1" Selects and better 
1,000,000 feet 6-4 Shop No. 3 and better 
250,000 feet 5-4 Shop No. 3 and better 
250,000 feet 8-4 Shop No. 3 and better 
Mixed Cars a Specialty 


Wallace-Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 






















Long Fir Timbers 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 
Band resaws and large surfacers :: :: 


ROGERS-RUGER LUMBER CO. 


Telecode SUPERIOR, WISCONSIN Long Distance 























‘‘Pickaway’’ Brand RED CEDAR 
SHINGLES 


©s Cedar Siding 
Mixed | Cars 


CEDAR 
AND FIR 





i Grr 
Seattle 











































California Redwood 


Red Cedar Shingles 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 


Washington Fir 
Cedar and Spruce 
























Holland-Cook Manufacturing Co. 


TACOMA, WASHINGTON 
MANUFACTURERS OF 


“Crown” Colonial Columns, 
No. 2200 Columns, 


Porch Rail, Patent Tank and Silo Staves, Etc. 





























CHAT AT THE LUMBERMEN’S TABLE. 


‘*What the trade needs,’’ remarked the observant 
lumberman, ‘‘is the service of an expert.’’ 

‘*Expert what—accountant, engineer, forester, sales- 
man, or in what particular department would you put 
him to work?’’ inquired a grizzly veteran who had 
begun life in the camps. 

‘*Oh, your present departments are fairly 
manned. I would create a new department and place 
this expert in charge.’’ 

‘*What would you eall this department?’’ inquired 
a nervous looking member of the party. 

‘*T can’t think of an original name for it. Some of 
your associations have outlined my idea in a vague 
manner by appointing what is known as a market ex- 
tension committee.’’ 

‘*Then you would like this expert to pass upon their 
labors,’’ suggested the veteran. 

“*No; I would have him work along his own lines. 
When you speak of extending the market your mind 
naturally reverts to the demand for or use of some 
particular wood. Now, that isn’t what I have in mind 
at all. I want him to be a creative genius, a man who 
will create a market for lumber, not especially for 
white pine or fir, yellow pine, cypress or oak, but in- 
crease the use of wood by projecting it into new 
avenues,’’ the observant lumberman explained at some 
length. 

‘That is all very nice and pretty,’’ the veteran re- 
torted, ‘‘but where are you going to get your expert 
and where are the avenues? Just point me out one or 
two and I will apply for the job myself or see that 
some one else does.’’ 

‘*T sincerely wish I hadn’t called him an expert. I 
don’t want any one that could not deliver the goods. 
I suppose he would have to create his own exits for 
lumber. ’’ 

‘*Your idea may be an excellent one,’’ a gentleman 
who had taken no part in the discussion now observed. 
‘*But for the life of me I don’t see exactly how it can 
be worked out.’’ 

‘* Well, here is an example,’’ the observant lumber- 
man returned. ‘‘A score or more of years ago nearly 
every northern city put down miles upon miles of cedar 
block paving. I can recall the time when Chicago 
wharves were piled high with blocks. You can find 
streets paved with cedar blocks in various parts of 
Chicago today and in some other cities. They have 
been down for ten or fifteen years and they are not 
such a bad pavement at that, considering the lack of 
care with which they were put in. 

‘*‘The cedar block was by no means an ideal paving 
material where the traffic was heavy. There were open 
spaces between the blocks and as soon as one caved 
away the heavy traffic pulverized a whole section of 
the street. These blocks were put down on cull hem- 
lock lumber with very little foundation under it. 

‘*Then comes along the creosoted wood block, put 
down on the best concrete foundation that can be 
devised, the block merely serving as a surface. It has 
demonstrated its superiority over brick, cobble-stone 
and asphalt. 

‘*Here’s the point: Somebody thought of the use 
of creosoted wood. I don’t know who it was, but I 
am willing to gamble that it wasn’t a iumberman.’’ 

‘*Well, I catch your idea now,’’ the veteran re- 
marked. 

‘*You want somebody to whom can be assigned the 
heavy thinking part,’’ volunteered the wit. 

‘‘That’s it to a T. I would give him an office on 
the top floor of one of the big skyscrapers here, the 
higher up the better. I would fence this office in so 
that he could go there and moon or muse for a week at 
a time without being disturbed, provided he did not 
want to be, and see if he could develop something 
new.’’ 

‘‘Why not try a clairvoyant?’’ suggested the vet- 
eran. 

‘«Because I am serious about this,’’ the observant 
gentleman replied quietly. ‘‘Take some one that is 
not vitally interested in the price of lumber, who is 
not desirous of increasing the use of any particular 
kind of wood, but who is given an opportunity to 
consider this question in all its phases and bearings.’’ 

‘‘T would be willing to bet a $5,000 uutomobile to a 
wheelbarrow that the pipe dream that this expert of 
yours would indulge in would be worth just as much 
as any other pipe dream,’’ said the veteran lumber- 
man. 

‘¢Well, I don’t agree with you,’’ the observant lum- 
berman returned. ‘‘The mere fact that the lumber- 
men of the country have put in all of their waking 
hours either making lumber or trying to sell it is no 
reason why they should continue to limit themselves 
to these two branches of the business.’’ 

‘<You are right there,’’ a member of the party said. 
‘‘Purthermore, it is my candid opinion that unless we 
do some thinking ourselves, or hire somebody to do it 
for us, in the future it will not be necessary for us to 
do any overtime and we can supply the demand for 
lumber without any undue exertion.’’ 

‘‘Now, I would like to get back to this paving block 
idea,’’ said the gentleman who started the discussion. 
‘‘Tt is not particularly material where or by whom 
the idea was originated. The point I want to make is 
that the lumbermen have not put forth any effort to 
use this idea to advantage. For example, you don’t 


well . 





hear of any special effort on the part of lumbermen, or 
any one else, to spread the knowledge or benefits of 
the creosoted block as a material with which to floor 
factories, driveways, warehouses, barns, sidewalks or 
any other similar use. Now, why shouldn’t we?’’ 

‘*T presume one reason why we have not might be 
attributed to what we might term the broad and im- 
partial responsibility of undertaking the work. Old 
Vet there probably thinks I ought to do it, but I know 
he owns more timber and saw mills than I do and that, 
therefore, he should be more interested in the ques- 
tion; jbut if so he has not yet manifested his interest 
in it. 

‘“*Have you?’’ the veteran asked. 

‘‘Oh, I have and I haven’t. Personally, I can’t 
afford to undertake such work myself. I have ex- 
pressed a willingness to join with a man or a crowd 
of men that will undertake it, but have had very little 
encouragement. ’’ 

‘*In view of which fact, I can understand why you 
propose to employ a man for the purpose named,’’ the 
veteran said. 

‘“*T am glad you get my point. Now, it isn’t so 
much what this man is capable of doing as it is to 
devise a central office where we can pour in suggestions 
and see 1f anything can be made of them.’’ 

‘‘Now you are getting serious,’’ the wit exclaimed 
with a laugh, ‘‘and that’s right where I come in. 
Create your office, get your high-browed gentleman, 
but I will make that old wager of a dollar to a dough- 
nut that the pouring will be a sprinkle, if indeed there 
is not a drouth.’’ 

“*Right you are,’’ the veteran replied. ‘‘You can 
get any lumberman interested in grading or prices, but 
when it comes to these unusual branches of the trade, 
the creation of something aside from square edge 
boards, it is off.’’ 

‘*Gentlemen, there is where you are mistaken,’’ the 
gentleman who precipitated the discussion replied. 
‘‘We have as big men in the lumber business as are 
identified with other industries. We have thinking 
men in the business. The trouble is this: they are re- 
quired to give so much time to conducting their own 
affairs successfully that they have only a few odd 
moments to give to the consideration of these broader 
questions. 

‘¢T will be one of 100 lumbermen to contribute $100 
to the endowment of a chair for a thinker. Give him 
an office, a stenographer and an ample allowance for 
postage and traveling expenses, and try him out for a 
year, and just to see what he can do. One restriction 
I would impose, and that is that he should not be a 
practical lumberman. I want somebody that can 
bring a fresh mind to bear on this question, who is 
not prejudiced for or against, any particular wood.’’ 

‘*And what do you suppose we would get for our 
ten thousand?’’ the veteran asked calculatingly. 

‘*Possibly nothing; possibly an idea, or several 
ideas, that would be worth millions of dollars to us; 
but in either event we would have the satisfaction of 
knowing that we were trying to create an outlet for 
our product. 

‘‘T want to say this one thing further, and then I 
am through: You can appreciate the use of wood, the 
value of some particular kind of wood, the disad- 
vantages of substitutes being offered, and your ser- 
mons, or many of them, will be absolutely true and 
should command attention; but I doubt very much if 
they are worth one-half as much to you as a very 
much smaller campaign for the use of lumber as a 
substitute for something else.’’ 

‘You might make it a substitute for a substitute,’’ 
the wit remarked. 

‘“‘That is too true to be funny,’’ the observant 
gentleman replied. ‘‘That is exactly the attitude of 
every lumberman, a reinstatement of lumber in favor 
of consumers who are now using something else. I 
have no fault to find with them; but why not be 
original, at least to the extent of copying somebody 
who is original?’’ 

After the crowd dispersed the veteran asked, ‘‘ Were 
you really serious when ‘you proposed hiring somebody 
to think for the lumber trade?’’ 

‘“Absolutely,’’? was the reply. ‘‘Somebody must do 
the work. The consumer will not do it. If the pro- 
ducer is not endowed with sufficient enterprise and 
sufficient brain to find an outlet for his products he 
should, at least, appropriate sufficient of his capital 
to hire someone for that purpose.’’ 





YEAR’S EXPORTS FROM GALVESTON. 


GALVESTON, TEX., Jan. 3.—Exports of lumber through 
the Port of Galveston during 1911 amounted to 46,014,- 
000, valued at $1,220,445, against 32,857,000 feet, valued 
at $784,721, for the preceding year. The following table 
shows the exports of lumber during the year 1911: 








1911. 

Month— _ Feet. Value. Month— __ Feet. Value. 
January . 8,801,000 $88,921 October 2.830.000 67,145 
February . 5,854,000 168,152 November 1,376.000 35,771 
March ... 5,248.000 151,484 December 2,399,009 52,246 
April .... 8.963,000 126.355 
May .<..% 3,240,000 86,492 + Totals .46,014,000$1,220,445 
June . 4,899,000 116,456 Totals 
July ..... 5,058,000 132,185 1910 .32,857,000 784,721 
August .. 3,331,000 95,149 
September 4,020,000 105,139 Incr’ses.13,157,000$ 435,724 
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BOOKS FOR LUMBERMEN 





A PRACTICAL MODIFICATION OF THE PRIN- 
CIPLES OF SCIENTIFIC MANAGEMENT. 


The Taylor system of scientific management has al- 
ready been discussed by the AMERICAN LUMBERMAN in re- 
viewing F, W. Taylor’s standard work on that subject; 
and in reviewing the ‘‘ Principles of Industrial Engineer- 
ing,’’ by C. B. Going, that authority was quoted as stat- 
ing that the principles of efficiency, as taught by Harring- 
ton Emerson, another well known expert, may be followed 
in whole or in part without changing the present methods 
of industrial organization; but the Taylor method of 
management involves expensive organization changes, in- 
cluding the installation of a planning department which 
in issuing work orders also issues detailed instructions as 
to just how the work is to be performed, and the addi- 
tion of a rate fixing department, whereby the data neces- 
sary for establishing and maintaining the Taylor wage 
system, is ascertained and applied. 

Another valuable contribution to this subject of work 
and wages has been made by Lieut. Holden A. Evans, of 
Seattle, Wash., naval contractor in charge of Mare Island 
Navy Yard. Lieut. Evans’ book, which is published by 
the McGraw-Hill Book Co., New York, and sells for $2, 
is entitled ‘‘Cost Keeping and Scientific Management.’’ 
As a work on cost keeping this book is practical rather 
than theoretical, shows a good grasp of the general sub- 
ject and introduces some novel features of expense dis- 
tribution, which’ will presently be referred to. In the 
distribution of indirect costs, the author discusses the ma- 
chine rate method, by which it is recognized that machine 
labor costs a wage as surely as does human labor and 
that the ascertainment of the machine wage or rate is as 
important in determining the cost of manufacture as is 
the labor wage; especially wnere the manufacturing opera- 
tions are widely varied, in some cases involving much 
machine work and little labor and in other cases in the 
same establishment, involving hand work almost entirely. 
Lieut. Evans agrees that the machine rate method is the 
most scientific but advocates and follows the direct labor 
method of distribution as simpler. 


A Novel Idea. 


In the schedule for cost distribution there is a novel 
idea which probably nowhere has been applied to schedules 
for sawmill costs except in the case of the government 
saw mill at Neopit, Wis. The AMERICAN LUMBERMAN 
for some months has been in possession of the cost 
schedule used at that point, although it has not yet been 
published. The ordinary method of keeping expense 
accounts distributes them by the nature of the thing pur- 
chased, as insurance, taxes, labor ete. The systems used 
at Mare Island and Neopit make the expense distribu- 
tion by the nature of the thing accomplished or of the use 
to which the thing purchased is put. It is true that under 
the general expense as described by Lieut. Evans will 
be found ‘‘insurance,’’ but this is merely that portion of 
the insurance which cannot be distributed as chargeable 
to any single ship or department. 

The same thing is true as regards interest, taxes and 
depreciation. In other words all those expenses which 
belong to the shops are distributed to the particular 
shops which have benefited by the expense. In the same 
way the power house takes all its own expenses no matter 
of what nature and gathers them into a monthly cost of 
power which, in turn, is distributed against all the shops 
which have used the power. The expenses of the drawing 
office are separately ascertained and as far as possible, 
charged against the production orders involved, but any 
residue is charged to general expense. 


Control of Expense Distribution. 


The expense distribution is controlled entirely by let- 
ters: G indicating general expense; GF fixed charges; 
GFD fixed charges of depreciation not distributable to 
a shop or department; S shop expense; SM machine shop 
expense; SMB miscellaneous labor in the machine shop, 
being for indirect labor which cannot be charged to pro- 
duction orders; H represents storehouse expense; HI 
represents insurance on storehouse buildings and stock; 
E represents selling expense. 

This will indicate the nature of the letter combina- 
tions which are used in distributing expenses and the 
method of distributing them according to use rather than 
to origin. It should be understood, however, that an en- 
tirely separate set of accounts is kept by the storehouse 
and that these storehouse accounts will tell at once the 
exact amount expended for any one item, not merely for 
materials but also for such expenses as insurance and 
taxes. The storehouse requisition and purchase system 
takes care of the distribution of the amount expended 
in these purchases over into the expense system already 
described. 

The storehouse has charge of all raw materials and in 
many factories has complete charge also of all working 
processes up to the time that it is completely manu- 
factured and turned over to the complete warehouse. 


Modifies Taylor Plan. 


Upon the other question of scientific management, 
Lieut. Evans has made a very valuable contribution to 
industrial literature. He states that for various reasons, 
it will for some time to come in many establishments, be 
impossible to introduce the complete Taylor system and 
that in the meantime the best thing practicable is to 
adopt the Taylor ideas as far as possible. At Mare Is- 
land he has added a planning department which, however, 
does not go so far as to issue instruction cards control- 
ling the methods to be used by the workmen in connection 


with any particular order. It does look after the routing 
of the work, the assemblage of materials, the care of 
tools, the performing by unskilled labor of various duties 
so that the skilled workman, when he comes to the task, 
may find both the material and the small tools ready 
to his hand. 

The work is done on daily wages instead of on the 
Taylor wage plan and there is, therefore, no rate making 
department. It has, however, been possible to determine 
what the daily wage workman should accomplish and to 
get rid of the workman who falls far short of such re- 
sults. In certain lines of work, as in the canvas shop, it 
has been possible to introduce piece systems which called 
for three or four times as much work as was formerly 
done by day labor in a given length of time and involving 
a wage increase to the men sufficient to be acceptable 
to them. The average of wages and material is about 
25 percent higher than in eastern shop yards. Neverthe- 
less the author states in his closing chapter that a large 
collier, 450 feet long, was built for $100,000 less than the 
sister ship was constructed in an eastern yard, and he 
ascribes this to the fact that he has been able practically 
to apply some of the fundamental principles of scientific 
management, 

To adopt the Taylor ideas without being able to adopt 
the Taylor wage plan and the Taylor method of stand- 
ardizing the best methods of work for the workmen, would 
seem to be Hamlet with Hamlet left out. Notwithstand- 
ing, there are many other valuable ideas in the Taylor 
plan, as was pointed out in the review of Mr. Taylor’s 
work on ‘‘The Principles of Scientific Management.’’ 

The sawmill superintendent, anxious to improve the 
efficiency of his plant, could do no better than to pur- 
chase and study this new book. He will find it telling 
about things which are really practicable and valuable 
for immediate application, rather than of those which the- 
oretically are desirable, but difficult of attainment. 





CHRISTMAS GREETINGS PLUS CASH. 


In accordance with a custom established some time 
ago the American Blower Company, of Detroit, Mich., 
contributes to the Christmas festivities of its em- 
ployees by distributing among them cash presents, the 
amounts of which are proportioned to the years of serv- 
ice of the recipients. This year the company published 
its Christmas greetings in the fcrm of a beautifully 
designed booklet of sixteen pages and cover, illustrated 
by views of the plants, the officers and employees. 
While this booklet is designed in a measure to serve 
a serious purpose, yet the compiler evidently must have 
been inspired with something of the Christmas spirit, 
for the titles of some of the portraits display a sense 


of humor that adds greatly to the attractiveness of 
the brochure. 





WOODWORKING SAFEGUARDS. 


Probably the most comprehensive work that has yet 
been written on the prevention of accidents and the 
guarding of machinery, with special relation to saw 
mills, planing mills and other woodworking institutions, 
comes with the imprint of the Adtna Life Insurance 
Company, of Hartford, Conn., as publisher, the author 
being David Van Schaack, who is director of that com- 
pany’s bureau of inspection and accident prevention. 

_ The text comprises 199 pages octavo, and 320 illustra- 
tions are used, showing a wide range of protective appli- 
ances, a large proportion ‘of them homemade, as shown 
in practical use. 

This book was intended for presentation to patrons 
of the liability insurance department of the Avtna Life 
Insurance Company. Upon inquiry of the company, how- 
ever, the AMERICAN LUMBERMAN learns that it is willing 
to sell to others copies of the book bound in heavy cover 
board at 50 cents a copy, and is having some copies 
bound in cloth which will be furnished at 75 cents a copy. 

‘* Woodworking Safeguards’’ is certainly a book which 


should be in the hands of every mill superintendent and 
manager. 





TENTH ANNUAL COPPER HANDBOOK. 


_ The tenth annual edition of the ‘‘Copper Handbook’? 
is just received. This work, which has come to be con- 
sidered a standard authority on the subject of copper 
and copper mining, contains 1,902 octavo pages, and lists 
and describes 8,130 copper mines and copper mining com- 
panies located in all parts of the world. The work 
contains in addition miscellaneous chapters on copper 
history, geology, chemistry and mineralogy, mining, mil- 
ling and concentration, hydrometallurgy, pyrometallurgy, 
electrometallurgy, alloys of copper, brands and grades, 
uses of copper, glossary, and articles on copper deposits 
in the United States, Canada, Mexico, South America, 
Asia and Oceanica. 

The ‘‘Copper Handbook’’ is sold on a plan adopted 
nine years ago, under which jhe author and publisher, 
Horace J. Stevens, Houghton, Mich., sends the book by 
mail prepaid to any address without any advance pay- 
ment, and subject to return after a week’s inspection. 


The price is $5 in buckram and $7.50 in full library 
morocco. 





GLUED VENEER PANELS WANTED. 
Manufacturing concerns making a specialty of small 
orders in glued up veneered panels will, on request, be 
put into communication with a concern desiring to pur- 


chase this material, and which has asked for the infor- 
mation. 





The Demand For 
Quality and Service 


Is Increasing Daily 


in the lumber business, due clear- 
ly to the progress being made in 
all other lines of building material. 
Many of you dealers have felt 
this for some time. We also saw 
it, but being forewarned enabled 
us to forearm ourselves and 
through our agency and the 
eighteen modern mills back of it 
we are making new friends and 
customers daily for our 


FLOORING OLD GROWTH FACTORY 
FINISH YELLOW FIR STOCK 


Soft, Oderless E. For Yard or 
Factory 
Milk White Purposes. 


Red Cedar Siding and Finish, Premium 
Brand, Red Cedar Shingles, Spars, Pil- 
ing, Timbers, Silo and Tank Material, 
Sash and Door Cut Stock, Box Shooks, 
Veneered Products, Turned Stock, Lath 
and Mouldings. 


Send us your orders 


Pacific 
Lumber Agency 
General Sales Office 


Aberdeen, - Wash. 





Direct Selling Agents 
For 


Grays Harbor and Willapa Harbor Mills 
of 


Combined Annual Capacity: 
1,000,000,000 Feet Lumber, 
225,000,000 Pieces Lath, 

300,000,000 Shingles. 








DISTRICT SALES MANAGERS: 


A. J. SINE, : °. - Marquette Bidg., Chicago 
Cc. G. CRULL, : Securities Bidg., Des Moines, la, 
M. T.OWENS, 530 Lumber Exchange., Minneapolis, Minn. 
T.W.SANBORN, - Long Bldg., Kansas City, Mo: 
J.J. BONEKEMPER, Little Block, Lincoln, Neb. 
C.H. DITEWIG, - P.O. Box 1269, Spokane,Wash. 
T. P. WHITE, 903 First Nat’! Bank Bidg., Denver, Colo. 
T. W. TEBB, - : P.O. Box 267, Tacoma, Wash. 








AMERICAN LUMBERMAN 


JANUARY 6, 1912. 

















Northern Cakforaia High Altitude Soft 


Southern Oregon { White Pine 


SHOP AND BETTER. 


The best in quality, width and texture for 
factory, shop and planing mill. 


We are long on and want orders for 


1,000,000 ft. 8-4 and 6-4 No. 2 Shop. 


Mixed Cars a specialty. 


Savidge Brothers Lumber Co. 


eneceeneeabsaiehe F inearommne OREGON. 


— 00 ——n0€ —Sne— wy 
| RED CEDAR | 


We invite your inquiries for RED CEDAR BEVEL 
SIDING, Clear “A” and B, in straight carlots or mixed 
with RED CEDAR SHINGLES. We can also ship 
promptly RED CEDAR FINISH, Mouldings, Lath and 


other stock. FIR 


We furnish FIR in any form. We make a specialty of 
FIR SILO STAVES in carlots. 

We give our usual quick dispatch and our stock will be 
sure to suit you. 

Wire us for prices on anything from the Coast by night 
letter, at our expense. 


Alaska Lumber Co., 
L. sec) 
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FLOORING 
FINISH 
SIDING 


TIMBERS 
DIMENSION 
SHIPLAP 
CEILING TOWER STOCK 
MOULDINGS LATH 


CEDAR 
SHINGLES BEVEL SIDING 


We are fully equipped for 
handling mixed orders. 


Wagner & Wilson 


(Incorporated ) 


MONROE, WASH. 


© 2C SC SOON 2O9O2ORE BO SORE 


For Immediate Shipment 


V.G. FIR FLOORING 


Consisting of 1x3, 1°4x3, 1x4 and 11 x4; also 
Red Cedar Bevel Siding and Red Cedar Shingles 


DAY LUMBER COMPANY, Seattle, Washington 
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RAILROAD TIMBERS AND PILING 
IDAHO WHITE AND WESTERN PINE 


— AND — 
COAST FIR AND CEDAR LUMBER 
725 Realty Bldg., 


H. J. ANDERSON LUMBER CO., sfoxkie’ wast 


























MECHANICAL IMPROVEMENTS 








EXCELLENCE IN LUMBERMEN’S TOOLS. 

In the rush to produce quantity the importance of 
quality of output is sometimes overlooked, despite the 
fact that quality is almost universally admitted to be 
the prime requisite in substantially all classes of goods. 
Of all manufactured goods workmen’s tools should be 
the last in which quality is to be ‘‘skimped,’’ for the 
labor wasted by the use of poor tools counterbalances a 
hundred times the difference saved in cost as compared 
with good tools. 


Many of the tools used by woodworkers from pioneer ' 


days in the lumber industry have retained substantially 
the same form to the present day and tools of this class, 
such as turned out by C. Prouty & Co., Eldred, Pa., have 
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HORSESHOES AND CALKS FOR WINTER USE. 


It may be doubted if any industry uses horses under 
more unfavorable and trying conditions than does the 
lumber industry. Anybody who has watched a snake 
team in the woods must have been struck with the 
ingenuity and skill of horses and driver in performing 
the extremely hazardous work that they have to per- 
form, with so few accidents resulting. 

Lumber operators are quick to adopt any device 
designed to lessen the danger and improve the efti- 
ciency of their woods workers. The ‘‘Giant Grip’’ 
horseshoes and horseshoe calks shown in an accompany- 
ing illustration and manufactured by the Giant Grip 

















HIGH GRADE TOOLS FOR LUMBERMEN. 


Manufactured by C. 


by their uniform excellence won such a high place in the 
esteem of users that they can not be induced to change 
to tools of unfamiliar make and unproved quality. 

C. Prouty & Co. confine their activities to the making 
of good lumbermen’s tools, including among their prod- 
ucts the following: Improved peavies, canthooks, side 
link saw wedges, iron banded grab mauls, fine steel trail- 
ing grabs, whiffletrees, neckyokes, and all kinds of hick 
ory handles for axes, picks, sledges and hammers. 

The concern employs no salesmen, doing a strictly 
catalog business and guaranteeing that its goods will give 
full satisfaction. Cat: log and price list will be sent 
promptly on request. 





LOCOMOTIVES FOR VARIOUS PURPOSES. 


The commercial development of the interior of the 
United States received its greatest impetus from the 
building of railroads following the invention of the 
locomotive, and the continuous growth of commerce 
and industry ever since has been coincident with the 
inerease in railroad mileage. The immense area of the 
United States, the surface of which comprises every 

variety from the highest mountains to the level valleys, 
has necessitated specializing in the construction of 
locomotives for meeting the widely different needs of 
the various localities. 

The accompanying illustration shows three locomo- 
tives built by the H. K. Porter Co., of Pittsburgh, Pa., 
builder of locomotives of standard and narrow gage, 
from 3 tons to 150 tons in weight. These three loco- 
motives suggest the extensive facilities possessed by 
this company for meeting the varied requirements of 
locomotive users. The small locomotive is almost the 
smallest made by the company, having 5 x 10 cylinders, 
being 30-inch gage and weighing 5 tons. The strange 
looking locomotive in the center is the Porter com- 
pany’s standard gage, 2-stage, compressed air locomo- 
tive, ‘‘the heaviest and most powerful in the world 
uptodate,’’ for United States government magazines. 
The large locomotive in the foreground is a 6-wheel, 
connected, standard gage, shifting locomotive with 
tender. The cylinders are 20 x 26 and when in running 
order the engine weighs 150,000 pounds. The driving 
wheels are 50 inches in diameter, the boiler pressure 
is 200 pounds and the locomotive exerts a tractive force 
of 35,360 pounds. The tender, which is built on a 
steel frame, weighs 90,000 pounds, carries 4,500 gallons 
of water and 7 tons of coal. 

The H. K. Porter Co. began’forty-five years ago the 
manufacture of light locomotives, but in recent years 
it has gone into the manufacture of heavy locomotives 
and its latest specialty is gasoline locomotives. For 
the last ten years a large proportion of the company’s 
output has been heavy gage standard locomotives, 
extra heavily built along distinctive lines, to meet 
the demands made by increasing requirements of its 
customers; namely, steep grades, sharp curves, loads 
often beyond rated capacity and long continuous serv- 
ice twenty-four hours daily. 





Prouty & Co., Eldred, Pa. 





Horseshoe Co., of Oshkosh, Wis., are conceived to be 
devices of this character. The manufacturer states 
that the horseshoes are drop forged from dead soft 
open hearth steel and that the ealis are drop forged 
ot tool steel 60- to 70-point carbon. The steel calks are 
drop forged chrome, high carbon center steel, hard 





Sharp. Dull. 





“GIANT GRIP” HORSESHOE AND REMOVABLE CALKS. 


inside, soft outside. This latter style is designed to 
be self-sharpening, the softer steel at the outside wear- 
ing away and leaving the sharp steel center exposed. 

These calks, instead of being screwed into the shoe 
are made tapering and are driven in. The shoe is 
nailed on to the horse’s foot, clinched and the calks 
are then driven in with a light shoeing hammer. The 

calks ean be removed without taking ‘the shoe off, an 
parents being used for the purpose. The company 
announces that it has one of the largest and best 
equipped drop forge plants in the United States, with 
the latest equipment of furnaces, steam drop hammers 
presses ete. 
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SHOWING VARIETY OF PRODUCT TURNED OUT BY THE H. K. PORTER CO., OF PITTSBURGH, PA. 
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FROM THE PACIFIC NORTHWEST 








PUGET SOUND NOTES. 


Proposed Municipal Dock; Its Advantages Explained; 
Export Lumber Company a Possibility—Charter 
Rates Firm—Additions to Selling Force. 

SEATTLE, WASH., Jan. 2.—A big part in the plans of 
the new Port of Seattle Commission for making it one 
of the great Pacific Coast ports upon the completion of 
the Panama Canal will be played by the proposed munic- 
ipal lumber dock. Plans for municipal improvement have 
been made by Virgil Bogue, a noted engineer of New 
York, under the supervision of a civic commission at a 
cost to the municipality of over $50,000, and these plans 
contemplate three municipal docks. One of these the 
commission proposes to locate at Smith’s Cove, just north 
of the Great Northern Dock, at which loads the Minne- 
sota, the world’s largest freight carrier, and it will be 
devoted entirely to the handling of lumber from interior 
mills that wish to do a cargo business in whole cargo or 
pareel lots. The plans for this dock contemplate its 
being 3,000 feet long and from 300 to 500 feet in width, 
to be built of steel and concrete with part of it covered 
by sheds in which may be stored dressed lumber. It is 
believed over 80,000,000 feet of lumber can be stored on 


_ this dock and rough lumber yard in connection with it, 


so that mills can ship from the interior to Seattle as the 
lumber is cut and it will be stored and assembled await- 
ing tonnage. There will be 35 feet of water alongside the 
dock and the engineer of the port commission is now 
studying plans for economically handling lumber by the 
monorail and electric crane systems. He will visit lumber 
plants that have these improved handling devices in dif- 
ferent parts of the country, so that the new dock may be 
equipped with the most economical machinery. The com- 
mission is endeavoring to arrive at the exact cost of the 
whole proposition so that it may be put up to the voters 
at an election to be held in March. 


To Increase Export Trade. 


The proposed municipal lumber dock for Seattle will 
place manufacturers with mills located in the interior on 
practically the same basis as tidewater mills, because the 
log haul on tidewater mills will in a measure offset the 
lumber haul from the interior mills to Seattle. In order 
to take advantage of the opportunities thus afforded the 
interior mills for extending their market, Con Von 
Blaadern, a representative of financial interests at Am- 
sterdam, Holland, who has been in Seattle in connection 
with other matters, has made a proposal to millmen in 
this vicinity having plants in the interior to form an 
export lumber company with a proposed capital of $250,- 
000, most of which he will arrange for in Holland. He 
desires local lumbermen to be interested in the company 
and a conference will be held Thursday in Seattle, at 
which Mr. Von Blaadern will explain his proposition. His 
idea is that by such an organization agents could be 
located in all large European lumber markets and a large 
amount of business obtained for Pacific Coast mills after 
completion of the Panama Canal that now goes to the Bal- 
tic and elsewhere because of lack of personal solicitation. 

J.S. Bennett, of the Chippewa Lumber Co., Seattle, who 
has the matter in hand of forming the mills of Seattle and 
vicinity into a selling agency, reports that there is every 
prospect of such an organization being formed, as the 
attitude of most of the mills is favorable. The move 
toward forming the majority of the Northwest mills 
into a number of selling agencies received an impetus 
recently when it was announced that all the mills of 
Tacoma and vicinity had resolved to form two selling 
companies to handle their output. While the details have 
not as yet been announced, the organizations are prac- 
tically completed, and one will be known as the Great 
Western Lumber Co. In case the mills of Seattle line up 
in this manner there probably will be two agencies 
formed, and these together with one more in southwestern 
Washington will probably complete the list, as it is 
understood that any such organizations are improbable 
by mills north of Seattle. It is contended by those favor- 
ing the selling agency plan that lumber ean be handled 
much more economically and better sales methods em- 
ployed under this system. It.is urged that small mills 
unable to have strong selling organizations will be enabled 
to join one of the agencies and take advantage of the 
organization’s selling force. These selling agencies, if 
formed, will have no bearing on the proposed cargo 
merger which is being engineered by H. J. Pierce, of Spo- 
kane; they will cater to the rail trade almost exclusively. 


Personal and Commercial. 


J. F. Dresher, president of the Dresher Lumber Co., 
this city, left New Year’s night for a trip through the 
East and Middle West. Mr. Dresher will visit Chicago, 
Indianapolis, Boston, Springfield, Mass., Portland, Me., 
and other points. He represents on the Pacific Coast the 
A. ©. Dutton Lumber Co. of Springfield, and is one of 
the few lumbermen of the Pacifie Coast who say that the 
last year has been a profitable one. In addition to doing 
a large rail business to the East, he has shipped a large 
amount of shingles into New England by cargo during 
the last several months. 

J. E. Mathews, Pacifie Coast lumber agent for thé Chi- 
cago, Burlington & Quincy Railroad Co., who makes his 
headquarters in this city, left last week for Chicago. 
Mr. Mathews expects to be gone about three weeks, com- 
bining business with pleasure. A short time ago Mr. 
Mathews placed some good lumber orders on the Pacific 
Coast, but he refuses to commit himself regarding the 
actions of his company for the immediate future. 

J. D. Collins, sales manager for the Old Oregon Lum- 
ber Co., this city, has announced the reason for the broad 


smile he has been wearing for several days. He now has 
another son, John D., jr., who arrived December 19, and 
avers that he is a chip off the old block in every respect. 
Mr. Collins has another son, Parker P. Collins, aged 9, 
who, on seeing his little brother, asked if he could not be 
changed for a little sister. 

Charter rates, both offshore and coastwise, are firm, 
and a further advance in coastwise rates would not be 
surprising. Recent fixtures: Schr. Robert R. Hind, Grays 
Harbor to San Pedro, $5; schr. William Olson, Grays Har- 
bor to San Pedro, $5; schr. Balboa, Puget Sound to San 
Pedro, $5; bktn. Benicia, Grays Harbor to Guaymas, 
$7.25; schr. Forester, Grays Harbor to Santa Rosalia, pri- 
vate terms. 

The Klipsun Lumber Co., Henry Building, is responsible 
for the reopening of the plant of the Woodinville Lumber 
Co., at Woodinville, which will resume operation January 
15 after having been closed a year and a half. The plant 
has a capacity of about 75,000 feet daily, and will manu- 
facture especially car material and timbers. This makes 
eight mills for which the Klipsun company handles the 
exclusive output. It caters principally to the railroad 
trade, but also is prepared to take care of yard trade and 
can ship anywhere in the country. 

The Old Oregon Lumber Co., this city, of which R. H. 
Blair is manager and J. D. Collins handles the lumber 
sales, has recently added to its middle western sales 
force. J. W. Parker henceforth will handle northern Ne- 
braska and South Dakota business. He was formerly with 
the Louisiana Lumber Co. and is said to have a wide 
acquaintance with the trade. C. D. Rosenberry will take 
charge of the southern Nebraska and northern Kansas ter- 
ritory, having headquarters at Lincoln. C. W. Culver, an 
experienced lumber salesman, is now covering eastern 
territory, with headquarters at Chicago, and on the Ist of 
December H. A. Giffen took charge of the Denver terri- 
tory, and will cover southern Wyoming and Colorado. 
With the exception of Mr. Culver, the Old Oregon’s sales- 
men will all attend the Nebraska Lumber Dealers’ Asso- 
ciation meeting at Lincoln, January 12. 

In order to introduce red cedar siding to prospective 
buyers the Washington Cedar Products Co., Seattle, has 
devised a novel scheme. In every car of shingles which 
the company ships a small bundle of cedar siding is 
placed, attractively labelled as follows: ‘‘This is a 
sample of red cedar siding. This bundle of Washington 
red cedar siding is for your inspection and careful exam- 
ination. It will last many lifetimes, without checking, 
warping or shrinking. Paint a piece. No wood takes 
paint or oil better.’’ The Washington Cedar Products 
Co. is a selling company for a large per cent of the cedar 
siding manufactured. It is to be hoped that the com- 
pany’s efforts to increase the market for this wonderful 
wood will be successful. 

A. J. Cole, of Doty & Cole, timber land dealers of 
Seattle, is of the opinion that much timber will move 
during the coming year. Mr. Cole states that the lumber 
market is bound to improve shortly after the first of the 
year, and that as soon as the price of lumber begins to 
advance there will be much doing in the timber land busi- 
ness. Doty & Cole, besides owning a large amount of fine 
timber in Washington and Oregon, have listed many tracts 
of fir, spruce and cedar, which they expect to dispose of 
during the coming year. Mr. Cole states that he is con- 
fident that within five years timber values will have, dou- 
bled in Washington and Oregon, and he has a very con- 
vineing line of argument to base these ideas on. 

E. A. Lindsley, Lindsley Bros. Co., of Spokane, 
extensive handler of cedar products, who is also inter- 
ested in the Carbolineum Paving & Treating Co., of 
Spokane, was in Seattle recently on business in con- 
nection with contracts his company has for wood block 
paving. It recently completed paving the new Monroe 
Street bridge in Spokane with wood blocks treated with 
earbolineum. 

A visitor in Seattle last week was Henry Karrick, 
who has been making his headquarters in Spokane the 
last year, engaged in shipping Idaho white pine for 
export to South American points. Mr. Karrick has 
maintained a residence in Seattle for several years, 
although he has been in Spokane and the East most 
of the time for the last year. 





WESTERN WASHINGTON NOTES. 


TacoMA, WASH., Dec. 30.—Maj. Everett G. Griggs, of 
the St. Paul & Tacoma Lumber Co., president of the Na- 
tional Lumber Manufacturers’ Association, left Thursday 
for Chicago, where he will attend a meeting, January 8, 
of the board of governors of the National association. 
Maj. Griggs planned to make a brief stop at St. Paul to 
look after his private interests there. Leonard Bronson, 
manager of the National association, will leave next week 
to attend the Chicago meeting. Both expect to be away 
several- weeks. 

Red cedar shingles are very quiet, according to Clarence 
EK. Hill, of the Hill Lumber Co. He states that many 
mills are shut down, stocks on hand are low and that a 
general feeling pervades the trade that prices will begin 
to advance a little after the first of the year, as they 
always do. The general situation is fairly good. Pre- 
yailing quotations to the East are $1.40 to $1.45 for 
stars and $1.75 to $1.80 for clears. 

The Lindstrom-Handforth Lumber Co. finds a likely 
string of inquiries coming into its offices and feels that 
by the end of another 30 days conditions will have im 
proved materially. The company’s mill at Rainier is idle 
for the annual overhauling, but with stock on hand to 
eare for the trade. 

A. H. Deming and R. R. Streets have leased the Olym- 
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We have a very 
complete stock of 


HEMLOCK 


On hand in good shipping condition. 
Any one interested, we would be 
pleased to quote delivered prices. 





Also have 2 and 3" plank in Tamarack 
and can cut timber up to 10x10—30'. 


Have you seen our latest 


Hardwood Stock Sheet ? 


The C. A. Goodyear Lbr. Co. 








TOMAH, WISCONSIN. 
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Hemlock and _ Lath and 
Hardwood White Cedar 
Lumber Shingles 





LET US QUOTE YOU 


on the next car of Hemlock Lumber, White Cedar 
Shingles, Hemlock and White Pine Lath. 


Large Stock, Straight or Mixed Cars. 





Prompt Shipments Guaranteed. Give us a Trial. 








WE WANT TO MOVE:— 


1 car each 5-4 and 6-4 No. 2 Shop 
1 sé 8- N 2 ia 


“ 4 oO. “ 
2 = 6-4 No.3 
1 a 8-4No.3 “ 
1 “each 5.4 and 6-4 No. 1 Common 
2 -4x12’’No. 2 oe 
2 “ each 5-4 and 6-4 No. 3 “in 
1 “ each 5 4 and 6-4 No. 4 6 
5 “ 1x12’. 8 to 20’ No.3 
2 = each 1x8&10” “* No. 3 sbi 
2 it “ “ “ ity No. 2 oe 


Please write for prices. 


RUST - OWEN LUMBER CO., Drummond, Wis. 








Bradley, Miller & Company 


BAY CITY, WEST SIDE, MICH. 
We Solicit your Inquiries for 


White Pine Lumber 
K. D. Window and Door Frames 
Mouldings 
Kiln Dried Maple Flooring 
Dimension Shingles and Box Shooks 























Shaffmaster & Stephens 


Wholesale Lumber 


YELLOW PINE, POPLAR, CYPRESS, 
HEMLOCK and HARDWOODS 
TOLEDO, - - - OHIO 
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NORTHERN WASHINGTON NOTES. 


For the present 





Extensive Logging Development About to Begin— 
Everett Gets Distributive Rates—County Commis- 
sioners Steer Shy of Precedent. 

EvERETT, WASH., Jan. 2.—It was announced this week 
that important logging operations would soon be begun 
in township 26, range 7, near Tolt, at what is known 
as the Stillwater camp. The Cherry Valley Logging Co. 
and the Weyerhaeuser Lumber Co. will work together, 
beginning early in the coming year. The two companies 
own about an equal amount of the timber and neither 
could get out its logs without crossing the land of the 
other. The Cherry Valley company has four miles of 
logging railroad equipment on the ground. 

A mandatory order to the Woodinville Lumber Co. 
requiring it to replace at once dam gates so that the 
Grace Mill Co., manufacturer of shingles, can resume 
operation, was issued last week by Judge W. P. Bell. 

The companies had an agreement regarding the dam, 
which was on the Woodinville company’s land. The 
question of damages as a result of the Woodinville com- 
pany’s action in letting the water out will be decided 
later. 

An order was issued last week by the State Public 
Service Commission giving Everett distributive rates. This 
means a reduction of at least 25 per cent on freight 
shipments from and to Everett. The order will help 
lumber as well as other lines of business. It is pre- 
dicted that many wholesale houses will come here as a 
result. Everett is now on an equal footing with Tacoma 
and Seattle as far as the rate for freight shipments is 
concerned. 

Rucker Bros. in the spring will begin logging a large 
tract of fine timber owned by them located near Oso, on 
Deer Creek. 

Machinery for the Grant & McKinley mill at Richey 
Lake has arrived and the company will be ready to 
operate the plant January 10. The output will be 30,000 
feet a day. 

The petition of residents along Stillaguamish River to 
the board of Snohomish County Commissioners that the 
county join saw and shingle mill men in constructing 
river restraints that will stop erosion was refused by 
the board this week on the ground that if the board starts 
this sort of work it will never end. 

Shingle mills generally were shut down last week and 
a number will not resume operation for a few weeks. 
The Oso Logging & Shingle Co., at Oso, and many 
other mill owners of Snohomish County have closed their 
plants. The Standard Railway & Timber Co.’s camp 
near Darrington closed just before the holidays and will 
resume operation about February 1. The Clark-Nicker- 
son Lumber Co.’s sawmill shut down December 30 and 
will remain out of commission until February 1. <Ad- 
vices from Jefferson County state that every shingle mill 
and logging camp closed for the holidays and 600 men 
are on a vacation. Several of the logging camps in that 
county will not resume operation until March 1. The 
shingle mills will open immediately after January 1. 

The O. K. Mill Company is operating its mill here at 
its full capacity. The mill manufactures lumber and 
siding and has several old orders on hand. 

The Milwaukee Shingle Co. at Lowell is running its 
shingle mill at its usual capacity. Demand is fair, al- 
though prices are not satisfactory, the management 
reports. 

‘he following shipments were made from the mill of 
the Crown Lumber Co. at Mukilteo: Charles Nelson, 
for San Francisco, 800,000 feet of lumber; Belle of Scot- 
land, for Australia, 300,000 feet of lumber; Minnie A. 
Caine, loading for San Francisco, 1,000,000 feet of lum- 
ber. Henrik Ibsen, due January 5, will take 300,000 feet 
of lumber to Australia. 





IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., Jan. 2.—The tone to the lumber 
business is slightly healthier than for some time, and 
millmen and sales managers generally, while they do 
uct think there will be a great improvement, due to the 
nearness of the coming political campaign, believe that 
business will be good enough to warrant starting their 
mills on regular schedules. This will be modified, how- 
ever, by many plants, and it is more than likely that 
numerous mills will run only eight hours pending posi- 
tive assurance of sufficient business to run full time. 
Shingles have remained at practically the same price 
for several weeks and the larger number of mills are 
closed. Few cars are in transit, and with stocks so low 
there is hope of an advance in both price and demand 
soon after the first of the year. 

The Olympia Lumber Co., long familiarly called the 
West Side Mill, has been reorganized and will prob- 
ably start up soon. The plant has been down several 
years. Mr. Streets, who was formerly connected with 
the plant, will remain in the new company. A Deming, 
of Little Rock, Ark., the new member of the corporation, 
has been operating a shingle mill which will be moved 
to Olympia and run in connection with the sawmill. The 
plant has been kept in fine shape during its long idle- 
ness and will require little work tq put it in shape to 
start. The new concern is known as the Thurston Lum- 
ber & Shingle Co. 

J. C. Neville, of the Walville Lumber Co., has returned 
from a month’s trip to eastern lumber centers. 

The new plant of the Chehalis River Lumber Co. is 
ready for operation, and has been‘run a few days to 
limber it up. It is an improvement on the one recently 
burned, which was considered a model for an inland 
mill. The company has a number of good orders. 

The Southwest Manufacturing Co. has been organ- 


ized to operate the shipbuilding plant at Raymond, which 
has been idle several years. ‘The plant was sold at re- 
ceiver’s sale and the new company has ample capital 
to go ahead with the building of boats. The officers 
are C. I. Hinkle, president; S. M. Bomber, secretary, 
and E. E. Case, manager. 

The schooner Edward R. West is loading on Willapa 
Harbor for Santa Rosalia, Mexico, and will clear in a 
few days. 

The H. H. Martin Lumber Co., whose plant has been 
closed for six months, is getting in shape to start as 
soon as market conditions will justify. Its equipment 
has all been overhauled and it is getting figures on a 
new gang trimmer of the latest type. The equipment 
will probably be installed early in the coming summer. 

A number of prominent lumbermen of the Coast held a 
meeting in this city Saturday for the discussion of ways 
and means in advertising and marketing of lumber. 
Among them were several managers of Jumber agencies. 
The plan is to get at the actual benefits to be derived 
from these agencies. 

The Lebam Mills & Timber Co.’s plant has been closed 
several months, but has been remodeled and repaired 
so it is in shape to start up on short notice. There 
have keen some changes in the ownership and consider- 
able improvement in the logging department. 

A movement is on foot among millmen to encourage 
the use of wood blocks for paving, and the publicity 
campaign that is now being organized will probably be 
able to increase this branch of the business. 

J. P. Guerrier, of the Centralia Shingle Mills Co., is 
on his way to California. His family is with him, and 
they will spend the rest of the winter touring the state 
by automobile. 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Dec. 30.—Most of the lumber 
and shingle mills in this vicinity are idle, but with a 
far better feeling that things are going to be better 
within the next few months. For the first time in six 
months or longer local manufacturers express confidence 
that the early part of the new year will bring prosperous 
conditions in all lines of business. Orders are being 
booked ahead; repairs are being made in many of the 
plants that are closed; local sales are becoming stronger 
and inquiries for both rail and cargo shipments are 
highly encouraging. Local mills have been piling up 
lumber and more of the air-dried will be available in the 
spring than ever before. ; 

The Bellingham Bay Lumber Co. closed today, with 
the retirement of Fred Baker as manager. No announce- 
ment is made as to the plans of the owners. The Morri- 
son Mill Co.’s plant closed a week for repairs and is 
again in operation. This company will soon begin getting 
out boxes for next season. The Earles-Cleary mill and 
the plant of the Whatcom Falls Mill & Timber Co. are 
closed for a few weeks. The E. K. Wood mill closed 
only two days for Christmas. The plant of the Larson 
Lumber Co. closed for a week for Christmas but will 
resume operation after January 1. 

The Standard Oil Co. has closed a deal for the pur- 
chase of $60,000 worth of filled-in tidelands on the 
water front. 

George Cooper, of the Hazel Mill Co., reports increased 
inquiries for lumber, slightly increased prices and an 
exceptionally strong demand from British Columbia 
points for high grade rough lumber. 

J. H. Bloedel, of the Larson Lumber Co., Seattle, spent 
three days in Bellingham this week. 

F. J. Wood, of the E. K. Wood Lumber Co., says it 
has a number of orders on the books that will be filled 
in the early part of the year. 

R. S. Coryell, of Newark, N. J., has become associated 
with Clyde Wetherman, formerly of Aberdeen, in the 
purchase of the old Stout-David mill property at Blaine. 
Work will be started shortly after the first of the new 
year putting the uncompleted plant in shape for opera- 
tion. 

The reduction of 10 cents a hundred pounds on shingle 
shipments from Washington to Colorado points will mean 
a better demand and better prices for the product of the 
mills of this section, say manufacturers. Mills of north- 
western Washington can now compete with those of 
Oregon and California in the Denver territory. The 
reduction on the lumber rates from Washington to Ne- 
braska points is also a welcome bit of news to local 
manufacturers. The Larson Lumber Co. especially ships 
large quantities to Nebraska, having an agency in that 
state for handling a part of the output of the local plant. 

-~7 
PPP PPP PP PPP LPL 

When you want anything and don’t see it advertised in 
this issue, write to the Bureau of Information, AMERICAN 
LUMBERMAN, Chicago. 





A SUCCESSFUL SAWING SEASON. 


NortH YAKIMA, WASH., Jan. 2.—The plant of the Cas- 
cade Lumber Co. in this city shut down December 22, 
after a very successful sawing season, leaving about 
10,000,000 feet of logs in the mill pond to begin sawing 
next spring. The cut of the plant was about 30,000,000 
feet this year, being 10,000,000 feet less than the output 
during 1910. Last summer for only two months day and 
night shifts were operated. Sawing will be resumed 
early in March. The mill has an output of about 125,000 
feet a day of ten hours, and has been sawing about two- 
thirds western pine and one-third fir. 

The Cascade Lumber Co.’s timber lies on the eastern 
slope of the Cascade Mountains, that near the summit 
consisting largely of fir, and logging operations in this 
timber are carried on with five donkey engines, and the 
logs brought out over three miles of railroad owned by 
the lumber company, connecting with the Northern Pa- 
cific, over which the logs are brought to North Yakima. 
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The pine timber is logged directly to the Yakima River 
and its tributaries and driven to the mill. A year ago 
the company put in about 30,000,000 feet of logs, but 
this winter, owing to the supply of logs on hand, it 
will probably put in only about 20,000,000 feet. 

Manager A. H. Huebner states that the company will 
the coming year pay more attention to the manufacture 
of cut sash and door stock, and k. d. frames, and do less 
in the way of making stock doors. The plant of the 
company is one of the most complete in the Inland Em- 
pire, consisting of a sawmill equipped with two band 
mills, a planing mill, box factory and sash and door fac- 
tory, thus providing for the thorough working up of the 
lumber. Mr. Huebner is a young man full of energy and 
determination, who was brought up in the lumbering 
school of the Mississippi River country, having been 
with the Carson & Rand interests at Burlington, Iowa, 
prior to coming to North Yakima seven years ago, and 
shortly afterward succeeding to the position of manager. 
The same interests are large owners of the Cascade Lum- 
ber Co., together with A. E. McCartney, of St. Paul, and 
R. E. Slaughter, of Hudson, Wis., who is president of the 
company. 

In addition to its manufacturing interests the Cascade 
Lumber Co. operates 15 retail yards, in what is termed 
the Yakima Valley, with P. C. Palmer, auditor, in charge 
of them. J. 8S. Rhodes is superintendent of the plant and 
has charge of the sales department. Mr. Rhodes recently 
returned from a visit to his parents at his old home at 
Ripley, W. Va. It was his first home-coming in 26 
years and he had a very enjoyable Thanksgiving dinner 
with the old folks. While in the East he visited St. Louis, 
Kansas City, Omaha and Denver, looking into lumber 
conditions, which he states are somewhat improved. 

North Yakima is one of the marvelous cities of the 
West and the metropolis of Yakima Valley, one of the 
world’s greatest fruit raising regions. In 1900 the 
census gave North Yakima 3,106 people, and the census 
of 1910 gave it 14,082, and it is estimated that today 
there are 18,000 people in this little city of paved streets, 
beautiful homes, excellent schools and numerous 6-story 
brick and concrete modern office buildings. The future 
of this country searcely can be guessed at. Many tracts of 
what hitherto has been classed as arid lands are gradually 
being put under irrigation by means of Government 
reclamation work and private enterprise and everywhere 
are little communities springing up, devoted to fruit, 
agriculture and stock raising. The production of fruit in 
the Yakima Valley for the season 1910 was slightly in 
excess of 4,000 carloads, of which at least 3,000 were 
apples. It is estimated that for this fruit not less than 
$3,250,000 was received and there are many well posted 
fruit raisers who expect that in ten years the Yakima 
Valley will ship 50,000 carloads of fruit annually. This 
means a vast consumption of box shooks, as well as of 
lumber for ranch and home building purposes, so it is 
seen that the Cascade Lumber Co. has here at home an 
increasing consuming territory. 





MAKING A TOWN. 


McCLEARY, WASH., Jan. 2.—The Chehalis Fir Door 
Company, whose plant in this city is practically com- 
pleted, expects to have its machinery moved and plant 
in readiness for operation some time in January. This 
company has for years operated a large sash and door 
plant at Chehalis, Wash. The Henry McCleary Timber 
Company, however, which practically owns the Chehalis 
Fir Door Company, has all of its saw mill and timber 
holdings at this point, and when the sash and door busi- 
ness became of so much importance that it, was necessary 
to construct a new and larger plant the? feasible loca- 
tion for this plant was at McCleary, near the source of 
the raw material. While building a new plant the com- 
pany has had imposed upon it also the duty of building 
the town. For the convenience of its employees fifty 
cottages have been built already and a modern hotel has 
been begun. The plant will probably employ about 300 
men and its capacity at the outset is to be 2,000 doors 
daily. This may be increased as market conditions war- 
rant. 

The town of McCleary is named for Henry McCleary, 
president of the Henry McCleary Timber Company, and 
vice president of the Chehalis Fir Door Company. Mr. 
McCleary is a pioneer lumberman of the West coast and 
is well known to many readers of the AMERICAN LuM- 
BERMAN. The photograph 


IN THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND HoQuiAM, WASH., Jan. 2.—Despite the 
large surplus of logs on the market many small logging 
operators are preparing to begin work immediately. Spring 
operations of lumber manufacturers probably will prevent 
logs going any lower in price. 

Many of the mills on Grays Harbor are shut down to 
make repairs. Among these are the Hulbert and the 
American. The Grays Harbor and Northwestern mills 
will be shut down for from three to four weeks. The 
Aberdeen Lumber & Shingle Co. will install a complete 
carriage track and carriage, and the foundation of the 
mill will be renewed. The Aberdeen company has leased 
the plant of the Western Mill Co., which for over two 
years has been standing idle. The mill has a capacity of 
100,000 feet and will probably be put into operation 
at once. 

It is reported that lumbermen of Grays Harbor are 
negotiating for securing an order for from 10,000,000 to 
15,000,000 feet from the smaller line yard dealers in dif- 
ferent sections of the country. This business probably 
will be placed within the next week. In the-last three 
weeks the value of timbers and dimensions has gone up 
$1 and there is a decidedly better tone to the market. 
Many of the milling companies on Grays Harbor are wir- 
ing their eastern representatives to maintain the present 
discount and in some cases to hold for an increase. 

George H. Emerson, manager and part owner of the 
Northwestern Mill Co., of Hoquiam, has left for an ex- 
tended trip through Mexico and Central America. He 
expects to be gone several months and will go over the 
district traversed by the Tehuantepec Railroad and thence 
to the Panama canal. 

Aberdeen ship builders look for decided activity in the 
next two or three years, saying that with the Panama 
Canal completed many more vessels than are now avail- 
able will be required to transport lumber from the Pacific 
to the Atlantic seaboard. Even now tonnage in the coast- 
wise trade is so scarce that many of the vessels are com- 
pelled to load night and day while in port. 

A few changes have been made in the forces of the 
Pacific Lumber Agency for the coming year, chief among 
them the extension of territory by the appointing of a 
sales agent in Norfolk, Va. James Shaw, formerly con- 
nected with the Pacific Lumber Agency in this city, will 
go to Denver, Colo., where he will have charge of sales. 

The new steel steamship that Wilson Bros. & Co., lum- 
ber manufacturers of Aberdeen, are having built for them 
on the Atlantic Coast will be brought around the Horn 
next summer by Capt. C. E. Allen, of the steamer Svea, 
owned by the Wilson people. He will go to the Atlantic 
Coast in July to take command of the Columbia, as the 
new vessel will be called. It will be fitted up to carry 
fifty first class passengers in addition to its lumber cargo. 





KING OF THE FOREST. 


The largest tree ever cut by the Potlatch Lumber Co., 
and said to be the king of the forest, was logged re- 
ecently near Bovill, Ida. The tree scaled 29,800 feet. It 
was 207 feet long and 26 feet around the butt. It was 
428 years old. The first log cut from the butt end was 
32 feet long and contained 7,200 feet of lumber. This 
is declared to be the largest white pine log ever cut. 


PPP PPP PPP PPP 


MEDITERRANEAN CONCERN DESIRES AMER- 
ICAN CONNECTION. 


A business firm in a Mediterranean country desires 
to correspond with American exporters of the follow- 
ing goods: 


White and red boards and scantlings for making.,doors, 
windows ete, %, %4, %, 1% and 2 inches thick, 8 to 
13 inches wide, and, if possible, 12 to 14 feet long; pitch 
pine in logs 20 to 40 feet long, 8 to 15 inches square; 
mahogany for furniture 12 to 30 feet long, 18 to 30 inches 
wide; satin walnut for furniture 4, %, %, 1, 1%, 1%, 2, 
3 and 4 inches thick, 6 to+15 or more inches w ide, 9 to 16 
feet long; black walnut 9 to 16 feet long, 10 to 16 inches 
wide ; window glass; staves for making fruit barrels of 
beech or any other kind of wood, sizes 32 to 36 inches long, 
2 to 6 inches wide, and % inch thick; beech boards and 
seantlings, %, 1, 14, 1%4, 2, 3 and 4 inches thick, 6 to 14 
inches wide, 12 to 16 feet long. 

The concern states that it has been in business over 
a hundred years, its practice being to pay cash against 
documents. Bank references are furnished. Concerns 
interested in this inquiry will be placed in communi- 
cation with the inquirer on request. 





from which the accomp2ny- * 
ing cut was made was taken 
at the new office building of 
the plant at McCleary, a 
shingle covered. building of 
the bungalow type. Mr. 
McCleary, the figure at the 
left, has always had an 
aversion to photographers, 
and in this case was the 
innocent victim of a diabolic 
scheme worked out by 
George J. Osgood, whose 
high forehead is very notice- 
able on the right of the pic- 
ture. Mr. Osgood usually 
wears his hat on such oeca- 
sions, but in this instance 
he was too busy directing 
Mr. MeCleary’s attention to 
the landscape in order to get 
him into the right pose for 
the photographer. Mr. Os- 
good is president of the 
Chehalis Fir Door Company 
and vice president of the 
Henry McCleary Timber 
Company. 





HENRY McCLEARY. 
Officers of the Chehalis Fir Door Company. 





GEORGE J. OSGOOD. 








lga- EASTERN MICHIGAN2aq| 
Dry Michigan White Pine 


SAWED IN 1909. 


9,000 ft. 1x4 No. 1 Barn 
1,000 ft. 1xS No. 1 Barn 
2,000 ft. 1x6 No. 1 Barn 

















This stock 


6,000 ft. 1x8 No. 1 Barn tee F 
- 1,000 ft. 1x10 No. 1 Barn sound re 
2,000 ft. 1x4 No. 2 Barn knotted 


6,000 ft. 1x4 No. 3 Barn and 


25,000 ft. 1X6 No. 3 Barn we will 
14,000 ft. 1x8 No. 3 Barn quote 
14,000 ft. 1x4 No. 1 Box dalicevall 
11,000 ft. 1x6 No. 1 Box prices 


30,000 ft. 4-4 R.W. No. 3 Cuts aaa 
100,000 ft. Shorts 10’ long licati 

30,000 ft. Shorts 4’-8’ long Seo 
j 22,000 ft. 8-4 No. 1 Box 


Salling Hanson Company 


\s GRAYLING, MICHIGAN. 


























Johannesburg Mfe. Co. 








WE HAVE IN STOCK: 


125 M ft. 4-4 No. 2 Com. & Bet. Basswood 
200 M ft. 5-4 No. 2 Com. & Bet. Basswood 
175 M ft. 4-4 No. 2 Com. & Bet. Birch 
100 M ft. 5-4 No. 2 Com. & Bet. Birch 
30 M ft. 4-4 No. 3 Common Birch 
30 M ft. 4-4 No. 2 Com. & Bet. Elm 
3000 M ft. 4-4 and 8-4 Hemlock 


Write for Prices. 











Johannesburg, Mich. 

















Any Items Here You Need? 


750,000 ft, 5-4 No. 3 Comnion Beech and Maple. 
400,000 ft. 6-4 No. 3 Common Beech. 
100,000 ft. 5-4 No. 1 Common and Better Basswood. 
150,000 ft. 5-4 No. 1 Common Basswood. 
80,000 ft. 5-4 Ist and 2nds Basswood. 
40,000 ft. 8-4 No. 1 Common and Better Basswood. 
50,000 ft. 6-4 No. 3 Common Elm. 
300,000 ft. 8-4 C. and Better Hemlock. 
2,000,000 ft. 8-4 No. 3 Hemlock. 





We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. mtcuicix 


We Can Ship Mixed Orders 


without unnecessary delay as we own and 
operate our own mills, and by carrying 
well assorted stocks can ship in addition to 
White Pine Lumber, 
Dimension, Shingles, 
Worked Mouldings, 
Maple Flooring, K. D. 
Frames, Eox Shooks. 


Prices on Request 














i 
E. B. Foss & al, 


MANUFACTURERS 
Bay City, Michigan 


Established 1877 Telecode Used. 
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IM PITTSBURG “@e| 
For Sale: >) 


(7 ASHTOLA, PA. 
Ready for Immediate Shipment. 














975 pieces 30’ 50 Ib. section steel rails 
766 pieces 30’ 45 Ib. section steel rails 
4—50 Ib. Frogs 
3 pair 50 Ib. Switch Points 
Angle bars and bolts weighed in. 
PRICE, $21 per ton F.O. B. Ashtola. 
ALSO about 
5 miles 40 Ib. Relayers at Davis, W.Va., 
angle bars weighed in. PRICE, $21 per 
ton F. 0. B. Davis. 


All Guaranteed First-class Relayers. 


E. V. Babcock & Co. 


Pittsburgh, Pa., U.S. A. 
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i Wm. Schuette & Co. Inc. 





; Manufacturers and Wholesalers i 
NORTH CAROLINA AND WHITE PINE, 
CYPRESS, POPLAR. MAPLE AND OAK 
FLOORING. PACIFIC COAST PRODUCTS 


Mills, Belhaven, N. C 


New York Office, No. 1 Madison A: Ditto 
New York Olfie, No, 1 Madima dre. §=Pittsburgh, Pa. 


SEES SSS _— 








Forest Lumber Company 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce 
Hemlock and Hardwoods 


Saw Mill, 
Konnarock, Va. 


Pittsburg, Pa. 











Cre rtohiono htc toltol ios (tohtonto nto) 


North Gai = 


White Pine, Poplar, Hemlock 
pruce, Lath and Shingles 





Our Stocks are complete and can give prompt service 


-WILLSON BROS. LUMBER CO. 


PITTSBURG, PA. 








: J. L. LYTLE LUMBER COMPANY | 


Manufacturers and Wholesalers 


$ West Virginia Hardwoods 


PITTSBURGH, PA. 
















ie is Smith & Company ‘ 


Manufacturers and Wholesalers 


North Carolina and Long Leaf 
YellowPine, Hemlock and Poplar 











KILN DRIED N.C. PINE 


OUR SPECIALTY. JOHNSTOWN, ais 


Scnssmaeennnaannen SASS ASA So 








A NEW BOOK OF PLANS 


“Construction of Dwelling Houses 
and Bungalows,” just off the press; 215 
pages. Plans and specifications of 
houses and bungalows, and descrip- 
tion of different kinds of construction 
material. Specifications and plans 
for each building and estimate of cost. 
Bound in stiff cloth covers, $1 post- 
paid. Send for our catalog of books. 


\ AMERICAN LUMBERMAN, 
Tt 431 South Dearborn St., CHICAGO, ILL. 





























THE INLAND EMPIRE TRADE 








IN THE WESTERN PINE COUNTRY. 
SPOKANE, WASH., Jan. 2.—The Washington Mill Co. 
is increasing its box factory capacity about 30 per cent. 


During the year the company manufactured 1,500,000 
fruit boxes. J. C. Barline, its general manager, an- 
nounces that in 1912 this will be increased to 2,000,000 
boxes. The factory is being rearranged in general, the 
expansion necessitated by the big demand for boxes 
to take care of the Northwest fruit crop. The company 
will not adopt its usual custom of closing the entire 


plant for repairs this winter, 
ment at a time. 

J. L. Strang, Annie M. Strang and L. L. Westfall 
have incorporated under the name of the Beaver Creek 
Lumber Co., with capitalization of $50,000. The con- 
cern will erect a sawmill, planer, lath and box factory 


but will close one depart- 


near Deer Park, and will start manufacture of boxes 
early in the year. 
Oil will be used extensively as fuel on the logging 


railroads of the most important lumber companies in the 
Inland Empire within another vear, according to A. IL. 
Flewelling, president of the Western Forestry & Conser- 


vation Association. This fuel will eliminate the possi- 
bility of sparks, thus lessening the danger of forest 
fires. Mr. Flewelling says the Milwaukee Land Co., of 


which he is manager, will install oil burners next sum- 


mer. QOil is now used by the Potlatch, Blackwell and 
Milwaukee companies. 

William Kroll, of the Sparrow-Kroll Lumber Co., of 
Kenton, Mich., has moved to Spokane, where he has 
bought a beautiful residence. He will take an active 
part in his sons’ business, the Kroll Lumber Co., which 
has offices here. 

George Duffy, of the Day-Luellwitz Lumber Co., has 
been elected commander of the local branch of the 
Spanish American War Veterans. 

The Craig Mountain Lumber Co. is putting in logs at 
its mill at Winchester, Ida., to supply a 10-hour run 


next season. 

The H. J. Anderson Lumber Co. has just closed a con- 
tract for 660,000 feet of railroad stock of all classes for 
delivery in Montana. Mr. Anderson has also bought 
250,000 feet of inch white pine from the Phelps Lum 


ber Co., which is now being shipped to New York. Sev- 
eral other substantial orders will be closed in Montana 


next week, Mr. Anderson says. This company boasts of 
having shipped the largest car of lumber ever sent out 
of the Inland Empire. December 16 it sent a car to 


ihe Middle West containing 38,399 feet of inch white 
pine. In October it shipped a car containing 694 ties 


containing 29,148 feet of lumber, said to be the 
carload of ties ever sent out of the Northwest. 
The Oregon-Washington Railroad & Navigation Co. 
announced December 30 a reduction in rates on lum- 
ber and shingles from eastern Washington to points 
in Nebraska. The reductions amount to from 8 to 10 
cents a hundred. Reductions on cottonwood, fir, hem- 
lock, pine and spruce amount to from 5 to 6 cents, 
according to points reached, and from 4 to 5 cents on 
cedar lumber and shingles. 
William P. Ross, of Victoria, 


largest 


minister of public 


lands, has made official recognition of the Western 
Forestry & Conservation Association, of which Judge 
A. L. Flewelling is president. Mr. Ross indorses the 


movement and enclosed a check for £100 as a govern- 
ment contribution to expenses. 

Spokane building permits for the year 
reached a total of $3,310,020. 
compared to 1910. 


just closed 


This is a falling off 





WESTERN WOOD BLOCK PAVING PLANT. 

SPOKANE, WASH.. Dec. 26.—Inland Empire lumbermen 
are endeavoring to introduce wood block paving, and to 
this end the Carbolineum Treating & Paving Co., of 


Spokane, which is owned by lumbermen, is, wherever pos- 
sible, securing contracts for paving with treated wood 


blocks. This company not long ago completed a plant 
in Spokane for the purpose of treating paving blocks 
and ties. The company has a tie yard adjoining the 
plant, where there is a tie treating plant of its own 
invention, capable of turning out 2,500 ties a day, treated 
with carbolineum. It guarantees this will double the 
life of the tie. The wood blocks are given the pressure 
treatment, and as an example of their life the wood 
block paving on Fourth street, Portland, Ore., is pointed 
to with pride. 

This paving was laid eleven years ago, and since then 
not one cent of expense has been paid out for repairs. 
Removing the blocks for repairs to water pipes, they were 
found to be in perfect condition, without the 


showing 
slightest sign of decay. 





The Carbolineum Treating & Paving Co., of Spokane, 
has treated about 50,000 ties since it began operations, 
and prospects for future business are reported to be very 
bright by E. A. Lindsley, secretary and treasurer of the 
company. The company has just completed a contract 
for 1,000 poles for Colorado, which will be treated at this 
plant, and also a carload of lumber for the county, to 
use as curbing in road building. These instances are 
given to show that an effort is being made to increase 
the uses of wood in all branches of industry, and to show 
great saving in the preservation treatment. The plant 
of this company is equipped with all modern machinery, 
and it is proposed to install an additional plant to in- 
crease the capacity for the coming year’s business. As- 
sociated with Mr. Lindsley in the company is his brother, 
C. P. Lindsley, who is vice president of the Craig Moun- 
tain Lumber Co., extensive lumber manufacturer at 
Winchester, Idaho. The brothers are also members of 
the Lindsley Bros. Co., producer of cedar poles and posts. 





CUT AND SHIPMENTS OF EMPIRE MILLS. 

SPOKANE. WASH., Dec. 30.—Inland Empire mills cut 
curing 11 months, from January 1 to December 1, ap- 
proximately 737,778.582 feet of lumber, according to 
figures of the Western Pine Manufacturers’ Association. 
The total shipments for the same period were 614,826,457 
feet, making the cut over the shipment, 112,956, 122 feet. 
Estimating “the eut for December to be 45 ,000,000 feet, 
and the shipments to be 47,000,000 feet, the total cut 
for the 12 months would be 782,778,582 feet, and the 
shipments, 661,822,000 feet. The ype sales of the 
year were made during April, when 67,959,835 feet was 
disposed of. The record cut of 101,363,469 feet was 
made in June. 

While the lumber trade for the year has been consid- 
erably below normal, the depressed conditions were not 
unexpected, but local manufacturers are optimistic over 
the outlook for 1912, as retail yard stocks are low and 
badly broken, necessitating general buying as soon as 
the demand warrants. Railroad construction throughout 
the West, too, is expected to call for big orders for ties 
and bridge timbers. 

A new factor in the Idaho white pine’ industry is the 
foreign market. During the year just closing, several 
million feet of that product have been shipped to South 
America and South Africa. Local lumbermen say that 
prospects for an increase of trade in these localities are 
bright for 1912. During the year the province of Canada 
called for over 43,062,000 feet. That market, if not ham- 
pered by more severe tariff laws, will be further devel- 
oped by Inland Empire mills next year. 

The influx of settlers to the territory including Wash- 
ington, Idaho, Montana, and Oregon has created a good 
market for local products. This trade, too, promises to 
expand considerably during 1912. 





IN THE YAKT WATERSHED. 

Lipsy, Monv., Jan. 2.—J. H. Ehlers, in charge of the 
extensive mining and water power development work at 
Yakt Falls, in the extreme northwestern part of Montana, 
has interested eastern capitalists in the great amount of 
timber suitable for paper pulp in the Yakt watershed and 
expects to have these men on the ground early next sum- 
mer to perfect plans for a large sawmill and wood pulp 
plant in the vicinity of Yakt Falls, where electric power 
will be developed. His plans contemplate the building of 
an electric railroad in the Yakt Basin and the use of the 
most modern electric logging and manufacturing appli- 
‘neces in utilizing the immense stands of timber in that 
locality. 

The mature timber in the Yakt will be removed under 
a careful system of forestry management, which will pro- 
vide for only partial cuttings from each ‘tributary water- 
shed to extend through a rotation of many years. This 
will insure a permanent, sustained yield of timber from 
that region, which is in the Kootenai National forest, and 
guard against the denudation of any part of the forest. 

It is expected to develop 3,400 horsepower at the falls, 
which will also be used in the operation of the mines at 
Sylvanite. Mr. Ehlers has just returned to Spokane after 
a visit to Libby in connection with this work. 





IN THE FLATHEAD VALLEY. 
KALISPELL, Monv., Jan. 2.—Practiecally all salesmen 
are in and both manwfacturer and retailer are busy 
taking inventories. The indications are that the demand 
will be fairly good soon after the holidays and that 
better prices will prevail on practically all items. 
W. R. Taft, who manages a retail yard at Big § 


Sandy 
for the St. Anthony & Dakota Elevator Co., 


of Minne- 
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apolis, was in this district last week and said that the 
outlook for a good spring trade is very bright in his 
territory and crop conditions were never better. 

Without doubt there will be no delay by the Great 
Northern Railway in constructing the Mondak-Helena 
cutoff, the contract for 32 miles of the main line having 
actually been let. The cutoff will open up to transporta- 
tion one of the richest farming sections in eastern Mon- 
tana. 

T. D. Farrow, of Spokane, Wash., was in this district 
the latter part of the week, looking after his mill at 
Lake Five. 

A meeting of all forest rangers in the Blackfeet Na- 
tional forest was held in the office of Supervisor R. P. 
McLaughlin last week to discuss the best methods and 
formulating plans for the protection of the forest from 
fires during the season of 1912. A similar meeting of all 
forest supervisors within the state will be held at Missoula 
during the latter part of January. 





OREGON 











ON THE COLUMBIA RIVER. 


Encouraging Outlook for 1912—-Improved Railroad 
and Retail Demand — Foreign Trade Increasing— 
Collector of Customs’ Annual Report. 


PORTLAND, ORE., Jan. 2.—The new year is looked to 
by lumber manufacturers and dealers in this district with 
hopes for a much larger volume than was enjoyed dur- 
ing 1911. Indications all are good and there is a much 
better feeling among the leading lumbermen. While com- 
plete statistics are not available it is said that the out- 
put of the sawmills in Portland and its immediate vicinity 
during 1911 was about 800,000,000 feet, or about 50,000,- 
000 feet greater than during the preceding year, but with 
the mills now established it could have been more than 
1,000,000,000 had they operated full time throughout the 
year. During the last two months a considerable curtail- 
ment has been noted, and with beneficial effect. Three of 
the larger mills are closed for annual repairs and the 
plant of the North Pacifie Lumber Co. will probably be 
shut down for three or four weeks at once. The idle 
mills are those of the Eastern & Western, Peninsula and 
Portland lumber companies. The last named was closed 
December 30 and will remain idle for a month. Mean- 
time the machinery will be given a thorough overhauling. 
The mill of the Eastern & Western Lumber Co. has been 
undergoing repairs and will probably resume operation 
within the next two weeks. A great deal of the surplus 
stock has been worked off. Curtailment of output has 
been general throughout the state and values are consid- 
erably firmer than a month ago. It is reported that the 
railroads have placed orders for a great deal of car 
material, and retail yards in the Middle States are said to 
be placing orders more freely than for several months. 
Foreign demand is increasing, and California is placing 
orders in a way that indicates improved conditions in that 
direction. 

F. A. Sullivan, assistant manager of the Douglas Fir 
Sales Co., which handles the rail output of fourteen large 
Oregon mills, reports business fair with the outlook much 
improved. He says that indications are all in favor of a 
real awakening in business. Manager Duncan, who left 
for the East about four weeks ago, is expected home this 
week. 

Henry B. VanDuzer, manager of the Inman-Poulsen 
Lumber Co., states that business has picked up consider- 
ably recently but sees considerable room for improvement 
as regards prices and he looks for a steady improvement 
in that direction. 

According to the records of the collector of customs of 
the Port of Portland, mills in this city shipped to foreign 
ports last year 85,000,000 feet of lumber, as against 
125,000,000 feet during 1910, a falling off of about 
40,000,000 feet. The greatest loss was made during the 
first few months of the year, the closing months making 
a better showing as compared with the volume of former 
years. The foreign demand improved much during the 
month just closed. California shipments for the month 
aggregated approximately 13,000,000 feet. 

H. T. Burntrager, who for two years has been Portland 
manager for the Lester W. David Co., which is interested 
in the mills of the Monarch Lumber Co., will engage in 
the lumber business on his own account in this city. His 
resignation became effective December 30 and his tem- 
porary successor, J. B. Ferguson, arrived from Vancouver, 
B. C., to fill the vacancy. Mr. Ferguson has been with 
Mr. David a number of years, looking after interests in 
Canada. 

The Whitney Co. (Ltd.), has issued an announcement 
to the effect that its property interests have been segre- 
gated, as follows: ; 

All lands, properties, rights ‘and logging plant known as 
the Whitney Logging Operation at Blind Slough, Clatsop 
County (Columbia River), Oregon, will be turned over free 
and clear of incumbrances and debts on January 1, 1912, to 
a corporation organized under the laws of Michigan, whose 
title will be the Columbia River Company. 

All property of whatever kind and description owned else- 
where than in Clatsop County, Oregon, by the Whitney Co. 
(Ltd.) will be handled and administered as ‘heretofore at 
the company’s office, 904 Lewis Building, Portland. 

Another annuoncement issued in conjunction with the 
former states that the Columbia River Co. has been or- 
ganized under the laws of the state of Michigan with 
capital of $250,000, the capital having been subscribed 
for in cash by the stockholders of the Whitney Co. (Ltd.). 
The officers of the Columbia River Co. are David C. Whit- 
ney, chairman; Russell Hawkins, president; Charles 
Stinchfield, sr., treasurer; George B. Remick, secretary ; 
A. B. Wastell, manager. Oregon headquarters will be 
maintained in the Lewis Building, Portland. The Michi- 
gan office will be in the Ford Building, Detroit, Mich. 


The official scale testing car of the states of Oregon 
and Washington arrived in Portland this week en route to 
Salem to receive its official stamp. It was tested by the 
state railroad commission in the presence of a number of 
representative lumbermen. The car is solid steel wita the 
exception of the running board on top. There is there- 
fore no way for it to vary in weight from time to time. 
The car will be put to work on the railroad scales in 
Oregon and then sent across the line into Washington for 
similar work. The arrival of the car is hailed with much 
satisfaction by lumber shippers, for the weight question 
has been a puzzling problem ever since the first carload 
of lumber was shipped out of the state. 

Stoddard Bros. Lumber Co. at Baker is closed awaiting 
enough snow on the ground to get logs out of the woods. 

The Mountain Timber Co., of Kalama, Wash., has 
shipped large quantities of lumber to offshore points dur- 
ing the last two months. 

The Sky Lumber Co. has been organized by Newby & 
Metcalf, of Sky, Skamania county, Washington, and the 
machinery of the Shay & Pulfer mill on Sandy River will 
be installed. The mill will be eight miles from Washougal. 

The Falls City Lumber Co. is surveying a logging road 
into the Siletz Valley. The company has offices in this 
city and two mills at Falls City in the Coast country. 


Looks for Better Conditions. 


Regarding the outlook for the lumber trade for 1912, 
A. C. Dixon, manager of the Booth-Kelly Lumber Co., 
Eugene, who recently was in Portland, and whe is con- 
sidered one of the best informed lumbermen in the state, 
is of the opinion that the curtailment made necessary 
because of the poor demand during the middle of this 
year has resulted in less lumber being on the market 
and less offered to the trade. Said Mr. Dixon: 


This, coupled with the fact that many of the yards in the 
Middle West and East have gone withcut replenishing their 
stock about as long as they can, will, it seems to me, pro- 
duce some increased demand and some slight improvement 
in price soon after the beginning of the year. There has 
been considerable buying recently by railroad companies and 
ear building concerns which has livened up the market for 
the class of lumber these consumers use. My impression is, 
however, that there will not be any more buying of this 
character for at least 60 days, so whatever improvements 
the market shows will have to come from, or on account of, 
the buying by retail yards. I believe that after the early 
spring trade the status of the lumber business will be gov 
erned to a considerable extent by political conditions. If 
those having large interests at stake are satisfied that noth- 
ing radical or extraordinary will be done in the political 
line, then I believe they will have renewed confidence and 
there will be at least a fair amount of buying during the lat- 
ter part of 1912. « 

Local railroad building on the Pacific Coast and local 
development along all lines are on large scale and I believe 
this will have beneficial effect on Pacific Coast mills. The 
opening of the Panama Canal and the building operations of 
the Panama exposition at San Francisco will all help to 
create a demand, so that I think 1912 as a whole will show 
a pretty fair trade with good prices, better than for 1911. 
I do not believe, however, that we will have a satisfactory 
condition in the lumber business on the Pacific Coast until 
at least the spring of 1913. I would not be surprised if the 
sort of conditions all manufacturers like to see will not 
reach us until six months or a year later than that time. 
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FROM THE GOLDEN GATE. 


Frisco’s Splendid Record for 1911—Conditions Ma- 
king for Better Times During Coming Year— Coast- 
wise Lumber Rates Firm. 

SAN FRANcISCcO, Jan. 2.—San Francisco made a: mag- 
nificent record during 1911. The city’s balance sheet for 
the year ended December 30 shows a betterment of ap- 
proximately $100,000,000 in bank clearings for the twelve- 
month, with November leading with a total of $228,000,- 
000. The total clearings‘of San Francisco’s banks for 
the entire year will considerably exceed $2,000,000,000. 
Since the announcement that the Panama-Pacifie Inter- 
national Exposition would be held in San Francisco this 
city has taken a decided stride forward, while some of 
the cities in the East and West have been going back- 
ward. San Francisco can show larger clearings than Seat- 
tle, Los Angeles, Portland, Tacoma and Spokane com- 
bined. 

The volume of lumber shipped into California during 
the last year for local consumption and for reshipment 
east and to offshore ports was very large, and the pro- 
duction of native redwood, white pine and sugar pine lum- 
ber was immense. The only regret of lumbermen who 
handled the big output is that much better prices might 
have been obtained with more coéperation. There seems 
to be a strong disposition to make amends for past neglect 
in this respect and all are looking to 1912 to bring about 
changes for the better in many ways. The fact that 
many of the northern mills are closing for periods rang- 
ing from thirty to sixty days relieves the fear of any 
great surplus of lumber being shipped into California 
during the winter and prices are well maintained. The 
prospects for a merger of a number of the export mills 
of Oregon and Washington also add to the feeling of 
security. 

Stocks of lumber in local yards have been allowed to 
run down prior to inventorying and the usual holiday 
quiet pervades the lumber districts. However, the build- 
ing situation for the coming spring looks favorable, and 
stocks in the yards will have to be replenished in the 
near future. 

With many of the lumber ports of the Coast barbound 
much of the time during the last fortnight, receipts of 
lumber at this port were only moderate last week. Ex- 
tremely heavy weather has been experienced by coasting 
vessels in the lumber trade and deliveries are delaved. 

Ocean Freights. 

Coastwise lumber freights are firm at $4.25 to $4.50 

from Puget Sound to San Francisco and $4.75 to $5 to 
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SPECIAL PRICES 


For quick movement on the following 
Band Sawn Lumber. 


POPLAR. 
1s & 2s poplar 
saps & selects 
X 18 to 36” Pan. & No. 
X 18 to 36” Pan. & No. 


No. 

No. 2 Common 
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Sign boards, 13 to 17” 
PLAIN OAK. 
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S. W. & No. 2 Common.... 

S. W. & No. 2 Common.... 
MISCELLANEOUS. 

Basswood, log run 

Buckeye, log run 18,0 

Ash, log run, very wide 28,000’ 


Sales Azents of The Haddock-France Lumber Co. 


Monarch Lumber Co. 


15th and Market Sts., PHILADELPHIA, PA, 
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“WE WILL NOT MIX GRADES” 
HADENTINE LUMBER COMPANY 


6th and Penn Streets, Camden, N. J. 


If you want to buy or sell choice HARDWOOD, CYPRESS, 
N. C. PINE, get in touch with us. e manufacture GUM for 
Planking, Ties, Interior Finish, Furniture and Boxing. 








IMMEDIATE SHIPMENTS FROM NORFOLK. 











We Want to Sell— 


2 to 3 Cars 8-4 


No. 1 Common Chestnut Bone Dry. 


Good Lengths and Widths—Special Price. 


ts A. Bruner Company 


PHILADELPHIA, PA. 








4 AR D w 0 0 D will find it to their advantage 


to send for free sample pages 


LUMBERMEN of the “Climax Tally Book.” 


American Lumberman, Publishers, 431 §. Dearborn St., Chicago 
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BRYCE, WHITE &- CO. 


Shippers agents for the sale of 
all kinds of 


| American Lumber 


Cee Basinghall St. LONDON 
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SURRY LUMBER 
Baltimore, Md. 
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BOX SHOOKS 


Norfolk and Dendron, Va., and Wallace, N. C. 


CO. 



















Wholesale and Commission 


LUMBER 





Cedar and Cypress Shingles 
...Cypress and Pine Lath... 


312 Keyser Building, 


Dare Lumber 
Elizabeth City, N. C. 
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PINE, 
HARDWOODS, 
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THE R.K. HARTWELL CO. 


Hardwoods, Cypress, N. C. and Yellow Pine 


MIXED CARS A SPECIALTY 


Baltimore, Md. 
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Co. 


CEDAR SHINGLES. 


Tank Plank and Boat Boards. 
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N.C. and Va. Pines 


Hardwood Lumber and R. R. Ties. 


Inquiries solicited and prompt 
Shipments guaranteed. 


Thos. A. Charshee & Bro., 
Office and Yard, 713-721 S. Caroline St.. 
BALTIMORE, MD. 
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—WHOLESALE — 


KILN DRIED NORTH YELLOW 


LEWIS DILL & CO.., Baltimore, Md. 
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LONG LEAF 
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California White Pine 





California Sugar Pine 
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and Arizona Soft 


Pine 





Room 708-712 Railway Exchange, 
Tel. Harrison 1295. 








Best Stock for Factory and Pattern Lumber 
Ask LOUIS WUICHET 


CHICAGO, ILLINOIS. | 





















southern California ports. Some of the lumber shippers 
are of the opinion that a number of coasting vessels that 
have been on the Panama run for some time will return 
to the route between Puget Sound and other northern 
mills to California ports, as they are superseded by 
larger steamers. This, it is argued, may reduce freight 
rates, as tonnage aggregating a carrying capacity of 
seven million feet of lumber is involved. 

Offshore freights remain firm, with no great supply of 
suitable vessels in sight. F reight quotations to the prin- 
cipal foreign ports are practically unchanged. 

Offshore shipments of lumber from San F rancisco dur- 
ing the last week included the schr Manna, Pago Pago 
14,487 feet and 1,356 pieces lumber; str Hevnonihie, 
Mexico, 19,400 feet lumber; str Newport, Central Amer- 
ica, 24,648 feet lumber. 

The Verdi Lumber Co. has planned to purchase about 
90,000,000 feet of timber in the Tahoe National forest 
and will have the next ten years in which to cut it. Most 
of the timber will be cut in Lemon Canyon, lying between 
Verdi, Nevada and Sierraville. The Forest Service is 
now advertising for bids for the sale. The timber is esti- 
mated at 52,800,000 feet, board measure, of yellow pine, 
1,100,000 feet of white fir, 2,100,000 feet sugar pine, 
10,000 cords of yellow pine wood and 360,000 cedar posts. 
A deposit of $10,000 must be placed to the credit of the 
secretary of treasury with the First National Bank of 
San Francisco, when sale is consummated. 

Placerville advices are—The state forestry department has 
begun gathering statistics on the timber lands throughout 
the state. Deputies are being sent to the timber districts 
to gather data. J. William Atkins, special agent, will also 
make investigations here and in El Dorado, Alpine, Amador, 
Mono and Inyo counties. He is checking up the assessment 
roll of this county for the purpose of ascertaining the num- 
ber of acres of timber:land owned by individuals and corpo- 


rations and the county assessment on the lands, which 
embrace many thousands of acres of the finest sugar pine 
forest. Six deputies are engaged in this work. 


H. W. Swift, manager of the Fresno Flume & Lumber 
Co., who arrived from Fresno to attend a directors’ meet- 
ing of the California Pine Lumber & Box Co., reports 
that the usual winter conditions prevail at Clovis and 
other points. The mills and logging camps will remain 
closed until the snow goes. Business is good at the com- 
pany’s yards. There is a good demand for the No. 1 
and shop grades of sugar pine lumber. 

The C. A. Smith Lumber Co.’s plant at Bay Point 
is still operating on boxes and there is a normal stock 
of lumber in the big yard. The larger one of the two 
sawmills at Marshfield has closed for repairs but the 
smaller plant will remain in operation. C. A. Smith 
arrived at his Oakland office from Marshfield the first 
of the week. A. Mareen, the company’s manager at 
Marshfield, is spending the holidays with his family in 
Berkeley. 


HAS CONFIDENCE IN THE KLAMATH COUNTRY. 

San Francisco, Cau., Jan. 2.—An event in the 
Klamath country in southeastern Oregon was the open- 
ing of the magnificent White Pelican Hotel at Klamath 
Falls on the evening of Dec. 2. The White Pelican is 
owned by the Klamath Development Co., in which G. X. 
Wendling of this city is heavily interested. Mr. Wend- 
ling is also at the head of the Wendling Lumber Co. of 
this city and the Weed Lumber Co., Weed, Cal., at which 
point the Southern Pacific railroad branches off, the new 
line extending up to Klamath Falls and on to join the 
main line again at Eugene, Ore. Mr. Wendling, as presi- 
dent of the California Northeastern railroad, owned by 
the Weed Lumber Co. interests, constructed the road from 
Weed to Klamath Falls, as a logging road, and it was 
afterward disposed of to the Southern Pacific. So Mr. 
Wendling is thoroughly familiar with the transportation, 
industrial, agricultural and other conditions prevailing in 
the Klamath country, from which. he recently returned, 
and speaks optimistically of that section and the new 
White Pelican Hotel as follows: 


The completion of the structure 
maker in southeastern Oregon. 

I made a visit to the Klamath region when it was a 
hamlet of about 500 people, in the fall of 1904, and as the 
result of a 2-weeks visit and investigation, I came to the 
conclusion that it would justify the extension of the 
Weed railroad line 90 miles into that country for the 
purpose of developing tonnage. 

The California Northeastern was incorporated as a 
result of that investigation. Six years later we again had 
Thanksgiving dinner at Klamath Falls, and almost as if 
by magic the town had grown from its hamlet condition 
to a miniature city or good sized town of between 6,000 
and 7,000 people. 

It has splendid asphaltum streets, electric 
plants and other modern facilities and utilities. 

Upper Klamath Lake. lies 63 feet nbove the level of the 
Big Basin, comprising 500,000 acres subject to irrigation, 
where the government at the present time is expending 
$6,000,000 on the largest irrigation project in America. 
The upper lake has tributary to it about 20,000,000,000 
feet of standing sugar and white pine, with a small 
amount of fir, and the lake itself contains 96,000 acres 
of water, making it one of the best logging ponds on the 
continent, where milling facilities can be prosecuted with 
vigor the entire 12 months of the year. 

Klamath Falls will soon have within her boundaries, 
in addition to the Southern Pacific main line to Portland, 
the Oregon Trunk Line, which will be completed seme 
time in the year 1912, according to the many announce- 
ments of James J. Hill and his associates. 

The Pacific Eastern, acquired by the Hill interests, will 
also run from Medford over the Cascade Range to con- 
nect with the Oregon Trunk somewhere at a_ proper 
junction—possibly Klamath Falls—and ‘n addition the 
Modoc Northern from Klamath Falls Southeast to jein 
the Central Pacific somewhere in the vicinity of Reno, 
Nev., will give Klamath Falls four lines of railroad. Some 
others are projected, but the ones I have inentioned ere 
certain. 

We therefore feel that in the building of so magnificent 
a structure as the ‘White Pelican’? we ‘vere entirely 
justified by a review of past events and the we nderful 
growth of the town, which will, in my opinion be nothing 
as compared with its future growth with the advent of 
these additional lines of road. 





is indeed an epoch 


lighting 





Owing to the extension of their business, Auguste 
Brants & Co., of Antwerp, Belgium, dealers in Ameri- 
ean hard and soft woods, have removed their offices 
to 48, Rue du Rossignol, Antwerp. 


AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, Cau., Jan. 2.—The older and more con- 
servative of the Los Angeles lumber dealers, wholesale 
as well as retail, are continuing their efforts to effect an 
organization among dealers, to put a stop to the unprofit- 
able methods that have prevailed here for so long. At 
present there is no concert or cohesion among the Los 
Angeles dealers, many of whom are compelled to run 
their business upon the auction basis. It is contended 
that the consumer would ultimately be benefited by an 
organization that would insure the dealer a reasonable 
margin of profit through the increased stability and uni- 
formity that would of necessity result. In this connee- 
tion it is cited that the Los Angeles dealers are com: 
pelled to sell their commodity from $3 to $5 a thousand 
cheaper than the San Diego dealers, notwithstanding the 
former must pay haulage from the port and other charges 
aggregating more than | $2 a thousand that the San Diego 
dealer escapes. It is believed that a reconciliation of 
the dealers here will be reached in the course of the next 
few months. 

The business and stock of the Western Lumber Co. at 
Les Angeles have been taken over by the Ganah]l Lumber 
Co., the former retiring from the field. 

The business designation of the National Lumber Co. 
of Los Angeles has been changed to the Hammond Lum- 
ber Co. as of January 1. The change was made to con- 
form with the name of the parent concern at San 
Francisco. 

The Montgomery & Mullen Lumber Co. has recently 
acquired six acres of ground on Alameda Street, which 
will ultimately be made a yard site. 

The Long Beach Sash & Door Co. has recently opened 
its enlarged plant at Long Beach. The capacity of the 
plant has been increased. 

Through the operation of more favorable railroad rates 
to interior points Santa Barbara is becoming’ an impor- 
tant receiving point for lumber. Dealers there are now 
able to distribute over a large area of the adjacent 

counties. 





AMONG THE NORTHERN REDWOODS. 


EureKA, CAu., Dec. 30.—During the next two months a 
large amount of lumber will be ‘shipped from this place 
to offshore points, work having begun in earnest with 
the arrival of the Norwegian steamer Mathilda, a week 
ago, under charter to W. R. Grace & Co., which loaded 
redwood ties and lumber as follows: 10,000 ties to Mol- 
lendo, Peru; 45,000 to Aucon, Peru, 10,000 to Callao, 
Peru, also 100,700 feet rough clear redwood, 2,200 ties 
to Eteu, Peru, and 78,000 feet merchantable pine to 
Tquique, Chile. The total cargo footed up 2,041,926 feet, 
board measure. The British steamer Strathalbyn, under 
charter to the American Trading Co., arrived a week ago 
to take on a part cargo for Australian points. The Brit- 
ish steamer River Clyde is on the bay loading Australian 
specifications. Four vessels are due within a short time 
to load for the United Kingdom. Each of these will 
take a full load of Humboldt redwood. 

H. W. Hamilton, of the Holmes-Eureka Lumber Co., 
has returned to this city from a lengthy trip made in 
connection with a timber deal now pending. 

W. R. MeMillan, general superintendent of the Ham- 
mond Lumber ‘Co.’s interests, has returned from an 
eastern trip of five weeks. He made a close study of 
prevailing conditions, and, although prices are very low, 
he feels sanguine about the prospects for the coming year. 
The volume of business offered, he states, is very grati- 
fying. 

The winter storms, as well as the general lethargy in 
all lines of business attending the holiday season, have 
had a marked influence on lumbering in Humboldt. Work 
in the camps is nearly at a standstill, and mill plants are 
preparing to close for annual repairs and stock-taking, 
which will occupy the next two or three weeks. Stocks are 
ample, with the exception of shingles and shakes, the 
supply of these being very limited. 
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Edwards-Hill. 


LOUISVILLE, Ky., Jan. 2.—Joseph W. 
of Boston, and Mrs. Lula Hill, 
last week in Jeffersonville, 


lumberman 
were married 


Edwards, 
also of Boston, 
Ind. 





Beglinger-Jorgensen. 


OsHkosH, WIS., Jan. 2'—Walter F. Beglinger, member of 
the Oshkosh Furniture & Undertaking Co., and Miss Margaret 
Jorgensen were married in this city last week. 





Thomas-Delzell. 


CADILLAC, MIcH., Jan. 38.—In this city December 27 
occurred the wedding of R. D. Thomas, of Silsbee, Tex., and 
Miss Marjorie Delzell, daughter of Mr. and Mrs. H. HK. Del- 
zell, of Cadillac. Mr. Thomas is a graduate of the Biltmore 
Forestry School and has taken a position with the Kirby 
Iumber Co., of Houston, Tex. Mr. and Mrs. Thomas will 
make their home in Silsbee. 





McGavic-McArty. 


Decatur, ILu., Jan. 3.—Mr. and Mrs. William J. McGavic 
announce the marriage of their gol Carita, and Ambrose 
McArty, Monday, January 1. William J. McGavic conducts 
a lumber and planing mill business at Decatur. 








Austin-Pettyjohn. 


KANSAS City, Mo., Jan. 4.—In this city 
occurred the wedding of James H. Austin and Miss Bonita 
Pettyjohn. Mr. Austin was one of the well known young 
lumbermen of the city, having been city salesman for the 
W. R. Pickering Lumber Co. for some time. At present he is 
the Houston (Tex.) representative for the Pickering con- 
cern. Mr. and Mrs. Austin will make their home in Houston. 


December 27 
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CRESCENT CITY NEWS. 


Weather Clerks Conspire Against Millmen—Good Tone 
to Inquiry—Rival New Orleans-Havana Steamship 
Line—Token of Esteem. 


NEw ORLEANS, La., Jan. 2.—It is much too early to 
attempt any confident forecast of January business. 
Many of the local offices remained closed yesterday and 
the holiday spirit was more or less in evidence all through 
Christmas week. This is a stock excuse for temporary 
shutdowns at the mills. It was bolstered this year by 
continuance of the bad weather noted last week. Mills 
that might otherwise have resumed operation immediately 
after Christmas day found the heavy rains and heavy 
conditions in the woods barring the way to immediate 
resumption. In the long run the curtailment doubtless 
will prove beneficial, but the millmen who had planned 
to replenish their stocks somewhat by keeping their 
saws in motion most of the holiday week are not at all 
pleased by the weather clerks’ conspiracy. 

Inquiries are pouring in freely. It is expected that 
during the next two weeks many northern and eastern 
buyers will visit this market to ‘‘wise up’’ on the 
general conditions and outlook, and particularly to size 
up the cypress situation. Prices all around are said 
to be considerably firmer than they were at this time 
a year ago. Advances of quotations on scarce and 
active stock are predicted freely. Shipment of orders 
booked ahead for January delivery will begin this week. 
On the domestic side, yard stock is probably in quietest 
demand. Railroad and export call for yellow pine con- 
tinues strong. Cypress wholesalers, as usual, are evincing 
markedly greater interest in that market, which, not 
especially active, is a long way from being dead. As 
frequently has been noted, there is a steady, year round 
demand of sizeable proportions for cypress. Within 
the next ten days it is expected that the stocking-up 
movement will set in. 

To secure better Cuban freight service the New Or- 
leans Steamship Co. was organized a few days ago, with 
the J. H. W. Steele Co. as local agent. It is under- 
stood that several large lumber exporting firms are its 
principal backers. One ship, the Navigator, has been 
chartered for semimonthly sailings and probably will 
make its first trip this week. The Morgan Line has 
had a practical monopoly of the New Orleans-Havana 
business and it is charged that, by rigidly restricting 
the amount of lumber freight to be accepted by its 
steamers, it has prevented the development of the lum- 
ber export business out of New Orleans. The new 
company will book general freights, but it is declared 
that sufficient lumber tonnage is already assured to make 
the scheduled sailings profitable. 

It is announced that the Brooks-Scanlon Lumber Co. 
has placed on the market for development a tract of 
about 60,000 acres of cutover land lying along the Illi- 
nois Central Railroad, a few miles above Kenner. The 
tract is known as the ‘‘ Kenner farms.’’ The owner has, 
it is said, already established an agricultural experiment 
station, and plans to aid purchasers of farms in erect- 
ing the necessary houses and farm buildings. The Realty 
Investment Co., of this city, is named as the selling 
agent. 

A dispatch from Baton Rouge accords to D. K. Jeffries 
& Co., of Chicago, the distinction of building the first 
sawmill in Louisiana to be exclusively operated by elec- 
trical power. The company is heavily interested in 
Concordia Parish timber lands and has, according to 
report, closed a contract with the Allis-Chalmers Co. for 
installation in its plant, now under construction, of a 
1,000-kilowatt steam turbine that will generate 1,500 
horsepower, to be transmitted to the various departments 
of the mill. 

Schr Fairfield is at Ramos to load from the Ramos 
Lumber Co.’s plant 600,000 feet of cypress lumber for 
J. C. Turner, of New York. 

The Salmen Brick & Lumber Co., of Slidell, is build- 
ing a large continuous brick kiln, of a model widely 
used in Europe, but something of a novelty in the South. 

L. D. Clark & Co., Leakesville, have organized to con- 
duct a naval stores business capitalized at $25,000. To 
handle the cutover lands recently: placed on the market 
by the Newman Lumber Co. the Mississippi Central Land 
Co., domiciled at Hattiesburg, has been organized by 
E. A. Cummings, C. O. Gross, E. S. Judd, R. C. Givens 
and R. E. Gray, all of Chicago. Its capital stock is 
fixed at $25,000. 

Members of the Contractors & Dealers’ Exchange last 
Saturday presented a diamond watch fob to George M. 
Leahy, who recently retired from the presidency of the 
exchange. About 100 members attended the presentation 
and further testified to their esteem by placing a por- 
trait of the retiring officer upon the walls of the ex- 
change. 

Following the announcement that the New Orleans 
Great Northern Railroad Co. had leased the entire second 
floor of a Jackson (Miss.) office building, it was rumored 
here that the company would concentrate its general 
offices in the Mississippi capital. Jackson hears in ad- 
dition that the line is planning to complete its tracks 
into that city, now entered ‘over leased tracks. Only 
three or four miles of trackage are required, and this 
would have been laid when the line was first built north- 
ward, some years ago, had not the property owners de- 
manded exorbitant prices for rights of way. 





The Vredenburgh Saw Mill Co., of Pine Hill, Ala., 
announces that its general office and all departments 
except the sales and shipping departments have been 
moved to its new plant at Vredenburgh, Monroe Co., 


Ala. The sales and shipping departments will be 
moved about February 1, and the plant now under 
construction at Vredenburgh will be in operation in 
the early spring. 


IN NORTHEASTERN LOUISIANA. 

Sureveport, La., Jan. 2.—Logging and sawing opera- 
tions in this entire section were at a complete standstill 
during last week on account of the excessive rainfall. 
Streams near some of the mills have been swollen as 
seldom before and getting logs to the sawmills has been 
an impossibility. Stocks have been heavily decreased, 
with prospects of much greater decrease during the next 
week or two. Many orders are hanging fire because of 
this situation, and it may be two or three months before 
they can be filled, as it will be necessary first for the 
stocks to be refilled. The market is better than for a 
long time. Even .on yard stock and inland goods the 
price is improved. It is predicted that there will be an 
increase of $2 or more within the next month on this 
class. Two by four seems in greatest demand, with indi- 
cations favoring an increase. The biggest demand dur- 
ing the week was for timbers and railroad materials, espe- 
cially car siding and car decking. Prices on this stuff 
have jumped and still are going up. The lumbermen are 
as one on reporting the demand heavy for this class of 
lumber. Export trade is fine also and the prices are fair. 
Considerable snow is reported farther north, but orders 
are coming in well from that territory. Some of the 
dealers seem puzzled over the situation, as bad weather 
ordinarily would mean a big falling off in orders. 

During December permits were issued for buildings to 
cost $24,020, and of this sum $21,588 was for residences 
constructed of timber. ‘The city engineer’s books show 
also that during 1911 permits were issued in Shreveport 
for buildings to cost $1,251,915. The total for residences 
was $613,875, not including two residences for which con- 
tracts have just been let to cost $40,000. Practically all 
these residences were of timber. 

Robert Meyers, who was formerly sales manager here 
for the Frost-Johnson Lumber Co., which recently com- 
bined the local office with the one in St. Louis, has 
returned from St. Louis and will remain here a week or 
two. He is to go to St. Louis and have charge of the 
sales department for this same territory. 

J. E. Kennedy, general manager for the Athens Lum- 
ber Co., of Athens, was a recent business visitor. 

J. Stanley Moore, secretary of the Allen Manufactur- 
ing Co., recently made a business trip to Natchitoches and 
Homer, La. 








SOUTHWESTERN LOUISIANA LUMBER NEWS. 


LAKE CHARLES, La., Jan. 2.—The new year brings 
with it hope and confidence for the yellow pine manu- 
facturer. While not a great deal is being done in 
marketing and the usual holiday lull is being experi- 
enced news from all large buying centers lends strength 
to the belief that 1912 will be a banner year. 

High water still interferes with the operation of many 
of the mills in this section. While it has caused some 
plants a little inconvenience it has also served to help 
hundreds of others in getting out timber that has been 
unavailable for a number of years. 

The cypress situation is about the same. There “have 
been some heavy shipments to New York and eastern 
markets lately. 

The car shortage is still worrying many of the large 
manufacturers, the railroads being able to furnish only 
about half as many cars as are needed. 

A deal has been consummated by Thistlethwaite & 
Son, of Indiana, for 823 acres at $12,500 of the Oakland 
plantation owned by Mr. Creswell, of Washington, La. 
The Thistlethwaites have considerable land holdings 
there and operate a large sawmill. 

A number of the sawmill plants in Caleasieu Parish 
that were forced to close on account of the high water 
have resumed operations, although as large a number 
are still closed. The water has been higher in the 
Caleasieu, Sabine and other streams than for years, 
rendering roads and bridges impassable and cutting 
off the log supply. The planers of all mills are still 
running, however, regardless of the water’s height. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., Jan. 2.—The year opened auspici- 
ously for manufacturers and exporters of this entire dis- 
trict. Last year was a good one and the mill men as a 
rule are in better financial condition than at the beginning 
of a new year for the last ten. They secured a good price 
for their output throughout 1911, and mills which dispose 
of their output annually are in a position to demand an 
even better price for this year’s cut. Taken as a whole 
conditions are very good. 

Exporters expect the early part of this year to show a 
marked improvement, and they look for a heavy business 
as ‘soon as tonnage reaches the point where cargoes can 
be handled profitably. Owing to the immense cotton crop 
in the South and West and its movement to foreign coun- 
tries tonnage is almost at a premium, and lumber and 
timber exporters have been compelled to step aside for 
the time being. A few vessels are being chartered, but 
only in cases of necessity. December and January will 
witness the final movement of a large part of cotton and 
tonnage will become easier, and it is then that the 
exporter expects a good business. 

The valuation of exports from Pensacola in 1911, 
everything included, showed a marked increase over the 
year 1910, according to custom house records. The total 
was $21,079,589, against $20,000,000 jn 1910. The valua- 














|\waF- COLUMBUS, OHIO. -2ae 


John R. Gobey & Co. 


HEMLOCK 
YELLOW PINE 
POPLAR 


CYPRESS AND HARDWOOD 


COLUMBUS, OHIO. 























W. L. WHITACRE. D. W. KERR: 


WHITACRE LUMBER CO. 


WHOLESALE 


YELLOW PINE 


CYPRESS and HARDWOODS 


ffi d S ° 
Office OE Boeisse'*® Columbus, Ohio. 
For Quick Shipment“ 22s2.s:2 
ASH D, KY. 
2 C-Ls 8-4" 1s and 2s Plain White Oak, one year dry 
8-4’? No.1 Com. Plain White Oak, one year dry 


2 C-Ls 
1 C-Ls 4-4’ No. 1 Com. Chestnut, one year dry 
3 C-Ls 4-4’ No.2 Com. Poplar, shipping dry 


Write Us For Hardwoods and Poplar. 


THE GENERAL LUMBER CO. 


Columbus, Ohio 


YELLOW PINE 
CYPRESS and HARDWOODS 


POWELL & ROWE 
Wholesale Lumber COLUMBUS, OHIO 























H. C. CREITH & COMPANY 


WHOLESALE LUMBER 


Yellow Pine, Cypress, 
Hemlock, Poplar, Oak 


We Make a Specialty of Transit Stock 
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THE SOWERS-LEACH LUMBER CO. 


Office 1019-20 Cols. Sav. & Trust Bldg. 


WE MAKE RUSH SHIPMENTS 
From Storage Yards at 483-549 Neilston Street 


WE ALWAYS HAVE CARS IN TRANSIT 
ee] SS] 48 SSS SSS, 


YELLOW PINE 
CYPRESS and POPLAR 


Rush orders filled from our Wholesale Yard 
at Columbus, Ohio. 


H. H. GIESY & BRO’S, vancaster-onio 
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; Why mot write us for prices | 
Poplar, Oak, Chestnut 
Basswood, Ash, Maple 
and Red and Sap Gum 

IMPERIAL LUMBER COMPANY 


Wholesale and Manufacturers, COLUMBUS, OHIO. 








“WE ALWAYS HAVE STOCK IN TRANSIT” 


H.R. ALLEN & Co. 


COLUMBUS, OHIO. 








Yellow Pine and Cypress 




















64 


AMERICAN LUMBERMAN 


JANUARY 6, 1912. 























ga ~NEW YORK 5 || 








White Pine Lumber 


TONAWANDA INSPECTION. 


We Cater to the Box Trade. 


Adirondack 


Spruce 


eilek. 








New Brunswick 
16 inch 


White Cedar 
Shingles. 














The A. Sherman Lumber Co. 








POTSDAM, N. Y. F 
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White Pine 


GRAVES, MANBERT, 
GEORGE & COMPANY 


BUFFALO NEW YORK 




















The Transfer Lumber & Shingle Co. 


NORTH TONAWANDA, N. Y. 


PACIFIC COAST LUMBER PRODUCTS 


Eastern Storage Yards: 
East Chicago, Ind. North Tonawanda, N.Y. Newark, N. J. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
tracts and effecting quickest despatch from seaboard. We 
handle all classes of cargo. and have Special Department 
handling Export Lumber Shipment. 











Wa CLEVELAND “SE 

















THE ALPHA LUMBER CO. 


WILL MAKE PROMPT SHIPMENTS OF 
White and Yellow Pine, Hemlock 
and Hardwoods, Shingles 
Lath, Posts, Etc. 

709-710 Williams Building, CLEVELAND, OHIO. 








The Fisher & Wilson Co. 


CLEVELAND, OHIO. 


Manufacturers of 


WHITE PINE 


YARD AND DOCK, 
West 3rd Street. 


General Offices, 
ROCKEFELLER BLDG. 








Yellow Pine Wanted. 


We want the entire output of mill cutting 50,000 to 75,000 ft. 
per day. We pay 75% cash immediately on receipt of bill of 
lading. Write us if you want your stock handled satisfactorily. 


THE HARWOOD LUMBER CO. 


Williamson Building, - CLEVELAND, OHIO. 














tion by months was as follows: January $2,073,458, Feb- 
ruary $2,618,073, March $1,020,116, April $1,543,290, May 
$905,592, June $1,494,027, July $2,188,185, August $754,- 
916, September $1,875,148, October $2,639,608, November 
$2,179,619, December $2,107,589. 









SOUTHEASTERN MISSISSIPPI NEWS. 


HATTIESBURG, Miss., Jan. 3.—Heavy rains the last 
three weeks have prevented running to full capacity by 
all of the mills, delaying shipments and interfering 
seriously with placing new business. It is not thought 
that any 1912 orders will be gotten out before February, 
except from stocks now on hand. The few orders which 
have been placed since Christmas indicate either a 
stronger market on specials and heart material or an 
unwillingness of manufacturers to accept new business 
in face of present operating difficulties except at a pre- 
mium. Dressed and yard stocks show an improvement 
which appears to be growing better each day. Manu- 
facturers, as usual, expect a better market during the 
early part of the year, and if inquiries are any basis for 
this hope their expectations should be realized. 

James Hand, of Purvis, Miss., who operates a mill at 
Hub, Miss., has bought 7,000 acres of standing timber, 
to cut approximately 80,000,000 feet of lumber, and will 
at once erect a mill about five miles from Purvis. 

C. C. Arnett, southern representative of the Hermann 
H. Hettler Lumber Co., Chicago, has returned from his 
Christmas trip to his home in Macon, Ga. 

L. F. Driver & Co., with headquarters in Thomasville, 
Ga., and sales office in Chicago, have established an office 
in Hattiesburg with W. L. Murrow in charge. 





The best investment you can make just now is a 
railroad ticket that will carry you to the annual meet- 
ing of your association. 





MATTERS AT MOBILE. 


MOBILE, ALA., Jan. 2.—The lumber and timber industry 
is active in every department, the only drawbacks being 
the high rate of freights and the seeming impossibility 
of getting tonnage to move stuff promptly. 

This port is congested with cotton. Warehouses are 


full, and six steamers have been chartered to take cargoes 
here during January. This has raised the freight mar- 
ket and made it difficult to charter vessels for lumber and 
timber cargoes for prompt export, especially in the sawn 
timber trade. During last week not a foot of sawn tim- 
ber was exported from this port, though during the pre- 
vious week the outward movement was good, more than 
2,000,000 feet. 

The outward movement of lumber last week dropped 
from 6,303,000 to 1,937,000 feet, all to Cuban ports, with 
the exception of 300,000 feet to New York and a like 
amount to Bremen, Germany. The outward movement of 
yellow pine was confined entirely to lumber, nor were 
any hardwoods exported during the week. 

Cuban demand is variable, one week the outward move- 
ment is large, only to drop to almost nothing the following 
week ; Cuban buyers appear to be doing a kind of hand-to- 
mouth trade, buying only what they actually need. 

The ‘‘one best bet’’ in the lumber trade of this port 
is the South American trade, which has continued to in- 
crease in activity till it can be characterized as booming. 
On account of it the mills are filled with orders that will 
keep them cutting well into March, and so it is almost 
impossible for an exporter here to get a cargo cut for 
prompt deiivery. More orders are on the market than 
can possibly be filled, and the prices for these schedules 
have risen to $18.50 to $19, or within a dollar or two of 
the highest prices of record. No cargoes cleared from this 
port last week for any of the South American ports, but 
the week previous there were two clearances—a steamer 
for Montevideo, with 3,076,000 feet and a sailing vessel 
for Santos, Brazil, with 664,000 feet. So more than half 
of the previous week’s exports went to South America. 

In sawn timber the market is steady and prices are 
24% to 25 cents, according to averages. Demand is very 
good, but practically nothing is offering, consequently no 
sales of importance were noted the last two or three 
weeks. Very little stock is accumulated here, and is in 
the hands of shippers. The high rates of freight make 
it hard to get boats to move their cargoes promptly. 

In the interior trade the market has been steady for 
some weeks and no variations in prices have been noted. 
Demand is coming in as fast as the mills can take care 
of it; in fact, the mills have been behind in their orders, 
due to continued rains making the roads bad for hauling 
of logs and delivery of lumber. 








FROM SOUTH ATLANTIC LUMBER CENTERS 








FROM THE MARYLAND METROPOLIS. 


Year’s Foreign Trade in Favorable Comparison with 
That of 1910—Annual Review of Business in the 
Building Line. 

BALTIMORE, Mp., Jan. 2.—Unlike other lumber centers, 
Baltimore has no complete figures in regard to the trade 
to give out. The railroads compile their own statistics of 
the freight handled, and the harbor master keeps a record 
of the vessels arriving with lumber from various domestic 
ports. The collector of customs also has in his office 
figures of the export business done, but no attempt is 
made to get up a complete exhibit of the lumber business 
of the city. The figures of the Custom House show that 
the foreign trade was fair, the aggregate of shipments 
for 1911 being about up to 1910. Various changes in 
position occurred, but they were not strikingly important 
as indicating a decided shift in the business. The figures, 
with the shipments for December estimated, are as 
follows: 

Logs and 
Round Timber 
1911 1910— 


Cubic. 

Value. Value. Feet. Value. 
January ...+... 3,125 7,548 3,067 1,413 
DebrHAry ........ 3,032 5,900 7,263 5,498 
BERIT. 5 o.6 cca 9,179 400 18,673 9,144 
| rr 6.474 834 12,611 9,856 
BIO ook vive Senso 8,829 1,510 9,390 6,625 
SEND osc oe ote 305 3,208 19,267 14,456 
BRIS, osc sn os depeee ae -ksees se aois 
ee Ser eae 6,990 ee Gweees-  <seaeaie 
September ...... 9,897 cao: hsksans sawn 
October ........ Boe es s20kee  ‘sesenre 
November ...... 11,847 1,417 175 100 
December ....... 5,000 3,106 2,000 1,400 

53,427 32,988 72,446 48,491 


Wood and Manufactures, 
Doors, Sash and Blinds, 
Furniture ete. 


Joists, Scantlings, Box Shooks, 
Staves and All Others. 








1911 1910 1911 1910 
Value. Value. Value. 

Jan. 1,236 18,198 22,287 
Feb. .. 5,11 26,246 41,284 
March. . 2,299 26,597 36,411 
April. .. 2,025 24,175 41,942 
May 2,907 29,633 38,516 
June .. 1,328 20,031 44,543 
July 5,010 14,390 28,364 
Aug. .. ‘ 8,224 29,636 22,881 
Sept. .. 15,252 9,320 34,851 38,938 
Oct. ... 12,011 3,695 29,754 16,729 
Nov. .. 8,846 4,422 33,769 31,220 
Dec. .. 10,000 4,965 30,700 28,806 
120,717 54,549 317,980 391,921 


Statistics of the building inspector’s office show that 
the year in the local lumber trade was fairly satisfactory 
and far better than might have been supposed from 
quietude of a considerable part of the year, especially in 
the long- and shortleaf pine branches of the business. 
The value of structures for which building permits were 
issued during the year totaled $8,901,198 for new con- 
struction, with $803,450 more for additions, or a total 
of $9,704,648. It being a common practice among build- 
ers to estimate the cost of structures at less than the 
actual outlay, an addition of 20 per cent is usually made 


Timber Hewed and Sawed. 
—————1911 1910 


for undervaluation, and this brings the aggregate up to 
not less than $11,645,577, a record ahead of a number of 
other years. The report covers only the building in the 
city limits, the operations in the territory just outside in 
the suburbs, which are really a part of Baltimore, having 
no place in the statistics. This makes the total far 
smaller than it would otherwise be. 

Theodore Mottu, of Theo. Mottu & Co. and president 
of the Baltimore Lumber Exchange, has been named one 
of a committee of seven business men to work out a plan 
of amalgamating all of the commercial organizations of 
the city and forming a central body which shall be at 
all times responsive to the demands of the business inter- 
ests. The idea is to have the various other associations 
constitute sections of the central body, of which the 
Merchants & Manufacturers’ Association or the Board of 
Trade may form the nucleus. There is to be an executive 
committee, made up of representatives of the various 
trades, and this is to be in a position to act without delay 
cn propositions submitted to it. 


‘ 


Boards, Deals and Planks. 
1 1910 
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Cubic 
Feet. Value. 2000 ft. Value. 1000 ft. Value. 
872 565 2,091 76,175 2,358 84,836 
6,220 3,100 2,117 86,859 1,737 62,387 
7,907 4,200 2,508 91,023 2,240 2,875 
13,574 7,934 2,037 75,796 3,045 109,489 
10,041 7,240 2,983 105,658 3,717 124,590 
7,355 4,357 6,098 213,534 2,552 87,641 
3,224 1,465 2,040 17,276 4,337 132,397 
2,870 1,969 2,589 94,646 1,921 3,333 
5,450 3,485 3,700 128,549 2,129 78,531 
3,726 2,282 3,93) 133,151 2,750 98,006 
9,569 7,445 2,221 1,321 3,128 109,052 
16,450 13,395 2,500 90,000 2,437 87,081 
87,258 29,991 34,814 1,253,988 32,351 1,120,210 


FROM CENTRAL VIRGINIA. 


LYNCHBURG, VA., Jan. 2—A 50 per cent increase in 
business for 1911 over that of 1910, in approximate fig- 
ures, is estimated by leading lumbermen to have been 
their record for the year just closed. They regard last 
year as the best that they have had since 1907. 

The outlook for the next four or five months is encour- 
aging. The pine business promises to continue active. 
One reason for this belief is that mills farther south have 
been hampered and are still hampered, according to re- 
ports, by labor scarcity. Demand has been more active, 
and there is no reason to believe that there will be any 
dullness for some time. Demand for timbers for use in 
mining operations is the newest feature of the trade. The 
general market continues normally active. 

The feature of the hardwood export trade is the call 
for wagon oak plank. The domestic trade in hardwoods, 
however, continues somewhat dull. 

The outlook for the spring trade, according to Presi- 
dent E. L. Akers, of the Akers Lumber Co., is good. He 
states that not only inquiries have been brisk but that 
very encouraging orders for spring delivery have been 
booked. 

The Virginia-Carolina Lumber Co. notes a large increase 
in business during 1911. President Yates says that prices 
have been satisfactory and are still firm, even showing an 
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increase during the last few weeks in pine. He expects 
to see a lively trade in pine and export hardwoods. 

A. Lynch Ward, president of the Ward Lumber Co., 
will leave this week for Pittsburgh. He states that the 
last year has been the best since the beginning of the 
depression in 1907, and he looks to see records broken in 
1912. 





FROM THE OLD DOMINION. 

NorFoLk, VA., Jan. 2.—Business generally has been 
practically at a standstill but prices have held steady. 
Many of the mills are taking advantage of this quietude 
to make minor repairs and to get their business in shape 
for the beginning of the new year. There is an all- 
around apathy of manufacturers to secure business and 
it seems to be their plan to wait until things come their 
way again rather than to go after them. Even though 
the-mills wanted to operate in full swing, there would be 
(difficulties in logging operations due to the inclement 
weather of the last two weeks. As has been the case for 
some time, what little demand there is now is for the 
lower grades of rough and dressed lumber, with edge box 
and roofers being called for largely. Several buyers have 
been in this section looking for stocks to fill their require- 
ments for the new year and in most instances they wanted 
3s and lower and roofers, especially. They also seemed to 
appreciate the fact that if they did not get in their 
stocks before the opening of the new year better prices 
would have to be offered for the material desired. 

The North Carolina pine market is dull, a natural con- 
dition of affairs at this time of year. What 1912 will 
bring forth is largely based on whether buyers and manu- 
facturers both will profit by their past experiences and 
make haste slowly. Business generally is better and more 
confidence is being shown in the future. The railroads 
are entering into the market with large orders for car 
material and other large corporations are ordering more 
freely. 

The following have been visitors to Norfolk during the 
last week: F. C. Hoffman, vice president, E. M. Diebold 
Lumber Co., Pittsburgh, Pa.; W. H. Batholomew, New 
Haven, Conn.; Walter Henderson, R. B. Currier Co., 
Springfield, Mass., in company with Mr. Bloom, of the 
same company. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Jan. 2.—Last week was exceed- 
ingly quiet and nearly all the mills shut down for repairs. 
A number resumed operation today but many will wait 
until the following Monday. Little business has been 
placed and bidding has been slow on the inquiries received 
from the North. The mills prefer to hold off until well 
along in January in order to avoid loading up in the face 
of what operators believe to be a rising market. Dressed 
stock is moving fairly well, with rather slow demand for 
lower grades. Rains have been almost continuous for the 
last ten days and the woods are showing the effects of the 
downfall. Mills logging in low places will be badly handi- 
capped, especially as the indications are for more rain 
over the state. 

Walter Adams, manager of the New York office of the 
Cummer Lumber Co., is spending the week in this city. 

The work of rebuilding the plant of the Wilson Cypress 
Co. has begun, and it is expected to rebuild on even more 
modern lines than those of the one burned. 

John Stephens, president of the Stephens Lumber Co., 
is in New York City on business. 

Some of the visitors last week were H. A. Reaves, 
Inverness; R. L. Dowling, Dowling-Shands Lumber Co., 
Green Cove Springs; E. P. Rentz, Fort McCoy; H. L. 
Gray, Cranford Lumber Co.; H. E. Waymer, Panway; 
J. B. Conrad, Bond Lumber Co., Glenwood; J. Li. Phillips, 
Melton-Philips Lumber Co., Fanlew; H. M. Graham, 
Stuart Lumber Co., Brinson, Ga. 





FROM THE GEORGIA CAPITAL. 


ATLANTA, GaA., Jan. 2.—Some complaint was made last 
week by dealers against slow collections. They reported 
that, for the most part, collections were poor and were 
the worst feature of the market. Inquiries are particu- 
larly good. In addition to orders from car construction 


companies many special bills are being figured. These 
orders are for special delivery and are evidently not for 
the purpose of stocking up. Yards will not begin to 
buy for spring until they have finished summing up the 
year’s business and inspecting the goods they have on 
hand, 

The Atlanta Freight Bureau is preparing a general 
complain to the Interstate Commerce Commission against 
rates from eastern points. This will be the most impor- 
tant protest that has ever been made to the commission 
on behalf of local shippers. It will affect shippers of 
every material. 


THE SOUTHWEST 














FOR A BIGGER KANSAS CITY. 


KANSAS Crry, Mo., Jan. 2.—In keeping with the 
AMERICAN LUMBERMAN’S campaign for the home town, 
Kansas City is now and for some time has been carrying 
out a work for a bigger Kansas City. Two years ago the 
Commercial Club began a campaign of advertising for 
factories that largely added to the number of such in- 
dustries in the city. There is now an Associated Manu- 
factures’ Club that is working under the slogan ‘‘ Use 
Kansas City Made Goods.’’ Also the Commercial Club is 
carrying on the work to add more factories, with much 
success. When the National Biseuit Co. finished its big 
factory here last summer and opened it with such wide 
advertising it seemed to mark a step in the city’s growth. 
Financial men from all parts of the country attended and 
already some of these men have invested in the city. 

Another big step was taken when the Kansas City Cot- 
ton Mill Co. opened its factory. lL. i.. Seibel, president 
of the Badger Lumber Co., is president of this company 
also. Under his successful management the business has 
been put on a successful basis and for the first time Kan- 
sas City cotton goods are being shipped into other 
markets. 

Kansas City heretofore has been a home of ware- 
houses and a jobbing center for manufacturers in other 
cities. The warehouse is fast giving way to the manu- 
facturing plant. To help along the larger effort the city 
raised over $1,000,000 to show the world that the Missouri 
River is navigable, and showed it by putting boats on the 
river and opening navigation. Now the president of the 
United States has advised an appropriation of $20,000,- 
000 by Congress in the next 20 years to earry out the 
plan successfully. Cheap freight rates make large manu- 
facturing plants more possible. By large advertising 
through the Kansas City papers the Commercial Club is 
making homemade goods popular. Frequently now a 
large order is placed at home for some commodity that 
the people formerly did not know was made here. Nearly 
a half million people live in the two Kansas Cities and 
their buying power is of course enormous. Turning this 
money into home made goods adds further to the possi- 
bilities of a large growth in this line. The AMERICAN 
LUMBERMAN’S literature and suggestions have been used 
freely by the men who are back of the ‘‘Greater Kan- 
sas City’’ movement. A prominent eastern financier 
remarked recently while in the city that at a not far 
distant day Kansas City would have a million people 
in her limits, and advised that the city now prepare 
and build for that day. 

Last year more than $20,000,000 was spent on im- 
provements in the city. Plans are now formed definitely 
for an expenditure of over $30,000,000 in 1912. One- 
third of this will go direct into labor. The greatest of 
these is the new Union Station. The builders say they 
will expend $10,000,000 on this project alone this year, 
and the greater part of it will be for labor; the ma- 
terial has already been bought. This great improvement 
will cost when finished $35,000,000. More than half 
las been spent now. 

So Kansas City begins the new year with a smile. In 
making account of last year it found it had not done so 
badly. Its bank clearings fell off 2 per cent from last 
year, but except that year they were the largest in the 
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C. 0. Shepherd, Managing Director. 


Davison Lumber Co., Limited 


Manufacturers of NOVA SCOTIA 


SPRUCE, WHITE PINE, 
HEMLOCK, HARDWOODS 


SAW MILLS: Springfield, Nova Scotia; Bridgewater, Nova Scotia. 
Capacity 100,000,000 Feet Annually. 
Cargo Shipments Year Around from Nova Scotia Mills. 


CAR SHIPMENTS PENNSYLVANIA HEMLOCK 
WEST VIRGINIA SPRUCE and HEMLOCK. 


Office and Sales Dep’t. 
No. 1 Madison Ave., 
» NEW YORK CITY 


J. M. Hastings, President. 




















Operating Department. 
Bridgewater, 


NOVA SCOTIA 





‘a ™ 
Do You Sell Lumber. 
in New York? 


IF SO, 
REMEMBER, That we would like to have you 


send your N. Y. C. inquiries to our representative, 


WM. GRIFFIN, 


1331 Pacific St, BROOKLYN, N. Y. 
Telephone, 4734 Bedford. 





SPRUCE, All sizes. 

HEMLOCK, All sizes. 

N. C. PINE, Especially Box and Roofers. 
YELLOW PINE, Flooring. 





| NORWOOD MFG. CO., Utica, N. Y. 2 








JAMES A. LACY 
Wholesale Lumber 


CORONA, NEW YORK CITY. 
Desires Good Southern Mill Connections 





(——) ASK US FOR / ) 


West Virginia Spruce 


Hardwoods 
Canada Spruce and Pine 
Shingles and Siding 


PEALE-CORYELL LUMBER CO. 


Rooms 871 and 873, 5th Ave., Bldg., NEW YORK CITY. 
— 
























Lumber Shed Construction. 


Met L. Saley’s new book. Covers every phase of shed 
construction and other buildings used in connection with a 
retail yard, with plans and illustrations. Has 176 pages 
printed on a high grade sepia paper, durably bound in 
Russian jinen. Sent postpaid anywhere in the United 
States, Canada or Mexico for $1.50 a copy. 


American Lumberman, 
431 S. Dearborn St., CHICAGO. 














A manufacturer and wholesaler of moldings is desirous 
of getting into communication with concerns that buy 
oak or gum moldings in carload lots. This manufacturer 
is in position to make an interesting proposition to such 
buyers. Persons interested in this inquiry will be sup- 


plied with the name of the inquirer on request of the 








AMERICAN LUMBERMAN. 
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W.VA. SPRUCE 





Pocahontas Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


Office : 
BROOKVILLE, PA. 








Mills: 
BURNER, W. VA. 





S. E. Slaymaker & Co. 


SPRUCE, 
HARDWOODS, 
HEMLOCK. 


Office: Fifth Avenue Bldg, ° NEW YORK CITY. 
MILLS: Cass, West Virginia. 





Wm. Whitmer & Sons 


INCORPORATED 
Franklin Building, PHILADELPHIA 


Manufacturers and Wholesalers 


W.Va. Spruce, White 


Pine and Hemlock 
Long and Shortleaf Pine and Hardwoods 





WILDELL LUMBER CO. 
Spruce, Hemlock and Cherry 


Office and Mills - WILDELL, W.VA. 


city’s history and, like last year, kept this in the sixth 
place among the cities of the country. Lumbermen re- 
port a falling off in business also, but the number of 
building permits was a little over 1,000 more than last 
year. These were mostly for residences and small busi- 
ness blocks. This year will eclipse last along that line, 
and the residences will be much more costly. 

In several interviews with bank presidents of the city 
all desired to be quoted in an optimistic strain. They 
said that money is plentiful and easy to get by the 
man who wanted it for legitimate purposes. But bank- 
ers have become very careful in their loans and now 
want to know for what purposes money is to be used. 
Careless speculation—‘‘long shots’’—is frowned upon 
by bankers, they say. But the man who wants money 
for real business needs will have no more trouble now 
than ever to get it. 





FROM A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Jan. 2.—The outlook is considered 
exceptionally promising and therefore it is expected that 
there is going to. be very heavy buying. Inquiries are 
numerous. The trend of prices is upward. Building 
is going on unabated and probably will continue so. 
The buying has largely been on account of the city and 
suburban, factory and railroad consumption and that 
by the retailers in the farming communities has been 
conservative. There has been a good fall demand for 
building stuff. The amount of business in the sash and 
door trade is gratifying. Export trade shows up well 
and the outlook in this line for next year is good. Gen- 
erally, conditions seem to be improving and it is he- 
lieved that conditions will be better next year. 

Reports from the headquarters of the Kansas City 
Southern Railroad, at Kansas City, are that the executive 
ccmmittee of the road has approved of the construction 
of a dry shed at Port Arthur to be used by the lumber 
exporters. 

Col. Sam Park, president of the American Lumber 
Co., at Houston, was among recent visitors. 





IN THE EAST TEXAS LUMBER CENTER. 


Houston, TEx., Jan. 2.—Some of the mills are quoting 
higher prices. The holiday season here has cut little 
figure in business. Several big buyers within the last 
few days have been in town. One from Chicago, another 
from old Mexico and a third from El Paso have made 
liberal purchases. 

A general movement for higher prices is looked for 


by manufacturers. There seems to be no hope of resum- 
ing work at the mills immediately. Rains have made 
logging impossible. Approximately 11 inches of rain 
has fallen since December 1. This has practically sus- 
pended building operations all through the upper Gulf 
Coast section. Work on buildings in Houston which will 
cost several millions of dollars has been temporarily sus- 
pended, the partly completed excavations being small 
lakes. If lumber was wanted ‘it would be hard to make 
deliveries for the work in hand. The shortage in car 
material is still apparent and it is evident that it will 
be some time before it will abate. 

The offices of the South Texas Lumber Co. and those 
of the Orange Lumber Co. have been consolidated. The 
two companies figured in a $1,000,000 deal last week, 
J. M. West, of the Orange company, having bought the 
holdings of the South Texas company from Jesse H. 
Jones and others. The properties purchased were at 40 
different points and in three states. 

Two departments of the Kirby Lumber Co. have been 
moved from Houston to Silsbee to be nearer the scene 
of operations. The departments are those of C. P. 
Meyers, manager of mills and logging, and 8S. A. Me- 
Neely, manager of the tie and piling department. B. F. 
Bonner, vice-president and general manager of the Kirby 
company, left Friday night for New York. 





IN OKLAHOMA TERRITORY. 


OKLAHOMA City, OKLA., Jan. 2.—The opening of the 
new year has restored confidence, the result of the mois- 
ture in drouth stricken territory until now no one doubts 
the ultimate outcome of this year’s yield in crops. The 
recent rains have fallen over Oklahoma, Texas and all 
that portion tributary to this city. Dealers who have 
bought only just what they needed are now figuring on 
larger stocks, their requirements representing almost 
everything necessary in a complete yard. Oklahoma City 
in particular seems to be on the threshold of another 
period of activity in the building line. Any number of 
lumber bills have been figured by local dealers during 
the last week, a large number of which have been sold. 

The record of the lumber business ‘transacted in this 
city during the year just closed, got up by F. D. Bearly, 
manager for the Minnetonka Lumber Co., while correct 
in its essentials, does not accurately describe present con- 
ditions, for while the statement shows a shrinkage of 36 
per cent in sales for the last six months, if the figures 
were carried over they would in all probability show a 
corresponding increase. 








Otter Creek Boom & Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Office and Mills - | HAMBLETON, W. VA. 





TIDE OF TRADE IN THE ST. LOUIS FIELD 











United States Spruce Lumber Company 


SPRUCE, HEMLOCK 
and HARDWOODS. 
Office and Mills - - MARION, VIRGINIA 





GILFILLAN, Neitt & Co. 
Spruce and Hemlock 


Office and Mills: MAY, WEST VIRGINIA. 





W. W. DEMPSEY SPRUCE 
JOHNSTOWN, PA HEMLOCK 


Mills, AND 
SEEBERT, W. VA. HARDWOODS 





Laurel River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
JENNINGSTON, WEST VIRGINIA. 





Glady Fork Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: GLADY, W. VA. 





Tygarts River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: MIJ.L CREEK, W. VA. 





GEORGE CRAIG & SONS 
SPRUCE, HEMLOCK 
AND HARDWOODS 


OFFICE, PHILADELPHIA, PA. 





Cherry Riv. Boom & Lumber Company 
SPRUCE, HEMLOCK 
AND HAR:DWOODS 


MILLS : Richwood, Camden-on- 


Office, 
SCRANTON, PA. Gauley and Holcomb, W. Va. 














IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Satisfactory Year’s Progress in Building—Mails 
Flooded With Inquiries for Railroad and Car Stock 
—Revival of Retail Trade. 


St. Lovis, Mo., Jan. 2.—Last week the AMERICAN 
LUMBERMAN printed exclusively the facts and figures 
regarding the movement of lumber to and through this 
gateway during 1911, showing the uplifting tendency of 
the market at the close of the old year, together with 
the promise that the new year seemed to hold. Come 
now the annual reports of the various city statisticians, 
who prove by their tabulations that St. Louis’ general 
business has improved, with optimistic forecasts. 

St. Louis’ building operations during the year just 
past were more satisfactory than they were during the 
preceding year, although they were devoted to a greater 
volume of small transactions rather than a larger volume 
of large transactions. There was more home building 
than during 1910. The realty business last year was 
above the average, many of these coming toward the 
close of the year, which means the erection of a large 
number of buildings and alterations during the ensuing 
year. Particularly ought the mill work people to benefit 
largely from these operations during 1912. 

Following the close of the holiday season came a 
deluge of mail to this market which bears cut the pre- 
dictions made in these columns last week that the dawn 
of the new year would see a great revival in the lum- 
ber trade. Although the intervening week was one of 
festivities rather than labor, today’s mails brought a 
large volume of inquiry and a good amount of orders. 
Most of this was for railroad and car stock,, although 
there was a fair volume from the yard and factory 
trade. Much of the business placed was for quick ship- 
ment, indicating short stocks in consumers’ hands. Mill 
stocks are also low and broken, and production is almost 
at a standstill so far as woods operations are con- 
cerned because of wet grounds. All of the mills are 
open but are running on logs on hand. 


Has Won Promotion. 


Cards were issued this week by the Henry O’Neil 
Lumber & Land Co. announcing that R. C. Campbell 
had been elected secretary of that company, to suc- 
ceed William Somerville, jr., who has been made vice 
president. This announcement was a complete sur- 
prise to Mr. Campbell’s many friends, all of. whom 
will join the AMERICAN LUMBERMAN in wishing him 
every success in his new field of endeavor. That he 
will merit these well wishes is certain, especially to 
those who know Mr. Campbell personally. 

The Henry O’Neil Lumber & Land Co. was formed 
about a year and a half ago by Henry O’Neil, one 
of the oldest and best known lumbermen in the city, 
as a retail and wholesale business. The wholesale 
department developed to such an extent that the 
company decided to obtain the services of Mr. Camp- 





bell, inducing him to give up the local sales agency 
of the Great Southern Lumber Company. In acquir- 
ing the services of ‘‘Rube’’ Campbell, as he is gen- 
erally known throughout the trade, the O’Neil com- 
pany has added to its splendid force a young man of 
ambition and wide experience in manufacturing and 
wholesaling yellow pine, and one who is as generally 
popular as he is well known. His wide acquaintance 
has been built up during ten years spent in the busi- 
ness. Prior to assuming the sales agency for the 
Great Southern Lumber Co. Mr. Campbell was for a 
number of years secretary and general manager of 
the Alf Bennett Lumber Co. His attention will be 





R. C. CAMPBELL, ST. LOUIS, MO.; 
Secretary Henry O’Neil Lumber & Land Co. 


devoted exclusively to the upbuilding of the wholesale 
end of the business of the Henry O’Neil Lumber & 
Land Co. 


Yellow Pine Trade Gossip. 


Several salesmen of the W. T. Ferguson Lumber Co. 
were in St. Louis this week talking over trade conditions. 
Among them were’ J. B. Allen, who covers southern Illi- 
nois; H. A. Waddle, who looks after Ohio, and W. J. 
Thrasher, who operates in Texas. 

Several St. Louis friends of H. H. Lamping received 
New Year’s cards from him this week dated Seattle,W ash. 
Mr. Lamping was formerly cne of the local lumber colony, 
but he saw the big possibilities among the big trees of 
the Northwest and moved out there. He is making good. 

Cc. M. McDaris and wife, together with F. A. Goodrich 
and wife, of the Consolidated Saw Mills Co., were in 
Oklahoma City this week to attend the wedding of Mr. 
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Goodrich’s niece, Miss Mabel Beckner, to Edward Cald- 
well, of Corpus Christie, Tex. Miss Beckner is the daugh- 
ter of S. Beckner, president of the Bryceland Lumber 
Co., of Bryceland, La., one of the constituent companies 
of the Consolidated Saw Mills Co. 

B. L. Van Cleave, president of the Van Cleave Lumber 
Co., says that his trade has started out briskly this year, 
inquiries coming in freely from all quarters and from 
wll classes of buyers, and orders being in fair proportion 
to the inquiry. Prices have firmed up a bit on several 
items of stock. * 

G. P. Shehan, sales manager of the Berthold & Jen- 
nings Lumber Co., says that prices have stiffened up 
somewhat since the heavy inquiry of December. Busi- 
ness is coming in freely and he thinks that nothing ex- 
cept an abnormal upheavel can stem the tide of pros- 
perity that has set in for lumbermen. 

Frank Pierce, of the Louis Werner Saw Mill Co., re- 
ports that trade continues to show improvement, every 
day adding to the inquiry and orders that reach this 
market. Mill stocks are so demolished and production 
so curtailed on account of wet woods that the demand 
is greater than the shipping capacity. Prices are firmer. 

H. L. Roupe,, recently with the Summit Lumber Co., 
has gone into the wholesale and commission business 
for himself. He has secured the stock of the Great 
Southern Lumber Co. which was formerly sold in this 
market by R. C. Campbell, who has gone to the Henry 
O’Neil Lumber & Land Co. 

The Shreveport sales offices of the Frost-Johnson Lum- 
ber Co. have been consolidated with the St. Louis 
office, which will be the central sales agency for this 
concern. R. A. Meyer, formerly in charge of the sales 
at the Shreveport office, will handle the territorial sales 
the same as usual, but from St. Louis. Some time ago 
the company abolished its Chicago sales office. 





VALLEY METROPOLIS HARDWOOD NOTES. 


Varied Opinions Regarding 1911 Profits—Encouraging 
Prospects for the New Year—Bridge Muddle—Rate 
Hearing Date Changed. 


Sr. Louis, Mo., Jan. 2.—Most hardwood dealers are 
taking stock; others have just finished. Practically all 
have gone far enough to form a good opinion of last 
year. The consensus is that the sales volume was greater 
than it was during 1910, but prices were so unsatisfac- 
tory that profits fell below the standard. Some claim 
that they have not made any money; others say that 
they have made a very little. One or two have declared 
that their profits were satisfactory. 

The opinion prevails that 1912 is going to be a good 
year. Some declare that the year ought to measure up 
with 1906; others say that it will not go that far but 
will be very good. No one will predict a failure of 
the business this year. Railroad buying is already too 
good for that. There is an excellent volume of inquiry 
and a good amount of yard buying. Production is eur- 
tailed heavily on account of wet woods. Throughout 
the whole of the hardwood belt logging operations have 
been practically suspended on this account. Mill stocks 
are low and broken. The demand is in excess of the 
supply. 

Wrangle Over Free Bridge. 


At its last meeting the Lumbermen’s Exchange of St. 
Louis took a fling at the free bridge controversy which 
has been the city’s bug-a-boo for years. A resolution 
having for its purpose stimulation of the municipal 
assembly to activity in the matter of the East Side 


bridge approaches was sent to the board of directors, ~ 


and discussed vigorously, on the one side by Henry 
Boeckeler, author of the resolution, and by Henry Rolfes 
on the other side. Both are candidates for the presi- 
dency of the Lumbermen’s Club. 

The free bridge muddle of St. Louis is notorious. 
There never was a bridge across the Mississippi until 
the building of the Eads bridge a number of years ago, 
which structure was acquired by the Terminal Railroad 
Association, which St. Louisans delight to call a 
‘‘trust.?? Then, in order to have a bridge that one 
could cross without paying for the privilege, the city 
built another bridge, which was free in name only, as 
it, too, was gobbled up by the railroads. For the last 
five years the city has been trying to build a third bridge 
which shall be free in fact as well as name. The bridge, 
after interminable delays, has been built, but there is 
as yet no way to approach it on the Illinois side of the 
river, because of a political wrangle. The people are 
getting tired of the delay, hence Mr. Boeckeler’s resolu- 
tion, which approves one of the suggested sites and 
urges immediate action on the part of the municipal 
assembly. ; 

Mr. Rolfes was on his feet immediately after the pre- 
sentation of the resolution, remonstrating against having 
the club take snap judgment on the so called Reber 
approach, until every member had become. thoroughly 
acquainted with the issues at stake. Mr. Boeckeler urged 
the adoption of the measure and during the argument 
the temperature of the banquet room rose several de- 
grees. Finally peace was restored by sending the reso- 
lution to the board of directors, with power to act. 


Rate Hearing. 


Once more the date for the St. Louis freight rate - 


hearing before Special Examiner Prouty has been 
changed by the Interstate Commerce Commission. Word 
was received by Thomas E. Powe, chairman of the trans- 
portation committee of both the Lumbermen’s Club and 
the Lumbermen’s Exchange, that the hearing will be 
resumed in St. Louis January 23, at the Jefferson Hotel. 
At this session the lumbermen’s side of the controversy 
will be aired. 

The case, which has been discussed in all of its phases 
in these columns, has given rise to the appointment of 
2 standing traffic committee by the Lumbermen’s Ex- 
change whose duty it shall be to sit in the watch tower 
and catch all of the freight disturbances which are apt 
to crop out from time to time, and this is empowered 
to provide for a regular committee, to be appointed by 
the president. Heretofore traffic matters have been 
handled by a temporary committee. The committee was 
ordered to be created by resolution of Mr. Powe, adopted 
by the exchange. 


Hardwood Trade Gossip. 


L. E. Page, of the American Forest Co., ctme up from 
headquarters in Arkansas this week to confer with General 
Manager Conger, and incidentally to look in on some of his 
former associates. Mr. Page said that his company is sold 
ahead. Trade has been good with his concern and produc- 
tion has been stopped on account of wet woods. Mr. Page 
looks for a big trade this year. 

Alf Bennett, president of the lumber company bearing his 
name, says that a vast amount of present and future busi- 
ness is going the rounds. Inquiry is heavy from all sources, 
and actual demand is good, especially from railroads and car 
companies, Yard business is much improved. 

The new plant of the Waldstein Lumber Co., at Reydel, 
Ark., will be ready to run about January 10. This plant 
was built to take care of the fine stand of hardwood timber 
that surrounds it. The company recently acquired from 
John Gracie a tract of 4,000 acres of land in Jefferson 
County, containing 30,000,000 feet of well assorted hard- 
woods. The mill is located on a branch of the Cotton Belt 
road and a line will be extended into the timber. : 

Thomas Powe states that his business last year was about 
25 per cent better than it was the preceding year. The 
character of the trade underwent considerable change during 
the year. For example, the demand for wide poplar boards, 
which formerly were in such demand, fell off and gave way 
to heavy ash. This wood is being bought largely by the big 
automobile makers. 

R. M. Morris, of the Morris Lumber Co., says that his trade 
is picking up wonderfully in hardwoods. Mr. Morris has 
created an innovation in the selling end of his business by 
cutting out all commission men. He now sells his stock 
only through his regular salesmen and from his general 
office. He says that he has demonstrated to his satisfaction 
that this mode of salesmanship is better. 


THE KEYSTONE STATE 


SMOKY CITY TRADE NOTES. 


PITTSBURGH, PA., Jan. 2.—Increasing activities among 
the industrial interests of the Pittsburgh district and the 
well defined plan for extensive building operations prom- 
ise well, while prices are felt certain at least to hold 
their own. 

The Breitwieser & Wilson Co. states that F. E. Smith, 
formerly with the Palmer & Semans Lumber Co., has 
assumed charge of a new hardwood department of the 
company, and that in order to provide for an increasing 
business larger capital and larger offices will be secured 
in the near future. Mr. Smith is a practical lumberman, 
who began business with his father in 1899, in charge of 
several portable mills which worked among the timber 
along the old Cleveland, Lorain & Wheeling Railroad. 

















F. E. SMITH, OF THE BREITWIESER & WILSON CO.; 


In charge of its new hardwood department. 


Later the business was enlarged and went under the 
name of the R. J. Walton & Smith Lumber Co. and the 
timber cutting was transferred to West Virginia. In 
1905 Mr. Smith took a position as salesman for the 
Collins Lumber Co. at Canonsburg, and in 1908 he be- 
came secretary of the F. W. Crane Lumber Co. in Pitts- 
burgh. Later he was identified with the Tri-State Lum- 
ber Co. of Uniontown and then with Palmer & Semans 
company in Pittsburgh. 

The Babcock interests are all busy and report inquiries 
for the new year exceptionally encouraging. 

The Kendall Lumber Co. is looking for a year of 
greatly broadened activities, owing to the general awak- 
ening of all industrial life. The firmness of prices in 
lumber, this company says, has been one of the hopeful 
signs cf the coming year. 

The Germain Co. looks for a surprising revival in buy- 
ing for immediate requirements by the larger lumber con- 
sumers. 

The Forest Lumber Co. says that 1912 is going to be 
one of the best in years for the lumber industry. Mem- 
bers of the company were all, home for the holidays, a 
rare occurrence in this busy office. 

President W. D. Johnston, of the American Lumber 
& Manufacturing Co., says that the new year is going 
to be a fine one and that the hustlers will get a lot of 
good business. The firmness of prices through the de- 
pressed season will be beneficial to all concerned, as the 
sentiment is against speculation or abnormal prices now 
that business is growing stronger. é 

H. ©. Bemis, of Bemis & Vosburgh, was in Pittsburgh 
last week. The company is full of confidence. in the 
coming season. 

The Flint, Erving & Stoner Co. expects that 1912 
will have been one of its best years. There is much to 
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‘Leading Gasoline Truck 
of America 


In the LUMBER Field. 




















WINTER weather is no barrier to the operation of the 

“Mack” Truck. Many are now in continuous service 
in the lumber producing country as well as at the largest dis- 
tributing points in all parts of the United States. The “Mack” 
is an all-the-year-round-truck designed to meet every require- 
ment of the lumber trade and is fitted out with every new 
device and improvement to facilitate the handling and trans- 


portation of lumber. We build the “Mack”’ in all sizes and 
all types from | to 734 tons. Write us your requirements, and we 
will gladly submit estimate on cost of installation. In the mean- 
time, send for “Mack” booklet which deals with the transpor- 
tation problem of to-day in a most intelligent manner. It's free. 


International Motor Co. 


Works: 
ALLENTOWN, Pa. 
PLAINFIELD, N. J. 


Executive Offices: 
30 Church Street, 
NEW YORK. 














Sales and Service Stations in all large cities. 
— SH, 
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—« COAL 


IMMEDIATE SHIPMENT 


Springfield, Il. 
Clinton, Ind. 
Fairmont, W.Va. 


Capacity 7,000,000 TONS Annuatty 


WE WANT YOUR ORDERS. 


Harrisburg, Ill. 
Linton, Ind. 
Cambridge, O. 





OUR PRICES RIGHT. 


O'GARA COAL CO. 


PRODUCERS 
| eee CHICAGO 





INDIANAPOLIS 


il 














Spruce—N. C. Pine—White Pine 
Cypress 


We charge only what is necessary to 
bring the best to you at a proper busi- 
ness profit—no more. We want your 
future business just as much as we 
would like the first order. 


STONE, 
HERSHEY & GIBSON 


776 Broad St. NEWARK, N. J. 
NEW YORK OFFICE, - 18 Broadway. 





Warren Axe & Tool Co.,} 


Sole Manufacturers of the Famous 


¢2) SAGER PATENT AXES 


And Highest Quality * 
S300) Ge Blor-as Mtet- BM tieslet-tucet-5: te MM Mele). | 
RIGHT QUALITY~RIG HT PRICES, 


Write us. WARREN, PA., U.S. A. 
—— 
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MANUFACTURERS OF 


POPLAR, OAK, ASH, 
CHESTNUT ano HICKORY 


20,000,000 Ft. 


READY FOR QUICK SHIPMENT. WRITE US. 


STOCK OF 
OVER 











Buy Your Lumber 


J. A. Wilkinson 








-We Have Thick Poplar, 


You can always get from us a cheice supply of 
THICK YELLOW POPLAR (All Grades.) 


We make this our specialty and carry a large stock of 


214" and 3" Poplar 


We also have on hand a good supply of 
RED AND WHITE QUARTERED OAK. 


Write us for Quotations. 


Faust Bros. Lumber Company 
PADUCAH, KENTUCKY. 


OAK FLOORING 


Matched 
End 











Hollow 
Backed 






















Everything in 


Southern Hardwoods 


Band Sawn and Equalized. 


Gum, Cottonwood, Ash, Red and White, 
Plain and Quartered Oak. 









Write for Quotations. 


ANDERSON-TULLY CO., - Memphis, Tenn. 





GEO. D. EMERY COMPANY 
MAHOGANY and 


SPANISH CEDAR 


MAHOGANY AND CEDAR VENEERS 
Office, Mill, Yard and Salesrooms: 
Nos. 1 to 41 Broadway, CHELSEA, MASS. 














HINTS AS TO YARD MANAGEMENT 


will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 431 S. 
Dearborn Street, Chicago, Il. 





do and a demand for lumber is one of the natural re 
sults of activity in other lines. 

President J. L. Lytle, of the Lytle Lumber Co., re- 
ports a very bright outlook for the lumber trade for 
the new year. He believes that the demand will broaden 
far more than has been generally expected. 

The Morlan-Ricks-Hughes Co. says that the holiday 
season has been quiet but it has given time to go over 
general business conditions and prepare for spring. The 
company is prepared for a brisk demand with the open- 
ing of the new year. 

The Willson Bros. Lumber Co. reports little change 
in conditions but looks for brisk trading. It has closed 
a very satisfactory year’s business. 

The J. C. Donges Lumber Co. reports strong indica- 
tions of brisk trade in the spring. Inquiries are excel- 
lent and prices show no signs of weakening in spite 
of the quiet holiday season. 





QUAKER CITY NEWS. 


Vast Increase in Building Figures Over 1910—Port 


Statistics—Proposed Chestnut Blight Campaign— 
Changes in Sales Force. 
PHILADELPHIA, Pa., Jan. 2.—The immediate outlook 


for the building business is that even the most optimistic 
were too low in their estimates, or a lot of building has 
been put through in a bunch, for announcements were 
made last week of dwelling operations to begin early 
in the year of upward of a million dollars, and in the 
last two weeks 180 permits have heen issued, covering 
216 operations, at a cost of $1,170,315. During the 
month the permits issued covered $622,500 for municipal 
buildings, over $520,000 for manufactories, and the 
balance mostly 2-story dwellings. 

For building and construction work in Philadelphia 
$40,030,985 was expended during the fiscal year of 1911, 
according to the figures of the Bureau of Building In- 
spection, the third highest total recorded since the estab- 
lishment of the bureau, and it tops the expenditure of 
1910 by $2,164,420. 

While in 1910, 8,592 permits were issued, it was shown 
that 8,870 permits were issued in 1911 for 16,215 build- 
ing operations. That the chief characteristic of this 
city of homes suffered in but a slight manner by the 
innovation of tenement and apartment houses is evi- 
denced by the number and cost of the 2-story one-family 
dwellings erected during the year. The annual state- 
ment shows that 1,206 permits for 2-story houses were 
granted to builders for the construction of 7,633 opera- 
tions, which involved an outlay of $15,959,075. Second 
on the list, ‘but far outdistanced as regards number and 
cost, is the 3-story dwelling, for which 377 permits were 
issued for 965 operations, costing $4,505,965. 

Activity in the industrial field was marked by the 
number of manufactories and warehouses that were 
erected. Of the former, 66 were constructed at. a cost 
of $2,873,535, while $879,650 was expended for 30 of 
the latter. Fifty-two office buildings cost $1,033,480. 
Ground was broken during the year for the erection of 
15 municipal buildings, to cost $912,500. 

Two hospitals cost $237,000, five charitable institu- 
tions cost $276,100. The sum of $1,655,680 was ex- 
pended for the erection of nine schools, and eighteen 
churches cost $474,180, while 215 garages were built at a 
cost of $744,460, and 17 places of amusement, which cost 
$368,600. Prospects for the ensuing year outside of 
dwelling operations are very encouraging, in the opinion 
of those interested in construction work. Already more 
than $5,000,000 worth of work has been sent out for 
estimates by the architects. 

Statistics furnished by the Collector of Customs show 
that for the year just ended the foreign commerce of 
this port aggregated over $151,000,000, and while the 
exports showed a gain of over $5,000,000 the imports 
fell off nearly $9,000,000. The business for the year 
was, however, exceptionally good, in view of all condi- 
tions, and the duties collected during 1911 will foot up 
$20,000,000. 

Representatives of ten states which have felt the 
effects of the chestnut tree blight or which are in its 
path will likely be invited to a conference in Harrisburg 
early this year for the purpose of inaugurating a cam- 
paign of céoperation to restrict the damage. Governor 
Tener believes that if the states can get together and 
have a uniform plan of campaign they can halt the 
blight before it gets into western New York, Ohio and 
West Virginia as well as prevent any further spread to 
the South. It is the idea that Pennsylvania, which ap- 
propriated over a quarter of a million dollars to fight 
the blight during the last legislature, should take the 
initiative and then invite the governors of the interested 
states to confer. 

James Strong & Co. have announced the removal of 
their offices at 1535 Real Estate Trust Building to room 
705 in the same building, thus getting back to the offices 
formerly occupied by them. 

Samuel H. Shearer & Son announce the appointment 
of H. R. Harman as agent at Rochester, N. Y., in place 
of John J. Soble, the withdrawal of J. E. Du Bois, and 
the appointment of Frank Schaffner for Pennsylvania 
territory and J. H. Langham for southern New Jersey. 

The J. G. Moyer family, of Perkasie, many of whom 
are in the lumber business, held its annual reunion on 
Christmas, with every one of its thirty-four members 
present. 
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WIDE BASSWOOD STOCK WANTED. 


A reader of the AMERICAN LUMBERMAN manufacturing 
commercial and passenger motor cars is in the market for 


wide %-inch and. 1-inch, clear basswood stock. Manufae- 


turers prepared to supply this stock will be placed in com- 
munication with the automobile manufacturer on request 
by the AMERICAN LUMBERMAN. 











THE EMPIRE STATE | 





FROM THE METROPOLITAN DISTRICT. 

New York, Jan. 2.—Demand shows signs of improve- 
ment and a healthier outlook prevails. Orders are still 
for restricted amounts, but the aggregate of this small 
business is improving and the general run of prices is 
considerably better. Stocks at shipping points do not 
appear to be large in any case, and mills are not eager 
to book orders for shipments much ahead. Prompt ship- 
ments can be taken care of at satisfactory prices, but as 
yards have allowed stocks to run low for this time of year 
this hand-to-mouth business is gradually becoming more 
of a drain on the mills and the time evidently is not 
far distant when the yards will not be able to put so 
much reliance on prompt shipments as they have. The 
building situation is only moderately active, but a great 
‘leal of work is under consideration, and it seems a cer- 
tainty that the opening of spring will bring decided 
improvement in building orders. The heavier lines of 
contracting show improvement and large business interests 
declare that there will be more substantial contracts for 
big work early in 1912. 

Eight permits for projected buildings were issued in 
Manhattan last week, amounting to $1,124,100; eleven in 
the Bronx, $106,900; forty-seven in Brooklyn, $447,300, 
and twenty-four in Queens, $85,200. 

The big lumber yard of Church E. Gates & Co., at Bed- 
ford Park Boulevard in the Bronx, was threatened by 
fire this morning. The lumber loss amounted to only 
about $1,000 but before the fire was under control seven 
frame buildings owned by the firm, together with the mill 
of the Hudson Woodworking Co., were destroyed. The 
total loss is about $25,000, fully insured. 

H. P. Lambert, who has been in the employ of Simmons 
Bros., southern pine dealers of 68 Broad Street, for some 
time, entered the firm January 1 as a partner with C. W. 
Simmons. The firm makes a specialty of yellow pine 
export business. 

H. D. Bowen, who has recently been representing the 
H. M. Bickford Co., engaged in business on his own 
account January 1. Mr. Bowen has been in this market 
for a number of years and commands a good line of trade. 
He will make a specialty of maple and oak flooring, for 
which he has made excellent mill connections, and has also 
taken on a line of North Carolina pine. 

C. W. Manning, wholesale hardwoods and specialist in 
gum, gum veneer and table tops, left Thursday for an 
extended trip through Arkansas and Mississippi. He 
says that while demand continues on a rather dull basis 
the outlook is good and indications are of a prompt revival 
in manufacturing lines. 





FROM THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Jan. 2.—The last lumber 
to be discharged from boats which arrived at the Tona- 
wandas at the close of last season is being discharged 
from str. Culligan at M. M. Smith’s docks. The Culli- 
gan brought 500,000 feet for Mr. Smith and 200,000 feet 
for J. W. Seribner & Co. 

Franklin A. Hofheins, of the Transfer Lumber & 
Shingle Co., and family will leave this week for a two 
months’ trip through the South.and in Cuba. Mr. Hof- 
heins will stop at the company’s Chicago yard en route. 

The Transfer Lumber & Shingle Co. reports the sale 
of 312,000 carloads of a new brand of shingles for 1912 
delivery. The shingles are known as the Transfer brand. 
They are manufactured on the Pacifie Coast. 

Silverthorne & Co. report such an influx of orders for 
yellow pine at their mills in Mississippi and Louisiana 
that it has been necessary to turn down a number until 
those on hand were taken care of. The export trade is 
taking much of the stock manufactured. 

W. E. Wooding, of Sault Ste. Marie, Mich., was in the 
Tonawandas last week taking orders for stock to be 
manufactured for next season’s delivery. 





FROM WESTERN NEW YORK. 


Burra.o, N. Y., Jan. 3—Buffalo lumbermen as a rule 
see no reason for pessimism in viewing the prospects for 
this year, the opinion being that a steady, conservative 
amount of buying will be the rule, as it was during 1911. 
The yards are all well equipped to care for business and 
assortments will compare favorably with those of a year 
ago. Annual inventorying was the rule last week, with 
the usual brief period of dullness that marks the start 
of a new year. , 

Thomas R. Blanchard, Nellie Darrow and Carlton E. 
Ladd have organized the Blanchard Lumber Company, 
capital $75,000, to sueceed Smith, Blanchard & Co., who 
have carried on a retail business here for a number of 
years. Mr. Blanchard is an active member of the state 
association of retailers and prominent in connection with 
the arrangements for the state convention here on the 
24th and 25th. f 

Thirty-four building permits were granted last week, 
29 for frame dwellings. The total cost of permits was 
$159,500. 

O. E. Yeager has been nominated as one of the two 
candidates for the presidency of the Chamber of Com- 
merce, the election to be held next Wednesday. Two can- 
didates have been named for each office to be filled, an 
innovation in the elections of this body. 

The mill of the Emporium Lumber Co. at Austin, Pa., 
is about ready to begin operation after the flood. The 
company is doing well at Childwold, being favored by 
open weather. 

Jackson & Tindle report that northern Michigan is in 
a fair state from heavy rains and that their lumber and 
cooperage operations are at a standstill. The prospect 
is for firm quotations for cooperage stocks. 
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FROM THE WOLVERINE STATE 








IN THE SAGINAW VALLEY. 


Lake Receipts of Lumber and Other Wood Products 
for 1911—Rapid Development of Recently Purchased 
Hardwood Tract—Improved Box Demand. 

Bay City aNp Sacinaw, Jan. 3.—To the Saginaw 
River by boat came during the season of navigation 
recently closed 88,056,928 feet of lumber, 6,309,800 
lath, 150,000 shingles, and 1,128,467 pickets. About 
70,000,000 feet of the lumber came from Ontario and 
paid tariff dues of $1.25 a thousand feet. The re- 
mainder came from the Lake Superior district mostly. 
Only one cargo of lumber was shipped out. Receipts 
at Bay City were 58,298,624 feet of lumber, 2,555,500 
lath, 150,000 shingles, 10,869,600 feet of unmanufac- 
tured sawlogs and 1,128,467 pickets. At Saginaw re- 
ceipts were 29,758,304 feet of lumber, 3,754,300 lath 
and 107 telegraph poles. The lumber receipts show a 
falling off. In 1910 they aggregated 93,698,912 feet, 
and in 1909 they were 107,000,000 feet. 

The 10,869,600 feet of sawlogs were brought to this 
river from the head of Lake Huron by Ross & Went- 
worth and were manufactured into lumber at Bay City 
for this firm, which is logging on the north shore of 
Lake Michigan. Its logs will be brought here when 
navigation opens in the spring. The firm stocked the 
Campbell Lumber Co.’s mill here. It has bought a 
considerable quantity of logs now being put in by the 
H. M. Loud’s Sons Co., which will come to Ross & 
Wentworth by rail to be manufactured. The firm says 
it is doing a fine winter business and has no complaints 
as to business during the year just ended. 

The Goodyear Lumber Co., of Toledo, some time ago 
bought a tract of 400 acres of hardwood timber in St. 
Clair county. It installed a small mill, built a road 
a mile long to connect the camp with the Michigan 
Central tracks and is cleaning up the timber. Ship- 
ment of lumber, bark and other wood products from 
Rogers by rail over the Detroit & Mackinac Railroad 
has started, although the road was not completed and 
train service inaugurated until December 17. The Loud- 
Hoeft Lumber Co. shipped out a number of carloads 
last week. This branch will furnish an outlet for a 
large quantity of forest products that heretofore have 
been moved only by water. Besides the Loud-Hoeft 
a number of small operators are cutting lumber and 
cedar in that part of the county. 

The Kneeland-Bigelow Co. and the Kneeland, Lun- 
den & Bigelow Co. sawmills put out approximately 42,- 
000,000 feet of manufactured lumber last year. These 
companies, practically one concern, are operating six 
logging camps. 

A decided improvement of Jate in the box manufac- 
turing department of the lumber business has called 
for a more active market for the culls and low grade 
lumber, both pine and hardwood, a large quantity of 
which has been worked off and is still in good demand. 
The Mershon-Bacon Co. has been doing a good business 
in the manufacture of boxes from hardwood cull lum- 
ber, and in dressing lumber. The box industry is one 
of the leading ones here. Handy Bros. operate two 
large plants, handling more than 20,000,000 feet of 
lumber annually; Bradley, Miller & Co. handle a heavy 
box manufacturing plant, and also at this end of the 
river are the E. J. Vance Box Co. (Ltd.), the Bay City 
Box & Lumber Co. and others. At Saginaw E. Ger- 
main, Thomas Jackson Co. (Ltd.) and other concerns 
manufacture boxes. 

There has been a marked increase in the movement 
of hemlock and hardwood lumber. The best grades of 
maple are firm at $1 advance and dry stocks are prac- 
tically depleted. Basswood is in less supply than it 
was 90 days ago and culls have advanced $2 a thousand 
feet. Beech, maple and birch culls are all a dollar 
higher than they were in October. No. 2 common and 
better 5-4 beech is quoted at $17 and $18.50; 6-4 $19, 
and 8-4 $20 and $22. There is also a very good call 
for elm. The quantity of birch lumber manufactured 
in the lower peninsula is limited. There is also a 
limited quantity of oak. Im the valley and central 
portion many farmers own patches of oak timber which 
they have held for years. Of late they have been sell- 
ing considerable of this to dealers who have contracts 
for supplying railroads with oak timber for bridge and 
structural work. 

Colder weather and snow has materially improved 
the lumbering conditions in the logging districts north. 
A number of operators had cutting and skidding well 
advanced up to early last week, and the snow and drop 
in temperature have helped hauling. Men are more 
plentiful than for a number of years previous. 

There has not been as much satisfaction in the trade 
in maple flooring in the valley last year as wished. The 
usual quantity of flooring has been manufactured but 
competition has been sharp and market conditions less 
favorable than expected. 





FROM THE FURNITURE CITY. 


GRAND Rapips, Micu., Jan. 3—Interest is centered in 
the furniture market. If the January sale is satisfactory 
the furniture manufacturers will be in the market for 
their raw materials and this is of decided interest to the 
hardwood lumber dealers. During the long furniture 
strike last summer the furniture manufacturers let their 
stocks run down, and since the strike they have been buy- 
ing to supply little more than current needs. Stocks 
are low pending what the buyers say. The early indica- 
tions are favorable, with more than the usual number of 
buyers on the ground for the opening and those that are 


here speaking optimistically of spring prospects. What is 
unusual is that the first day of the season found two 
buyers from the Coast and the message they brought was 
that its trade would be very fully represented this season 
and that considerable business could be looked for from 
that quarter. Since the earthquake and fire the Coast 
trade has been almost dead and this evidence of a revival 
is encouraging. 

Mahogany is the popular cabinet wood but the so-called 
early English and Elizabethan styles are still in vogue, 
especially for library and dining room furniture and these 
call for oak. In the cheaper grades birch in imitation of 
mahogany and maple, both plain and bird’s-eye, are much 
used. Gum is more in evidence than ever and increased 
use of this wood is expected. 

William H. Boland has withdrawn from the Valley City 
Lumber Co., of which he was secretary and manager, and 
is now associated with the Boland Lumber Co. 

David Wolf, of the Wolf-Lockwood Lumber Co., has 
returned from an extended western trip greatly improved 
in health. He will remain in the city this month and will 
then take a southern trip until the weather is warmer. He 
is president of the Grand Rapids Lumber Dealers’ Asso 
ciation and it is expected he will preside at the next meet- 
ing. Vice President Van Keulen has acted for him during 
his absence. 





THE CITY OF THE STRAITS. 


Books Show Substantial Credit Balauce—Expansion of 
Automobile Industry Adds to Building Activity 
—Record in Bank Clearings. 


Detroit, Micu., Jan. 3.—Dealers are unanimous in 
saying that the year just ended was one of the most 
prosperous they have ever known. There have been 
years when the profits were proportionately larger, but 
the volume of business was greater than ever before and, 
in spite of keen competition, the books show a substan- 
tial credit balance. 

The prediction made early in the summer that the 
year’s building record would excel that of 1910 proved 
to be well founded. A total of 6,667 permits was 
issued, representing an estimated cost of $19,012,669, 
as against 5,498 permits and estimated cost of $17,415,- 
950 in 1910, and the 1910 figures included the permit 
for the projected 20-story Dime Savings Bank build- 
ing, on which work has just started. The expansion 
of the automobile industry, of which Detroit is the 
hub, naturally had much to do with this increase, and 
further extensions are planned for the present year. 





MENOMINEE RIVER NOTES. 


Tentative Plans for Rebuilding Big Mill—Marked In- 
dication of Improvement in the Lumber Trade— 
Ideal Hauling Condtions. 

MENOMINEE, MIcH., Jan. 2.—Although definite re- 
building plans have not been made it is practically 
certain that the big lumber mill of the Escanaba Lum- 
ber Co., at Masonville, which was destroyed by fire 
reecntly, will be rebuilt on larger and better scale. 
J. K. Stack, the owner of the mill, had planned for 
an immense cut this winter. = 

The lumber trade shows every indication of improve- 
ment. Many inquiries were received last month and 
a fair advance in ‘prices is expected soon. Many con- 
cerns which have been overstocked have almost used 
up their supply and are how forced to enter the mar- 
ket. Under these conditions prices are bound to ad- 
vance. A few dealers are already offering slight ad- 
vances on the higher grades of lumber. 

There have been heavy snow falls accompanied by 
hard freezing weather, as low as 15 degrees below zero, 
and ideal hauling conditions are restored. Operations 
will now be continued with renewed vigor. 

Superintendent R. L. Walker, of the Mud Lake Lum 
ber Co., and O. E. Elsemore and E. Lathily, Detroit 
lumbermen, were recent visitors in Rabor, where they 
are said to have an important deal under considera- 
tion. 





ON LITTLE BAY DE NOQUET. 


ESCANABA, MICH., Jan. 2.—The O. C. Lumber Co. at 
Sturgeon Mills has completed building a burner. The 
company is carrying over about the usual stock of lum- 
ber, lath and shingles. It is doing all its logging this 
winter on the Sturgeon River and will log about one- 
third less than other years. 

The Wisconsin Land & Lumber Co., Hermansville, will 
log less than half of other years. 

The Little Harbor Lumber Co. will start its mill at 
Little Harbor January 10. Its season’s eut will be less 
than last year’s by about one-third. 

The Vans Harbor Lumber Co. has resumed 
operations with the coming of cold weather. 

The Northwestern Cooperage Co., Gladstone, will start 
up all its mills January 8, with the exception of the 
shingle mill. 

Cold- weather set in with snow December 26, and with 
zero weather in this district all woods operations are 
now going along in a steady way. The snow coming 
before enough of cold weather has made work rather 
slow in the swamps, as all roads will have te be tramped 
down in order to freeze enough to hold horses and loads. 

J. R. Andrews of Escanaba will stock his mill at Osie 
on the White Fish branch with approximately 1,500,000 
feet of hardwoods and 500,000 feet of pine, about ea- 
pacity of the mill. 
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A Few Items We Want to Sell. 


Write for special prices. 


POPLAR 
5-8 1st and 2nds 
4.4 oe “< 


4-4 No.3 Com. - 940,000 
ASH 

4-4 lstand 2nds - 50,000 Ft. 

4-4 No.1 Com. =- 73,000 “ 

4-4 No. 2 Com. - 225,000 “ 

4-4 No.3 Com. - 127,000 “ 


BASSWOOD 
4-4 Ilstand 2nds - 48,000 Ft. 
4-4 Log Run - 134,000 “ 
CHESTNUT 
4-4 Qtd Sd Wormy 
4-4 Sound Wormy 
5-4 Sound Wormy 53,000 “ 
4-4 No. 2 Sd Wormy 48,000 “ 
4-4 No.3 Sd Wormy 200,000 “ 


Kentucky Lumber Co. 


CINCINNATI, OHIO. 








> 
Carpenters 


and 
Builders 


will refer your trade to our 


‘ POPLAR 


Bevel siding, Drop Siding, Ceiling, 
Casing, Shelving, Corner Boards, 
Base, Docr and Window Jambs, Ale 
and Seer Staves and Heading. 


We can ship promptly, having now on hand 12,009,000 feet of 
well assorted and selected stock. WRITE FOR PRICES, 


SWANN-DAY LUMBER CO. 
SALES OFFICE: 2nd Hal Bank Bldg, CINCINNATI, O. |] 
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THE KOSSE, SHOE & SCHLEYER CO, 


CINCINNATI, OHIO. 
We Want To Buy 


Output of two good Band Mills producing 
largely Plain and Quartered White and 
Red Oak and Poplar. We always want 


WALNUT LUMBER 


TERMS: SPOT CASH. 
Main Office: 410-411 Provident Bank Building. 


G U M SPECIALISTS 


HIMMELBERGER-HARRISON 
_ LUMBER COMPANY 


MILLS AT 
MOREHOUSE, MO. 




















SALES OFFICE 
CAPE GIRARDEAU, MO. 
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“ C. Crane & Company, Bl 


CINCINNATI, ©. j 


HA | 
Re RDWOOD LUMBER z3 


rumncemay ox BASSWOOD 


« 3 cars 1x4 Gound Strips. 4 cars 1x4 & wider 
We offer: No. 2Com. 3 cars 1x5 & wider No. 1 Com. 


SANFORD & TREADWAY : MENOMINEE, MICH. 
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The Best 
Place to 
BUY 
Lumber 


is where you can get satisfactory service 
and uniform grades and if you are not 
getting these now, it’s up to you to look 
around, for these are factors demanded 


by present day competition. Try our 


Goldsboro 
N. C,. IPime 


It has a character of its own, is per- 
fectly milled, uniformly graded and 
prompt shipment is one of our hobbies. 


Prices on request. 


TELECODE. 


Johnson Wimsatt, 
Washington, D. C. 








{ We Invite 

Inquiries From 

Exacting Buyers 
because we know the sort 


of high grade quality we 
offer in our 


en 
“Kinston Kiln Dried 


N. C. Pine Flooring, 
Ceiling, Roofers, etc. 








Meeting with the highest approval everywhere. 


Car or Cargo Shipments. 


| Elling ton & Guy, es 








Horton Corwin, Jr. Pres. and Treas. W. D. Pruden, Sec’y. 


The Branning Manufacturing Co. 


— MANUFACTURERS OF — 


NORTH CAROLINA PINE 
LUMBER AND BOX SHOOKS 
Kiln Dried, Dressed and Rough. 


Wellington & Powellsville R. R. Co., Windsor, N.C. Edenton Planing 
Mills, \epeay 100,000 per day. Saw Mills:—Edenton, N. C., Colum- 
bia, N. C., Ahoski, N. C., Capacity 140,000 per day. 

















General Office, EDENTON, N. C. 














Of course you are going to attend the annual meeting 
of your association. It needs you this year. 





NEWS FROM THE HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 


Additional Rains Make Lumber Production Still More 
Difficult—New Year’s Trade Opening Well—Brief 
Review of 1911 Trade. 

MEMPHIS, TENN., Jan. 2.—Further rains in this ter- 
ritory last week added to the unfavorable conditions 
affecting production. The ground is thoroughly wet 
throughout west Tennessee, east Arkansas and north 
Mississippi and it is becoming increasingly difficult to 
get out timber in large volume. The supply of logs at 
most local plants is not very large and unless condi- 
tions change for the better a serious shortage of tim- 
ber is threatened. 

Trade has opened up fairly well for the new year. 
While most of the orders are still for immediate ship- 
ment it is perhaps still more significant that consuming 
interests are disposed to begin buying ahead. A few 
orders have been booked for delivery later in the year 
and nothing of this’ kind has previously been done so 
early for some years. The general belief is that there 
is going to be a good business during 1912 and that 
prices are going to harden. It is pointed out that con- 
suming and distributing interests are carrying compara- 
tively small stocks of lumber and that they will be 
forced into the market on a more liberal scale as a 
result of the evident expansion of business. 

Last year was not altogether satisfactory for lum- 
bermen in this city and in the Memphis territory as a 
whole. They found it very difficult during much of the 
last twelve months to locate a ready market for their 
holdings and there was a great deal of complaint on 
the score of prices. A tendency toward improvement in 
values as well as toward expansion in the volume of 
business toward the end of the year probably accounts 
for a considerable portion of the disposition of lum- 
bermen ,here to look forward to a good business during 
1912. The representative of one of the most important 
woodworking concerns in this section said that in De- 
cember it shipped more lumber than at any other time 
since the beginning of its operations, covering a period 
of many years. A representative of another lumber 
concern said that the business of his company during 
December was larger than it had been for several years. 
Other lumbermen have made reports along the same 
line and it is apparent that a very satisfactory volume 
of business is under way. 

The new 25,000-foot capacity band mill of May Bros. 
has begun operation and will operate as steadily as 
the supply of timber will admit. 

P. E. Gilbert has become sales manager for the Wis- 
consin Lumber Co., of Chicago, and will leave Mem- 
phis within the next few days to assume his new duties. 
Mr. Gilbert organized a lumber company here a short 
time ago on severing his connection with the S. C. 
Major Lumber Co., but it has been understood for 
some time that he had several good offers and that 
he was likely to accept one of these. He has had wide 
experience in the hardwood lumber business and much 
regret is expressed here over his removal from this 
city. 

John W. McClure, of the Bellgrade Lumber Co.; 
A. N. Thompson, of A. N. Thompson & Co., and Frank 
P. Gearhart, associated with them in the operation of 
a mill in Mississippi, have bought a plantation in Mis- 
sissippi consisting of 1,845 acres between Schlater and 
Greenwood from which they already have removed the 
timber. It is purposed to erect the necessary build- 
ings and to operate the plantation under the name of 
the Buck Lake Plantation Co. Mr. McClure and Mr. 
Thompson were associated in business under the firm 
name Thompson & McClure prior to the formation of 
the Bellgrade Lumber Co. 

R. E. Walter is erecting a sawmill at Smedes, Miss. 
It is to have a capacity of 20,000 feet. Mr. Walter 
recently bought about 4,000 acres of timber land near 
Smedes and the new mill is being installed for its 
development. 

Exporters here are having considerable difficulty in 
getting their lumber to Europe. They have been un- 
usually fortunate in securing cars for delivering the 
lumber to ship side, but have encountered unexpected 
difficulty in securing freight room. One prominent ex- 
porter says that he has about 125 cars of lumber tied 
up at New Orleans and that he does not know when it 
will be possible to get this lumber across. 

The Grafton Stave & Heading Co., of Grafton, IIl., 
has completed and placed in operation a stave and 
heading plant at Pocahontas, Ark. 

W. E. and C. E. Hyde, who were formerly of Mem- 
phis, but whose headquarters are now at South Bend, 
Ind., are among the directors of a new railroad which 
has been incorporated at Lake Providence, La. The 
Hyde brothers have extensive timber and lumber in- 
terests in that territory and the road is to ha built to 
facilitate the development thereof. The new line is 
to be known as the Millikin & Southwestern. 





CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan. 2.—Last week the statement 
was made that the lumber business here for 1911 was 
about equal to that for 1910. Later estimates are that 
the total volume of business last year fell below that 
of 1910 about 10 per cent, some estimates being even 
higher. The real estate transfers for 1911 showed a 
substantial gain over those for 1910. There was a de- 
crease, however, in the value of the building permits, 
because many houses built were unpretentious homes 
and many of these were without the actual city limits 





and consequently no permits were required from the 


city. Last year was, in fact, a very good one for the 
builders and architects, and for the retail lumber 
trade. 


During Christmas week local lumber trade was quiet. 
Dealers are taking their annual inventories and much 
of the business was on old contracts not completed. 
Dealers are confidently expecting a good increase in 
the demands this year. The trade is generally waiting 
to see what the new year will actually develop. The 
fact that stocks generally are low is one reason for 
expecting a good season, and soon. Recent trade adds 
to this expectation. Railroads have been more actively 
in the field and many consumers, especially furniture 
manufacturers, bought up to Christmas. 

Plain oak and poplar are still leaders in the demands, 
wide stock of the latter grade showing a better call. 
There has been a good movement in gum and cotton- 


wood. Maple, chestnut and ash are moving satisfac- 
torily. Quartered oak shows some additional strength. 


Cypress shows little change. Prices continue steady. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Jan 2.—In the lumber industry the 
general average shown for 1911 is not over 1 per cent 
above that of 1910. Comparison of the figures in all 
lumber lines shows that in 1910 the volume of business 
transacted was $47,250,000, while that for 1911 will ap- 
proximate $47,725,000. Reports of the Chamber of Com- 
merece show a decrease in volume of business, as the 
receipts were not over 67,000 cars, compared with 87,075 
cars in 1910; while shipments in 1911 were 62,000 cars, 
compared with 76,000 cars in 1910. These figures leave 
but 5,000 cars for local consumption, as compared with 
11,000 cars in 1910. Owing to the disastrous fire in 
the Chamber of Commerce and the change in superin- 
tendents within the last year, the figures given can not 
be relied upon as accurate, but they approximate the vol- 
ume of trade, however. Figuring on this basis there 
would be a difference of about 10,000,000 board feet 
in favor of 1910 over 1911. 

Bennett & Witte report: 

The last year in the hardwood line has not been as pros- 
perous as former years, not so much on account of a loss in 
volume as in profits. We do not suppose it has suffered 
any more than the other lines of trade. Disturbance to 
business may cease, or people may finally ‘make up their 
minds to do business and let the disturbers disturb them- 
selves only. 

Clinton Crane says: 

_ There was not enough water in Guyandot Valley streams 
in the mountains of West Virginia from last March until 
today to bring out a good run of logs. We had only one or 
two little rises, which brought out little stock, and we have 
not been able to work two of our mills here since last June 
and have only been able to keep one double band mill run- 
ning; but if we had the logs the trade is here. We have all 
kinds of unfilled orders ia our office. Of course, this may 
not occur with others, but we are surely a good barometer 
for dry lumber. 

Interviews with box manufacturers show that while 
business was very poor in the first half of the year, 
the last half has shown steady improvement. E. A. 
Conkling, president of the E. A. Conkling Box Co., 
voices the opinions of all, when he says:* ‘‘ Prices have 
been very low, which made profits small.’?’ 

The figures from the furniture manufacturing in- 
dustry, including desks and office fixtures, show that 
business improved about 10 per cent over 1910. Further 
improvement is expected by the end of the month as 
the ‘‘markets’’ will be over by that time. 

In the statistics of failures in Cincinnati for 1911, 
there was but one lumber company, the K. & P., whose 
plant was at Naples, Tex. 

_The ordinance for the new Union Depot for Cin- 
cinnati was passed by council on Thursday last, and on 
Saturday the mayor, as the last official act of his ad- 
ministration, signed the ordinance, and work on the de- 
pot will begin at an early date. The plans call for an 
expenditure of $40,000,000. 





KENTUCKY HARDWOOD NOTES. 


LouisvILLE, Ky., Jan. 3.—Rain prevented much stock 
being handled during the latter part of December, and the 
recent bright days have been made use of to the fullest 
extent. A lot of business is in hand, and every yard is 
being put to it to take care of hurry-up work. 

Annual inventories show that business turned out fully 
as well as had been expected, in many cases better. Deal- 
ers are making it a rule to discount future market shrink- 
ages by listing stock on hand at figures well below current 
quotations, so that the statements that they will be con- 
fronted with shortly will be rock-bottom, brass-tack facts. 

The importance of Louisville as a lumber-consuming 
center is shown by figures of the Louisville Board of 
Trade for 1911 on the movement of leading commodities. 
Shipments of agricultural implements amounted to 
91,089,000 pounds, against 70,482,000 pounds for 1910; 
furniture shipments rose from 52,330,000 pounds to 
58,993,000 pounds; shipments of trunks were 35,289 in 
number; the aggregate shipments of wagons were 32,- 
003,000 pounds, compared with 30,868,000 for the pre- 
ceding year. Woodenware moved to the extent of 76,- 
779,000 pounds, compared with practically the same 
amount for the previous year. 

The total expenditure for buildings in Louisville dur- 
ing 1911, according to the official report of the building 
inspector, was $6,126,000, a gain of 45 per cent over 
1910. The number of permits issued was 2,514, and the 
number of large structures was unusual. The outlook 
for 1912 is reported excellent. 

The general trend of business in Louisville during 
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1911 was about in line with that of the preceding year, 
if one may judge by bank clearings. The report shows 
that the aggregate for the year just closed was $674,- 
533,000, against $675,418,000 for 1910. 

Smith Milton, former president of the Milton-Peter 
Manufacturing Co., of this city, has joined the Louisville 
Point Lumber Co., and will be in charge of sales. Mr. 
Milton’s plant was recently destroyed by fire, and it 
was decided not to rebuild for the present. 

D. E. Kline, of the Louisville Veneer Mills, has been 
chosen chairman of the transportation committee of the 
Louisville Commercial Club to succeed Mare Blakemore, 
who resigned. ‘This is considered the most important 
committee of the club. Mr. Kline had been acting as 
vice chairman. 

Lumber and woodworking interests are well repre- 
sented in the directorate of the Board of Trade, the 
annual election of which will be held January 12. Thir- 
teen new directors will be chosen and thirteen hold over. 
Among the latter are Charles D. Gates, of the Turner, 
Day & Woolworth Handle Co., and Louis H. Wymond, of 
the Chess & Wymond Co. 

B. F. Chenault has bought the interests of his part- 
ner, W. W. Ginn, in the lumber firm which they organ- 
ized about a year ago, and will continue it under the 
name of the B. F. Chenault Lumber Co. 





FROM A YELLOW POPLAR CENTER. 

ASHLAND, Ky., Jan. 2.—Inquiry is reported better 
in both poplar and oak. Panel stock, which has been 
quiet for some time, is now in fair demand. The rail- 
road inquiry is very light but heavy oak for yard stock 
is in good demand. 

W. R. Vansant started off the new year by striking 
a big gas well just outside the city limits. For the 
present Mr. Vansant will probably give most of his 
attention to drilling other wells on his property. 

W. A. Cool, of Cleveland, and Fred A. Wilson, of 
Columbus, Ohio, of Vansant, Kitchen & Co.’s selling 
force, were at headquarters this week lining up for 
next year’s work. The big band mill of Vansant, 
Kitchen & Co., which has been down for repairs for 
some time, will resume operation this week. 





FROM THE HOOSIER METROPOLIS. 

INDIANAPOLIS, IND., Jan. 2.—The city building in- 
spector reports a gain in building operations last year 
over 1910. In 1911 4,753 permits were issued, represent- 
ing $8,344,457, while in 1910 there were 5,112, amounting 
to $8,194,311. 

A fine country home will be erected in the spring by 
W. C. Buddenbaum, who has bought 36 acres of land 
along White River for $20,000. 

James Lang, with the Chicago branch of the Central 
Coal & Coke Co., was in this city a few days ago, visiting 
the local branch. 

After a trip to the mills at Bogalusa, La., Jack E. 
Brantley, of the Great Southern Lumber Co., has returned. 

More than 200 newsboys and messengers were enter- 
tained at a turkey dinner and entertainment a few days 
ago in Grace M. E. Church by 8S. P. Matthews, resident 
manager of the South Arkansas Lumber Co. 





FROM SOUTHWESTERN INDIANA. 


EVANSVILLE, IND., Jan. 3.—Hardwood manufacturers 
report a very fair trade and that the new year has started 
well. Most of the mills are being operated full time. 
Orders and inquiries are in fair receipt and collections 
are good. Yellow pine men and sash and door dealers 
say the outlook is good. 

Mr. and Mrs. Claude Maley and Mr. and Mrs. Frank 
Cutsinger have returned from Edinburg, where they spent 
the holidays with friends and relatives. 

Representative Charles Lieb, well known box and lum- 
ber manufacturer at Rockport, was in this city Friday of 
~ week. 

SISh Hara, of the Evansville Sash & Door Company, 
we the holidays i in the city with his wife and daughter. 

Lieb & Artman, box and lumber manufacturers at Rock- 
port, have dissolved partnership. Mr. Artman will move 
the box factory to Metropolis, Ill., instead of Mounds, 
Ill., as first reported. Mr. Lieb will remain in Rockport. 

J. H. Moeller, stave and lumber dealer and mayor of 
Mount Vernon, was in Evansville a few days ago. He is 
of the opinion that 1912 will bea very good year for the 
lumbermen of this section. 

Charles Frisse, secretary of the Globe-Bosse-World Fur- 
niture Co., has been elected a member of the Evansville 
Press Club. 


FROM THE BUCKEYE STATE CAPITAL. 


CoLuMBus, OHIO, Jan. 3.—Trade last week in all lines 
was good and far ahead of the expectations of manufac- 
turers and jobbers. Stocks in the hands of retailers are 
short and with the close of the inventory period more 
active buying will undoubtedly be the rule. The same is 
true of manufacturing. establishments. Orders for deliv- 
ery in January and February were booked previous to the 
holidays and now the orders are mostly for immediate 
delivery. Manufacturing establishments are buying more 
liberally and there is a much better demand for railroad 
stocks. 

Prices on the whole have been well maintained and the 
tendency is toward higher levels. In yellow pine there 
is a distinct strengthening in quotations, and in hard- 
woods prices are firm and unchanged. Retailers are be- 
ginning to see that there can not be any lower prices and 
are more anxious to place orders before an advance. Coil- 
lections are fair. 

H. R. Brasher, of the H.R. Brasher Lumber Co., 
reports a fairly steady demand. 

L. B. Schneider, sales manager for John R. Gobey & 
Co., says trade during last. week was in excess of the 
company’s expectations and that prices show a tendency 





to become stronger in every line. 
pany the outlook is bright. 

R. W. Horton, sales manager for the W. M. Ritter Lum- 
ber Co., says: 

We were agreeably surprised last week by the large vol- 
ume of business for the holiday season, which was larger 
than ever before. The outlook is bright and we believe 
trade will run along nicely during the coming months. We 
of hardwoods and there is no tendency to ‘weaken in the 
find that stocks in the hands of dealers are short and they 
will have to buy soon. Prices are steady in every line 
least. There is a fair movement in the lower grades of 
hardwoods. 

C. T. Nelson, of the C. T. Nelson Co., reports a good 
trade with prices holding their own. The mill of the 
company was closed recently to have all machinery over- 
hauled and will start January 8. 

F. Everson Powell, of Powell & Rowe, says there is 
a strengthening in yellow pine prices. He believes the 
outlook is promising. 

Edward Giesy, of H. H. Giesy & Bro., says the new 
year looks good to him; that iron and steel mills have 
booked a large number of orders and that the general 
effect of this will be to help matters in every other line 
of business. 

W. L. Whitacre, of the W. L. Whitacre Lumber Co., 
reports a slight stiffening in lumber quotations with a 
fairly bright outlook. 

M. A. Hayward, of M. As Hayward & Son, says his 
concern has been inactive lately and is devoting its atten- 
tion to straightening up for the year. Last week the 
company received a number of orders without soliciting 
and the outlook is good. 

H. W. Putnam, president of the General Lumber Co., 
says trade is quiet but he expects considerable business in 
hardwoods after inventories are over. 


According to the com- 





WEST VIRGINIA NOTES. 


CHARLESTON, W. VA., Jan. 2.—The new year has 
started well. Demand for export, especially oak wagon 
material and railroad ties, were especially strong during 
1911 and that condition still prevails, with indications 
of greater strength. One concern alone closed three 
orders for oak ties aggregating 1,350,000 feet, and is 
about ready to close another order, and probably has by 
this time, for 4,000,000 feet. The price is reported to 
be between $17 and $18. Export shipments aggregating 
nearly 100 cars of wagon stock are also reported at a 
price said to be very satisfactory to the sellers. Several 
of the larger local concerns report requests for prices on 
large orders for railroad ties and look for a lively market. 
Demand for ties is expected to make some lively dealing 
among local holders. 

There is a persistent rumor of an early consolidation 
of the plants controlled by those interested in the West 
Virginia Timber Co., under that or some other name. 
The stockholders of a number of the companies have 
considered the proposition and it is reported that a large 
majority of them have declared their willingness to go 
into the consolidation. It would include the West Vir- 
ginia Timber, the Bell-Meade, the Boone, the Horse 
Creek companies in West Virginia and operations in 
Louisiana, Georgia and Mississippi, making in all a 
corporation with a capital stock between $4,500,000 and 
$5,000,000. 


FROM A HARDWOOD CENTER OF MICHIGAN. 


CADILLAC, Micu., Jan. 2.—The general feeling in 
Cadillac and vicinity is optimistic for the lumber trade 
for the coming year. It is possible not as much lumber 
will be cut in the woods this winter but the demand for 
both hardwoods and hemlock is expected to be better than 
in 1911, and it is hoped that generally better prices’ will 
be obtained, especially for hemlock and the low grades 
of hardwoods. Statistics indicate a less amount on hand 
of both hemlock and low grade hardwoods than a year 
ago and several large sales have been made at an increase 
over the prices of several months ago. 

The Cadillac Machine Co. has a contract to furnish 
the material and erect the structural steel work of an iron 
furnace for The I. Stephenson Co., of Wells. The con- 
tract is one of the largest ever put out by this company. 

Oak trees are of high value, as shown by the fact that 
Dozeman Bros., of Oakland, sold to the Grand Rapids 
Veneer Works 112 oak trees for $3,000. 

The Middleville Lumber Co., of Middleville, has sold 
its holdings to the Westfield & Fall River Lumber Co., 
a Chicago corporation, which conducts lumber yards in a 
number of Wisconsin cities. 

J. T. Simonson & Co., of Muskegon, have just closed 
a contract for the building of five big sawmills, includ- 
ing one in the Philippine Islands and another in Cuba. 








WESTERN NEW YORK TRADE. 


BurraLo, N. Y., Jan. 3.—H. A. Stewart, of I. N. 
Stewart & Bro., has returned from a six weeks’ business 
trip to Charleston, W. Va., where he has been making 
direct shipments of oak, poplar and other hardwoods. 

F. W. Vetter states that the hardwood trade at his 
yard during December was fair. Stocks moved included a 
quantity of basswood, which has been holding its own as 
to price lately, though not in active demand. 

J. N. Seatcherd says he is pleased at the success in 
establishing passenger railroad stations in the city by the 
commission of which he is a member. The Lackawanna 
station is already fully agreed upon. 

R. D. McLean returned Christmas Day from a trip 
abroad.. Hugh McLean is at the Memphis mill, which 
with the other mills is being inspected by the company’s 
salesmen. 

G. Elias & Bro. state that trade in hardwoods has con- 
tinued fair recently, in spite of holiday interruption. 
Building activity has created good business for the firm’s 
door mill. 

A. Miller has recovered from his recent attack of ill- 
ness, which kept him from business for a few days. He 
reports trade not very active, but the outlook is favorable. 




















Products 


have long been famous for quality and 
dependability. They are known to be 
high grade and the standard does not vary. 
Some retailers won't handle any others 
because they want their customers to be 
satisfied with the lumber they buy and the 
retailers know from past experience that 
“Roper” will please. 
We make a specialty of 


North Carolina Pine 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for 
Telegraph and Telephone Poles 











and constantly carry a large stock on hand. 
Our daily output is 500,000 feet and we 
ship by either rail or water. 


John L. Roper Lumber Co. 


c. I. MILLARD, President. 
NORFOLK, VA. 
BRANCH OFFICES: 
Franklin Bank Bldg., - - PHILADELPHIA, PA. 
18 Broadway, - - - - = - NEW YORK. 
Prudential Building, - - - BUFFALO, N. Y. 
170 SummerSureet, - - - - BOSTON, MASS. 
Cable Address 
“*ROLUMCO” NORFOLK 
A. B.C, Codeand 
American Lumberman Telecode. 


R _ <=|Z 
N. C. PINE 


In Car or Cargo Shipments. 
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Our equipment enables us to 
carry a good stock of kiln dried, 
rough and dressed lumber, and 
we have shipping facilities that 


_ ie 
FOSBURGH LUMBER CO. 


MANUFACTURERS 


EASTERN SALES OFFICE: NORFOLK, VA. 


Flat Iron Bldg., New York, 





guarantee prompt service. 























Peavy-Byrnes Lumber Co. 


Manufacturers Band Sawed 
Steam Kiln Dried Lumber 
from Kinder, Calcasieu Par- 
ish, Louisiana. 


Finest 


Long Leaf Pine 
Timber in the World 


Perfect Machine Work 


orrice. SHREVEPORT, LA. 
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ENTRAL 
OAL AND 


Long and Shortleaf 


Yellow Pine 


Annual Capacity 


200,000,000 Feet. 
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YELLOW PINE 


KILN DRIED 
FLOORING AND CEILING 
ROUGH AND DRESSED 
TIMBER AND PLANK 


Shipments by 
RAIL, SAIL OR STEAMER. 


CUMMER LUMBER CO. 


JACKSONVILLE, FLA. 


Northern Sales Offices: 1 Madison Avenue, New York City, 
and 1402 North American Building, Philadelphia, Pa. 
































Kirby Planing Mill Co. 


Incorporated 


THOMASVILLE, GA. 


Manufacturers and Wholesalers 


| 
YELLOW PINE 
| 


LUMBER 


Dressed Stock, Railroad 
and Car Material. 


SOUTHARD’S CODE. 
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LOCAL AND PERSONAL 








John J. Rumbarger, of the Monarch Lumber Co., Phil- 
adelphia, was a Chicago visitor this week. 


W. B. Heinemann, of the B. Heinemann Lumber Co., 
Antigo, Wis., paid Chicago one of his periodical visits 
this week. 

Ben Collins, jr., of the Collins Lumber Company, 
MeCormick Building, Chicago, left January 2 for a 
swing around the southern cirele. 


R. C. Schulz, of the Yawkey-Bissell Lumber Co,, Ar- 
bor Vitae, Wis., passed through Chicago this week 


on his way home from the South. 


C. M. Christiansen, of the Christiansen Lumber Co., 
Chicago, spent Christmas and New Year’s with rela- 
tives in Wausau and Milwaukee. 

Edward E. Skeele, of the Estabrook-Skeele Lumber 
Co., Fisher Building, Chicago, left Sunday night on a 
short business trip to southern Illinois. 


C. F. Thompson, treasurer of the Mississippi Lumber 
Co., Railway Exchange Building, left Thursday night 
for the concern’s mill at Quitman, Miss. 

J. M. Attley, of J. M. Attley & Co., Railway Ex- 
change Building, Chicago, is spending the week at Sag 
ola, Mich., the northern mill point of the firm. 


P. J. Attley, of the Ross-Attley Lumber Co., Heth, 
Ark., was in Chicago last week spending the holidays 
with the home folks. He returned to Memphis Wednes 
day. 

W. I.. McKee, of Quincey, Il., was in Chicago on New 
Year’s day, visited with some of his relatives and looked 
over the ground, expecting a good year in Pacific Coast 
products. 


O. M. Hendrickson, secretary and treasurer of O. M. 
Hendrickson & Co., Rochester, Ind., well-known retailer 
of that state, paid the AMERICAN LUMBERMAN a much 
appreciated visit this week. 

F. B. Pryor, western division manager of the W. M. 
Ritter Lumber Co., of Columbus, Ohio, with headquar- 
ters in the Fisher Building, Chicago, is in Detroit this 
week on a visit in the interests of his concern. 


The firm of Smith & Johnson has been dissolved by 
mutual consent. The dissolution took effect January 1. 
F. L. Johnson will continue business with offices in the 
Stock Exchange Building, Chicago. 


R. D. Sullivan, of the Kimball-Sullivan Lumber Co., 
Old Colony Building, Chicago, left for the South New 
Year’s day to be gone several weeks. Mr. Sullivan, by 
the way, will place contracts for yellow pine lumber. 


Ray Wiess, northern sales manager of the Kirby 
Lumber Co., Houston, Tex., with headquarters in the 
Railway Exchange Building, Chicago, left Wednesday 
night on a business trip to the principal cities of the 
Southwest. 


A. H. Ruth, Chicago manager of the G. W. Jones 
Lumber Co., of Appleton, Wis., returned Tuesday from 
a ten days’ visit to friends in Des Moines, Omaha and 
Lincoln, Neb. It is stated that A. H. is some im- 
pressario. 

Paul W. Lange, of the Lange & Crist Box & Lumber 
Co., Clarksburg, W. Va., was in Chicago this week and 
found time to pay his respects to the AMERICAN LuM- 
BERMAN. He thought that the outlook for 1912 was 


good. 


F. J. Drake, sales manager of the J. S. Stearns Lum- 
ber Co., Odanah, Wis., is convalescing from a serious 
fever illness at his home in Odanah. THE AMERICAN 
LUMBERMAN extends its congratulations on a speedy 
recovery and best wishes for his continued good health. 


T. S. Estabrook, of the Estabrook-Skeele Lumber Co., 
Fisher Building, Chicago, accompanied by Reuben A. 
Joy, who became connected with this concern January | 
and will have charge of the new yellow pine department, 
left for the South last Monday night to oversee stock. 


J. C. Howe, of the Howe Lumber Co., Wabash, Ark., 
is sending to his friends cards calling attention to the 
fact that he and Mrs. Howe are the proud possessors of 
a 9-pound baby girl. It is understood that this young 
lady is strictly up to grade, even if she will not later 
become a hardwood manufacturer. 


C. W. Guilds, of W. K. Guilds Sons, the well-known 
retailers of Wheaton, IIl., left Chicago December 29 for 
a 2-months’ vacation trip in the West. Mr. Guilds will 
visit some of the large lumbering industries in Washing- 
ton and Oregon, after which he will visit San Francis:o 


and Los Angeles. He expects to return home about 
March 1. 
J. W. Widmaier, of Reynolds, La., southern repre 


sentative of the EK, H. Dalbey Lumber Co., was in Chi- 
cago during New Year, conferring with Mr. Dalbey. He 
was not over-enthusiastie for 1912, although he was under 
the impression that lots of lumber would be sold. He 
stated that many of the small mills around his home 
were closed down, which would naturally help trade gen- 
erally. 


George Wilce, vice president of the T. Wilce Co., while 
endeavoring to board a street car without first: seeing 
that it had stopped got a bad fall the other day, which 
landed him on his shoulder and resulted in a broken 
arm. He has been in the hospital during the holiday 


season and vows that never again will he run for a car but 
will adopt the method of some others in town—take off 
his hat to the street cars as they pass by. 


H. E. Salsich, president of the Salsich Lumber Co., 
MeKenna, Wash., was in Chicago last Thursday. He 
says that about 60 per cent of the mills on the Coast 
are shut down and of this number a large per cent 
will not resume operations before February or later, 
as the condition of business on the Coast and the an- 
nual overhauling will make it inadvisable to resume 
before that time. \ 


A. M. Chesbrough, of Toledo, Ohio, spent a day in 
Chicago last Thursday on his way to Thompson, Mich., 
where he has a sawmill. He inscribed his name as a 
non-resident member of the new Lumbermen’s Club of 
Chicago and said that he thought that this was a erack- 
ing good idea, as out-of-town lumbermen wanted some 
such place to visit when they came to the city, and he 
was for it first, last and all the time. 


U. S. Epperson, an apostle of inter-insurance, was in 
Chicago over New Year’s. He got a quick look at 
the new year and was convinced that it had many 
good things in store for the lumber trade and that 
inter-insurance would naturally get its share. Roy C. 
Hook, with Mr. Epperson, spent the holiday season in 
Chicago at his old home. He is connected with the field 
force of the Epperson agency and is enthusiastic over 
inter-insurance. 


Edward I. Casey, of the Casey-Shaw Lumber Co. 
(Ltd.), of Sudbury, Ont., has been in Chicago spending 
the Christmas and New Year holidays and visited the 
offices of the AMERICAN LUMBERMAN. He said that 
trade in Canada had been splendid all year, as also had 
been the company’s business inthe East. He had heard 
considerable complaint from Saskatchewan to the effect 
that incessant rains had shut off the farmers from their 
fall plowing, which he thought would hurt business in 
the Northwest in 1912. 


Max C. Pease, of the Galloway-Pease Co., Saginaw, 
Mich., spent a few days in Chicago this week on busi- 
ness. Mr. Pease makes his home at Poplar Bluff, Mo., 
where he naturally is in a position to see that the oak 
which this concern manufactures is well made. He re- 
ported that December shipments were fully up to mid- 
summer volume, which was accounted for by the 
fact that the company has been having a splendid trade 
in cak car stock. He also said that his concern has 
been selling large quantities of Nos. 1 and 2 common 
quarter sawed oak at good prices. 


Robert Fullerton, of Des Moines, Iowa, who is widely 
known as one of the leading tariff experts among the 
country’s business men, has lately been devoting special 
attention to Schedule K, covering woolens. Mr. Fuller- 
ton says that in his belief no industrial question ever 
has furnished so much cry and so little wool as the 
tariff duties in Schedule K, except perhaps, the perrenial 
lumber trust talk. A recent issue of the Register and 
Leader, one of Towa’s leading newspapers, contained a 
two column discussion of the Wool Schedule by Mr. Ful- 
lerton, wherein he eloquently defends the existing tariff 
as a benefit to labor and legitimate protection to one 
of the country’s most important industries. 





THE ANNUAL ROUNDUP. 


The ‘‘annual roundup’’ of the AMERICAN LUMBERMAN 
brings together the men who make this publication and 
gives occasion for but one regret—that all of its friends 
can not sit down with them and meet face to face over 
the festive board the men to whom the AMERICAN LuM- 
RERMAN is the day’s work throughout the year. Such a 
roundup was held December 29 at Kuntz-Rommlers in 
Chicago, with the attendance of nearly the entire staff. 
Elmer C. Hole presided, and Edgar H. Defebaugh de- 
livered the address of welcome. There were responses 
by R. H. Brooks, of Kansas City, Mo., O. C. Quarter- 
man, of Philadelphia, Pa., J. M. Schloenbach, of St. 
Louis, Mo., W. A. Youngquist, of Cincinnati, Ohio, W. 
T. Christine, H. B. Darlington, W. C. Howe, T. D. Lue- 
cock, Douglas Malloch, J. D. Pease and E. J. Wellmuth. 
Among those unable to be present were J. P. Austin, 
Virgil Baker and Fred Gilman, of Seattle, Wash, Met L. 
Saley, of Hampton, lowa, and E. C. Chandler, A. W. 
David, T. P. Montfort and J. E. Williams. Those in 
attendance were: 





Herbert Allardice, R. E. Lee, 

W. A. Anderson, H. B. Lovely, 

4‘rthur Beranger, T. D. Luccock, 

John P. Brand, Dovglas Malloch, 

2. H. Brocks, A, D. Manharadt, 

W. T. Christine, M. M. Marsh, 

s. A. Clemons, John K. Moore, 

A. B. Cone W. H. Moore, 

J. D. Cress, J. D. Pease, 

H. B. Darlington, O, C, Quarterman, 

E. H. Defebaugh, Henry lL. Rohn, 

D. J. Eichoff, J. M. Schloenbach, 

Geo. T. Fex, Paul Staehlin, 

M. E. Gammon, s. V. Streator, 

F. A. Hardy, Frank Teal, 

E. C. Hole, «*, A. Thompson, 

W. C. Howe, KE. J. Wellmuth, 

Hartman Jenson, W. A. Youngquist. 
WILL VISIT EUROPE. 

C. H. Worcester, head of the Worcester interests in 


Chicago, Chassell and Ontonagon, Mich., believing that 
he is entitled to a well-earned vacation, will leave Jan- 
uary 10 on the Lusitania for a three months’ trip in 
Europe. Mrs. Worcester, her father and mother will 
accompany him. The party will visit London and Paris. 
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After that Mr. Worcester says it is hard to say where 
they will spend the rest of the time. 


During the week Edwin A. Hamar, secretary and gen 


eral manager of the Worcester Lumber Co. (Ltd.), 
Chassell, Mich., and Thornton A. Green, general man- 


ager of the Greenwood Lumber Co., Ontonagon, Mich., 
were in Chicago conferring with Mr. Worcester and bid 
ding him goodbye. Mr. Worcester stated that several 
changes had been made in Chassell caused by the resigna- 
tion of Bob Knox, who leaves his firm to enter business 
for himself. His place as sales manager will be filled 
by B. C. Simpson, who has been connected with the 
Worcester interests for the last nine years as yard super- 
intendent. Walter Warner, chief engineer, has been 
promoted to mill, superintendent. Mr. Worcester states 
that he finds this policy of promoting deserving em- 
ployees a successful one. 





LUMBERMEN’S CLUB OF CHICAGO. 

A lumbermen’s club for Chicago seems to be an 
assured success. The committee reports that it has 
secured about 150 signatures to the charter membership 
roll. 

Lumbermen for a long time have felt the need and 
desirability of a general center where the lumber and 
allied trades of Chicago could meet for luncheons, din- 
ners and social intercourse, and with this end in view the 
directors of the Chicago Lumbermen’s Association held 
a meeting at the Union League Club last Thursday noon 
and appointed the following committee to organize and 
arrange for the financing of the Lumbermen’s Club of 
Chicago, and with full power to take all necessary steps 
for placing the organization on a working basis: 

Edward E. Skeele, Chicago Lumbermen’s Association, 
General Chairman. 

Division A—Pine: R. H. 
T. Boles, E. L. Thornton. 

Division B—Hardwoods: J. H. 
Brown, A. Schoen. 

Division C—Hardwood Wholesalers: 0. 0. 
Chairman; F. B. MeMullen, E. H. Klann. 

Division D—Pine Wholesalers: BE. A. 
Chairman; George T. Mickle, Mark Porter. 

Division E—Manufacturers of Lumber: EF. 
Chairman; A. H. Ruth, George B. Osgood. 

Division F—Commission Salesmen: R. D. 
Chairman; John McDonnell, Louis Starr. 

Division G—Mill Men: FE. KE. Hooper, 
Arthur Nollau, E. W. Dierssen. 

Division H—Box Manufacturers: B. F. 
Chairman; Charles F. Goodwillie, James Merrill. 

Division I—Lumber Press: E. H. Defebaugh, 
man; H. H. Gibson, B. A. Johnson. 

It is thought that a sufficient number could swing the 
club with suecess financially by making the annual dues 
for resident members not to exceed $40 and those of non- 
resident members $15. Those signing now will be made 
charter members of the proposed organization and will 
be exempt a membership fee of $50, which in all proba- 
bility will be charged after the club is duly organized. 
No one allied with the lumber industry will be snubbed, 
and all that anyone who is eligible to join has to do is 
to call up any member of the above committee, who will 
see that his name is duly enrolled. 


Gillespie, Chairman; Fred 
Dion, Chairman; F. L. 
Agler, 
Thornton, 
A. Lang, 
Sullivan, 
Chairman; 


Masters, 


Chair- 





TRIBUTE TO THE LATE W. B. JUDSON. 


WHEREAS, The sad news has come to us that our old 
friend and fellow lumberman, W. B. Judson, has passed from 
this life to his final reward; and 

WHEREAS, We deeply feel the great loss which has come 
to us as individuals and to the associations among lumber- 
men, whose foundations he so well laid, and which he was 
instrumental in starting on their careers of usefulness ; 
therefore, be it 

Resolved, That we extend our sympathy to his widow and 
family in the great loss which they have sustained, prayinz 
that the All-Wise Ruler may sustain them in their great 
bereavement. 

Resolved, further, That this original copy. 
present, be sent to the widow and family. 

R. MorexEAD, secretary National Federation of 

Merchants. 

GEORGE W. HorcukIss, 

& Builders’ Supply 


signed by all 
Retail 


secretary emeritus Illinois Lumber 
Dealers’ Association. 


W. G. Hous, secretary Northwestern Lumbermen's Asso- 
ciation. 

ArtTHuR L. HoLMeEs, vice president Michigan Retail Lumber 
Dealers’ Association. 

Harry A. GoORSUCH, secretary Southwestern Lumbermen’s 
Association. 

HH. C. ScEARCE, secretary Retail Lumber Dealers’ Association 


of Indiana. 


GEORGE P. SWEET, secretary Michigan Retail Lumber Dealers’ 


Association. * 
PAUL LACHMUND, secretary W isconsin Retail Lumber Dealers’ 
Association. 





A MAGNIFICENT 


SPECIMEN OF 





ARKANSAS COTTONWOOD LUMBER, 





ALBERT GREELEY, 
Association. 
RICHARD RANDOLPH, 

Association. 
GEORGE WILSON JONES, 
ers’ Supply Dealers’ 


president Indiana Retail Lumber Dealers’ 


secretary Alabama, Tennessee & Georgia 


secretary Illinois Lumber & Build- 


Association. 


A LUMBERMAN MAYOR. 

BELLINGHAM, WASH., Jan, 2.—E. J. Cleary, of the lum 
ber manufacturing firm of Earles & Cleary, began his 
duties as mayor of Bellingham today, adding thereby the 
burden of cares of a municipality of 25,000 persons to 
his own eares in the lumber business. So far as his pres- 
ent plans go Mayor Cleary will continue his connection 
with the mill company in addition to acting as chief 
executive for the city of Bellingham. 

Mr. Cleary is a pioneer resident of Bellingham. Many 
years ago he began work for Michael Earles in the old 
town of Fairhaven, now a part of Bellingham, as a log 








MAYOR FE. J. CLEARY, 
Who Promises Bellingham, Wash., a Business Administration. 


scaler. 


He gradually worked himself up to a responsible 
position 


with the company, and when the big plant 
burned, several years ago, he became a_ partner of 
Thomas Earles in the operation of what is known as 
the old export mill, on the site of the former plant of the 
Puget Sound Mill & Timber Co. 

Mr. Cleary sat as a councilman in the old town of 
Fairhaven and for eight years was a city councilman for 
the consolidated city of Bellingham. He was elected 
mayor in December on a promise to conduct a business 
administration. 


WINTER PASTIME IN CALIFORNIA. 
A. F. Bloomer, 
Neb., 





the well known lumberman of York, 
is wintering in Pasadena, Cal. He sends in a 





WINTER BASEBALL AT PASADENA, CAL. 


picture intended to illustrate winter baseball in the 
Golden state. 


AA 


A WIDE COTTONWOOD BOARD. 

The Hardwood Mills Lumber Co., Monadnock Block, 
Chieago, received recently a cottonwood board 1 inen 
thick, 41 inches wide by 12 
mi feet long. This board was 
eut from a log that scaled 
2,700 feet of lumber. This 
cottonwood grew in the Saint 
Francis valley, Arkansas, 
which is noted for its splen- 
did growth of oak and cot- 
tonwood, from which this 
well-known wholesaling con- 
cern secures large quantities 
of the produet which it sells. 
The men back of the board 
—reading from left to right, 
I’. -M. Baker, S. C. Bennett, 
H. C. Miller and H. F. Arne- 
mann—are as sound and 
clear in their business ethies 
as the board itself, which is 
absolutely perfect, with the 
exception of a little water- 
mark which runs through it, 
Which is plainly visible. It 
was necessary to cut a foot 
off the board to find it a 

resting place in the office. 
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Hazelwood < 
Veneered Doors 


L And Interior Trim to match as 








manufactured by Massee & Felton 
Lumber Company, Macon, Ga., are the 
handsomest doors on the market today. 


They Are “Beauties.” 


Send for Illustrated Catalogue 
and Price Folder. 


Massee & Felton Lumber Co- 


Macon, Georgia. 
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. GRAHAM, Pres. & Gen. Mgr. 
. POPE, Vice Pres. 
. McINTOSH, Sec. & Treas. 


We Use 
American Lumberman 


Telecode. 


STUART LUMBER CO. 


BRINSON, GA, 


MANUFACTURERS OF 


Long Leaf Yellow Pine 
LUMBER 


Rift Flooring and Car Decking 


Pe: 


J. 





OUR SPECIALTY. 





\‘- - 














Ocmulgee River Lumber Co. 
LUMBER CITY, GA. 


Manufacturers of 


RED GUM 


Extra Wide Panel. 


YELLOW PINE 


Band Sawn Lumber. 
Complete Planing Mill. 


Large Capacity and Quick Shipments. 





—YELLOW PINE- 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling; etc. 


SOUTHERN PINE CO.,OF GEORGIA 


1406-1412 New Savannah Bank and Trust Co. Bldg., SAVANNAH, GA. 
N. Y. Correspondents, The Haviland Lbr. Co., 62 Pine St. 














On Your Way to the Southland. 


Stop off at Vicksburg, Mississipri, and visit the beautiful his 
toric National Military Park. Sixty two miles of automobile 
driveway, and over two millions of dollars in monuments. 
Stop at the NATIONAL PARK HOTEL 
one of the best Hotels in the Great Sonth. Opened July 4, 
1911, under the management of Mr. Gaston Saux, formerly of 
The Grunewald, New Orleans. Conducted upon the modi 
fied European plan. ry 
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The CarDal Lumber Co. 


MANUFACTURERS 


Yellow Pine 


General Office: Heyworth Bldg., Chicago. 
Mills: Pinebur, Miss. 


Our specialty timbers and kiln dried 1°’ stock. 
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Best Service in The Best ‘Wood 
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Louisiana Red Cypress 


Inquiries Solicited 


FRANKLIN GREENWOOD, 
Railway Exchange, CHICAGO 
cn Semen cn come 


=a /« ===. 
_——— 











2\| 0" 





ae 
Established 1881 


W. B. CRANE AND COMPANY 
MANUFACTURERS OF 
HARDWOOD LUMBER, TIMBER and TIES, 
CEDAR POSTS, YELLOW PINE, FIR TIMBER. 
Specialty: OAK TIMBER, PLANK, ETC. 


General Office, Yards and Planing Mills: 22nd, Sangamon and Morgan Sts. 
Long Distance Phones Canal 31 91 


q Mills at Falcon, Miss. 





CHICAGO | 














Pilsen Lumber Company 


WHITE PINE, 
HEMLOCK, 


Quick shipments from our 
mills or from a large stock in 
our seven acres of yard at 


Laflin and 22nd Streets, YELLOW PINE, 
CHICAGO. LATH & SHINGLES. 
STRAIGHT OR MIXED CARS. 








WHITE STAR LUMBER CO. 


513 Monadnock Block, Chicago, Ill. 








Manufacturers of HARRISON Jobbers of 
HEMLOCK 4012 YELLOW PINE 
and CEDAR | Mills at Mattoon, Wis. || Fir & Red Cedar 
D. LIGHTBODY, Pres.» D. McLEAN, Vice-Pres. C.E. CONKLIN, Sec’y & Treas. 











Wisconsin Hemlock 
MICHIGAN WHITE CEDAR 


C. H. Worcester Company, 


CHICAGO. 























J. L. LANE & COMPANY 
Commission Lumber 


Send me any Items you wish fo Sell. 
108 LaSalle Street ro CHICAGO, ILL. 

















Frank I. Abbott Lumber Co. 7 
Mixed Cars of 


Pine and Kiln Dried Hardwoods 


of all Kinds. 


2244-2252 Laflin Street, - CHICAGO. 























Established 1890, 


Builders’ Commercial Agency 


618 Chamber of Commerce Blidg., CHICAGO. 


A rating guide to the contracting trade of Cook county for 
Cook county dealers. Collections and [lechanics Liens. 
Telephone, Main 4504. 
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BUSINESS CHANGES. 





Arkansas. 

Beebe—S. G. David has been 
Thomton. 

De Queen—The W. H. 
Ashdown. 

Rector—The Smith Shingle Co. 

Siloam Springs 

succeeded by the 


succeeded by David & 


Adams Lumber Co. has removed to 
is out of business. 

The Wisner & Son Lumber Co. has been 
Siloam Lumber Co. 


Colorado. 
Fowler—The T. H. Foley Lumber Co., of Pueblo,‘ has 
bought out the L. R. Clark Lumber & Coal Co. 
Fort Morgan—The Hallack Lumber & Supply Co. 
of business at this point. 
Idaho. 


Coeur d’Alene—The Edward Rutledge Timber Co. has 
moved its main office from this city to the Old National 
bank building, Spokane, Wash. 

Iona—The Horman Bros. Coal & Lumber Co. 
succeeded by the Iona Coal & Lumber Yard. 

Rockland—The Iowa Lumber Co. and the C. E. Chandler 
Lumber Co. have consolidated under the name of the Rock- 
land Lumber Co. 


is out 


has been 


Illinois. 
Products Co., a West Virginia cor- 
B. Wallace is president, has filed notice 


Chicago—The Veneer 
poration of which W. 
of dissolution. 

Monmount—The Sipher Lumber & Coal Co. 
ceeded by the Warfield Lumber & Coal Co. 


Indiana. 

Connersville—The Rex Buggy Co. 
ital stock to $150,000. 

Gary—The United States Lumber Co. has sold out to the 
Gary Lumber Co. 

Geneva—The Geneva Lumber Co. 
Jones, of Cayuga. 

Hammond—tThe Schreiber Manufacturing Co. has _ in- 
creased its capital stock to $50,000. 

Indianapolis—The Deco-Veneer Co. has increased its cap- 
ital stock from $20,000 to $60,000. 

Portland—The Mercer & Rawlins Lumber Co. 
succeeded by the Jay County Lumber Co. 


has been suc- 


has increased its cap- 


has sold out to B. O. 


has been 


lowa. 
Monona—G. Gregg has been succeeded by Winger & Sons, 
headquarters McGregor. 
Treynor—The Greenwood Lumber Co. 
the Fullerton Lumber Co. 


has sold out to 


Kansas. 
Edna—The Glen Lumber Co. has been succeeded by the 
Morrow-Lyddon Lumber Co., headquarters Kansas City, Mo. 


Vliets—Andrew Johnson has sold out. 
Louisiana. 
Eola—-Hashall & McDonald Bros. have closed out. 


Maine. 
Newfield Moore has been succeeded by Edwards 
& Walker. 


Ira H. 


Massachusetts. 
firm of T. M. Walker 
M. Walker Co. 

Minnesota. 


Cass Lake—The J. Neils Lumber Co. has 
capital stock to $1,500,000. 


Springfield—The 
succeeded by the T. 


& Co. has been 


increased its 


Montana. 
Johnson has been succeeded by the Libby 
Sheridan—R. J. Ogden has sold out to Hill & Tolson. 


Valier—Powell & Egland have been succeeded by the 
Libby Lumber Co. 


Shelby—J. A. 
Lumber Co. 


Nebraska. 


Angora—C. Scanlon is out of business. 

Carroll-Magnet-Randolph-Sholes—The Smith-Hovelson Lum- 
ber Co., of Sibley, Iowa, has bought out the Bagley- 
Renard Co. 

Wabash—-The A. W. Barrett Lumber Co. is out of business. 
New York. 

3rooklyn—The M. P. Berglas Plumbers Supply 

been succeeded by the M. P. ‘Berglas Manufacturing Co. 

Brooklyn—J. C. Corning is out of business. 

Brooklyn—The Standard Sash & Door Co. is out of busi- 
ness, 

McKeever—The Moose River Lumber Co. has 
its capital stock from $175,000 to $500,000. 

New Rochelle—The Crawford-Romain Co. 
Louis Marx & Son. 

New York—-Horsey & Mills, Incorporated, are out of busi- 


ness. 
North Dakota. 

Marion—-A dissolution of charter was granted the South- 
ern Carolina Lumber Co. 

Stirum—F. C. Rector is out of business. 

Ohio. 

Lyon Estate is out of business. 
Wood Co. is closing out. 
Oklahoma. 
Consolidated Saw Mills Co. 


Co. has 


increased 





has sold out to 


Dayton—FE. B. 
Medina-——The 


Oklahoma City—The 
notice of dissolution. 


has filed 


Oregon. 
Portland—The Columbia River Co., 
tion recently organized, with offices in the Lewis Building, 
this city, has taken over the properties of the Whitney 
Logging Operation at Blind Slough, Clatsop County. 


a Michigan corpora- 


Pennsylvania. 

Philadelphia—The W. M. McCormick Estate 
business. 

Pittsburg—The — 
ceeded by L. L. Satle 

Somerset—John P. 
Lumber Co. 

South Bethlehem—Owen Ritter Sons have sold out mill 
property ; will retire March 1 

Virginville—F. F, Dreibelbis has been succeeded by M. B. 
Adams. 


is out of 


Lumber Co. has been suc- 
. 


‘Statler has sold out to the Berkebile 


Texas. 
* Lewisville—The Jenkins Lumber Co. 
North Zulch—-Berry & Donaho 
the McDonald Lumber Co. 
Wichita Falls—The Wichita Falls Planing Mill Co. has 
been succeeded by the Wichita Falls Sash & Door Co. 


Washington. 


The Olympia Lumber Co. 
incorporated Thurston 


is out of business. 
have been succeeded by 


Olympia- 
recently 
gle Co. 


has sold out to the 
County Lumber & Shin- 


Wisconsin. 
Blue Mounds—The G. E. Mickelson Lumber Co. has sold 
out to the Blue Mounds Lumber Co. 
Milwaukee—Edward Deschamps has been succeeded by the 





Schneider-Deschamps Lumber Co. 


Mount Horeb—The G. E. Mickelson Lumber Co. has sold 
out to the Dane County Lumber Co. 


CORRECTION. 
lowa. 

Birmingham—In a recent issue of the AMERICAN LUMBER- 
MAN it was stated that the Birmingham Lumber Co. has 
been succeeded by Harley Graham. The item should have 
read that the Birmingham Lumber Co. had been succeeded 
by J. H. Graham & Son. 





ws 


INCORPORATIONS. 


Alabama. 
_ Tuscaloosa—The Burch-Bush Lumber Co., authorized cap- 
ital $2,600; S. J. Burch and others. 

California. 


Ontario—The Ontario Planing Mill & Manufacturing Co., 
authorized capital $25,000 





San_ Francisco—The Tols Mill & Lumber Co., authorized 
capital $30,000. 
Delaware. 
Wilmington—The ‘Tunis-Cockey Lumber Co., authorized 
capital $25,000; Robert W. Tunis, John H. T. Cockey and 


others. 
Idaho. 
Boise—The Idaho Lumber Co., authorized capital $50,000. 
. ‘edie Shoshone Lumber Co., authorized capital $30,- 
00. 
Illinois. 
_ Chicago—The Mahogany Co., 
$300,000. 
Chicago—The Irving Park Lumber & Supply Co., author- 
ized capital $10,000; Thomas Byrnes, Paul T. Diener and 
William Karr Steele. 


Talge authorized capital 


Massachusetts. 

Springfield—The R. B. Currier Co., authorized capital 

eo Reuben B. Currier, Walter Henderson and Charles 
é y 

Westfield—The H. C. Wood Lumber & Supply Co., 


author- 
ize@ capital $30,000; H. C. Wood, George J. 


Carroll and 





others. 
Michigan. 
Saginaw—The Saginaw Wood Products Co., authorized 
capital $20,000. 
Mississippi. 
‘icicles The Elk Lumber Co., authorized capital $50,- 
New York. 


Buffalo—The Blanchard Lumber Co., authorized capital 
$75,000; T. H. Blanchard, N. A. Darrow and C. E. Ladd. 

New York—The DeL ong W oodworking Co., authorized cap- 
ital $25,000. 

New York—The Harry S. 
authorized capital $10,000. 

New York—The Philadelphia Cooperage Co., 
capital $30,000; W. E. Cooper, H. Publicker 

Rochester—The Zeilinski Lumber Co., 
$25,000; Stephen Zeilinski and others. 

Rochester—The Sable Lumber Co., authorized capital 
$10,000; William B. Cochrane and Mae TT. Sable. 


North Dakota. 


Hope—The North Dakota Lumber Co.. 
$50,000; F. W. Ames, C. C. 


Lafond Co., 1 Madison Avenue, 
authorized 
and others. 

authorized capital 


authorized capital 
Ames and Olaf A. Olson. 
Ohio. 

Huron—tThe Fries Lumber Co., authorized capital $15,000 ; 

Frank Crone, George B. Marty and others. 
Pennsylvania. 

Easton—The Brazilian Land, Lumber & Improvement Co., 
authorized capital $1,500,000. 

wae Blaine Shingle Co., authorized capital 

$50,000. 

Smethport—The Chemical Wood Co., 
$500,000; R. W. Hilton and others. 

South Carolina. 

Walterboro—The Coleman-Long Co., authorized ee 

$4,000 ; D. E. Sheppard, J. C. Coleman and C. H. Lon 
Tennessee. 

Nashville—The Loudon Chair Manufacturing Co. of Lou- 
don County, authorized capital $25,000; C. H. Bacon, E. E. 
Blair, J. F. Jones and others. 

Texas. 


Wichita Falls—The Wichita Falls Sash & Door Co., au- 
thorized capital $75,000. 


authorized capital 


Vermont. 
Putnamville—The Vermont Lumber Co 
$50,000; George Kellogg, Harry G. 
Washington. 
‘eo Grant-McKinley Mill Co., authorized cap- 
ital tay 50 
ue tind -The 
$7,500. 


., authorized capital 
Baker and others. 


Leland Lumber Co., authorized capital 
West Virginia. 

Charleston—The Hill Bros. Lumber Co., authorized cap- 
ital $35,000; Charles F. Bynner, Elmer W. Vernon and 
others. 

Buckhannon—The Hackers Creek Oil & Gas Co. (timber 
lands etc.), authorized capital $15,000; J. C. McWhorter and 
BE. B. Alkire, of this city 

WwW heeling—The Arcadian Coal Co. (coal and timber lands), 
authorized capital $200,000; Thomas McCabe, Cleveland, 
Ohio, and others. 

, Wisconsin. 

Milwaukee—The Dairymen’s Land & Timber Co., 
ized capital $30,000; Albert C. Downing, A. A. 
Otto J. Habhegger. 

Zenda—The Zenda Lumber Co., authorized capital $20,000 ; 
E. M. Waffle, W. C. Norton and others. 


BRITISH NORTH AMERICA. 
Quebec. 
Hull—The Beaver Co. (to guesote pulp and card board 


mills), authorized capital $500,0 
on ull—The D’Autenil Lumber oo 
2; 


author- 
Mueller and 


authorized capital $50,- 





NEW VENTURES. 


Illinois. 
Dixon—W. A. Schuler, proprietor 
entered the retail lumber trade. 
Indiana. 
Jones Lumber Co. recently began busi- 





of the Dixon Inn, has 


Geneva—The B. O. 
ness. 
lowa. 
Shenandoah—Harland & Yates recently entered the lum- 
ber trade. 
Kansas. 
Highland—The Ward-Jones Lumber Co. 


recently entered 
the retail trade. 
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Leavenworth—-The Clark Lumber Co. is opening yard. 
Michigan. 

Detroit—-The Columbia River Co. has been organized by 
David C. Whitney, Russel Hawkins and others, with offices 
in the Ford Building, this city, and in the Lewis Building, 
Portland, Ore. 

Grand Rapids—C. A. Spears & Son recently entered the 
planing mill business. d 

Menominee—The Spies-Thompson Lumber Co. is organiz 
ing. 

Minnesota. 
Thief River Falls—The Pritchard-Stone Co. recenily: en 
tered the lumber trade. 
Nebraska. 
ENis-—Carl H. Frank recently entered the retail trade. 
New York. 

Brooklyn—tThe Block & Greenberg Lumber Co. has been 
organized by Max Block, Max Greenberg and Ascher Green- 
berg, of this city. 

Oklahoma.’ 

Grove—The Johnson Lumber Co. recently began business. 

Tulsa—J. D. Hibbits recently entered the commission lum- 
ber trade. 

Oregon. 

Portland—H. T. Burntrager, formerly with the Lester W. 
David Co., of this city, has entered the local lumber trade 
on his own account. 

Texas. 

Cotulla—The CotuHa Lumber Co., Roland A. Ganger, man- 

ager, started a yard January 1. 
Vermont. 

Rutland—-Weinie Bros. & Son have organized to conduct 

a woodworking business. 
Weshington. 

Tacoma—The Kirk-Sprinkler Lumber Co. recently entered 

the wholesale lumber trade. 
Wisconsin. 

Shawano—John Goddake has opened a retail and whole- 

sale lumber business. 


NEW MILLS AND EQUIPMENT. 


Alabama. 


Lockhart—The Jackson Lumber Co. will rebuild planing 
mill recently burned. 








Michigan. 
Lovells—T. E. Douglass & Co. will build a shingle mill at 
this point. 
Tennessee. 
Bristol—The Black Mountain Timber & Land Co. will 
build a band mill 11 miles south of this point. 





CASUALTIES. 


lowa. 

Mason City—The Wier Wardrobe Co.’s plant was destroyed 
by fire December 20; loss about $100,000, partially insured. 
Kentucky. 

Louisville—Fire January 3 destroyed the plant of the 
Louisville Planing Mill & Hardwood Flooring Co., causing a 
loss of $120,000; partially insured. 

Michigan. 

Saginaw—About $15,000 loss was done by fire at the 

maple flooring plant of Bliss & Van Auken last week. 
Texas. 

Dallas—The ‘Texas Cedar Chest Co.’s factory was de- 

stroyed by fire recently ; loss about $17,000. 
Virginia. 

Norfolk—The woodworking plant of Goffigan-Carper-Simp- 

son Co. was destroyed by fire December 30; insured. 














TROUBLE AND LITIGATION 


Right to Declare Lumber Yard a Nuisance. 


Los ANGELES, CAL., Jan. 2.—Local lumber dealers are 
watching with interest the progress of the case against the 
Montgomery & Mullen Lumber Co., involving the right of 
the Los Angeles City Council to declare a lumber yard a 
nuisance and confine it to a restricted area, much as it would 
a slaughter house or a glue factory. 

he case was brought by the city attorney under the so- 
called residential district ordinance. ‘Thirteen lumber dealers 
in Los Angeles are affected, and a test of the ordinance is 
being made in the case against Montgomery & Mullen com- 
pany, which was ordered under the ordinance to remove its 
yard from Highland Park, a residential suburb of the city. 
On its refusal to comply its officers were arrested and con- 
victed in police court. They appealed to the superior court, 
where the judgment of the police justice was sustained, the 
superior court holding that a lumber yard is a menace 
because of its likelihood to originate fire and also because 
it offers convenient refuge to tramps and other undesirable 
characters—a lumber yard therefore being subject to clas- 
sification as a nuisance, - 

The company then appealed to the state supreme court, 
where it is endeavoring to show that a properly conducted 














Jumber yard is not a nuisance; that it is considered and 


accepted by fire insurance companies as a good insurable 
risk, and that there is no more reason why it should be 
resorted to by tramps than the barn or garage of the most 
fashionable residence; moreover, that the particular lumber 
yard in question is at all times well kept and sightly, that 
it has been in its present location several years, and that the 
order issued by the city for its removal would have imposed 
a great and unnecessary hardship upon the company. 
Meantime the lumbermen of the city, working jointly, have 
brought such pressure to bear upon the city council that. the 
original order of removal has been modified appreciably. The 
Montgomery & Mullen company has been given three years 
within which to comply with the order as to its Highland 


‘Park yard and in the cases of several other lumber dealers 


steps have been taken to have their yard sites declared parts 
of the so-called “industrial district.”’ so they will not have 
to move. In the last movement before the. city council other 


interests than the lumbermen have been enlisted, notably 


the contractors and builders, as well as others who would 
be inconvenienced by the original restricting order. 


{Special telegram to the AMERICAN LUMBERMAN.] . 

NEW ORLEANS, LA., Jan. 3.—The properties of the Green- 
law Lumber Co., valued at approximately $400,000, were 
bought for $66,000 by the Lampton Realty Co., of this city, 
at public auction today. The sale was conducted by Special 
Master Alfred HB. Billings under a decree of the federal 
court. Among the properties were 48 acres of land located 
near Ramsey, St. Tammany parish, on which the mill is 
located; logging railroad and equipment and several million 
feet of lumber. 


LOUISVILLE, Ky., Jan. 4.—In connection with the recent 
bankruptcy proceedings in the case of Hiram Blow & Co. 
the schedule of assets and liabilities recently filed shows 


good accounts owing the firm amounting to $154,935.23; 
doubtful, $77,898.05; worthless, $38,431.01. Accounts 
against the firm unsecured amount to $447,542.75. The 
assets include real estate, good notes and plant and fixtures 
valued at $78,933. It is estimated that Hiram Blow & Co. 
own stocks in cooperage concerns and in banks to the 
amount of about $175,000. The amount in banks held by 
receivers is given as $24,041.85, of which $25,721.26 has 
been applied as an offset by the various banks on the firm's 
indebtedness. In the individual schedule filed by V. J. Blow 
is shown a secured indebtedness of $37,601.26, with open 
accounts amounting to $21,146.10; accommodation paper, 
$97,895.12; total liabilities of $31,500, with cash in banks 
$7.871.51, and life insurance policies of $270,000. 





WASHINGTON, D. C., Jan. 3.—In a recent opinion handed 
down by Associate Justice Day of the Supreme Court it was 
decided that a state court can not entertain a suit on a debt 
by a creditor against a debtor when a federal court any- 
where in the United States is passing on a petition to de 
clare the debtor a bankrupt. But a federal court can not 
take five years to pass on the petition, allowing some 
creditors to manage the debtor’s business. 


SAN FRANCISCO, CAL., Jan. 4.—Milton Newark, trustee of 
the Sonora Lumber Co., has petitioned the United States 
district court to set aside the preference on the company’s 
assets held by the Tuolomne County Bank of Sonora and the 
First National Bank of Sonora, the other creditors claiming 
a right to an aliquot distribution of the property. 


NEW York, Jan. 3.—A bankruptcy petition has been filed 
against the J. A. Noone Lumber Co., 99 Nassau street, and 
against James A. Noone, president of the concern; in each 
petition liabilities are placed at $30,000; assets $5,000. 


JACKSON, Miss., Jan. 2.—The J. C. Tracy Sons’ Lumber 
Co., of Gatesville, Simpson county, has filed a_bankruptcy 
petition; assets $14,996.39; liabilities $19,251.15 


_ PHILADELPHIA, Pa., Jan. 2.—A bankruptcy petition was 
filed recently against the Milbourne Lumber Co. ; liabilities 
are said to exceed $35,000, while assets are about $15,000. 

MUSKEGON, MICH., Jan. 2.—The American Electric Fuse 
Co. has filed a petition in bankruptcy. 


_ Monnron, Pa., Jan. 2.—Warner L. Tyson, lumberman ; 
involuntary petition in bankruptcy. 


LirtLe Rock, ArKk., Jan. 2.—A_ bankruptcy petition 


_* has 
been filed against the B. L. Russell Lumber Co. 


The Vendome Parlor Furniture Co., of Chicago; involun- 
tary petition in bankruptcy. 
BALTIMORE, MD., Jan. 2.—The Nilson Yacht Building Co. 
has made an assignment. 
TOLEDO, Ou10, Jan. 3.—The Keasey Pulley Co.; 
appointed. 


MINNESOTA 
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AT THE HEAD OF THE LAKES. 


Advance in Low Priced Lumber—Logging Roads in 
Good Shape—Railroad President Tendered Banquet— 
Fire Loss of 1911. 


DuLUTH, MINN., Jan. 5.—Low grade lumber has ad- 
vanced $2 a thousand during the last thirty days, and 
is expected to go higher. Low grade stock is well sold 
up. §. J. Cusson, manager of the Rainy Lake Co., of 
Virginia, says that there is every reason to believe that 
the lumberman are going to share in the prosperity 
which is now generally recognized as spreading over the 
country. The Rainy Lake mills at Virginia are working 
day and night and Sundays, producing 650,000 feet a 
day. o 

Another snowstorm visited northern Minnesota this 
week and left about eight or ten inches additional for 
the loggers to reckon with. There is an ample supply, 
a little too much, but the temperature is low enough 
to keep the roads in exceHent shape. 

Business and professional men of Duluth tendered 
Louis W. Hill, president of the Great Northern road, 
a complimentary banquet at the Spalding Hotel this 
evening. W. A. McGonagle was toastmaster and the 
event was one of considerable importance on the social 
side of business in the Northwest. Among the men 
directly identified with the lumber and timber industry 
present were Henry Turrish, M. H. Kelley, John Millen, 
J. F. Killorin, E. J. Bunker, R. M. Weyerhaeuser, Z. D. 
Seott, Edward Lynch and F. A. Brewer. There were 
more than 150 covers. 

Fire losses in Duluth for the year 1911 amounted to 
$228,890. The loss on buildings was $116,196, and on 
contents $62,694. 

The people of Grand Marais, Cook county, on the 
north shore of Lake Superior, are endeavoring to induce 
the Duluth & Northern Minnesota road, owned by Alger, 
Smith & Co., to extend its line to the town. The road is 
being extended almost directly north through Cook coun 
ty and may make the connection. The line is surveyed 
a few miles west of Duluth, toward’ the Canadian border. 
The road is being extended primarily to get out Alger, 
Smith & Co. timber, but it will eventually be part of a 
standard line between Port Arthur and Duluth. 

A considerable amount of forest products is being 
delivered to the Brooks-Scanlon road from the terri- 
tory tributary to that line, about ten miles north and 
west of Duluth, and the prospect is good for the road’s 
increasing traffic of this nature. The Erickson Lumber 
Co. of Superior has manufactured and delivered to the 
road at Cass station, 1,000,000 feet of white pine. Twenty 
thousand ties are being cut out of cedar, tamarack and 
birch, and many poles and posts, and a large quantity 
of pulpwood is being got out for delivery at Cass. 

Martin Miller, who owns a portable sawmill, and has 
been doing sawing for the Erickson Lumber Co. for 
the past two years, is about to begin on another con- 
tract to manufacture 400,000 feet of white pine for it. 
This contract is to be filled within 60 days, after which 
Mr. Miller will move his plant to Drummond, which is 
50 miles north of Duluth on the Duluth & Iron Range 





road. There he will saw 5,000,000 feet of pine for the 
Cutliff company. This will be a two years’ contract 
for his mill, which has a daily eapacity of 15,000 feet a 
day under fair conditions. 

W. D. Williams, of Duluth, has sublet a contract to 
log and manufacture 500,000 feet of pine, tamarack, 
balsam and spruce to Engreen & Berglund. The timber 
is located in Freedenburg Township, and the firm owns 
two small mills. Mr. Williams is having 50,000 ties of 
cedar and tamarack cut along the line of the Brooks 
Scanlon road. 

Duluth building permits. for 1911 tallied 1,358, with 
the cost of improvements placed at $2,563,338. There 
were 720 permits issued for frame buildings valued at 
$1,007,575; 468 for repairs to frame buildings valued 
at $204,499; 84 for brick buildings, with cost placed at 
$688,767 ; 96 for repairs to brick structures costing $196, 
497; and 17 for additions to brick buildings and repairs 
to fireproof structures valued at $466,000. 

John W. Comstock, of Comstock & Wilcox, shippers 
of white pine lumber and Pacific Coast products, with 
offices in the Lyceum Building, this city, announces 
that he has associated with himself R. Knox, former 
sales manager of the Worcester Lumber Co. (Ltd.), 
Chassell, Mich., and that the name of the firm has been 
changed to Comstock & Knox. The business will be 
conducted as in the past, specializing in the distribu- 


( >) 


What Makes a 
Paint Efficient? 
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Combinations of oil and 
pigment that tend to their 
own destruction do not lead 
to prolonged efficiency. 


In Dixon’s Silica-Graphite 
Paint an inert pigment 
leads to longest life of the 
That's why 
Dixon’s supplies long-lived 
efficiency. 


oil vehicle. 
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Joseph Dixon Crucible 
{ Company, JERSEY CITY, 


\ a 
STORAGE 


We have storage space for transit or rejected 
lumber. on our yard at Throop & 22nd Sts., 
Chicago. Reasonable prices for handling, storage 
and insurance. Will also undertake to dispose of 
any lumber stored with us if desired. 


Schultz & Cowen Co. 


1225 Old Colony Bldg., CHICAGO. 


TIMBER car stock 
j OAK, FIR, YELLOW PINE 


SWITCH AND CROSS TIES 


Marsh & Truman Lumber Company 


332 So. Michigan Ave., CHICAGO. 
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Just Common Sense. 


When in legal difficulties 


you consult a lawyer; if sick 


a doctor; and so on. But 
when you have transmission prob- 
lems to solve, do you consult an ex- 
pert in that line> Sometimes, yes. 
But more often you fill out an order 
blank and use your own judgment 
as to accomplishing desired results. 


What we are driving at is just this. 
We get order after order for belts of 
widths ranging from 4 to 40 inches, 
and not a word in the order to indicate the 
kind of work they are to do. If we had this 
information in every case we would know 
with certainty exactly the kind of belting 
to furnish. 


You should not use an edger belt for a 
band mill drive or a planer belt for a hog 
drive. Each drive should have a specific 
belt for that particular place and we know 


definitely what these belts should be. 


Is your planer belt giving effective 
service? If not, try our Special Double 
Planer designed for that particular 
place and we know the work is hard. 


Chicago Belting Co. 


119 N. Green Street, 7 
CHICAGO, ILL. 


New York 


New Orleans 


Portland, Ore. 




















AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 431 South Dearborn St., CHICAGO. 














tion of white pine, norway, hemlock, spruce and West 
Coast products. 

Mr. Knox, of the new firm, is an oldtime Chicago 
lumberman and has a very wide aequaintance among 
the trade. He was a member of the Chicago firm 
Bickford & Knox, and is a thoroughly experienced 
lumberman. Mr. Comstock has been in the business 
continually for twenty years. He started at Ashland, 
Wis., with W. G. Davis, as Davis & Comstock. When 
Mr. Davis went West Mr. Wilcox became interested 
and the style was changed to Comstock & Wilcox, 
under which name the firm has continued to the pres- 
ent, although Mr. Wilcox dropped out about four years 
ago. 





THE MINNESOTA LUMBER CENTER. | 


MINNEAPOLIS, MINN., Jan. 2.—J. T. Carroll, general 
manager of the Coeur d’Alene Lumber Co., Coeur 
d’Alene, Idaho, was in Minneapolis last week conferring 
with its representatives in this territory, McCulloch & 
Me Mullen. 

C. D. Gibbs of the Stack-Gibbs Lumber Co., Gibbs, 
Idaho, has been in Minneapolis several days with Charles 
Cassidy, its sales representative here. Mr. Gibbs has been 
visiting eastern cities and is on his way home. 

R. J. Menz, of the Menz Lumber Co., Seattle, has been 
in St. Paul for some time and has just closed a deal with 
the Western Timber Co., of that city, for 33 square miles 
of timber limits in the Lilliooet valley, British Colum- 
bia. The tract contains about 600,000,000 feet of tim- 
ber, of which about 50 per cent is fir, 40 per cent red 
cedar, and the rest white pine and larch. It is valued at 
approximately $300,000. 

I. B. Hanks, formerly of this city but now superin- 
tendent for the Security Lumber Co. (Ltd.), a line yard 
company with headquarters at Winnipeg, has been in 
Minneapolis spending the holidays with his parents. 


L WISCONSIN 


CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Jan. 3.—Lake receipts of lumber, 
wood and bark at this port decreased during 1911 as 
compared with the previous year. The number of schoon- 
ers in the trade the last twelve months was considerably 
less than in 1910. Rail receipts lumber brough up the 
grand total to a point where it exceeds the total receipts 
of the previous year, however. The total lumber re- 
ceipts for 1911 are 293,492,000 feet, of which 42,471,000 
were carried by boat; last year the total receipts were 
283,817,000, of which 43,935,000 feet were carried by 
boat. 

Bark receipts during 1911 were 17,000 cords, of which 
7,671 cords were carried by boat; the 1910 receipts 
amounted to 29,324 cords, of which 8,824 were carried by 
boat. Wood receipts during .he year just closed were 
17,555 cords, of which 6,620 cords were carried by boat; 
in 1910 receipts amounted to 21,250 cords, of which 11,- 
706 arrived by boat. 

The following tables were compiled from the books 
kept each year by the Milwaukee Chamber of Commerce 
and are complete in every particular: 











Lumber, M Feet. Wood, Cords. Burk, Cords. 
1910 - 1910. mi 1910. 


Month. 1911. 
Bh. see wexe® 13,450 720 1,244 1,358 632 
16,884 950 478 736 1,234 





( 26,963 458 432 1,140 1,418 
2 See 28,229 600 372 966 1,672 
May <scccees 32,517 470 2,625 592 1,650 
TENG Sane einas 23,090 758 2,681 610 2,884 
DUNG cc wwe wee 22,320 1,544 1,186 2,260 4,002 
| a ere 21,048 1,850 3,234 2,575 5,337 
BEDE... 50% 0 en's 21,646 2,451 2,822 2,122 4,081 
Oct. sscccess 28.340 2,041 2,035 1,864 2,391 
NOV. swccwcws 27,658 1,250 1,681 1,168 1,278 
Dec 21,573 2,552 1,760 1,600 2,745 





Totals .... 293,492 288,718 17,555 21,250 17,008 29,324 

The lumber trade is still rather quiet, due largely to 
the fact that most of the manufacturing concerns in the 
midst of their annual inventories, are out of the market 
temporarily. Lumbermen are confident, however, that be- 
fore the middle of the month there will be a genuine 
revival in trade. Stocks at most of the local plants are 
light and if business is at all good a brisk demand is ex- 
pected. Considerable building is going on in this city 
and this ought to help in maintaining lumber sales. 
Stocks are especially low in hardwood lines and a genuine 
shortage is looked for before spring, particularly in 
birch and the oaks. Basswood stocks, even in Nos. 2 and 
3, are getting light. 

The Wisconsin Industrial Commission, which adminis- 
ters the new workmen’s compensation law, will hold a 
hearing in Milwaukee January 27 to afford general dis- 
cussion of the rules proposed by the commission relating 
to safety and sanitation standards. The rules proposed 
have been recommended by a committee appointed by the 
commission, made up largely of well known manufactur- 
ers, including W. C. Landon, of the Barker & Stewart 
Lumber Company, of Wausau. 





ON THE MENOMINEE. 


MARINETTE, WIs., Jan. 2.—Chapman Bros., of Norway, 
have contracted to cut cedar on the Wisconsin side of 
the Menominee River. Posts, poles, ties and logs are 
specified in the contract. All will be banked on the river 
for the N. Ludington Co., of this city. 

The mill of the Goodman Lumber Co. at Goodman 
has resumed operation. Michael Eland, of Little River, 
has started logging on the Peshtigo branch for the A. 
Spies Lumber & Cedar Co., of Menominee. 

John Goddake has opened a wholesale and retail lumber 
yard at Shawano. 

J. B. Jensen, of Manawa, has established a logging 
camp in the southern part of Waupaca County, the first 


camp in the county in years. It is estimated that about 
1,000,000 feet of pine and hardwood is on the tract. 
About thirty men will be employed. 

Reports at Madison say that prospects are for a greatly 
reduced log output in Wisconsin owing to unfavorabie 
logging conditions and a late start. From a commercial 
standpoint it is said the dealers do not regret this as 
the lumber market is overstocked and unless the surplus is 
disposed of many big mills will shut down for the sea- 
son. 





ON THE FOX RIVER. 


APPLETON, WIs., Jan. 3.—‘‘ This has been one of the 
poorest seasons in the cedar line I have ever known,’’ 
said Berner Follsted, of Elcho, while in Appleton a few 
days ago. Mr. Follsted’s is one of the most extensive 
cedar trades in this locality. ‘‘ Prices are only fair, but 
we are looking for something better in the spring,’’ added 
Mr. Follsted. 

Among the lumber camps closed last week on account 
of the unseasonable weather were those of the Brooks & 
Ross and the Barker & Stewart lumber companies, these 
two alone throwing 150 men out of employment. 

Close Appleton friends of John R. Davis, head of the 
John R. Davis Lumber Co., which recently was thrown 
into the hands of receivers, are of the opinion that the 
mill at Phillips will be kept in operation during the 
winter, arrangements for this having been made with the 
federal court. John J. Sherman, of Appleton, is mem- 
ber of the committee of seven having charge of the com- 
pany’s affairs. There is about 30,000,000 feet of timber 
that can be sawed at the Phillips plant this winter at an 
estimated profit of about $30,000. 

‘*We are here simply to get acquainted, get a feed 
and for general sociability,’’ said N. M. Perry, of 
Algoma, spokesman for a group of veneer manufac- 
turers who assembled at the Sherman House in this city 
last Friday. Mr. Perry denied they intend organizing an 
association and said discussion of prices was a minor 
feature of the session. Among those present were R. U. 
Dayton, Rhinelander; Louis Leidinger, Merrill; W. M. 
Mattel, Gladstone; O. C. Lemke, Wausau; E. I. Ross, 
Park Falls; T. J. Edwards, Medford. 


a“ 


IN NORTHERN WISCONSIN. 


RHINELANDER, WIs., Jan. 2.—While there is the usual 
holiday lull, there are few cases where customers have 
asked to have their shipments held back. On the con- 
trary, they seem to be glad to have them coming along. 
Inquiries are very plentiful, and largely from yards or 
wholesalers whose stocks are low. They undoubtedly 
represent the sentiment of their own customers, who are 
low on supplies and will have to buy soon. Most whole- 
salers say treely that prospects are better than they have 
been for several years. This applies more to those who 
handle hardwoods and pine lumber than it does to the 
handlers of hemlock. Stocks of hemlock are not large 
and they will be all wanted this winter and spring, but 
the prices are too low for profit. 

Good winter weather prevails, with plenty of snow, 
and if loggers are going to do anything this year they 
would better be at it. The swamps are wet, but so they 
are almost any year, so this is not much of an argument. 
Logs are beginning to come in at the different mills in 
this city as well as elsewhere, and there will doubtless be 
a fair crop, somewhere about 75 per cent of last year’s 
cut. 

Some orders are coming in all the time and all woods 
seem to be about equally needed. Birch, hard maple, 
soft elm, basswood—all seem to be about alike. The 
sash and door trade is not calling for lumber as much 
as dealers would like to see, but the furniture and im- 
plement makers are doing most of the business now, 
while the box makers are buying low grades extensively. 








FROM THE FOREST CITY. 


CLEVELAND, OHIO, Jan. 2.—Even at the time when busi- 
ness might be expected to be dull, local dealers have had 
a fair volume of trade and expect a good and early open- 
ing of business in all lines. Northern stocks are moving 
well and the local market has on hand a good supply of 
practically all lines. White pine lath, while somewhat 
scarce, are probably as plentiful here as the demand re- 
quires. Good stocks of timber are on hand, both yellow 
pine and northern stocks, and a considerable trade is 
expected from this source. In hardwoods the market 
seems particularly rosy end before the close of navigation 
some good stocks were put in. Beside this many of the 
local yards are interested in outside hardwood undertak- 
ings that give them excellent connections. In yellow 
pine some items show exceptional stiffness and dealers 
are satisfied that the next few weeks will see this stock 
gradually getting back to a firm basis. 

Many of the yards and mills axe taking inventory and 
will not push business for the next week or ten days. 
Outside salesmen are also in from the road, but will start 
out with enthusiasm soon and good results are expected. 

R. Clyde Klumph, recently connected with the South- 
ern Lumber Co., will engage in a general wholesale lum- 
ber business with offices at 2200 East 71st street. 

Lumber receipts by water during the season of 1911 
show a gain of about 2,000,000 feet. Posts show a slight 
falling off, but the estimated financial increase in lake 
receipts is about $2,598,332. A comparison of the re- 
ceipts is as follows: 


1911. 1910. 
ANN SINE ile «5.6 058 91s oh 2 ae oo 122,807,352 120,808,504 
EO eo 41,210,050 38,707,500 
ol A a eerie se ae 896 34,147 
SEMIS c55 60 666.50 ess s 0 os 7,500,000 2,495,000 


Railroad transportation is gradually superseding lake 
transportation of lumber at this market, so the statistics 
given here are scarcely indicative of the growth of the 
Cleveland lumber industry. 
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THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 29. 


The severe cold weather this week has practically 
stopped building operations, with the result that the 
local demand for lumber in the retail and wholesale 
yards of Chicago dropped off considerably. Prior to 
this there was an unusually good demand locally. 
However, building is practically at a standstill, al- 
though many are going ahead finishing work which 
was started before the cold snap occurred. Indica- 
tions are that the spring demand will open early 
and lumber will move freely. 

Lumber receipts at Chicago for the week ended 
December 30 were 44,827,000 feet, against 23,707,000 
feet for the corresponding week in 1910. Total 
receipts from January 1 to December 30, 1911, 
amounted to 2,134,567,000 feet, a decrease of 384,- 
790,000 feet from the corresponding period last year. 
Shipments of lumber at Chicago for the week ended 
December 30 were 17,415,000 feet, against 11,892,000 
feet for the corresponding week in 1910. Total ship- 
ments from January 1 to December 30, 1911, aggre- 
gated 803,923,000 feet, a decrease of 159,853,000 feet 
from the shipments of the corresponding period in 
1910. Shipments and receipts of shingles for the 
week, also total receipts, show an increase as com- 
pared with the corresponding week in 1910, but total 
shipments, as compared with the corresponding period 
of 1910, show a decrease. 

Reported by George F. Stone, secretary of the Board 
of Trade. 

Chicago Lumber Receipts and Shipments. 
RECEIPTS, WEEK ENDED DECEMBER 5U. 
Lumber. 
MME ala te tora solgino ave iele mae aia iet Senet 


44,827,000 
DOI Ga gsi sw ieteis 45-6 sts tenia on 25,707,000 


Shingles. 
9,950,000 
5 618, 000 


21,120,000 4 2.000 
JANUARY 1 TO DECEMBER 30. 
Lumber. Shingles. 
PUN sre Ros tang sonetetedecatereneeis 2d 34,567,000 481,193,000 
PE Scat ehnase kee ve eb s 55 519,357,000 479.946,000 


ee RRS Rrer eri Sen rar epee 
TOTAL RECEIPTS, 


Increase 
Decrease 


384,790,000 
SHIPMENTS, WEEK ENDED DECEMBER 30. 
Lumber. 


Shingles. 





NE, lows takcrone rN alegwinenene en las ehel aealees 17,415,000 8,084,000 
ep Med Race eho toners se vatcaialionn 9° eve Also ohers 11,892,000 4,623,000 
| Me eT eee ree ein 3,000 3,411,000 


TOTAL SHIPMENTS, JANUARY PY TO DECEMBER 30. 


L umber. Shingles. 


De eriewala tela stetateteie aerete «evar ws 803,923,000 354,550,000 
PRP a hare Roe cars eopicte sais ent pete 962;7 76, 000 396,473,000 
ne ae ae ees 159,853,000 41,943,000 


Permits issued by the Chicago building department 
for the week ended January 3 were: 


CLAss— No. Value. 
0 Ae re ere ere 4$ 2,800 
S 1,000 and under $ 5;000. <...5.% 060% 31 78,775 

5,000 and under Se 21 149,800 

10,000 and under eee 15 203,500 
25,000 and under os en en 80,000 
50,000 and under 100,000............ 2 140,000 
Herbert E. Bradley, 3-story brick apart- 

I ON alae Gg wis aa w SW Se aS 1 100, 000 

NI i hiee ein aes Maga kb oak oe eso 75 $ 7 54, 875 
Average valuation for week............ 10,065 


‘DOUDISN DECVIOUR WEEK. < o:.66.6 6060.45 408. 5008 e 97 953, 





Average valuation previous NENG 61 essa. 2 
Totals hea TD: eC, Bi. TOUT 6 ss 6 OH sol 109,505, 296 
Totals Jan. 1 to Jan 3. | 33 218,400 
Totals corresponding period 1911........ 22 180,200 
Totals corresponding period 1910........ 36 524,850 
Totals corresponding period 1909........ 92 1,057,150 
Totals corresponding period 1908........ 60 441,550 
Totals corresponding period 1907........ 124 974,750 
Totals corresponding period 1906........ 115 959,550 
Totals corresponding period 1905........ 109 744,500 


Following is given a comparative statement of 
building permits for December, 1910 and 1911, and 
of the years 1910 and 1911. 





No. Feet. Cost. 
Meenmper,. LORD 6 c<s-0 se ealee ere 755 22,479 $ 6,805,300 
Ppcemper, VOED 4. 0.00:0's 64.0: 527 16,160 12,2 
TROEAIN: TOP WI 6.6s-01c'0 0 s:9:8'8 11,106 299,032 y 
MODIS: Ter TOUO ssc ccus 3s 60% 11,409 327,250 96, 932, 700 





NORTHERN PINE. 


Chicago. 'The general situation seems to be one of ex- 
pectancy rather than activity in trade. The weather 
has discouraged business and dealers are not looking 
for much country trade until after the conventions. Prices 
are strong, with a feeling on the part of wholesalers 
that they must advance as soon as trade opens up in 
earnest. 


Minneapolis, Minn. Buying is almost suspended but 
holdings of lumber in retail yards are known to be short 
and it is only a question of time when they will have 
to be replenished. Prices hold fairly well and advances 
in the fir list are noted as an encouraging symptom. 
Heavy snow has fallen all over the Northwest, when the 
swamps were soft from a long warm spell, and means 
that there will not be a good bottom for hauling except 
on high ground. It will hamper logging operetions. 


Saginaw and Bay City, Mich. There has been a good 
demand for low grade box lumber, as this branch of. the 
trade has been greatly improved the last thirty to forty 
days. The better grades of lumber are moving moder- 
ately and factories have been operated steadily. Buyers 
here will soon be out for stocks for next season. A con- 
siderable portion will be bought at northern Michigan 
points, but the bulk of the stock will come from Canada. 
Market conditions encourage dealers as to the movement 
of trade in the spring. Considerable quantities of lumber, 
low grade lumber particularly, manufactured at interior 
mills in both the lower and upper peninsula are coming 
into this market by rail. 





New York. Demand is good for lower grade stocks and 
inquiry for better grades is improving. Yards find it 
difficult to keep supplies of roofers and Nos. 2 and 3 
flooring in good shape and wholesalers find the same 
trouble in making mill arrangements for prompt ship- 
ments. Prices in this line are well held and indications 
point to as good trade during January as was booked 
during December. Demand for good flooring, partitions 
and yard schedules is better, but with plenty of room for 
improvement. 


Buffalo, N. Y. The few days just preceding the start 
of the new year were busy ones at the white pine yards, 
as many orders had to be shipped out on 1911 business. 
Trade compares very favorably with that of other lumber 
stocks and prices are well maintained in most grades. 
In the lower grades there is much firmness, with a pros- 
pect for the condition continuing in the near future. 


North Tonawanda, N. Y. As an effect of the holidays 
on the trade orders are coming only spasmodically. In 
taking stock a number of dealers have found items in 
better condition than was expected, but it is predicted 
that considerable lumber will be brought forward from 
Canada by rail during the winter to keep pace with the 
active demand expected to prevail. A number of repre- 
sentatives of manufacturers have been in the market 
during the last few weeks offering lumber for next season. 


Pittsburgh, Pa. There are good prospects for early 
spring trade, in the opinions of larger dealers, as con- 
templated building operations and increasing foundry and 
machinery trade lean strongly toward a broader market. 
Stocks are not large and prices are firm. 





EASTERN SPRUCE. 





New York. Arrivals from the East are light and most 
business booked last week was on a car order basis. 
Prices are as firm as a month ago but the larger orders 
taken during December were at shaded prices. Notwith- 
standing the reports of lower stocks among the eastern 
mills, competition for any big business has been decidedly 
keen. West Virginia manufacturers find a firmer demand 
in their line and at better prices. Adirondack sizes are 


well taken, the demand being confined principally to up- 
state sections. 





Boston, Mass. Lumber is firm. Stocks at mills are not 
large and manufacturers in most cases are not eager to 
mé ike sales unless full asking prices are bid. The light 

fall of snow in Maine has checked lumbering operations. 
U nless there is a heavy fall before long dealers state that 
prices will be even higher than they are. Retail yards 
are not overstocked with frames. Building has been 
active, which has greatly reduced stocks. Few retailers 
have been replenishing for immediate delivery, although 
good orders have been placed for delivery during the 
early spring. Buyers within a few days will have figured 
stock sheets and then larger buying is expected. For 
frames 9-inch and under the asking price is $25, and 
sellers will not accept less. For random a firm market 
is reported. Offerings are not large. Spruce boards are 
rot in large supply. Dry stock is scarce. 





Pittsburgh, Pa. Spruce sales are slightly better and 
prices are stronger than in the early fall. There are no 
large accumulations of stock at any of the mills and dry 
stocks are scarce. Mills are cutting slightly more than 
in the late fall. Clear spruce is in good demand. 


WHITE CEDAR. 








Chicago. Retail stocks are light, and dealers are buy- 
ing some spring stock in advance at favorable prices. 
There is considerable inquiry for posts, with a prob- 
ability that they will be in strong demand next season. 
For poles, while they are not moving as freely as 
formerly, a number of inquiries are being received, and 
a few orders have been placed for the shorter lengths 
for country telephone construction work. 





Minneapolis, Minn. Dealers say that orders are coming 
too slowly to count for much, and they are not expect- 
ing much trade for the next few weeks. Conditions have 
been against the producers in the woods. Heavy snow 
has fallen, but it came after a warm spell and the bot- 
tom is too soft for hauling in the swamps. Cold weather 
has come but the snow acts as a blanket, so work is 
proceeding slowly and under many difficulties. 





HARDWOODS. 


Chicago. Demand is moderately active, although busi- 
ness is not fairly under way since the holidays. Local 
factories while not running full time have considerable 
work on hand and are using raw material right along 
and buying more freely against their future needs. Some of 
the large consumers, such as agricultural implement 
and car building concerns, are beginning to bestir them- 
selves for their year’s requirements and keeping a close 
watch on the market. The shortage of plain oak in cer- 
tain items has been felt by dealers and consumers more 
keenly from week to week. At the same time, buyers 
will not admit that they are wanting large stocks. Quar- 
tered white oak is in fair request only. Quartered red 
has been a little more active. There is considerable 
movement in birch and maple. Basswood in the upper 
grades is rather inactive, although the demand for com- 
mon has been good. Red gum is in good request. Cot- 
tonwood is steady, with prospects of a decidedly more 
active improvement a little later. Sound wormy chest- 
nut has been absorbed in large :quantities by the casket 
and piano industries. 


Minneapolis, Minn. Little is doing in buying, but deal- 
ers are satisfied with the conditions and the general out- 
look. Business was good during the fall and early 
winter, considering the condition of stocks, and the year 
opens with a smaller amount of dry stock on hand than 
usual and with prices on about everything in northern 
hardwoods very firm. Buyers, in fact, are inclined to 
kick on prices and hold back their orders, but whole- 
salers say there is no reason for weakening. 


St. Louis, Mo. 


A fair volume of business came to light 


AMERICAN. STEEL _& WIRE COS 


AMERICAN 
WIRE-ROPE 


ft STANDARD FQRMS OF 
CONSTRUCTI 


YES @ *}yod-spiunin aW\ aia a 


~ STRAND & FLAT MADE OF 

aS ZN SWEDES IRON, CRUCIBLE 
RM 7,” - CAST STEEL AND 

MONITOR PLOW STEEL. 


OISTING:rope of every descrip- 
tion for elevators, mines, coal 
hoists, ore hoists, conveyors, der- 
ricks, stump pullers, steam shovels, 
dredges, logging, ballast unloaders, 

etc.. Towing hawsers, mooring lines, tiller rope 
and ships’ rigging: -Mine and surface haulage 
rope, street railway cable and power transmis- 
sion rope. suspension bridge cables, cableway 
ropes, guy strands and sash,cords. Flat rope 
for deep hoisting. Special rope made to order: 


Pd 


Copper cable and strand for all 
electrical purposes. Fittings and 
appliances for use with wire rope 


Read about wire rope usage in its different require- 
ments in- American Wire Rope News. Gladly sent 
free to anyone upon request. 


WE MAKE 


Barbed Wire 

Woven Wire Fencing 

Fence Gates 

Steel Fence Posts 

Concrete Reinforce- 
ment 

Springs 

Sulphate of, Iron 

Poultry Netting 

Wire Rods 

Juniata Horse Shoes 
and Calks 

Shafting Cold Drawn 
Steel 

Wire of Every 
Description 


American Wire Rope 

Aeroplane Wire and 
Strand 

Piano Wire 

Mattress Wire 

Weaving Wire 

Broom Wire 

Fence Wire 

Flat Wire 

Flat Cold Rolled Steel 

Wire Hoops 

Electrical Wires and 
OF 10) (1) 

Rail Bonds 

Bale Ties 

Tacks, Nails, Staples, 
Spikes 
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We issue separate catalog for each of these. 
Gladly furnished upon application. 
American Steel & Wire Co.’s Sales Offices 


CHICAGO 
NEW YORK 


72 West Adams Street 

30 Church Street 

94 Grove Street 

120 Franklin Street 

Frick Building 

Union Trust Building 

Western Reserve Building 

Ford Building 

Third National Bank Building 

Bank of Ottawa Building 

Pioneer Press Building, St. Paul 

First National Bank Building 

736 So. 3rd West Street 

16th and Folsom Streets 

Ninthand Irving Streets 

SEATTLE, WASH. Fourth Ave. South and Conn. St. 

LOS ANGELES, CAL. Jackson and Central Avenues 
NEW YORK, United States Stee! Products Co., 30 Church St. 

Export Representatives 


REAL 
ST. PAU L- MINNEAPOL. Is 
DENVER, COLO. : 
SALT LAKE CITY, UTAH 
SAN FRANCISCO, CAL... 
PORTLAND, ORE. 








MONARCH STEEL STUMP PULLER 


With Single, Double and Quadruple power. Guaran- 
teed for 700 horse power. Only factory in the world 
making their own Steei Machines. Prices the lowest. 


For Catalog and Calendar, address 


ZIMMERMAN STEEL CO., Lone Tree, Iowa. 
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N. C. Pine 


will open new avenues of trade for 
you if your order is placed with 


Camp 


It's a specialty 
here — that is 
reason enough. 
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DAILY CAPACITY: 


MILLS: — Arringdale, Va.; 





SELLING ALSO OUTPUT OF 
Marion County Lumber Co., Marion, N.C. 


Offices: 





A train of logs being delivered at Arringdale Plant. ] 
Saw Mills, 600,000; Planing Mills, 


Franklin, Va.; 


Camp Manufacturing Co., - Franklin, Va. 


Eastern Sales 


400,000. 


Wilmington, N. C.; Butterworth, Va. 


NEW YORK: 1 Madison Ave., GEO. W. JONES, Mer., Tel. 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., E. D. WOOD, Special Agent i 
PITTSBURGH: Frick Building, - GEORGE L. CAMP, Manager 











right after the close of the holiday season, although the 
volume was obviously curtailed by the week’s festivities. 
Inventory is also having its effects. Inquiry is in fair 
volume for the time of year, and there is a reasonable 
volume of buying in the several branches of trade. 
Prices are not as firm as the situation demands that they 
should be. Stocks in consumers’ hands are low and 
broken, and the same is true of the mills. Wet woods 
have seriously impeded milling operations. Trade is ex- 
pected to strike a normal stride about the middle of this 
month. 


Kansas City, Mo. Dealers report a 
mostly for current use. Oak is firm. Factory demand is 
better and now seems to have the usual snap for the 
season. Prices are firm on best stock. Dealers expect a 
good spring business. 


normal demand, 


Memphis, Tenn. Demand is good. It is expected that 
there may be some quietness in the next few days but 
most members of the local trade look forward to active 
business for at least the first half of 1912. The biggest 
portion of the buying is still for immediate shipment, but 
there is some inquiry for lumber for later delivery and 
some business of this character has already been put 
through. However, lumbermen here are not very eager 
to sell for iater delivery, as most of them believe that 
prices will be higher as the season progresses. Demand 
is still very satisfactory for plain red and white oak, 
though quartered oak is relatively slow. There has been 
some improvement in the demand in cypress recently and 
ash is moving with some freedom in thick stock. Thin 
ash is still rather slow. Cottonwood is in active demand 
in the lower grades and a fair movement of firsts and 
seconds is recorded. Gum is in very satisfactory call in 
red in both the higher and lower grades. Sap gum is in 
moderately active request in the higher grades; the lower 
grades are moving with considerable freedom, though 
prices are not as good as they should be. Export demand 
is fairly active but there is considerable trouble in get- 
ting freight room and this is tying up shipments at ship- 
side at New Orleans as well as at other ports. 


Nashville, Tenn. Local trade was quiet last week, due 
to the Christmas season, and the annual inventory time 
is at hand when balances are being prepared for the past 
year. Some manufacturers and dealers declare that the 
last twelve months were about even with 1910, while 
others hold that 1911 showed a decrease of from 10 to 20 
per cent. Much of the week’s business has been in com- 
pleting old contracts. It is expected that the increased 
demands incident to the advent of the new year and the 
low condition of stocks in the hands of consuming con- 
cerns will bring about a revival of activity in the near 
future, and the attitude of the general trade just now 
seems to be one of waiting for such developments as the 
early weeks of the year may bring. The leading demands 
are still for plain oak and poplar, the wide stock of the 
latter showing a better call. Gum and cottonwood have 
been moving well. Maple, chestnut and ash have been in 
satisfactory call. There is additional strength to quar- 
tered oak. 


Louisville, Ky. Better conditions marked the opening of 
1912 and lumbermen look to improved business during the 
next four to six months, at least. Inquiries are more 
numerous, and some large lots are to be bought, as indi- 
cated by the requests for quotations received from con- 
sumers. A lot of business booked in 1911 is now being 
shipped, specification having been made for delivery after 
January 1. Orders also accumulated on account of a 
long period of rainy weather which prevented stock from 
being handled, and consequently everybody is unusually 
busy. Plain oak, both white and red, continues in good 
demand, and prices are stiffening. Poplar also is selling 
well, select grades and thicker lines being asked for fre- 
quently. Red gum is a good seller. Quartered oak is in 
fair demand and shows indications of stiffening in price. 
Cottonwood and chestnut are practically unchanged. Ma- 
hogany is selling briskly, with prices advancing. 


Most wholesalers report a substantial in- 


New York. 
crease in the demand, with a firm price situation, but 
prices in all instances are not as strong as the scarce 


stock situation would lead to expect. The factory and 
consuming trades are showing more signs of activity but 











Sold Kenhtoaly by the Retail Lumber Dealers of America. 


HARRIS & COLE BROS. 
Durabuilt 


Trade Mark 


Oak and Red Gum Trim and Mouldings 


AND 
Oak and Red Gum Finishing Lumber. 


We furnish Oak Finishing Lumber and Red Gum Finishing Lumber in ANY WIDTH desired and Ship Quick. 


HARRIS & COLE BROS., - Cedar Falls, lowa. 











their purchases are still confined to current wants. 
There is a much lower supply of hardwoods in reserve 
than usual for this time of year and purchases are prin- 
cipally for mixed lots. Yards are laying in stock to a 
greater extent than they were two months ago but this 
class of demand is not as active as it was in November. 
The delay, however, indicates that the demand during 
January will be fully as good as it was during Decem- 
ber. Export inquiries are coming along at a better rate 
and some good business has been booked. All stocks are 
firm with the exception of quartered oak, which, while 
showing firmer tendencies, is still offered freely enough 
to keep prices at a low basis. 


Buffaio, N. Y. Movement is still rather slow on ac- 
count of the inventory season, but trade is expected to 
make a better showing within a few days. Receipts of 
southern stock are in fair volume. Prices in most woods 
are holding firm and some are a little stronger, par- 
ticularly quartered oak. Pennsylvania hardwoods are not 
in very plentiful supply. 





Cincinnati, Ohio. The last week of 1911 was fair in 
volume of business, and there is much encouragement in 
the outlook. Manufacturers of furniture were fair buy- 
ers, with good inquiries as to future delivery. Transac- 
tions in oak, common and better, in both quartered and 
plain, were of first importance; inquiries for highly fig- 
ured, quarter sawed oak were few. Plain white in the 
manufacturers’ grades is in good inquiry; heavy timbers 
and car stock continued in good demand for future de-' 
grades, with a good movement of common and low grade. 
livery. Chestnut met with a fair demand for the top 
Sound wormy is in good demand for good, clear stock, 
for which good prices are paid; stock offered is mostly of 
inferior grade. Poplar is in fair demand for manufac- 
turers’ grades, with encouraging improvement in in- 
quiries for wide, clear stock; box boards are in only 
fair request; low grade is moving well. Red gum is 
wanted in ones and twos, with a good inquiry for saps 
and common in good, dry stock. Ash is in good move- 
ment for white and brown and all grades, with some in- 
quiry for heavy, white wagon makers’ stock. Hickory is 
in fair movement. Birch is in good demand for both red 
and white. Mahogany is called for by the furniture trade; 
flitches are in good inquiry. Basswood and cottonwood 
are moving fairly well. Buckeye, maple and other hard- 
woods are fair. Buying for the foreign trade is fair, with 
a good demand for oak; white ash is in good demand for 
export; red gum is in fair movement. Walnut is steady, 
with a good movement to foreign trade. 


Columbus, Ohio. Despite the holiday dullness there was 
a fairly good demand for most hardwoods last week. 
Railroads are buying better, as are some factories and 
retailers’, factory and manufacturers’ stocks are light. 
Collections are fair. There is a good demand for oak, 
both quartered and plain. Quartered oak, firsts and sec- 
onds, is held at $78; No. 1 common, $50; plain oak, firsts 
and seconds, $50; No. 1 common, $32; No. 2 common, $21. 
Chestnut, firsts and seconds, $50; No 1 common, $36; 
sound wormy, $16. Basswood is moving well; ash is a 
little slow. 


ia aaa ° 

Baltimore, Md. General sentiment is one of hopeful- 
ness and expectancy of good things. The general ten- 
dency is toward a higher range of values. Exporters are 
confronted by a prospect of advanced ocean freight rates, 
but the rise has already been discounted in an increase 
in lumber prices, leaving the shipper rather better off 
than he wa’ before. Domestic buyers are evidently only 
waiting for the diverting influences of the end of the year 
to subside before they order more freely. Many of the 
big consumers are placing orders with greater freedom, 
and a very fair activity is expected to prevail in 1912, 
with the prospect for higher prices altogether promising. 





Pittsburgh, Pa. There is an excellent demand for bet- 
ter grade of oak, poplar and maple, and some of the lower 
grades are fairly firm. Prices are steady, more par- 
ticularly in the better grades. But little demand was 
noted for ash or hickory during the last ten days. There 
is a fair inquiry and the opening of the new year promises 
a brisk movement of stock in the early part of January. 





HEMLOCK. 





Chicago. It is reported that the outlook for hem- 
lock business is much better than a year ago and a 
good spring business is expected. Some retail dealers 
are placing fair orders for early delivery. The input 
this winter will not be as large as last, and manufac- 
turers should be in position to ask better prices for 
their product. 





New York. The building trade in the outlying districts 
was fairly active the last few weeks and a better run 
of orders is the result. Prices are still low enough to 
tempt dealers to lay in what stocks they can, but the 
promptness with which mills have been able to supply 
yard assortments has worked against any considerable 
buying ahead. The aggregate of orders placed for prompt 
shipments shows up well and the situation is not con- 
sidered altogether unsatisfactory. 


Buffalo, N. Y. Demand for a week or two has been 
less than usual, as in most other woods, but this condi- 
tion is likely to show improvement soon. There are no 
oversupplies of the wood, as compared with other sea- 
sons, and prices hold firm. An increase of any size 
would turn the buying into other channels, but not much 
weakening of prices is looked for. Building has con- 
tinued seasonably active and the prospect is for more 
this month. 





Pittsburgh, Pa. Hemlock mills are all busy and dealers 
report small stocks on hand. There is general scarcity 
all over the East. with badly broken lots as a rule at 
the mills, and demand promises to hold up well into 
the early spring. Shipments from the mills have prac- 
tically been suspended over the holidays. Prices are un- 
changed. 


Boston, Mass. Firmness continues in boards. Manu- 
facturers will not force sales, as they know that by wait- 
ing they will get their price. Eastern clipped boards are 
firm at $20 and there have been sales at this price. 
Some are now talking a further advance. Pennsylvania 
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No. 2 boards are also in small offering, which tends to 
help strengthen the eastern clipped market. 





POPLAR 


Chicago. It is too early in the year for any significant 
developments to have taken place. Many consumers 
have been too busy with inventory taking and similar 
duties to give much attention to placing orders for 
material. Manufacturers’ agents, however, report a 
slightly improved inquiry and predict that the coming 
year will be satisfactory. 


Buffalo, N. Y. Movement is inclined to be slow and 
orders are rather limited in number. An improvement is 
expected in the near future, as stocks held by the con- 
sumer are not large. Prices have shown little change of 
late. Yards are adding somewhat to their supplies, par- 
ticularly thick stock. 


Columbus, Ohio. Trade is rather quiet, although fac- 
tories show signs of placing larger orders since the close 
of the holiday period and inventories. Firsts and sec- 
onds sell at $57, No. 1 common, $36; No. 2 common, $23, 
and No. 3 common, $14. There is not a great deal of 
demand for the wide sizes. 


Baltimore, Md. The advances made in the last few 
months are being maintained, and the general feeling is 
of hopefulness. With the past-holiday season the pros- 
pect is presented of increase in movement. Poplar men 
as a body are entering upon the new year with a feeling 
of encouragement and a determination to make the most 
of opportunities during 1912. 





WESTERN PINE. 


Chicago. Considering the season, the western pine 
trade is in fairly good shape. Inquiries are coming in 
and some large orders are in sight. There is not much 
change in prices, although the scarcity of good shop 
lumber may cause an advance. Many of the mills are 
closed for repairs. 





REDWOOD. 


San Francisco, Cal. The market on redwood is feeling 
the usual quietude at the year end. In the value of for- 
eign shipments the year just closed, exceeding 1910, 
which broke all previous records, will go on record as the 
greatest from the viewpoint of foreign commerce in the 
history of California. The year 1910 was a record breaker 
from the start and lumber exports from Humboldt Bay 
exceeded in value of shipments the year previous by more 
than $200,000. During 1911 49,429,752 feet was shipped to 
foreign ports, valued at $1,167,288. In 1910 the foreign 
shipments amounted to 49,344,478 feet, valued at $1,148,- 
894. Thus there is an increase in amount of 85,274 feet 
and in value of $18,894.15. 








FIR, SPRUCE, CEDAR. 


Chicago. The year opens with conditions showing an 
improvement over those of a year ago. Numerous in- 
ouiries have been received by mill representatives for 
railroad material, but business here has not yet gained 
material strength. Spruce continues in fair demand, 
with prices steady. 





Tacoma, Wash. The fir market showed a better tone 
during December and the outlook for 1912 is for im- 
proved demand and better prices, the latter due to cur- 
tailment. This curtailment is to continue in the face of 
improving demand, which will reduce stocks on hand. 
Cedar siding and common lumber are stronger. Rail- 
roads are buying in a limited way. The fir log market 
remains unchanged, with camps mostly idle. 


Seattle, Wash. ‘With lumber prices firm, and an enor- 
mous curtailment in progress at the mills, prices may be 
expected to advance at any time, this especially true of 
common dimension and timbers, 


Kansas City, Mo. Prospects for better demand and 
prices still exist on western woods. Mills are not pro- 
ducing more than the demand, because of the usual win- 
ter shutdown. This year some mills report they will 
remain down until February and longer unless condi- 
tions warrant starting up. With their short stock on 
hands the conditions are favorable for better prices as 
soon as buying begins. It will be a month yet at least 
before demand will improve much in this territory. 





NORTH CAROLINA PINE. 


Norfolk, Va. Due to several of the mills closing on ac- 
count of the holidays, movement has fallen off somewhat. 
Car shipment seems to be preferable, as the Atlantic sea- 
board has been visited with severe storms every few days. 
The car shortage seems to have been eliminated entirely, 
as the larger portion of the cotton crop has been handled 
by the carriers. There was a decided dropping off in the 
amount of sales; their trend, however, was of the usual 
character, edge box and lower in the rough still leading 
in demand and threes and fours in dressed stock, together 
with roofers, receiving major attention. Prices hold 
very firm. Export business is still apathetic. Demand 
for lath continues brisk and prices hold at quotations 
recently given. 





Buffalo, N. Y. The trade is inclined to sare in the 
inventory season dullness. There has been a fair sale 
of various stocks lately and the mill representatives state 
that prospects are encouraging; at least an ordinarily 
good month’s business is looked for. There has been no 
falling off in prices. 


Baltimore, Md. Last week, naturally, was one of pro- 
nounced quiet. Most buyers could not have put addi- 
tional lumber to use if they had insisted on delivery, and 
with the dealers it was also a case of partial suspension. 
Therefore, if distribution did not exceed a very modest 
volume the receipts likewise were limited, so that no 
decided accumulation took place. The strength of the 
situation, however, was not in the least impaired. Un- 
favorable climatic conditions interfered with construction, 


but various projects are being planned and there is every 
prospect of an active demand for building sizes. Other 
avenues of distribution, too, promise well, and the out- 
look is indicative of higher prices. 


Boston, Mass. The activity in the demand for. roofers 
continues, and manufacturers have been unable to keep 
up with it, which tends to keep the market very firm. 
Many orders have been delayed. Rough edge is not active, 
but prices are well held in most cases. Partition moves 
in a quiet way, although prices are firm. 





SOUTHERN PINE. 


Chicago. Yard trade is seasonably quiet. Wholesalers 
and mill representatives have been taking things easy 
during the holidays, but they expect that the opening of 
trade in the spring will bring decidedly more activity and 
that the requirements all along the line will be larger 
than they were last year. Stocks at the mills, owing to 
curtailment and demand for railroad material and tim- 
bers, are much lighter and assortments are broken. The 
large buyers and lineyard people have been buying for 
their immediate wants only, with the result that their 
stocks are low, and it is a pretty good guess that they 
will have to pay more money for their lumber a little 
later in the season. The feature of the market is the 
insistent demand for car material. 


St. Louis, Mo. Inquiry was heavy for the first few 
days after the dawn of a new year, and the demand was 
in fair proportion to the inquiry. Railroad business con- 
tinues to be the backbone of the market, this inquiry and 
demand holding up remarkably well for this season of 
the year. Prices are firm. There is some improvement 
in yard inquiry and sales, and only a few days now 
stand between the lumber shippers and a big retail de- 
mand. Dealers here lock for a general firming up of 
prices, due to the steady demand and the low and broken 
condition of mill stocks. Although practically all of the 
mills are open, production is seriously impeded because 
of the wet woods. 


Kansas City, Mo. The between-season period and 
severe weather all over the Southwest make buying dull. 
This applies to yard demand especially. Lineyard men 
are making inquiries and are doing some large buying as 
well. Prices are firm and lower than they are likely to 
be 30 days later. Car material, timbers and export trade 
show no falling off in demand or price. The longleaf 
mills are having as much of this trade as they can easily 
take care of. Millmen report unfavorable conditions in 
the woods on account of heavy rains; most of the big 
miils have had to close for a few weeks. It will be 
another week at least if no more rains fall before logging 
can begin. Yellow pine men feel that early spring con- 
ditions will show much improvement. 


New York. Orders: from railroad sources are coming 
along well and inquiries from large contractors indicate 
an early revival of activity among the class of con- 
sumers to whom wholesalers have eagerly looked for a 
resumption of business. Yard demand for big sizes has 
been light, but prices have held fairly well. The build- 
ing situation is only moderately active and outside of 
replenishing their supplies yards feel that they can well 
afford to delay purchases. 


Buffalo, N. Y. While trade has not fully recovered 
from the interruption of the holidays, the outlook for 
business this month is considered good. There is less 
trouble in getting mill shipments forward than a short 
time ago. Prices have been ruling firm and the predic- 
tion is made that they will remain so throughout winter. 


Baltimore, Md. Georgia pine men this week are likely 
to be busy with stock taking and other details, so the 
ordinary activities will remain more or less in abeyance, 
this to be made up by correspondingly greater activity 
later on. The feeling in the trade is excellent, and there 
appears to be every indication of a marked revival as 
soon as the normal trade current has a chance to reassert 
itself. The big buyers are seemingly disposed to come 
out and unless all signs fail, the new year will bring an 
improvement even more pronounced than that which 
already has taken place. The trade is beginning 1912 
with confidence and determination. 


Boston, Mass. Flooring has been quiet during the last 
two or three weeks. Prices, however, are steady. De- 
mand for partition has been moderate. Several manu- 
facturers have been offering to sell at concessions, which 
tends to unsettle the market. The odd feature of the 
market is that North Carolina partition is firmer and 
higher. It is evident that offerings of southern pine par- 
tition are large. 





CYPRESS. 


Chicago. The week has been practically without fea- 
ture, and no great amount of business has been trans- 
acted, but wholesalers are pleased with the promise of 
active demand this month, because of the numerous in- 
quiries they are receiving from customers in various 
parts of the territory. Some orders for spring stock are 
coming in every day from dealers. 


St. Louis, Mo. There is considerable demand for im- 
mediate shipment; this because the stocks here are 
known to be large, and shipments assured. Inquiry is 
about as good as could be expected at this time of year, 
most of it for later delivery. Prices are firmer, but not 
on a satisfactory plane. 


Kansas City, Mo. Some large orders are being figured 
on for factory stock. Every indication shows the usual 
amount of this stock will be bought this month. Prices 
are firm. Cypress men‘have every right to expect a good 
demand this spring. 


New York. Demand from millwork sources is fair, but 
principally for mixed lots. Car orders for straight stock 
are backward, but the general aggregate of small busi- 
ness is satisfactory. Prices can well stand further im- 
provement, but the situation is more under control than 
it was a month ago and wholesalers are more hopeful of 
a healthier tone during January. 





Buffalo, N. Y. Demand continues light, retailers not 
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Some Millmen Think 
All Rope is a Gamble 


and delegate the buying of it to the 
errand boy. It’s true that good 
rope probably looks the same as 
poor, but if you insist on 


Columbian Rope 


you will see the difference in its 
strength and wearing qualities. 

All fibre we use is grown under 
expert supervision and carefully 
selected before being made into 
rope. This explains the reason 
why you can depend on our 


Manila rope, Sisal rope, 
Transmission rope, Raft rope, 
Hoisting rope and Towing rope. 


Large stocks at 
Auburn, N. Y., New York City, Chicago, 
Boston and at hundreds of distributors. 


INSIST ON COLUMBIAN 


Columbian Rope Co. 


Manufacturers of Rope and Commercial Twines. 
1515-1559 Genesee Street, 
AUBURN, N. Y. 


New York Office and Warehouse, 62 South St. 
Chicago Office and Warehouse, 370 River St. 
Boston Office, 29 Cooledge Rd., Boston, Mass. 








NEW ORLEANS 


The Grunewald 


LARGEST, NEWEST, BEST 
HOTEL IN THE SOUTH 








Cost over $2,000,000, 408 reoms. 
plan. Rates, $1 and upwards with 
bath, $2.50 and upwards. . 


Europsen 
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adding much to their stocks. Tank stock is in steady 
demand, though quantities ordered are as usual small. 
Finishing lumber is in little demand. Prices show little 
change and are generally reported fairly firm. 


Baltimore, Md. Though 
suspension last week it lost none of its strength. Values 
were firmly maintained and all the advantages gained 
during the last few months were held. Receipts dwindled 
to small preportions, and the distribution also fell to a 
low ebb, but this meant merely a deferring of wants 
certain to assert themselves later. The outlook for con- 
struction work is favorable and an excellent feeling pre- 
vails in the trade. 


business remained in partial 


Columbus, Ohio. Demand is steadier, although the vol- 
ume of business last week was not large. Uniformity 
characterizes prices and a better trade is expected soon. 





SHINGLES AND LATH. 


The shingle demand is approaching very close 
the vanishing point. Demand from retail yards is ex- 
ceedingly light. Cars in transit are few. Prices remain 
about the same as those quoted last week. White cedars 
are in fair movement, with prices firm. Lath are strong. 


Chicago. 


Minneapolis, Minn. With practically all the mills still 
down and no large supply of stock in transit or in store, 
the market holds firm at prices already quoted, $1.45 for 
stars and $1.80 for clears, with some asking still higher 
prices on clears. There is not much demand now but 
dealers are satisfied with the situation. 


Tacoma, Wash. Red cedar shingle trade is quiet. Most 
of the mills are idle and stocks low. The general feel- 
ing is that prices will advance soon after the first of 
the year, as is always the case. Quotations to the East 
are $1.40 to $1.45 for stars und $1.75 to $1.80 for clears. 


Seattle, Wash. Shingle prices are firm. Stars are 
scarce and an advance in price may be expected in this 
grade. <A feature of the shingle market is improved 
demand, and this, together with the fact that many of 
the mills are not operating, should mean better con- 
ditions. 


Kansas City, Mo. Demand is improving because some 
of the line yards are placing large orders. A few 50-car 
orders have been received here recently. Prices are more 
firm, stars especially. Supply and demand keep very 
nearly equal because of the winter shutdown among the 


mills. There was good improvement in general condi- 
tions last month. 
Buffalo, N. Y. But little demand is being made for 


red cedars, trade not having shown any particular activity 
and retailers having in most cases stock enough to last 
them for the immediate future. The effect is to make 
prices low and there is not much firmness to them, 
although stars are said to be a little stronger than clears. 


Columbus, Ohio. The market in shingles is fairly active 





when the season of the year is considered, although 
quotations are still at a low level. Trade in iath is 
rather quiet. Prices on red cedar shingles are: Clears, 
$3.15, stars, $2.60; Eurekas, $3.70. 
ee es ; 
Chicago. Easy conditions seem to control the market 
and little change is looked for. Barrels are offered in 


excess of packers’ wants, as some of the coopers need 
the money. Competition for the limited demand can 
only force prices down. Large quantities of lard formerly 
shipped in tierces are now packed in small gum and 
basswood kegs, half barrels, cans and boxes. Offerings 
of white oil staves are also more free at $38 best offers 
from the largest coopers. Oil heading is more freely 
offered at lower price, 26% to 27% cents per set. Com- 
petition among dealers for the trade has a bad effect, 
and many times sales are made at cost and less; this 
obtaining more largely with the slack barrel stock. Elm 
staves, No. 1, 2814 and 30-inch are moderately active, 
with prices steady to a lower plane for later deliveries. 
Coiled hoops for short iengths are plentiful and cheap. 
Butter tub stock is very quiet, almost no call. The usual 
demand for beer staves at this season is missing. Full 
barrel stave are not plentiful, but few are wanted; halves, 
quarters and eighths are very plentiful and hard to sell, 
say A. & H. Gates in their report on market conditions. 
No. 1, 28%%4-inch Michigan elm flour staves, 

net 


No. 1, 28%-inch Wisconsin elm flour staves, 

St eee coeeee 900° 
No. 2, 28%4-inch elm staves, net M....... Nominal 5.50 
No. 1, 17-inch kiln dried basswood head- 

Oe 3 eee re i 081% to .09 
No. 1, 17%-inch gum heading, per set, 

aaa ate re No demand 
No. 1, 28%4-inch gum staves, nominal..... No demand 
M. R., 30-inch gum staveS.........cseeeee y nS 
Patent coiled elm hoops, 6-foot, per M.... 9.50 to9.75 
Patent coiled elm hoops, 5%4-foot, per M.. 9.00 to 9.25 
Patent coiled elm hoops, 5-foot, per M.... 9.50 
Half barrel staves, elm, per M........... 6.00 to6.50 
Half barrel basswood heading, per set.... .04% 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hickory hoops, half barrel, per M........ None wanted _ 
Head linings, car lots, per M, 12-inch.... .30 to .35 
Head linings, small lots, per M, 18-inch... .60 
Ten-Pounl BOOM PALTCIG......cccescccscece 46 
Eight patent hoop barrels............... 46 
Four patent and four hickory hoop barrels. 45 
Two patent and six hickory ey 3 barrels.. 45 
Four patent and four wire hoop barrels.... 45 
ee ee Sr ee 38% 
No. 1 white ash butter tub staves........ 11.00 to 12.00 
Flat ash, 51%4-foot hoop, per M........... 5.25 
White oak oil staves, per M.........000. 34.00 to 35.00 
ere re eT rr . No demand 
ION bu inno. 66.0 5 '6:60 00 0 whe 12.00 to 13.00 
DE CccEoketees obese hoes. ss aee > 1.35 to 1.40 
Pt ote con on os ewr bees vnveenenes -95 to 1.00 
2s ecebeS bebwewseesceh -90 to -95 


Buffalo, N. Y. There has not been much change of 
late in slack cooperage stock prices, but there is more 
firmness. Heading is said to be a good deal firmer than 
a month ago, while the lack of dry staves has had a 
strengthening effect. 








Advertisements will be inserted in this department at 
the following rates; 


For one week, e e e 25 cents a line. 
For two weeks, « e e 465 cents a lines 
For three weeks, e e o 60 cents a line. 
For four weeks, « e * e 75 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 








WE GET RESULTS FOR THE 
ADVERTISER. 


Your Wanted and For Sale Department has 
brought the business and has been most satisfac- 
tory. 

HANNA-BRACKENRIDGE COMPANY, 
Fort Wayne, Ind. 





We have received a good many inquiries through 
our small ad in your For Sale Lumber and Shingles 
columns and are well pleased with the results. 

GAMBLE BROTHERS, Highland Park, Ky. 


Your Wanted and For Sale Department brings 
results to our Second Hand Department. 
HERMANCE MACHINERY CO., 
Williamsport, Pa. 


Our small advertisement in your Wanted and 
For Sale Department has been a decidedly satis- 
factory investment and we expect it to remain 
there indefinitely. 

HYDE BROS. & CO., Pittsburgh, Pa. 


The AMERICAN LUMBERMAN publishes each week 


on an average 300 or more classified advertise- 
ments which proves that the ads bring good re- 
turns. Hundreds of testimonial letters received 


from satisfied advertisers. Get quick returns at 
small cost. By advertising in the Wanted and 
For Sale Department of the AMERICAN LUMBERMAN, 
you can tell most all people interested in the 
Lumber World and all allied industries each week, 
just what you want or have for sale. We know 
from long experience a great many things about 
advertising, and would be pleased to have an 
opportunity to correspond with you relative to 
inserting an advertisement in the Wanted and For 
Sale Department of the AMERICAN LUMBERMAN, 

Write at once to the AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 


| Too fate To Classify | 


RETAIL YARD MGR., {4 YEARS’ EXPERIENCE, 

Capable of taking full charge of yard, buying etc., wants 

management of good yard. Profit getter; best references. 
Address “ILLINOIS,” care AMERICAN LUMBERMAN. 


COMBINATION MAN WANTS POSITION. 
Planer foreman and band resaw filer; can do all filing and 
keep up the mill. Am quick and first class. Please state 
wages. Address M., Box 32, Gilmerton, Va. 
































“THE LUMBERMAN’S ACTUARY” 


Shows the cost of any number of feet of lumber between 2 
and 29,000 feet at any price from $6 to $75 a thousand; also 
of lath and shingles from 85c to $6 a thousand. In leather 
$4, cloth $3.50, postpaid. 

AMERICAN LUMBERMAN, Chicago. 





HERE’S YOUR CHANCE! 


678 acres fine timber and land for sale, close to good 
markets. Price right. And mill and teams go with it, if 
desired. If you need a good proposition, write owner at 


once for full particulars. Y. B. FAULCONER, Mine Run, Va. 
YOU READ THESE ADS. 
So do many thousand others. Each week the eyes of the 
lumber world read this paper. Why don’t you advertise? 
Write to the Wanted and For Sale Department and we wiil 
be pleased to answer your letter. It costs only a penny or 
two. Write at once. , 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago, Ili. 








FILER WANTS TOUGH PROPOSITION. 
Experienced filer will be open for position first of year. 

First-class references. 

Address “S. 12,” care AMERICAN LUMBERMAN. 

WANTED-A POSITION BY PRACTICAL 
Office man, 29 years of age; over 8 years’ experience in re- 
tail lumber business. Good references. 

Address “T. 45,” care AMERICAN LUMBERMAN. 


SAW FILER WANTS POSITION. 
Single or double cutters; sober and reliable; No. 1 refer- 
ences. Address “T. 46,’ care AMERICAN LUMBERMAN, 














| Too fate To Classify | 


FOR SALE—THREE LUMBER YARDS 
In Eastern Colo., doing good business. Must sell account 
other interests. Address J. B. NICHOLS, Bristol, Colorado. 


WANTED—MANAGER 
For northern Saw Mill operation with railroad and timber 
for ten years’ run. One with ability and with strong enough 
financial connections to furnish $50,000 to $75,000 working 
capital as needed, secured by total assets of the company. 
Address “T. 47," care AMERICAN LUMBERMAN. 











FOR SALE—ONE GOOD, WELL EQUIPPED, 
Planing mill, practically new, now in operation, located in 
a good fast growing city in the South; ten or twelve good 
growing towns within radius of forty miles; no other plan- 
ing mill within seventy-five miles. Best of reasons for sell- 
ing. Address “XTRA,” care AMERICAN LUMBERMAN, 


IF YOU ARE NOT SATISFIED 
With your investment in a lumber or timber proposition, I 
can upon investigation advise you what to do. My expe- 
rience is wide and through some of my friends I have in a 
way been forced into the line of work. Correspondence only 
answered when there is no doubt as to sincerity. 
Address “T. 43,” care AMERICAN LUMBERMAN. 


WHOLESALE LUMBER COMPANY 
In Philadelphia will take part of output of good N. C. Pine 
mill making full line Rough and Dressed stock. Commission 
or buy outright. 
Address 2 ee 











care AMERICAN LUMBERMAN, 


FOR SALE—AT A BARGAIN 


A complete saw mill, plenty of timber, site and mill build- 








ings leased. Capacity 25,000 ft. No competition. Easy 
terms. Full paruculars write or see 
NEBAHO LUMBER CO., Orofino, Ida. 
A-| BAND SAWYER WITH 
Gilt edge references wants position. Can come at once, 
14 years’ experience. 
Address “T. 44,” care AMERICAN LUMBERMAN, 





FOR SALE-SAWMILL, ETC., 
Boiler, old style; Atlas engine, 12x14 cylinder, in 
condition; good saw rig, top saw, bolter, 
belting. Price $300.00. 
GORDON SMITH, Griffithville, Ark. 


LUMBER SHED CONSTRUCTION. 


Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds, offices and other buildings, with 
plans. Some very handy and useful “Shed and Yard Con- 
veniences” are also illustrated and described. $1.50 post- 


paid. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


[ Wanted:Employees | 


WANTED—ORDER CLERK. 

We have a position in our office for a bright young man 
with experience as bill clerk. He must be rapid, accurate 
with figures and thoroughly acquainted with the Universal 
Sash and Door List. References and full particulars re- 
quested in the first letter of application. No one but an ex- 
perienced sash and door man will do for this position. 

CREAM CITY SASH & DOOR CO., Milwaukee, Wis. 


WANTED-BY CHICAGO SASH & DOOR HOUSE 


perfect 
cutoff saw and 














Experienced young man to handle order department. State 
experience fully and salary wanted. 
Address “T. 31,” care AMERICAN LUMBERMAN. 





WANTED-—A COMPETENT ALL AROUND MAN 
Who is capable of taking charge of Box Factory with capacity 
of one car per day. Also looking after one Barrel Saw Stave 
Mill and keeping up Hardwood Lumber Yard. What we want 
is a man who understands these branches fully. In each 
Department he will have an under man, but he must be the 


General Supervisor, come well recommended and be able 
to produce results. 
Address “S. 2,” care AMERICAN LUMBERMAN. 





WANT-BUYER & INSPECTOR OF HARDWOODS 
For South Carolina and eastern North Carolina. Must be 
thoroughly competent, energetic and absolutely honest. None 
that cannot furnish strictly high class references covering 
above qualifications need apply. Man thirty-five to forty 
preferred. Address 

VIRGINIA-CAROLINA LUMBER CO., Lynchburg, Va. 


WANTED 10,000 MEN 
To use the advertising columns of the AMERICAN LUMBERMAN. 
If you want employment, employees or anything used in the 
Lumber World, or its associated industries, write to the 
AMERICAN T.UMRERMAN, 431 S. Dearborn St., Chicago. 


WANT—FOREMAN FOR MOULDING DEPT. 
We are looking for a foreman with plenty of push and 
ability to take charge of our moulding department. To the 
man who is able to take care of machinery, manage help and 
get through a strong output, we offer a good position. Ap- 
plicants will save time and secure quicker action by giving 
references, wages desired and full particulars in their first 
letter of application. 
CREAM CITY SASH & DOOR CO., Milwaukee, Wis. 


WANTED-—A JL.IVE PROGRESSIVE YOUNG MAN 
To travel who can sell lumber to take an interest in a selling 
company. Headquarters Detroit. A big thing for the right 
man. Address “T. 5,’’ care AMERICAN LUMBERMAN, 


WANTED—AN ESTIMATOR 
Who thoroughly understand detailing and billing work into 
mill. Address “T. 2,” care AMERICAN LUMBERMAN,. 

















WANTED—TWO OR THREE YARD MANAGERS 
In Colorado towns of four to eight thousand population. 
State salary wanted, experience and references in first letter. 
Address P. O. BOX 22, Greeley, Colo. 


WANTED—A THOROUGHLY EXPERIENCED MAN 
Who understands rinning logs on a river, and who is able 
to take a contrac’ for delivering 10,000,000 feet per year on 
a good stream. Negotiations can be made by writing to 

W. P. M., Box 767, Ogden, Utah. 


BUYERS & SELLERS OF TIMBER. 

There is no better medium published than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don’t wait but advertise now. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 











